



























If ye break faith 


In Flanders fields the poppies blow 

Be tween the crosses row on row 

That mark our place; and in the 
sky 

The larks, still bravely singing, fly 

Scarce heard amid the guns below. 


We are the Dead. Short days ago 
We lived, felt dawn, saw sunset 
glow, 
Loved and were loved, and now 
we lie 
In Flanders helds. 


The men whose mortal bodies lie ‘neath poppy blooms on Flanders 
fields gave youth, and dreams of joy, and life for us. Ours is the 
stern duty to finish what they began 
their sacrifice sha!l not have been in vein. 
is the time to win the war! 


Now 


with all our might. 











with us who die 


Take up our quarrel with, the foe- 

To you from failing hand: we 
throw 

The torch; be yours to hold it high. 

If ye break faith with us 
who die 

We shall not sleep, though pop- 
pies grow 


In Flanders fields. 
LIEUT.-COL. JOHN McCRAE 
(Died in Service.) 


It is for us to sacrifice that 
Now is the time to strike 
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nt | | A a ‘WAN 


NEW DAYS DAWN FOR THE WORLD 


; 


‘*A vain oer the vine-cover d regions ¢ France 


see the dav-star o L MerTiV TISt 


0 ili iil lly 


iE BOYS who are fighting for us in France and on the other battle-fronts— 

and there are a few of the old boys there as a leaven for the vivid enthusiasm of 

he millions of younger ones—tell us that the boche is beaten. They speak in the 

litary sense. His armies are crumbling. Among his millions of disciplined units 

there are many who will fight to the death, but the mass 1s nevertheless surely becoming 
eavened with the knowledge that the struggle for their kaiser and what he stands for is 
ask beyond human achievement. Soldiers of America and her Allies are familiar with 
the word “Kamerad” and the conditions under which it is frequently used by the enemy. 
They know so well this bleat of surrender that they will never trust it unless the boche 
‘omes without arms and with both hands upraised. And even then he is watched for 


ricKkery 


(his is not a philippic against the German; he has written his own indictment in 


the blood of the helpless and the innocent. But we wish to add our mite to the warning 
vhich rises insistently from England and France—*Trust not the German offering peace.” 
\Ve have a saving, “As is the master so is the man.” Kevet sing the expression, we can well 


issume that the ethical principles we find in a large body of disciplined men will neces- 


sarily reflect pretty accurately the ethics of their superiors. If Company A of the Land- 
sturm comes torward crying “Kamerad,” but carrying erenades behind their backs with 
vhich destroy those foolish enough to believe their words, it is not a stretch of the imag- 
ination to assume that their government in a larger way will do precisely the same thing. 
We know, as a matter of fact, that it will—that cyncism, instead of sincerity, rules the 
ctions of rovernors as we ll as Oo ri rned. Kv this time we should all know precisely what 


alue to place on the kaiser’s mouth-filling phrases with regard to stopping further blood- 
shed. \When he was rich in men he was prodigal of their blood. Another old saying comes 


“When the devil was sick the devil a monk would be: 


\\ ] 1] 
\\ 


1en the devil got well the devil a monk was he!” 


Unless we wish to give the enemy a chance to get well and cure himself of his acute 
tuous concern for Humanity, we shall talk peace only when he confesses himself beaten 


hevond all hope ot turther resistance. 


We believe that a new day is dawning for the world; but unless we handle the situ- 





tion firmly and logically now—unless we clinch the victory which is near at hand—unless 
ve make sure that the beast is beaten and teeth and claws are drawn—we shall have to 
oht ag in a score or so of years 
Now is the time for us all—each one—to come forward with efforts united for Victory 

rst, then peace which shall help to repair damages. To make any other kind of a peace 

Oo make peace that would leave the enemy a chance to get out from under the burden 
his own misdeeds—would leave him in better position to attempt again to subjugate the 
vorld. Our opportunity approaches. The time is not for temporizing. The day of jus- 
tice is almost at hand. Let justice be done. 


in lal ia 

















FIVE OF THE MEMBERS OF THE NEW WAR SERVICE COMMITTEE OF THE AUTOMATI 
OFFICE APPLIANCE INDUSTRY WE REGRET THAT LIKENESSES OF THE OTHER CHAIR 
MEN WERE NOT AVAILABLE. THE GENTLEMEN PICTURED ABOVE AR! rOP, LEFT TO 
RIGHT: W. C. SHOUP, EXECUTIVE SECRETARY; T. J. WATSON, EXECUTIVE CHAIRMAN; 
J. E. ROGERS. BOTTOM, LEFT TO RIGHT: F. H. DODGE AND C. E. STEFFEY FULL PAR 
TICULARS WILL BE FOUND UNDER “NEWS AND MISCELLANY” IN THIS ISSUI 


OFFICE APPLIANCES, 
October, 1918. See Page 26. 

















RICHMOND C ONV ENT LON 





POSTPONED! 


{1 BOARD OF \ 


IDS PUBLI 


ppliances was about to go to 


Ww Otthice A O 

4 press the following card was recetved 
from the Executive Committee of the Na 
tional Association of Stationers and Manu 


facturers: 


CONVENTION POSTPONED 
Word has just been received 
Richmond that all public 


from 


places ha. os 


been closed, and on account of the epi 

demic the Convention planned tor Octo 

ber 14th to 18th is indefinitely post 
poned. 

THE NATIONAL ASSOCIATION OF 
STATIONERS AND MANUFAC 
TURERS. 

Wilham Henry Brooks, 

Charles North Bellman, 

Charles A. Lent. 
Executive Committee. 

October & 1918. 

We immediately got in touch with Fletch 
eC b. Cs1DDS, who had just received cl wire to 
he effect that the Board ot Health of the 
city of Richmond had, on account of the 
epidemic influenza, prohibited all public 
vatherings until the danger of infection 
shall have passed. We next communicated 
with Former President Bellman over the 
long distance wire to Toledo. Mr. Bellman 
stated that no plans have been made as to 
the next convention in view of the circum 
stances, but that the matter will be taken up 
it a spe meeting of the Executive Com 
mittee to be held on Wednesday. obet 
loth, in New York Citv. National Secretary 
Byers in New York said that no definite 
statement can be made before the meeting 
of the Fk xecutive Committee above re ferred 
t« 


Thus the matter stands at the present 


time. 

of the Rich- 
not taken until all 
been made for the convention— 
plans which involved much expense, and the 
frustration of which will cause much disap- 
nein and inconvenience not only to the 
Richmond, but to the trade 


the action 


Was 


Untortunately 
mond authorities 


plans had 


stationers of 


throughout the United States. Should it 
transpire that the convention at Richmond 
will eth e to be cancelled the members of the 


\ssociation, who have looked forward with 
Re Ara to the Richmond trip, will expe- 
\Ve shall, until we know 
continue to indulge the hope 
being the guest of the 
al for a week is only deferred. 


rience 
the contrary, 
that the pl 
Virginia 


\Ve understand that it was intended to re- 


keen regret. 


‘asure ol 


capit 


vise the by-laws of the Association at the 
next convention to provide for just such 
emer venci s as the present one; but the un- 


camalial emergency is suddenly with us, and 


plans for meeting it will have to be worked 


out by the governing bodies of the Associa- 
tion, who are quite competent to handle its 
iffairs with prudence and ability. 


this issue of Office 
already been printed when 


Part of the forms of 


\pplhia had 


ces 


news of the postponement of the convention 
vas received, hence a full program of the 
event appears in the subsequent pages 


Readers will realize on reading this program 
nembers will miss should the conven- 
tion be called off entirely. Since this issue 

eached our readers at the time 
mvention would have been under 
part of the announcements were 
worded as of the present tense. 


would h; ve 
when the c 


Way, 
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GETTING RID OF THE LETTER BARNACLES 


BEING 


THE SECOND ARTICLE OF 


A NEW “GET” 


SERIES BY LOUIS VICTOR EYTINGE, THE FIRST OF 


WHICH WAS PUBLISHED IN 


EDITOR'S NOTE—The Arizona Republican of September 9 refers to a telegram received that day from 


THE SEPTEMBER ISSUE. 


Lan- 


iro 


ada announcing that the world’s greatest advertising trophy—a silver cup more than two and one-half feet high, award: 


annually to the printing firm producing the most effective printed campaign in behalf of its ows 
“In the contest for the Aco 
says the Republican, “were entered the largest printers of the United 
The winners used nine booklets, a number 

blotter, together with some remarkable letters of sentiment issued in | 
Vortimer Company, one of three largest Canadian printers, determined to win this particular tr 
His client had produced notable work for the Canadian Govern 


by the work of Louis Victor Eytinge 
form of printed advertising. 


ctated with the 
success has followed his high aim 


ing the largest part of the printing for Canada’s forthcoming Victory 


month and will be brought to Arizona during the winter 


unpleasant experiences, 


NE of the 
when in the navy, 
ago, came when we docked our ship to clean 
My duties were of a clerical na- 
take a 


peculiarly 
nearly twenty-five years 





her bottom. 
but the curiosity of youth impelled me to 


ture, 
place with one of the gangs to scrape off the barnacles. 
My bleeding hands and scratched arms taught me all I 


marine pest. The following 


“A barnacle is a thoracic, 


cared to know about this 
explanation is for your benelit: 
cirriped crustacean, sessile, as an acorn-shelled or balanid, 
or lepadid, found attached to rocks, timbers, ships, etc.” 
What beautiful language! Just as clear as the Russian 
situation! After reading dictionary, I can 
understand why Dickens gave to one of his characters in 
“Little Dorrit” who in the “Circumlocution 
Office,” the name Lord Tite The 
latter’s language was on a par with the mud-clearness 


this in my 


worked 
Decimus Barnacle. 
of the dictionary. 

My contact with barnacles taught me that they start 
as a small sea-animal, depositing a shell about itself— 
that it grows larger with time (ain’t that wonderful) and 
collects others of its kind about itself, so that, if a ship 
be at sea some time, when hauled into dry-dock one will 
covered with thousands upon thousands 
Some are as small as the pimple on 
(don’t look too and 

Martin Luther threw at 
interferes with a 


find its bottom 
of whitish 
your stenographer’s 
others as large as the ink-well 
the devil. All this naturally 
speed, requires more power for propulsion, which make 
and elsewhere. 


shells. 
nose close) 
vessel's 
the costs mount up—the smokestack 

The letters of the business world are 
barnacles, which blotch the letter, 
effort and blot your selling chances. 


encrusted with 


botch your 


serve to 

One of the pleasant ways for starting the business day, 
is to cut your hand, as you open your mail, on a group 
of phrase-barnacles reading: 

“We are in receipt of your valued favor of the steenth 
inst., and in reply we beg to state that we are mailing, 
‘Bungler’s Desks.’” 
barnacle. Tell 
you had it not 
Why then tell that which is so apparent? 
barnacle, and, 


under separate cover, our catalog 


“We are in receipt” is a full grown 


us, how could acknowledge the inquiry 
been received? 

“Your favor” is a 
the funny thing about it is that 


oift 


deuce of a common 


“favor” means “support- 


resemblance-espousal-novelty presented at dinners 


and dances.” Besides, who believes that business is 
founded on favors? 
Comes a sharp-edged barnacle, that “in reply Take 


up a good word book and see if “reply” is not intended 
as “rejoinder” or “retort” in argument, debate or repartee. 
How much better if we “answered” a letter. 
“We tut-tut! 


business “beseeching,”’ 


beg Fancy any vigorous American 


man business! 


“supplicating” for 
To the scrap heap with “beg.” 
state,” as is its 


Here’s a legal-looking barnacle in “to 


n hbusiness—has been w 

rn trophy, donated by the Chicago Paper Company. 
States and Canada, and these entries included ever 
f folders, fine art posters and even the ordinar 
liday periods. Last year Eytinge became as 
p ! 
ment, and ts now d 
will be officially awarded 


loan. The trophy 


You'd feel ridiculous were you to address 
that | 


with your 


twin “to say.” 
an audience by opening “I am 
Yet you 
loaded with “desire to 
other junk. Forget the four-flushing 
say it. Tell what you have to tell without telling them 


now going to say 


am going to say.” go. right ahead 
letters say,” “wish to state” and 
preliminary and 


that you’re going to tell! 
bad 


carries it 


really such a 


letter 


isn’t very 


leaking 


“Under separate cover” 
barnacle, although ship 
True, 


stands for 


every 
“cover” does mean “envelope” at times, but it also 
“lid-roof-canopy-capsule-defense-quilt-jungle- 
dinner plate.”” English is complicated enough and clarity 
word, such as “en- 
Naturally, too, if 


+ 


“under” 1 


should exact the use of the correct 


” 


“wrapper” or what it may be. 
an envelope, it cannot be 


velope, 
a letter is 
How much more impressive on the mind of the prospect 
“A catalogue is being hurried to you in the after- 


“within” 


to say, 
noon mails!” 

There’s little need to shrug your shoulders and say, 
“Poke all the fun you wish at the other fellow, Eytinge, 
but don't think ME guilty.” Hold horses, Brer 
Pharisee, and let us continue with the barnacle scraping 

Look 


“Agreeable to your request.” 


your 


over your carbons and see if you have used 


Yes? It is a meaningless 
thing, a sort of floppy, jelly-fish barnacle. If any phrase 
of that 


would be the correct form. 


your request” 


there’s no need f 


sense were needed, “Agreeing to 


Even so, 


this or the “complying with your request,” since if you 


do comply, the fact is self-evident and your patronizing 


air is undesired. 


How many letters come to your desk during the day, wit! 
a participial close of this kind: “Trusting to have the 


pleasure of your early order and assuring you that it will 


have our best attention, we are.” et¢ How long wo 


you be in business if you sat supinely on your haunches 


and “trusted” for orders to come your way: 


“trusting” and “hoping” and ‘awaiting’ for your cor 


“Our best at 


1840 


tten- 


petitor and do some going and getting.’ 
Writer of 


tention” 
The phrase implies that he'll give you his “best” a 


smacks of the “Ready Letter 


tion, and other customers can get along with a lower 


degree of care, which both you and others resent, since 


if he is unfair to them, he'll treat you similarly, some 
time. Nor is there any sense in using any such phrase 
as business comes only so long as it is given that at- 


tention which it demands 


“As per your request” is a toothsome morsel to hat d 


to an information-hungry human. Some one must have 


spent the day in a court-room and come back with a min 
crammed with legal verbiage rather than sales sense. We 
say “thirty cents per dozen” or “one dollar per yard,’ 


dollar THI 


as THE your re- 


meaning “thirty cents the dozen” and “one 


yard,” which would make your phrase 


quest.” Without admitting either use of “per” as proper 


let us agree to banish the arithmetical barnacle 





ters pertaining thereto 


with his limpid legal lor 


any cause to regret it’ 


judge, as he appealed I¢ 
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listen to the cute turned ut to be 1. “steamed” favor of high degree. 


e you ever stopped to consider that” and lo! many 
is what the pris s nsider without stopping. Everybody's using this, 


for leniency, which without making an effort to work out some stronger ex- 





not understand vour reason for the use pression, as “Think what 35 per cent saving in coal costs 
e meat n the dividend column.” They'd rather write 
e of a reply vhiskers in Tippecanoe’s Have you ever stopped to consider that 35 per cent 
th it saving in coal costs means 35 per cent added to profits?” 
to secure your or! ler’ the sat ag every Wis there 
ke-book imitation ol salesman uses Then, there’s its twin, “Do you realize that re 
tter reasons for seel an order other No, not twins, rather triplets, for here is “Do you 
like to se ‘ { lent ense shell k ” 
\re you interested in” is fine salesmanship, when it 
sure in present Mr. Toastmaster, is so easy to jump right into the work of interesting the 
prospect without warning him that you're going to do it. 
ived and contents noted” has its bone of Will you give your attention for a moment to”—is 
living resident has long since departed the patient, lofty, superior attitude of the teacher toward 
to inquire how your hatever-it-may his dunces and some folk assume that you are the in- 
d have had its ntents noted” had it ittentive dunce when they use this stuff. 
ed. Personally I’m a s to know \t this time” in a letter is usually meaningless. “Has 
se “contents” that were noted—return me t nd” means “received” or “arrived,” but you 
booklets. stuffers. still love to roll these legal phrases 
it Perhaps around. “Hand you’—what, in a let- 
ed o matte ‘ ter? If the letter goes 1,800 miles 
“context.” one is explain how your hand can reach that 
in assuming that they distance. Say “send you” and keep 
for surely the) your hand at your side. 
ous.” “eminent,” “re Three abbreviations, “ult., prox., 
ve sO many peo} inst.,” belong in legal documents, not 
tents noted.” Ah, it’s letters. Naming the month is more 


A 


his barnac le scraping 


s with your order s 
for NOT getti 


think up some RI 


ing and securing tha 


we are engaged in that 
thinking, let us re 
a boat which runs 
good bit of the time 
er bottom with 
heing interpreted. 


he writer of thou 
he thoughtful write 


: : ‘ 
res phrases i n 


courteous and less confusing. “And 
oblige” belongs to that period when 
we signed “Yr obliged and most 
»bedient Servt.”. “Our Mr. Henry” 
is slavery stuff. Do you actually 
OWN him? Make it, “Our repre- 
sentative, Mr. Henry,” or “Mr, 
Henry, our active agent,” or what- 
ever title he may merit. “Referred 
to the writer” is both overworked 


and inaccurate. Do you truly “write” 


the letter or do you dictate it and 
allow the stenographer to “write” it? 
It is NOT at all improper to use the 
Louis Victor Eytinge—His Most personal pronoun and say “referred 

Recent Likeness to me” or “referred to my desk for 





y original to the who wrote it first ictior esides adding some little personal tone to the 
ead, poor man ero t .°4 le 
these speeding s, who are fond ot H to hear from you soon, we are” and so do the 
they lack sufficient gray ter to produce rest of us, but if we actually expect an answer, we have 
se and so stea S eaten reli Tey to put some kind of hook into the close of our letter, if 
sible as it n R yr it means “Await nothing more than “Hasten your decision because chang- 
til whi es | I] e or ing war-time conditions may cancel the offer.” Find some 
hich I assure hat which I pro good IDEA that is important and then phrase it force- 
quiescat pace fully and you'll receive your answer sooner than through 
ndid type s “Thank 
e for yor ( ve beg to remain,” Why are there so many barnacles on business letters? 
\— re! he remains in the Most of us entered business when we were young and 
ess ‘ { have it their owr received r instructions from our elders, who were used 
to the custor nd manners of more than fifty years ago. 
tcheor ere ea rtoon of the he worst ¢ it is that we proceed to inoculate the 
| e the rm y he’d show younger generati with our own foolish errors and 
naking the | Salaat hin alfalfa then these have the very painful task of UNLEARNING 
t 1 Kaiser ( hile t ently much that we ve so mistakenly taught. Some of the 
ly sé e the nor to worst offenders are in the text-book publishers, as in- 
ther, eloque é ited frocl oat stance ! irchase last year of a book on modern 
1 the r-a mat the S rré lence written a dozen years ago and 
the slight neé s he published by leadir house. This book, designed as a 
ave the ' Go to it, text-book for ommercial teachers” and labeled “mod- 
aughs trip t r tongue! ern,’ ntains alleged “model” letters which quote every 
ed f : solet Sometimes it ne f the br ides and barnacles discussed in this arti- 
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cle. And the publishers put this work out for schools, 


whose graduates come to our offices and cost us terrible 
annoyance in unlearning the junk they have been taught! 
Language is inadequate to condemn an out-of-date book 
when truly modern and efficient publications are available. 
Yes, I can name dozens that are worth 
But, the best and most recent of 
One is a 


Name some? 
their weight in silver. 
all are in the shape of correspondence course. 
“Course in Business English” published by the Business 


October, 1918 


The other, a 


published by A 


New York City. 
Correspondence” 


Training Corporation, 
“Course in Business 
W. Shaw Company, the well-known “SYSTEM” firm of 
Chicago. I stand ready to guarantee the purchaser of 
either course, or refund the money paid out—that’s my 
feeling for both works, which serve me frequently as they 
will you. Get them, or one of them, the both are differ- 
ent—and you'll never have a wasteful barnacle in your 
Get one of these courses and you'll get better, 
more resultful action from your letters. 


letters. 
speedier, 


CREDIT {VERSUS CASH 


CASH MAY BE PREFERRED, BUT THERE IS SOME- 
THING§TO BE SAID ON THE CREDIT SIDE OF THE 
ARGUMENT—BY WILLLIAM E. KOCH, EDUCATIONAL 


DIRECTOR, IRVING-PITT MANUFACTURING COMPANY. 


resentative wholesale grocer. In the course of our 
grocrs 


A’ a recent Rotary Club luncheon I sat beside a rep- 
conversation he informed me that the wholesale 
are advising their customers, the retail grocers, to throw 
away their book accounts and go on an exclusive cash- 
sale basis. 

I did not have opportunity to discuss the subject with 
him, but I have had an excellent opportunity to think it 
And, too, I 


over very carefully, and this I have done. 
thinking 


find a great deal in the subject that’s worth 
about seriously. 

Not that there’s any possible question as to a prefer- 
ence between having the cash or having a charge slip to 
show for a sale—not that at all. 

Nor do I see any doubt as to 
strictly cash business over any other, in equal volume 


the preference of a 


and at the same price. 

But the whole question must resolve itself into a mat- 
ter of profit—net profit. 

Any merchant who can make as much or more net 
profit by selling exclusively for cash, would certainly be 
unwise to attempt doing business on any other basis. 

The point of importance, then, is to find, for each indi- 
vidual instance, which method of doing business will be 
productive of the greatest satisfaction and the most net 
profit to the merchant. 

In the consideration, any benefit of a doubt will nat- 
urally go in favor of the strictly cash basis, for it pre- 
sents advantages of undisputed merit which are generally 
and thoroughly understood. 

Theoretically the strictly cash business is unquestion- 
ably the ideal business. 

But there is little possibility that the retail business 
will be shifted entirely or very extensively to the strictly 
cash basis. 

Existing conditions are against it. 
ness does not always fit in completely with our present 
day standard of living, and many average retail mer- 
chants find themselves confronted with an important and 
often serious problem in the matter of handling customers’ 


Strictly cash busi- 


accounts. 

Not infrequently, I dare say, the problem is far more 
important and far more serious than the merchant re- 
alizes. Particularly so in those instances where the mer- 
chant has no dependable means of knowing accurately 
and positively to what extent his hard earned profits are 
slowly but surely leaking away through an unseen and 
unsuspected sieve that lurks in the lax control of cus- 
tomers’ accounts. 


+ & * 


But let us consider some of the conditions that fre- 


quently render it commercially inadvisable to attempt a 
complete elimination of customers’ accounts. 


The tele- 


instance, is one of the powerful influences 


phone, for 
toward making open accounts a present-day 


that tend 
necessity for many merchants. 

The average American housewife has a telephone and 
expects to avail herself of its convenience in ordering. 

It is physically possible, of course, but by no means 
convenient to be required to have some one in waiting 
to pay for the goods upon delivery. 

And, parenthetically, I do not see that charge accounts 
and deliveries are both to be relegated to the days gone 
by through the lure of the pay-and-carry plan. Deliv- 
eries should be and must be relegated to eliminate much 
useless waste and consequent loss, but the necessity for 
deliveries will continue and must be considered. 

Another point lies in the fact that the customer who 
receives a neatly made out itemized list of all purchases 
weekly, bi-weekly, or monthly—is en- 
much 


at stated periods 
to keep close tab on his more 


John 


abled purchases 
easily than by any other method. The 
Wanamaker at Philadelphia recently used this point in 
an advertisement that was intended to bring more names 


store of 


to their already enormous list of customers’ accounts. 
The rapid growth of the banking industry also plays 
an important part in requiring retailers to have open ac- 
counts with their customers. 
More and more people are coming to realize the ad- 


some of 


@- 
I 


vantage and economic value in depositing all of their i 
come. They also see that payment by check is far su- 
perior to the old method of paying out the cash itself 
They know that the check automatically creates a de- 
pendable record of the transaction in the best possible 
way, constitutes a receipt for the payment and eliminates 
a common cause for annoying disputes. 

Sut of course people are not going to draw a check 
little that is made—that would be 
impracticable —and the result of it all is that 
account for the convenience of 
him 


for every purchase 


highly 


the merchant opens an 


his customer—not for the purpose of extending 


credit. 

And please keep this point clearly in the fore, as I 
show that difference between 
for convenience and an for credit 
basis for establishing a profitable 


“strictly cash” and the old- 


shall try to the essential 
an account 
presents the logical 
happy medium between the 
time credit methods of doing business. 
And now let us consider the 
losses, that come to the merchant who keeps and prop- 
with desirable cus- 


account 


some of benefits, not 


erly controls convenient accounts 
tomers. 

Why is it that, as a class, the large department stores 
put forth a defined special effort to induce their 


customers to open accounts? For the convenience of the 


well 


customer, to be sure. 
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But we all know, that the department stores happen 


to be in business for profit, just the same as other re 


tailers. Isn't it perfectly safe, therefore, to assume that 
if they did not see that the opening of thes counts 
would refle advantageously on the ultimate net profit 
of their business, they would enco ge the prac 
tice? 

These retailers fully appreciate the existence of a 
peculiarity in human nature that causes the average in 
dividual to buy more goods and goods of better quality 
to spend more money on open accounts than on a cash 
payment ASIS The average good pay individual re 
alizes this, too Or course he does, and the onventi 
ence of | the account is not worth enough to him 
to offset its tendency to make him spend noney, 
the chances are that he will be a sh customs (nd 
long life to the cash customer! We despise him not! 

There is just naturally a stronger line of resiStance in 
forking out the cash than in “charge it,” and you cant 
get away it—neither merchant nor s e1 

If Mrs. Good Customer happens to be in the store or 
passes the vindow and chances to see something she 
really wants, but has only enough money with her to pay 
for her matinee ticket and various items already on her 
shopping list, the sale will be made only if she has an 
account e same principle and process applies as well 
to things thinks of at home and which she in so 
easily order by telephone. 

The large department store knows well enough that 
the open a unt has great value as an eliminator of com 


petition 's perfectly natural that the customer should 
tend towar oncentrating his or her purchases at the 
store where he or she has an open account 

Beyond doubt, the open ac nt. he properly 
handled yntrolled. is an effective means tor increas 
ing both volume and quality of business retailers 

A successful department store manager once told me 
that customers accounts are 1! ightv ood er in¢ I 
big stores and equally bad for the little fellow 

Of course I asked him, “Why His reply was about 
like this 

“Well, you see, the big store is an Ort inization It 
has excellent facilities for thoroughly investigating each 
applicant t ike sure that due chances are taken 
in opening i ccount 

It als Sa good bookkee syste ws that 
all tne zg S ld on accol t re tt ally i ed and 
it knows a times exactl v ch is standing 
if cust i ounts. And t co s t send 
if ite statement to @€@a ic unt the st »t 
every month and sees to it that the ac« s paid It 
never permits an account to continue f es ce 
linquent to any extent. It’s t the jo | é é 

“Then. too, it knows, from its records, just what may 
be expect in the way of bad ; yint losses and that 
amount is figured in as an element of current « enst 

Now it’s easv enough to see that the above reply shows 
why tne departn ent store is successful with its 
ope! i it handles and ntrols thet properly 

But it es not show that t age t hant 
cant t r th ¢ 

(ore nt ; ' +< nothing ’ re ‘ fT Ait ; < Svs 
tematicall n an orderly way 

And as ughly inves ea icant 
seems t smaller mer I ils e ar 
vantage S e can kee ose! ti h 
with hi t ers 
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Che erage merchant can and must have a good sys- 
tem of bookkeeping for his customers’ accounts if he 
would handle and control them successfully and avoid 
the ofttimes fatal danger that lurks in uncontrolled ac- 
counts 

He can and must know that all charges for charge 
sales actually get to the customers’ accounts just as 
surely as he can and must know that all cash for cash, 
sales ac illy goes to the register. 


ust know exactly how much is or should 
be outstanding on customers’ accounts, just as accurately 
much is or should be in his cash 


WS DOW 


is i¢ I 
draws 

He ni ost cases undoubtedly should send out 
neatly itemized statements at the first of each month or 
at other stated regular periods. 

He certainly can and must see that accounts are paid 
promptly and regularly. That is the all-important point. 

\nd, finally, he can and must know from his records, 
what he has to contend with in the way of bad account 
losses and see to it that this amount is not overlooked 
is n element current expenses. 

* © * 
Prompt collecting is the secret of success in any class 


lt is the proper objective point at 
customers’ ac- 


of credit business 


which the handling and controlling of 


aimed. 


eatest of all aids to this end lies in the 


counts must be 
Pe rhaps the gI 
realization 
opened for the convenience of 
transacting business—not to extend 


ld time-honored meaning of the term— 


accounts are 


must be settled regularly at 
bi-weekly, monthly or whatever 


accounts 
wer kly 


require. 


periods 
the conditions may 
you see, toward conducting business on 
the many real advan- 
the dealer and the 


This tends, as 
discarding 
both to 


without 


MaSIS 


account, 


it must be clearly 
retailer and customer that it is not 
credit or finance 
bank’s business. 

banks few and far be- 
naturally upon the 
banker to his customer—to 


lo operate this plan successfully 
nderstood botl by 
erchant to extend 
the customer that’s the 
when were 
and devolved 
nerchant to play the part of 
ppily is of the past. Today almost 
ery hamlet in the land is supplied with a bank—and it 
is the bank’s business to extend credit for profit just as 
usiness to buy and sell merchandise 


stitution that specializes in the busi- 
afford to extend credit to a given 
irel the merchant, who specializes in the 
cannot afford to do so. 
Whenever ; iccount is permitted to run beyond the 
supposed to be settled, it simply 
in is financing the customer to the 
extent « hat a int. And in all probability he is pay- 
for the privilege of so doing. 
and often unintentional extension of 
redit 1 danger rock upon which many an otherwise 
And that danger rock 
lies just beyond the point of positive adherence to the 


settlements at stated periods. 


the erchant 


ruin. 


isiness finds its 


Let no man judge Success until he knows Success himself, 














THE ESSENTIALS OF WINDOW DISPLAY 


BY EDWARD I. WADE OF THE ADVERTISING 


DEPARTMENT OF 
HREE men come to you seeking a job. (One wears 
a loud, checkerboard suit, sunset tie punctured with 


a sparkler, hat tilted jauntily, tapering oxfords 


bounded on the north by silk socks of a dreamy 


sporty 
laven- 
der hue, and a “horsy” watch chain festooned across an 
of the 


corner of his upper coat pocket is an embroidered hand 


expanse flowering vest. Stealing out northeast 
kerchief, while a swagger cane completes the delectable 
picture. The suit that has 
better days, trousers baggy, cuffs and collar soiled, shoes 
begrimed, hair the whole 
facial landscape topped off with a cauliflower nose. The 


with well-fitting busi- 


is encased in a seen 


second 


tousled, stubble beard, and 


third is attired in a neat, trim suit 
ness lines, immaculate linen 


shaven, eyes clear and bright, and an unobtrusive fedora 
The third man 


shoes polished, face clean 


capping a climax of unassuming worth. 
would get the job. 

That's cutting across lots to get quickly to the kernel 
my story, but this 
whit of the philosophy of window dressing. 
fill a likely-sized room with the books, pamphlets, letters 
and literary junk that the patient and unoffending mer- 


lies 


You could 


of in homely illustration every 


chandising folk have allowed to clutter up the simple 
subject of window trims. Over night all sorts of so- 
called “bureaus” have sprung into mushroom existence 


to add to the confusion. All boldly claim to be “chemi- 


cally pure” in adorning the interior anatomy of a win- 
dow with fads and fancies that to a hard-headed business 
man seem better adopted to opera bouffe. 


Don't get your head in the clouds by reading a lot of 


romantic moonshine about “Window Dressing—A Fine 
Art,” “The Aesthetic Aspects of An Artfully Arranged 
Trim,” and similar high-brow stuff, because when all is 


said and done it resolves itself into a question of good, 
Almost 


window 


hard man with idea above 
an can that sell 
his goods, and that too without calling into consultation 
owl-eyed of win- 


taken the You 


know just what interests you, and as a general rule what 


horse sense. any an 


oyster dress a will effectively 
associations 


third 


“advisory counsel” from 


dow trimmers who have degree 


tickles your fancy and fascinates your eye is going to 
grip your neighbor in the same way. Whether you sell 
office appliances or toilet soaps and razzle-dazzle per- 


fumery it is nothing more or less than running the gamut 
of fundamental human emotions 

The story of the three men is your problem. It cracks 
the nut:for you. Avoid that the 


the law and the prophets of window trims. Just 


whole ot 
the 


extremes is 


as 


overdressed man repels and the slovenly man is a vulgar 


misfit, so it is with a store window It is the index 
finger pointing to the character of the goods a deale 
carries, the standard of efficiency and the kind of man 
the dealer is himself. Some clever man calls the store 
window the “face”—but the “eye” is more to the point. 
It is the eye that flashes the story of the spirit, that 
charms or repels. A clear, steady, expressive eye holds 
the attention, while a shifty, dull one causes recoil 
Brushing aside then all consideration of window trims 


that betray a gross lack of ordinary good taste, either by 
overmuch straining after bizarre effect or a shiftless dis 
regard for even the ABC's of order, symmetry and pro 
priety, it narrows down to a question of what really con 


stitutes window trimming that sells goods. 

Before you can have rabbit pie you've got to catch 
your rabbit. Likewise, before you can dress a window 
you've got to have a window to dress. That doesn't 


ARMOUR & < 


OMPANY. 


necessarily mean a pretentious and costly window But 
at the very outset remember this Be your wind 
space small or large, the general appearance of you 
window should harmonize with the exterior of you 
store, that is, blend with the front. It is true that 
strong, well-arranged window trim will have sales effe 
in spite of anything a shabby, slovenly store front ma 
do to nullify it, but that presents a further reasor 
reinforcing this effect by eye-pleasing environment 
pot of paint, like a touch of rouge to a wan and sickly 
skin, brightens and animates wondrously. If the fell 
around the corner has underestimated the sales powe 
of colorful pigment, so much the better for you. An 
artistic smear of lively paint is a corking eye-arreste: 
The Things You Need. 

It has been said by those who have dabbled much 
this subject that the “ideal’’ window should be about 
feet long, 5 or 6 feet deep and 8 feet high. We'll as 


\ 


sume you have your space well in hand, and are ready 


This need in 


according 


to something. is what 


of 


Start you 


tools and material, to a fellow 


whittle almost anything out 
dresses windows because he likes the work: Claw han 
mer, tack hammer, laths, saw, keyhole saw, screw driver 
shears, nippers, twine, some boards, wooden boxes and 
few T-stands. Supplement this equipment witha few roll 
paper be 


arid you are ready for any emergency. 


of crepe of divers colors—to used sparingly 


Simple, isn't 
First make your layout so that there’s no lost motion 
\ panel built 

all that It should be draped wit 
crepe or cloth of a color to melt into your display. Vi 


space. background with common 6-i1 
boards is you need 


lent contrasts should be shunned like the plague. Orar 


and yellow, red and black, purple and black, for instance 


11 


are enough to start a riot. Red and blue, yellow 
blue, orange and blue, purple and orange, purple at 
yellow, purple and white, red and white are combina 
tions that the rainbow approves, and since the w 
began the rainbow has held the center of the stage a 
an ideal example of exquisite color harmony Flow 
offer fine suggestions for perfect color contrasts 
autumn leaves after the breath of frost. If you feel tl 
you must have a few “authorities” on window 


around bound within leather covers, get ‘em by all m« 


They are useful to sit on when you feel a little tired 


In all your background work keep uppermost in 
mind that that effect that brings vour merchandise 
pleasing prominence is alone useful The whole col 


who cat! 


the way 


with a jackknife, and who 


scheme and interior arrangement of the window is 
win the eve to vour goods, not awav from your 

Say, for instance, you sell office appliances \ brilhia 
and dazzling color scheme would catch attention onl 
invite ridicule You offend the innate sense o 
harmony Such a combination might match the 

ered beauty of spring neckwear, but it would swear pré 
fanely at an assortment of sober-looking desks, typé 
writers, steel filing cases, inks, ete The average deal 
has a quick and accurate sense of color harmo " 
lack of it in his window trim is in nine cases o t 
due to carelessness and haste, and not to anv funda 
mental deficiency in the power of gauging correct pet 
spective and harmonizing color effects Manv dealers 
use wall paper to good advantage If rustic or w 
land effects are sought it meets every requirement | 


ured calico. hurl cheap fabrics il 


ap and many other 


utilized 
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window floor can be covered with soft shades of would be to have, say, an office desk equipped with 
to match the background and side wall, or walls, desk-pad, calendar, tickler, inkstand, pens, sponge, pin- 
have two exposures of glass. If preferred, Jap tray, etc., with a waste basket by its side, an office chair 
wood veneer can be used. It is inexpensive and in front ready for occupancy, with a stenographer’s desk 
bles hardwood. Even cotton flannel and daisy to the rear equipped with a type-writer and other neces- 
it the bull’s eye. The character of your met sary “tools of the trade,” than to have your window 
lise will determine your decorative effects, or at jammed and crammed with a nondescript assortment of 
should if you want to keep the “eye” of your office appliances \ passer-by even though as patient 

right and clear. These are points that every and unhurried as Job, when viewing a window that has ° 
is amply competent to deal with, guided by his been overfed quickly tires from the mental exertion of 
sense tf order and harmonious disposition of the trying to take an inventory and passes on. You have 
accessories crowded his capacity for absorbing your display to the 

point of weariness and you have lost a possible sale. 


Lighting Effects and Motion in Displays. 5 ; 
It is pretty rough sledding to dress up a window in 


is assume tl x. you have your window dressed in the winter-time and then have Jack Frost come along 
— quiet, yet effective manner, in full accord with and shut out your display with his crystal landscapes. 
wreeees ae erchand se, which has been in Take a little water and alcohol and go over the glass 
to best advantage: No matter how attractive you surface two or three times daily and all the fairy fabric 


7 ] ‘ ( i? “| } ~ s1711 na te tint winnine ’ . . 
made jy trim, its pull and attenti winning of a morning’s frost-work will vanish. 


will be seriously compromised if it is located 1 ‘ : . ; . ; : 
‘ 7 Lig Poe [here is current in window trimming circles what is 
ght zon¢ You must have light, plenty of light “er ; ; Sey aa m : 
: called the “Hundred Point Test. In the order of their 
that light must be thrown on your goods If your 


relative importance “color effect” leads with “arrange- 


is modern, and yet by its location is denied full s ; . : 
’ ' ment” a good second. Keep the window immaculately 





from the sun’s rays or reflection it is easily and 2 
semediod, Seleni sites. aii Me enetes. at clean. See that your crepe and your floor covering are 
eeetge a MLCMRST oe ee free from frayed and mussed-up pieces. Good house- 
nag cent aa prcange Peagghn ct «: oe keepit g is essential, and good housekeeping is the im- 
bona" uae cxiets dik Mis tend Gee eed: Gan On placable foe to dust and dirt. Your own character is 
iit athereies cee ka ton Mt night electric Wtitten in your window display, and in addition to ad- 
has practically solved the problem. Reflectors Y¢'tising your goods you are advertising yourself to the 
steed dosh’. acl din comes Mieke ae public You are judged by the company you keep, and 
Dist et itigs “erg ses ee if your window trim is shoddy and mussy the inference 
nerchandise is subdued in tone. a strong. vivid licht °% £0im& to be 4 stigma on your own character as a brisk, 
eae i icles Mlak: eald Melilla hi ip alert, progressive business man with high ideals and 
euidnad Siesaiadiiod moder eMcienc) standards. Many a creditable window 
oe disglage have 6 pomestel tometl. Ther in _ display has lost much of its power to pull because of 
a aie td echeliien i ‘ live fox in a fur eglect to use a little soap and water on the glass. 
aa vith a a ae ail cal seat ti pe Just one other thing to remember. Make your win- 
sak ai she sechandies te the dow display tie up to your advertising. There’s no force 
. oe » wothing modes are oc on the topside of this green earth comparable to the 
, \ nile ‘fie o teatthesktah” mental suggestion that lies in the association of ideas. 
; Ce ee ee eee ee -_ oi People read your ad, and in passing your store if your 
; ture battleship with two or three tim dovetails with your ad, it is a reminder of what they 
ss ea” aboard movit ‘bout theoush ele read, a sales incentive that is an asset worth reckoning 
eap me ) a { ade t serve wit 
( se of motion window displays rim your own windows. You know your goods and 
you should know your trade. If you are 100 per cent on 
Don’t Glut or Clutter the Window. shaw des 1 will save many a good dollar if you will 
tion right in 1 , at Don’t glut tackle the job yourself and duck gratuitous and self- 
i Of all failures it ‘indow trims that is interested advice about the necessity of “advisory coun- 
Your window is for splay, a_ sel.” he rmula that will always serve you in good 
ective cus side him stead is made up of horse sense and patience. Make 
terested the outside Wit your d iy seasonable, change it at frequent intervals 
‘ sing pure ; simple. the ad to a the spice novelty, keep it simple and distinctive, 
( ures stronglv a few articles lead nd don’t let at fellow that the squirrels have over- 
ill the: is the adverti ent that look t ( that a window display isn’t worth its 
tal to read ' more eft e it eight gol n advertising medium—because it is. 








To think of Peace before beating Germany is weakness; to 
talk of it before victory is folly; to bargain with Germany 


before defeating Germany is a desperate surrender. 
EXPORTERS’ ENCYCLOPEDIA 
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LINKS IN THE CHAIN OF THE DAY’S SALES 


CHINS 
CHESTS 


UP; 
out! 


NEW USERS 
FOR OLD STOCKS. 


BEING 


A FEW POINTS PERTINENT TO 


ACTIVITIES IN THE DAILY BUSINESS. 


has changed, and you face difficulties 


OS ics up, old man, even though trade 


in*> getting merchandise, or business is 
slack. What if many of your customers 


have left for bigger activities in commerce 
out. You are not 
If the buy- 

active in 


or war? There's a way 
limited to your regular lines. 
ers of stationery cease to be 
your town, there are no doubt many other 
lines can handle with profit, 
and without incurring any expense for new 
equipment. Look at some of our metro- 
politan stores. We laugh at them 
for carrying such varied stocks, many of 
the drug business. 
old fashioned smell 
acid. The modern 


reeks of tomato 


which you 


drug 


them not related to 


We 


of senna 


miss «the good, 


and carbolic 
metropolitan drug store 
soup and baked beans. It pushes merchan- 
dise foreign to the “ethical” lines because 
such goods sell—and sell at a profit. A 
down-town drug store will buy quantities 


of anything that has a sales prospect—and 


clean out the stock before reorders have 
arrived. 

Study your field, and find merchan- 
dise that is not common in your town. 
Stock the new things that attract the nim- 
ble dime or the more stately quarter. 
Make striking displays. You will be in a 
quantity business that will rescue your 
profits until such time as you find your 
standard line in its customary demand. 

“Chins up. Chests out.” Do you know 
why they teach that to your boy in the 


cantonment? Your boy can answer that 
in a few months when he gets at the busi- 
ness end of the Army of Freedom. It’s for 
morale. Chins up and chests out—with the 
that wins 


the 


shoulder-to-shoulder courage 


American soldiers 


battles, gives our 

momentum that will reach the Rhine, cross 
it and bring Berlin a sunset away. Stand 
shoulder-to-shoulder with Fortune, with 


It will hearten you. 


you 


chin up and chest out. 
put pep clerks, 
take the spirit home with you in the eve- 


into your and when 
ning it will bring cheer and courage to the 
family 

Chin Up, Chest Out. 


<---> 


broken stocks that were ordered 
for some special purpose. Mr. Jones-Jones 
have liked a certain grade of pencil, 
pen. 


N almost every stationery store there are 
| small 

may 
or some old-fashioned type of steel 
Mr. Jones-Jones died, or shifted his trade 
elsewhere. The stock 
Nobody called for it—and nobody tried to 
sell it. There it memento of Mr. 
Jones-Ditto, all interest 
charges, eating its head off, paying never 
for rent, heat, insurance or 
overhead Maybe not a dollar’s 
worth of the stuff left—but how many such 
are there here and there in the 


special remained. 
was, a 

gnawed by 
a cent light, 
there's 


“specials” 


ENVYING THE 
OTHER FELLOW. 


store! Many, many dollars’ worth in most 
stores. The policy of catering to Mr. 
Jones-Jones was correct, but the time to 
wipe his preference out of stock was the 


day after his funeral. Some cheerful day 
go over the store and dig out the relics. 
Give the clerks a look, and task their minds 
who will assume 


to remember someone 


Mr. 


successor to his likes and tastes, keep him 


Jones-Jones’ burden. If you find a 
in mind, and try to get the special moving 

Then if you can’t find a buyer who wants 
the article, let 
Display them. 


the buyer find the goods. 
If you are so unfortunate as 
to have a quantity of different items it 
may be well to place a few items at a time 
on a table in the aisle, where everyone will 
see them. 
If the 
them neatly, like factory stock is packed, 
the label the 
and let the goods work themselves off. It 


is surprising many 


Don't make the table a morgue. 


packages are shop worn, re-wrap 


paste original on package, 

items 
If they 
the 
Be game. The original profit 
the 
been cAa- 


paid. 


how neglected 
will move if they have a chance. 

don't 
price a little. 
has probably been wiped out by 
the 
ceeded by the cost of the money 
Sell. 


bloodsuckers on your profit account. 


move at regular prices, shade 


inter- 


est—maybe cost price has 


you 
Don't let such grandfather goods be 


<-> 
§ ip stationer from the smaller cities 
and towns often envies the big town 
merchant, with his glittering show win- 
dows, well displayed stocks and smug 
clerks. “If I had such a store, I could do 
all the stationery business in town The 


recipe for the impressive effect of the city 


store is mostly “soap, water and _ neat 
stocks.” The small town man can do as 
well, if he will devote the time and effort 
to make the results show. Customers like 


stocks, 


arrangement of 
These things 


cleanliness, orderly 
and intelligent sales service 
bring customers back time and again 
Sometimes we forget, in our moments of 
that the “luck” of the 
less fortune than if 
the 


other m: 


in 1S 


envy, 


is hustle. Let us, per- 


haps, admit that smaller establishment 


cannot afford electrically lighted show 
cases, and wall cabinets for merchandise, 
all well classified and marked. Those show 
cases of the small town merchant will 


the 


city dealer if 


almost as well as 


shine plate-glass 


brass-bound cases of the 


they get a daily dose of elbow grease 
} | r+ 
t 


Stock packages on the shelves can be ke 


in neat order Ream packages of paper, 
bound books and other bulky goods get 
dusty. It makes a bad impression on cus- 
tomers to have a clerk stop to dust off 
stock before showing it. Have the dusting 
done before the day’s trade livens up 
There is time for this in every store. If 





) FI - 
; HE 
ae who ran a 


there isn't time for dusting all shelf stock 
every day, keep the show cases and shelf 
oods clean, and go over the bulky stuff 
under the counters in rotation, so they 


re dusted at least once a week 


Ignore not the mop. Too often the 
small town stationery store mop doesn’t 
get a chance to grow bald. It pays to 


have to buy a new mop occasionally. 


stock 
Direct 


[he very nature of a stationer’s 
is bright, 
he efforts of your clerks to keep the store 
stock. Get 


trade catalogues so that 


clean and impressive 


surroundings in step with the 
hem to study the 
they understand what they are selling— 
what 


em. This is better mental drill than dis- 


the goods are for, how best to use 


baseball scores. 


ussing the 


Gimp—the dry goods men spell it differ- 


that is 


‘Gimp” 


ently—is a dry goods stock often 


necessary in a stationery store 


uts spring in clerk’s heels, and vim in 


their minds. Treat the clerks to “gimp” 


now and then. 
These are some of the things that bring 


effects and results into small- 


g-town 


town stores. 


story concerns a plodding Swede 


delicatessen business in a 


neighborhood which suftered from emigra- 
tion. Many of the men brought home deli- 
atessens from the city stores, accounts 
turned out bad and creditors bubbled more 


igorously than the steam table \ugust 


ied his best to beat that combination, but 
nally decided to go back to his old trade, 


so the “missus” and the children could 


have a better and more secure living. He 


decided to close out the little store, give 


his tradesman’s independence, and take 
ip the monotonous round of the shop 
igain. So he made up a hand-printed sign 
in the angular characters of his native 


He put it in the window when he 


] 


losed up at midnight It was the 3 


of August, and on the 


1 


lectors would swarm again He 


t get in some money somehow 


The First of September Is the End of 
August.” It seemed logical enough to him, 
’ one could misunderstand—he was go- 
to close out and close up. Mrs. August 
ok the early vatch, and was surprised. 
Susiness was lively—the first time in 
nths. Soon people were waiting. She 
to rouse out August, who usually 
staved abed until mid-morning Eggs ran 
W Bread ran out The side of bacon 
it August had figured to help feed the 
littl Augusts until his shop pay could 
e was sliced up and sold. Business was 

le idedly good 
Creditors came August paid from the 
imming till and ordered more _ goods. 
The egg man failed to show up, and Au- 
gust had to telephone for eggs Sure,” 


he egg dealer said, “but they'll be C. O. 


APPL]! 


AN ( 


“BUT MY 
BUSINESS Is 
DIFFERENT.” 
(IN EXI N A- 
TION OF SLOW 


PROGRES 
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D.” “Send them any way,” August called 
back, “I'll pay fresher than them eggs of 
yours.” 

Men stopped on their way to work down 
town, and kidded August about his sign. 
“IT take him down.” “No you don’t,” ad- 
vised who knew the value of humor 
in signs, “leave that there for a while. It 
caught my eye, and will catch others. I 
was going to order down-town, but the 


one, 


sign flagged me.” 

So August let the thing stay, and for- 
tune stayed with his shop, too. He had let 
misfortune have too much of his shop, and 
his countenance before. The unconscious 
humor of his sign stayed the closing of 
So, too, if you can inject 
humor, or connect your merchandising 
signs with current news events, you will 
find that business heeds the beck and call 
timeliness. 

<---> 

BOUT the time when Nature’s color 
A pageant announces the close of the 
production preparation for 
Winter’s rest, the stationer’s active season 
begins He can well take his cue from 
Nature, and stock so that it 
beams a welcome to all who enter, and in- 
vites those without to come inside and see. 
fortunate in that much of his mer- 
idise comes packed, wrapped or car- 
toned in the primary colors, and by se- 
the dominant fall tints can bring 
the glint of the woodland to his shelves 
In another year his packages 
more somber, on account of con- 
servation orders, but this fall he can still 
lure and brighten up his 
establishment to have it in keeping with 


the big outdoors. 


his delicatessen. 


of humor and 


season, in 
dress his 
rie 1s 


iecting 


and Cases. 
will be 


ise the color 


People re- 

) it, and unconsciously are repelled 

by lack of the shades and lights that make 

light of the fall. Seasonable goods 

move most readily, of course, but staples 

are susceptible to the stimulation of in- 
which color excites. 
<-> 


It pays to be in harmony. 


spond t 


a ade 


UT is it?) So is everybody’s, in a sense. 
B But in a deeper sense, they're all alike 

‘Colonel's Lady Judy O'Grady.” 
Human them. Human beings 
buy. Stocks differ, but the buying motives 
Does human nature undergo 
extravaganza transformation 
in trotting from store to store or in pass- 
to town? Has an Iowan 
three ears and a Virginian a heart on his 

ht side? If I were selling goods in 


rignt 
Germany today I should sell them in much 
th 


and 
beings run 
are the same. 
a marvelous 


ing trom town 


the same way that I would sell them at 
home. Of course, I had rather not sell 
them at all, for Germany has made a 


specialty of being “different.” When 
you come to think of it, the business that 
prides itself on “difference” is a bit of a 
Which is the harshest 
thing we shall ever say about anybody in 
this column. Be “different.” Yes, cer- 
But don’t let yourself realize it. 


world 
snob. 


commercial 


tainly. 
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ON THE GRANTING OF FOREIGN CREDITS 


EXPERIENCED 


EXPORTER 


TELLS IN PRINTERS’ INK 


HOW FOREIGN CREDITS ARE GOVERNED BY THE SAME 


PRINCIPLES AS 


WALTER F. WYMAN OF 


OMMENTS on the usual methods of American man- 
te ufacturers in granting foreign credits, by Ch. Fuchs, 
of Marseille, France, in our September issue, are 
well sustained in a recent article by Walter F. Wyman, 
sales manager and manager of the export department of 
the Carter’s Ink Company, Boston. In addition to his 
important position in the office supply field, Mr. Wyman 
is vice-chairman of the committee on Foreign Credits of 
the National Association of Credit Men. The breadth of 
his view makes Mr. Wyman’s contribution unusually 
valuable, 

With the increased rivalry in foreign fields, which is in- 
evitable when the manufacturing nations of Europe are 
“cash at factory” 
“cash 


once again iree competitors, the day of 
The enterprise which has made 
orders, 


terms will vanish. 


in advance” its basis for financing toreign has 


violated a fundamental of sane foreign trade building, and 
it will often be found that it has robbed its future 
unnecessarily. 

Today we should be selling abroad the great majority of 
our branded manufactured products on credit terms. We 
should be making customers instead of merely making 
sales. We should 
desirable foreign merchants instead 


which they cannot 


be winning as co-partners the most 
of selling them mer- 
chandise merely now easily obtain 
elsewhere. 
Foreign Credit Losses Are Low. 
Foreign credits are safe credits. Foreign credit losses 
on similar volumes of domestic 


proved by the 


average less than losses 

This is not a 
ledgers of Simonds’ Saws, Gillette’s Razors, Carter’s Inks, 
Patton Paints, Edward Miller Sons, Miller Rubber Com- 
Western Electric Company, and by 


business. theory. It is 


pany, Regal Shoes, 
scores of similar ledgers in businesses large and small. 
Wherever credit methods have been sane, both at home 


and abroad, these records will show foreign credits as 
safer than domestic credits. 

Today foreign credits are particularly safe. Merchants 
need goods too badly to jeopardize their steady supply 
for any temporary illegitimate profit. Only the out-and- 
out crook, whose published record bars him from credit, 
can afford to seek dishonest gains. The out-and-out 
crook can victimize only those whose sanity in foreign 


credits should be passed upon by alienists, 


Prepaid Orders Not Always Most Desirable. 


The most desirable orders are not always those accom- 
panied by remittances. The object of the business game 
is to secure customers, and not merely purchasers. The 
“buyer and seller” relation is manifestly inferior to a 
relation which is really a co-partnership between maker 
and merchant. The justified extension of foreign credits 
develops purchasers into customers, and merchants into 
partners. 

Contrary to the general opinion of the uninitiated, there 
is a clearly-detined technique in the handling of foreign 
credits. There is a wealth of credit information available, 
or obtainable, not only on the merchants of London and 
Paris, but also on the merchants in the heart of Colombia, 
or in the islands of the Dutch West Indies. 

At a recent convention of over 500 firms interested in 
foreign trade not one could be found who had ever been 
unable to secure credit information on any merchant, no 
matter how small or how distant. 


Where to Get a Line on Foreign Credit. 


In addition to the mercantile agencies, with whose work- 
ings every American manufacturer is familiar in the do- 


mestic field, and which render similar service abroad (in 
many ways better service because it is a matter of indi 
vidual reports, rather than of rating books and symbols), 
there are such reliable co-operative and semi-public insti- 


DOMESTIC 
THE CARTER’'S INK COMPANY. 


CREDIT OPERATIONS—BY 


tutions as the National Association of Manufacturers in 
New York, and the Philadelphia Museum, 
which have on file literally thousands upon thousands of 


Commercial 


reports on foreign buyers, and whose correspondents are 
scattered so that they can cover adequately the unfamiliar, 
as well as the familiar market-places of the world 

In addition to these, the service departments of the 
several excellent export journals have for years been sup 
plying credit information on foreign importers Che 


National A 


of service 


Men is building up a form 
the interchange of 


ssociation of Credit 
based on 
will be 
particularly valuable form of service is not « 
rapidly that within five years the® United States can not 


for its members 
surprising if 
’ 


actual credit experience. It 


evelot an SO 
claim pre-eminence in the volume of accessibl 
data, still 
game of international commercial exchange. 

The 


granting of foreign credits is that each and every 


rightly 


credit even though we are youngsters in the 


first rule to be observed in connection with th 


shall be considered intelligently, and on its own merits 


(redit is essentially individual. Henry Smith, of Boston, 


and Foo Sun, of Pekin, are worthy of credit, not because 


one is a New Englander and the other a native of China, 
but because each as a credit risk has honesty, ability and 
financial resources. These characteristics can be dete: 
mined from credit data obtainable at very modest cost. 
The credit data can often be checked by the rey tion 


for prompt payment as proved by the experience of other 
domestic grantors of foreign credit. 

The reasons for a smaller percentage of losses in for 
eign credits, as compared with losses in domestic credits, 
are based on three easily understandable conditions 
the firm large enough to import its requirements directly 
from a foreign country is apt to be larger than the aver 


domestic account. For this reason from the factor 


age 
of financial resources or capital it has an advantage ove 


the average domestic account 
Foreign “Trade Acceptances.” 


The bulk of foreign trade is conducted on the basis of 
time documentary drafts. This method 
sary for the foreign buyer to sign a promise ti 
the goods at a stipulated period in order to obtain po 
sion of the goods. This written obligation is easily ré 
ognizable as a “trade acceptance” raised to the “t 
degree. Failure on the part of the foreign merchant to 
meet such an obligation kills his local, as well as his 
international, credit standing. 

The final factor of safety on foreign credits is the credit 


, 
makes it neces 


pay 


sense of the credit man. In place of taking somewhat 
blindly and clerically the symbols in a rating book, he 
grants or refuses credit abroad after a careful study of 
the buyer’s right to credit. He often has before him r 


ports from four or five separate sources, in addition to the 
comments of other American houses granting credit to 
the same concerns. 

These three factors (and many smaller ones) together 
differentiate to the advantage of foreign credits the proba 
bilities of loss at home and abr vad. 

Should Quickly Establish Credit Relations. 

Today in many markets the foreign buyer, even thoug 
established and of right 
in need of goods that to facilitate the opening of 
relations with the manufacturer in the United 
accompanies his orders with remittances in full 
The most progressive American houses, instead of re- 
joicing at this condition, are doing their best to rem 
While they welcome from the standpoint of prompt shij 
ments of initial orders any factor which is thus presented. 
they recognize the dangers inherent in the auctioning of 
a cash basis. 


long undoubted o credit Ss so 
“ iit, 1 
badly 


business 
states, he 


: : 
edy it 


goods on 
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than ever in its history, and although it is badly oversold, 
redits abroad. 
ive recently said: “In early 1915 we 
hat we could sell for cash every single 
dozen we could manufacture until the end of the war. It 
to me that because of the quick turning over 
rginal profit on our product, our dealers 
rdships if held to cash terms. This it» 
e was the only way we could increase our 
ild take us a year to increase materially 
I was quite proud of my method 
credit losses, 
1917 I attended a gathering of export 
astounded to find them unanimous in 
iticiss t] who unnecessarily restricted foreign 
purchases. I was by no means 
ndness of the judgment of the export 
Investigation proved that they 


-xecutl 


ul pt uction ume 


s to ish in advance 


is 


were 1 t and that | was 


wrong. 
Foreign Business Demands Foresight. 


They were accustomed to looking ten years ahead into 
s | had held my gaze on the present. 


uur foreign ledger entitled to credit 


manufacturer who is 
get cash in advance from 
erchants?” but “How can I insure the largest 
trade consistent with giving the great- 
in winning the war, and in 
in connection with 


ry estion x the American 


ww can | 


est 1 to the Government 


rnment’s wishes 


need 


OVE 
a nation must now recognize that 
taxation, finance, depression 
tly related to the volume of foreign 


o! 


trade we n ¢ vy and hold when peace comes, 


ESENT CONDITIONS 


requirements in t line in proportion to any reduction in 
a ., s ; 

Ric of The Carter's Ink Company, says 
that about the only difference in the present situation is that 


t ( Ities nected with the materials, transportation 
d or are for the most part worse than at the beginning 

{ S e! t on the other hand we feel a little 
more cot table because the essential nature of inks, ad- 
esi irbons, for the conduct of all business, 
1s en recog! | by the Priorities Board through its cer- 


e important plants as ‘essential.’ 


| ll pro elp us some, at least in our minds, but 


rom being a panacea.” 


é ( 
Gillett anager of the Fine Stationery Depart- 
ment of t ‘ shire Paper Company, remarks: “The 
pr rought about by the war in our partic- 
ilar field of work are scarcity of labor, very large advances 
| what labor we have, and high prices 
! terial the early stages of the war there was a 
at urcity raw material, but this condition is not so 
tense as it was, alt gh prices are constantly advancing. 
is next ssible to buy certain supplies. Help will 
he new draft basis. 
good for our particular line and 
re eat demand, of course, for paper not only by 
the ( onsumers as a result of their in- 
crea res rice on account of the boys being away, 
Ity in manufacturing today is to get 


to manufacture paper to take care 
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of the orders received. Many concerns are not sending out 
salesmen at all and others are sending out a few men and 
working the larger cities only. There are two reasons for 
salesmen not being out, the principal one being that they 
haven't anything to sell, and the other one is the excessive 
cost of travel these days. 

“The restrictions placed on the manufacturer by the War 
Industries Board will have a tendency to stabilize the station- 
ery business. It means that the stationer will have very much 
smaller lines to give, and we believe as a whole it will be 
beneficial. The novelty business had become too extreme 
and the changes necessary to our work will be a benefit to 
all.” 

An important factor in the furniture line remarks that all 
conditions have been changed by the war. So careful an 
analysis of the market should not be dimmed by anonymity, 
but the writer requested that his name be withheld. 

“There is nothing the same as prevailed before the war. 
Congeniality seems to have flown away, through the mad 
desire to obtain the limit in material and labor. 

“Material still soaring higher. . We are 
nate in securing stocks of all kinds, although steel require- 
curtailed, but are not working any 
Lumber has 


embargoes 


costs are fortu- 


ments are somewhat 
hardship as yet in the manufacture of desks. 

been plentiful, but has now met obstruction in 
from the South. We have assurance, however, that this will 
not be of a serious nature, as the condition called for ‘system’ 
in prompt unloading of cars 

more serious than the difficulties 
In our locality we have 


“Labor conditions are 
experienced in obtaining materials. 
been troubled with requirements of machine shops and also 
the nitrate plant, who are offering enormous wages posted 
publicly, which are almost prohibitive in the manufacture of 
desks. We are working 75 per cent of our normal force, and 
other concerns, in particular household furniture manufac- 
turers, are operating with even a more greatly reduced force 

“Local conditions have no bearing in the desk line, in-so 
far as the demand for our product is concerned, and we can 
say that our supply business is quite satisfactory. This condi- 
tion does not apply to general furniture lines.” 

J. W. Speare, advertising manager of the Todd Protecto- 
Rochester, N. Y., wrote: “We are, of 
sales force, one effect of 


graph Company, 
course, working with a 
which is that our salesmen earned more money during the 
first six months of 1918 than in any other years in the his- 


This, with a reduced sales force, means 


reduced 


tory of the business. 
that the average earnings of salesmen during this period 
were exceedingly high, and we hope that the salesmen who 
are now left in our organization will continue to make these 
big earnings, so that they can continue to buy lots of Liberty 
Bonds and win lots of War Savings Stamps in our ‘Swat 
the Kaiser’ sales contest.” 

W. C. Dunlop, American Multi- 
graph Company, comment? favorably on the outlook. 

“The present condition of business with us is good, and 
the outlook for the future excellent. 

“The volume of business obtained in the first nine months 
and indica- 


sales director of the 


of this year establishes a new record for us 
tions from our various branch offices are optimistic for the 
remainder of the year. 

“Collections are holding up remarkably well and we have 
no complaint to make in this connection. 

“We are employing a greater number of people than ever 
before and have since the first of the year hired a large 
quantity of female help which is giving good satisfaction in 
the departments where employed. 

“All departments are now operating on a day-and-night 
schedule. Our great difficulty at the present is obtaining 
the necessary skilled labor to satisfy factory requirements.” 

Charles E. Sheppard, president of the C. E. Sheppard 
Company, New York, N. Y., comments on the loose leaf sit- 
follows: 


uation as 
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“At the beginning of the war, with topsy turviness pre- 
vailing, with unsettled conditions, it looked to many of us 
as if the end of the business world had come. We saw our- 
overnight from a_ peaceable, 


transformed almost 


happy, easy-going nation, into a nation of soldiers. 


selves 


“We have seen things happening which we had come to 


think were well nigh impossible; which we thought were 
impossible from a financial standpoint. The timid people of 
commerce were staggered, but the stronger ones put their 
teeth together and said: ‘We don't know what is going 


to happen, but we are going to see this thing through, cost 
what it will.’ 

“A few men in business began to dismiss their employees 
orders from manufacturers But 


\ few began to cancel 


finally cool heads prevailed. Business was overhauled and 
brought back to a going basis—a war basis. 

“The failures in the United States have been materially 
reduced in volume and in number as compared with previous 
trade, profits have 


War 


business as 


years and, except in the actual luxury 
increased rather than diminished and 
Stamps do not interfere with business; in fact, 
a whole has been aided by the Government expenditures and 


Bonds Saving 


by the rise in wages. 

“Speaking specifically of the office appliance field and espe- 
cially of the loose leaf industry, indications—past and pres 
ent—point steadily towards a bright and happy 
for the duration of the war but also when the recon 


future, not 
only 
struction period sets in. 

“With a shortage of help, untrained clerks, high expenses 
and big business, modern labor-saving machinery must be 
installed. No business can hold on to old worn out methods 
and operate at the speed that is required by present day con 
ditions. 

“Executives are aroused as never before to the supreme 
importance of up-to-the-minute time saving systems and of 
fice equipment. Frequently it is necessary for the clerk to 


do twice as much work as formerly. To work under the 


present high conditions without some effective 


means to reduce the amount of work necessary to secure the 
will not 


pressure 


result, strain on any organization, which 


fail in the end to be costly and disastrous. 


puts a 


“The development of loose leaf equipment for the keep 
ing of business records has been rapid and such equipment 
is now available for every line of business. The various in- 
have merits are taking 
them The of the 
given a great impetus to its wide-spread use 


dustries seen its and advantage of 


pressure present abnormal times has 


heads of departments and employees, once 
imbued with the better 
meritorious short cuts, will never go back to the slow old 


“Executives, 


and more accurate work of really 


fashioned pre-war time methods 
have restriction, 
with, but 


] 


“True, we will curtailment and regula 


tion to contend 
seriously interfere with essential industries 


intend to 


; 
I 


Uncle Sam does not 


and loose lea 


is primarily an essential war-time business.” 


\ leading manufacturer of calculating machines made the 
following comments: 


“As 


device than is given with most office appliances, and to do 


you know, we plan to give more service with our 


so it takes a full complement of salesmen, demonstrators and 
instructors. As an example, for instance, of the calls made 
which is merely one branch of our sery 
had calls for 289 op 


on us for operators 
in the Chicago district we 
erators in the month of August 


than 200 of them. 
} 


ice work 
‘ 


and were able to fill less 


We are running our school full tilt and 
turning out better operators and in less time than we ever 
have before, but the difficulty lies in getting a sufficient num- 
ber of students. As far as the manufacture and delivery of 
the machine is concerned, we are unable to keep up with the 
} 


demand, and further be- 


hind.” 


are constantly dropping a little 
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No Peace Without Surrender. 


RESIDENT \ 
cal ul y€ ol 
lis reply is so 
1 
ere offer, yet th 
n the note of the 
eed o desire 
¢ wt } 
urposes é 


ts to 


worded 


VILSON 
the 


e German a! 
German chan 
for peace, 


galled jade wince 


the rapid 


German 


as no 


aisintegration ot 


replied to the peace 


ilers in the right way 


OSE the ( rT upon a 

swer must disclose wheth 

ellor is backed by a real 
1 1 » 

s a cloak tor ulterior 


under the lash. Every 


the German 


li so as to achieve a certain condensa- 
result of condensed type and rearrangement 


being the saving of a form. This explanation is due, both 
to readers d to advertisers. It is at the present time 
absolutely necessary for us all to conserve paper, and 
we | vy that we shall receive the cordial support of 


friends in our efforts to comply to the very let- 
rules 


While we are on the subject of paper conservation we 


i should not omit to mention the fact that under the rules 
military machine, and it is more than likely that the : s 
: to which we refer complimentary copies of the maga- 
enemy w enthusiastically ome a breathing spell cai eed 
: ; zine are forbidden \ll publications have been accus- 
, I 
afforded y an armistice, and hance to play the old ; P 
= tome to give some copies away tor various reasons. 
iplo atic g e over a conterence table 1 game, on his a ae ; 4 a : : 
‘ , ; While Office Appliances’ complimentary list is small, 
part, that no doubt would receive the cordial endorsement : : . 5 ‘ 
we ire nevertheless obliged to discontinue it. This 
of the fat of lies. , : : 
, - is the fault of conditions over which we have no control. 
\s a matter of tact, civilization cannot “conter with 
' : : 1 , — Qo 
e eml ed cynicism of the German ruling class. There < 4 
an be no basis of conference which does not imply Mileposts to Berlin 
omething te e done in good faith by both sides. Where ON! rWO THREE. Each Liberty Loan has been 
ne side, by all its acts and t ings, proclaims its word a new marker in the advance of democracy on the 
good only so long as it remains advantageous to keep capital ¢ autocracy The Fourth Loan is now under 
t, then any agreement, ips cto, becomes void from way. Six billion American dollars are being enlisted to 
the moment it is made It is as if a man would say, plant the next mile post on the road to Berlin. Every 
I'll make a contract with you that you are to kee one of those dollars is needed—many have already been 
nder all onditions, but which I reserve the li] erty to spent Now we face the peace offensive of the Kaiser, 
reak whenever its terms become irksome But,” you manifested in various forms. If we lag, if we grow 
sk vhat out honor?’ Pooh!” he replies, such apathetic because of good news from the front, we give 
ords are fools.” the imperial “propagander” time to organize his dupes 
efore peace can come the enemy must withdraw from in Russia to help him in his fight for autocracy. 
. 
e, Belgium and Russia, and bring his battered Who can read the news reports of the successes and 
legions back miles within his own borders l-urther- sacrifices of Americans at the battle front without being 
ore, he t establish some satisfactory evidence that thrilled to the last dollar in his pocket? Life is precious 
he agreements he makes are backed by t ynsent ot to all o s, and we hesitate to place a money value on 
people that a government has been established it Yet the rank and file in the cootie and rat-infested 
| g 
sponsive poy ular will WV elieve, too, that ample trenches ofter Life itself for $30 a month and found. 
ostages will have to be given in some torm as a guar Can even your last dollar circumscribe a greater ambi- 
intee ¢ behavior, and that the German nation tion, a more sincere effort, than those boys of the Lib- 
this shocking war upon the world, will é 
its allies, have to pay “the Sts of court Give as they fight!” What self-sacrifice, what resigna- 
4 eantime, the req ie ~Ame in peopl battle fervor can the civilian represent with 
: ( ( more Liberty Bonds a and = the s that the soldier offers every waking hour? 
llions of mericans in the tield—will hasten the only Eye r we ie smooths and shortens the road to 
I peace h the enemy n be trusted t ill the while the dollars we advance to 
iinet are earning interest, and the principal will 
Our New Dress. returt due time, as “is nominated in the bond.” 
cate’ <--0 > 


IT! aking any material change in the type 
facs , with no apprect le reductio! I read- 


advertisements, Office Appliances has 


Commerce Department Preparing for Peace. 


‘ 1 os ‘ 
\ 4 I € a ies 
as. 1 4 +1 


if the Government at Washington 


: eede plying fully with the requirements of direct ( e early and successful closing of the 
( t ith retere t tie ons ation O here stands out a movement looking toward the 
served that ¢ ied the ( \merican manufactures and commerce 
‘ type and st tte S fter the war. Secretary Redfield, of the Department of 
set it ( ar Commerce and Labor, is planning ahead, as well as try- 
pp iving thus « ‘ t printe neg ease the tion of American manufacturers not 
ns erstand elieve t Ss a t 5 e included in the priority lists, Re- 
geme sacrifice little legibil oubt ent] rrangements were made that enable the Depart- 
e s leasing t é 1s ne ent of Commerce to be represented before the various 
é elieve that our readers will agree that var industries. It is hoped that in this manner some as- 
s bette these times, t e tie inner at sis é e rendered from time to time to those in- 
ld to the matter lustries not directly engaged in war work. It cannot be 

Phe the larg S4 ent } 1 


s has also been hoped that any intercession by Mr. Redfield’s department 
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will be allowed to interfere with war work. His efforts 
will be largely those of the gleaner who will watch for 
the materials and laborers who escape the demands of 
priority manufacturers. 

B. S. Cutler, Chief of the U. 
Domestic Commerce, has expressed the view that a con- 


S. Bureau of Foreign and 


tinuance of the export embargoes after the war will pre- 
vent wild speculation in American raw materials when 
peace is declared. This speculation would result disas- 
trously to American business. Except for certain 
cific materials, like Chilian nitrates and Australian wool, 
the United States and Russia are the only two great 
storehouses of raw materials in the world. The United 
States is the great reservoir which industry will turn to 


spe- 


after the war. It would be necessary to extend the ex- 
port embargo for periods of from six months to five 
years after war. Suitable legislation, or presidential or- 
der could afford the necessary protection to American in- 
dustry. Great Britain has planned rigid control of ex- 
ports of her raw materials to protect her manufacturers 
after the war. It may be expected that the other allied 
nations will undertake similar regulation. 

To present its information to the manufacturing inter- 
ests of the country, the Department of Commerce is plan- 
ning a series of special reports covering the subject of 
economic reconstruction. These reports will be issued in 
several volumes, and the first may be expected before 
long. There will be given valuable information in statis- 
tical form showing the material resources of all countries. 
The report is to trace the tendencies of all the belligerent 
countries regarding economic reconstruction, 

<--> 


The Hour Is Returned. 
| AST Spring the American people relinquished an hour, 


at the behest of Congress, to lengthen the working 
day-light hours. Soon the hour returns, and we go back to 
the old: schedule. It is to take stock of the extra 
hour of daylight, and see what it has brought to the indi- 


well 


vidual and the nation. 

The daylight saving hour has brought increased effi- 
It has cut off a part of 
It has 
brought us to work in the store and office at that golden 
brightest, keenest and most vigor- 


ciency to industry and to trade. 
the lighting load of factory, store, office and home. 
hour when many are 


More and better work has resulted. An impression 


ous. 
is current that the daylight saving plan has not been 
observed generally by farmers. However, farmers have 


ever been sunrise workers, because their tasks are heavy 
and they must take advantage of the long summer days. 
If they have not complied with the new time, it has not 
been due to lack of patriotism. The farmer starts work 
He cannot work 


Before the fields 


in the fields as soon as the dew dries. 


while the ground and crops are damp. 
dry he does the chores about the barn. 

The daylight-saving plan has done more than to reduce 
To city workers it has lengthened the 


With the clock 


hour later. 


coal consumption. 
moved 
The 


time to cultivate, 


time for recreation after work. 
has come an 


has had 


Recreation 


an hour ahead, sundown 


man with a war garden more 


transplant, weed and harvest. activities have 


been benefited by the deferred twilight hour. On all sides 


of metropolitan life the public and _ private’ sporting 


grounds have added to the hours of pleasure and health- 
building Men could not 


squeeze time out of the normal working day for recrea- 


available to the people. who 
tion, have iound the extra hour of daylight the nucleus 
of a recreation period, part of which perhaps might be 
pilfered irom the closing hours of the working day. 

In southern Wisconsin the lengthened daylight has been 
used by city and town dwellers to help farmers in their 


The merchants and their employees have 


rush periods, 





APPLIANCES October, 16 


closed shop by the clock, motored to the farms where they 
were needed, and spent a few hours under the softening 
skies, to aid in relieving the shortage ot farm labor. It 
is evident that a majority have found good in the daylight 

Our bodies have been re-created, our minds 
We should be in tune for the burdens of the 


Not only the affairs of business, but also 


saving plan 
refreshed. 

fall and winter. 
the larger and more important duties that may come to 
any of us in the civilian army. We must support the 
army that fights in blue and khaki. We should be ready 
to take on any increased load—to help with any phase of 
war work—to organize or to be organized—to sell or 
to buy—to support with money, brains or hands those 
agencies that bring comfort, rest and health to the men 


who take the brunt of battle. 


And let that extra hour of sunlight shine in our hearts, 
whatever our burden. Its cheerful glow will dim even 
the fitful glare of shell and flare that often blinds our 
men in the front line trenches. 

<--> 


A Happy Augury. 
office equipment 


HOSE engaged in the 
should tind encouragement in the 


nouncement in the morning papers of September 27 rela- 


industry 


following an- 


tive to a recent ruling by the War Industries Board 
“Favorable action by the board with respect to type 
writers also was decreed, the typewriter being recognized 


as an essential. Although no automatic rating will be 


given the industry generally for its materials, considera 
given to applications for priorities covering 


tion will be 


specific orders. 


“Several typewriter firms, the board announced, ‘be- 


cause of the large demands made on them by the gove 


ment and by 


the war work,’ will be accorded preferential 
treatment, and given a class 3 rating. 
“They Underwood 


ford, Conn 


are: Typewriter Company, Hart 
Royal Typewriter Company, Hartford, Con: 


N. Y.; L. C. Smitl 


stenotype 


Corona Typewriter Company, Groton, 
& Bros. 


Company, 


Typewriter Company, Syracuse, N. ¥ 
Ind.. 


writer plants at Illion, N. Y., Syracuse, 


Remington Type 


N. Y., and Bridge 


Indianapolis, and the 


port, Conn.” 


The announcement of the organization of the Wa 
Service Committee of the Automatic Office Appliance I: 
dustry to work with the War Industries Board is another 


happy omen lhe composition of this committee is ver 


1 


strong and 


will do for office machines generally, we 


sure, as well as the committee for the typewriter 


Is dome 


<-> 


Pencil Demand Exceeds Supply. 


BELATED reply to our questionnaire on the he 
ing, “Business Under Present Conditions” printed 


elsewhere has reached us from a leading pencil manufa 


turer \. W. Williams, sales manager of Eberhard 
expressed himself as follows regarding the outlook 
as to the situation in the pencil field, I can only give 
you a little information. The demand for pencils seems 
to be largely in excess of the supply, and while all 
tories are going to their fullest capacity and pr 
much more than they have ever done before, the are 
unable to keep up with the ever increasing orders t] 
come 1n., 

“The line has been reduced to a minimum at the re 
quest of the Conservation Board at Washingto1 
effect of this is not felt at the present time on acco 
of the orders on file for items that must be filled eve 
though they have been discontinued. It will probably 
be six months before the effect of this conservation in 
numbers is effected. Then it is a foregone conclus 
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that we will le to turn out larger quantities of the tablish« istom, should be discontinued. He contends 
numbers that will be retained that no valid arguments can be advanced in its favor; 
The restrict on the use of metal has mpelled that reputable manufacturers guarantee their goods 
cut out all metal pencils and greatly re e the against deteriorati for any reasonable length of time 
penl ers in which metal is used. Further con- and that most cases carbon papers tend to improve 
tion will be necessary in this line in comy ng with with age; that the custom of selling coupon books has 
Government recommendations permitted irresponsible dealers to finance their enterprises 
ng 1 the advice of the War Trade Board, it y receiving cash in exchange for promises of doubtful 
le to recommend to the public gener value, placing the purchaser in a position where he must 
ust ls without tips, as this will not only accept whatever goods the dealer offers, or even in worse 
he us metal but will als e advisable from plight should the dealer choose to disappear altogether. 
dpoint on labor he lacl labor Even the most responsible carbon and ribbon manu- 
largely responsible for our inability to turn out facturer,” says Mr. Holmes, “cannot guarantee his future 
rger quantit t this condition « yurse is not con- supplies, neither has he any knowledge of what govern- 
t | business only, but it seems t e the ment or other demands may at any time be levied on his 
experience lines today, and the general | has stocks—and Government demands must always receive 
ly realize the situation in the r spirit that pre- preference From an economic standpoint the practice 
s and are most considerate.” is contrary to the dictates of good business, and in view 
sit f the increasing cost of necessities, it should be dis- 
What High Taxes May Do pensed with.” 
OUR efforts to provide revenue f ar al irrent Office Appliances is an open forum, and we shall be 
| ernment expenses, there is danger of waste of nat- glad to receive arguments for the defense in order that 
resources [here may be a tendency to slow down the matter may Ve thoroughly understood. Perhaps 
rations o plant to reduce the income so that it will someone may be le to present a suggestion which has 
ne wit the provisions of an excess it e tax not oc red to Mr. Holmes or to us. 
he cas¢ 1 gold mine, as an example, let us say —- 
rs elopment it is possible to take out a Take a Draft of Lusty October. 
dollars ir during a year The new revenue bill PANISH INFLUENZA has been playing hob the 
ns to compel the mine owner to hand over two-thirds world over, and it is America’s turn now. A large 
e pro ing the gol e ¢ itil toll of lives has been taken, and the influence of the disease 
the w e owner Ca e tax has extended to business life. The convention of the 
y isposed. O ; e1 Nati | Association of Stationers and Manufacturers has 
s and tl escape paving the excess profits ta» een postponed on account of the prevalence of the “flu” 
e parallel cases in industrial lit in Virginia’s capital city 
: 1use of waste is in the p1 tion of he Spanish influenza hits all classes. Stationers and 
dern hundre rsepower stean facturers, whose forces were already depleted by 
s nine tons of coal per kilowatt-hour lant enlistments, are more short handed than ever before. 
N00 of 1 horsepowet rt t two nds *hysicians require lute rest and quiet for their influ- 
kil { ur. The savit f coal is proportio1 enza patients t seems useless to fight the disease by 
the « the plant. as ther reate! el stavil the j such action reduces the vitality and 
that e prod ess predis} s to pl which is usually what termi- 
; < S 
iency er nt fi ne of the great naval training sta- 
he dance profit tior e met! t juarantine were barred from their 
es. W t vner large art ter mor iow’ and compelled to stay out 
enough to t ntag the tl day longs hey were not permitted to con- 
e not: for our ( nt r is regate tl expose each other to the influenza 
shoulder he expense t e | ss cannot well conform to the plan of 
they can “take a draft of lusty 
<--> Oct to and from work. If the distance 
The Case of Ribbon and Carbon Coupons. t re to the house is short, take a roundabout 
' ears it has establi trip two or three miles long. If the 
} pce ene ® Te , , tat great 1 ilk, get three miles of fresh air 
6 s n entit the nd t { t ay [here is a zest and a tang 
s a tonic—that increases the 
germs. If there is not too 
preee Me . a ‘ ty, run a block or two, and get 
the t tively. Or walk briskly and take 
lding the breath meanwhile. 
shortage that will enforce 
will fill air cells in the lungs 
rk in a long while. It is the 
at are the favorite stamping 
G r home streets, your parks or 
; he t t nd see how you can fortify 
hf ; \ ( t 1 sh influenza. Give these brisk 
, (Jet 1 1 permeate your body and mind, 
petite for work—and for meals. 
Stal t loss of time and the doctor’s 


()ctober. 
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For Country 








Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 


Lieutenant James Gowan Andes, formerly an all-star 
salesman for the Burroughs Adding Machine Company, re- 
cently with Company H, 16th Infantry, was killed in ac- 
tion on July 19. Notice to this effect was received by 
Lieutenant Andes’ parents on September 3. Lieutenant 
Andes joined the New York sales force as a bank special- 
ist. On October 30, 1915, he was given a territory which 
he held until he left the organization. He was one of 
the best and most popular salesmen on the New York 
staff. He was a member of the All-Star Club at the 
time he resigned to enter the Officers’ Training Camp at 
Plattsburg, May 15, 1917. On becoming commissioned 
as a second lieutenant he was selected as one of the 
sixty-eight reserve officers, detailed by the Government 
for special observation wark in France, He was assigned 
to the 16th Infantry, United States Regulars, in March 
of this year. 

s 


Albert A. Klaiber, a former member of the Burroughs 
inspection service department of North Hackensack, was 
killed in action in France on July 3lst. He enlisted in 
the Ist Cavalry last May. 

. + + 


“Tack” Bamforth, who enlisted in the Marines, has been 


killed in action. 
* * &* 


Lieut. Louis R. McGinnes, an instructor in the aviation 
corps at Arcadia, Fla., lost his life in an accident. He 
had been a member of the sales force of Philip Jaisohn & 
Company, Philadelphia. 

* * * 

Lieut. Harold W. W. Copp, of Toronto, lost his life 
in action overseas. He enlisted in 1917, giving up im 
portant business connections in the stationery trade. 

* * * 


Porter passed away in a hospital in 
France, wounds and gas taking him away. Lieut. Porter 
was assistant manager of the McMillan Book Company, 
and took training at the Plattsburgh Officers’ Training 
Camp. His brother, a surgeon in the navy, died about 
the same time as the Lieutenant, doubly bereaving the 
parents, whose two sons have given up their lives to the 
finest American ideals. 


Wirt Edward Ramskill, son of George FE. Ramskill of 
the Dennison Mfg. Company, Chicago, recently enlisted 
in the Canadian Army, Royal Engineers Division, draft- 
ing department. Young Ramskill left on Monday, Au- 
gust 19, for Toronto, expecting to go thence to Nova 
Scotia and to be transferred about January Ist to Chat- 
ham Barracks, London, England. 

* * * 


Lieut. Fred W. 


Major Henry A. Beebe, formerly of the 2nd Connecti- 
cut National Guard, but now of the 102nd reorganized 
division, has been assigned to Camp Devens after over 
a year abroad, as eastern chief of staff and head of the 
Intelligence Bureau under General McCain. Major Beebe 
was formerly connected with the stationery business at 
New Haven. 
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Harry Russell Bullock of the Chicago typewriter ribbon 
and carbon department of the Carter’s Ink Company, last 
month joined the Red Cross for overseas service as an 
ambulance driver and is presumably now in France. 

ke * *x 

Donald H. Cowl of New York City, who has been for 
some time connected with the office equipment industry, 
has joined the United States military service. 

* * * : 

Edward Hennes, star salesman for the Felt & Tarrant 
Manufacturing Company in Francisco, is going to 
fight for Uncle Sam against the kaiser in the near fu- 
ture. Mr. Hennes went east a few weeks ago to take 
the course in intensive salesmanship established by the 
company, and Mr. Warren, the local manager, says he 
has learned that Hennes has entered the army and is 
now undergoing training at Camp Grant. 


re x * 


San 


Walter F. Fisher, former representative of the San 
Francisco branch of Keuffel & Esser Company, has quali- 
fied as an expert radio operator in the Signal Corps of 
the U. S. Army at Berkeley, Cal. He leaves for the fin- 
ishing touches at the University of Virginia before going 
to France. 

cd ~ + 

Floyd Holcomb, buyer for the H. S. Crocker 

pany at Sacramento, has been notified to hold himself in 
readiness for military service 

* * * 


( ‘om- 


Robert C. Hutchinson, of the Typewriter Shop, Los 
Angeles, has joined the aviation branch of the service. 


x * * 
Frederick Diem, formerly employed by John Ward & 
Son, New York, is now undergoing military training 


for his country’s service. 
* ¢ @ 
Remington Notes for September announce with pride 
that the Remington Typewriter Company's service flag 


now exhibits 531 stars, representing employees who have 
responded to the call for military man power. 
* * * 
The Corona Bulletin reports that one of its agencies, 


Wheeler's Pharmacy, of Claremont, N. H., has four 
in service—D. M. Banister, M. J. Osgood, H. 
P. D. Hutchins. 


men 


\. Marshall, 


* * * 
Lieut. Jack Rhodes, formerly an inspector for the Dal 
ton Adding Machine Company is in active service. He 
has sent as a souvenir the helmet of a German soldier, 
which now reposes peacefully in the office of Mr. Jas. A 
Dalton. 
ws 
Gerard Munster, lately a paymaster for the Dalton Add 
ing Machine Company, Cincinnati, Ohio, has been in 
service but a few months and is already in France 
* + * 
Dalton Adding Ma 


Kalamazoo has _ reached 


Lawrence Wertheim, formerly a 
chine Company inspector at 
France in his journey to Berlin 

* * + 

Recently the following members of the Dalton Adding 
Machtme Company’s staff passed along to training camps 
\. J. Roehrer, Peoria, Ill.; Geo. J. Flynn, Oklahoma City, 
Okla.; Oliver Hennen, New York, N. Y.; A. J. Fischer 
Boston, Mass.; Aarold Arons, Cincinnati 

es © 


Arthur Faton, of Eaton Brothers, Buffalo, N. Y., is on 

the other side 
* * * 

Oliver Stevens has entered the Wisconsin University’s 
Students’ Army Training Corps, at Madison. He is a son 
of C. S. Stevens, of Stevens, Maloney Company, Chi go 

* * * 

F. T. Barlow, of the Russell & Cockrell Printing Com- 

pany, Amarillo, Texas, is in the military Service 
* * * 
Ralph H. Beals, has been confined in a hospital in 


France for some time because of wounds received in a 


tion He was former]; associated with Ward's, Bostor 
Mass. 
* * * 

Lieut Frederick B. Patterson, 14th Photographic Se ¢ 
tion of the Air Service, Military Aeronautics, recently 
received his commission as second lieutenant He en 
listed from the National Cash Register Company as Aa 
private, first trying for aviation, for which he had pre- 
pared himself by private lessons An old injury to his 
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knee disqualified him for flying, so he went into the photo- 
Mr. Patterson is a son of the president 
Cash Register Company. 

* * * 


graphic section 
of the National 


a lieutenant, is training artil- 
with tke Russell 
Texas 


Charles Blanchard, now 
lery men at Fort Sill. He was formerly 
& Cockrell Printing Company, Amarillo, 


* * 7 


Lieut. Carl W. Wirths, who formerly conducted the 
Craftsman Studio in Brooklyn, has been wounded abroad. 
a a. 

Everett F. Berry, a stationery salesman for Hobbs & 

Warren, Boston, Mass., has donned khaki. 


* * * 


F. M. Bark Boston, Mass., has advanced from the 
civilian rank nd is training for Kaiserstrate He was 
salesman for L. E. Muran, stationer. 

x * * 

lhe records of the Wilson-Jones Loose Leaf Company 
show the following employees now with the colors: Ed- 
ward Audsley, Mike Kasper, Steve Gewartoski, Frank 
Korande, J. B. Hawkins, Joseph Lala, Frank F. Hill, John 
Minor, Lawrence Hjelm, William Nelson, August Hupf- 
ner. Homer Newell, Leo Iwinski, Stephen Novak, Stanley 
lanisch, Robert L. Smith, John Smith, Wladislaw Jura, 
john F. Chalupka, E. F. Dooley, Henry Fauser, Sergt. 
lhomas H. Hanson, Carl G. Honts, Harold F. Meidinger, 
Regt. Sergt. John M. O'Malley, William H. Thompson, 
George Wilkins, Anthony Lehman, George Cormack. The 
list of men still in training on this side includes: Charles 
Broberg, Albert L. Ciaglia, Matt Duff, Sergt. Walter 
Elkins. Charles I. Finicle, Paul Guntaker, Clifford J. Hart, 
Edward Hazen, Fred Hepner, Walter Hesel, William 
Hoar. Seret. Art H. Kretchmer, Corp. John J. Mannella, 
Jack A. Marquis, Howard Miller, Sergt. Joseph Morsuch, 
leo Morezkowiski, Leo Munzer, Joseph Novak, Percival 
lav Renwick. W Rockenback, Frank Rackow, Morry 
Schreiber. Elmer Schroeder, Frank Shea, Bruno Slotta, 
William Stevenson, Walter C. Wedemeier, Sergt. Charles 
A. Willis, Jol n Metz, Wirt Ramskill 

* * * 

Stephen Gallagher has left his sales position with S. 

D. Childs & Company, Chicago, to sell Democracy to the 


Kaiser 
* * * 


Manufacturing 
indicate 


Dennison Company, 
Mass., 

that 600 men have enlisted the 
factory. Many enlistments the 
force are reported by the various 


brane he Ss 


The records of the 


South Framingham, 


trom 
from 


‘ ‘ 


lower, Jr., New York, N. Y., 
duty in the navy 
x * 


Fugene 
is doing recruiting 
won a lieutenant’s 
field artillery, and 1s 


G. P. Lewis has 
on mission in tl e 


now under training in the officers’ 
school at Camp Zachary Taylor, Ken- 
tucky He was formerly with J. War- 
ren Wiley, New York, N. Y. 
x x * 

Stanley M. Pounsford, of the 136th 
Field Artillery, is now in France. He 
is a son of Harry G. Pounsford, of the 


Pounsford Stationery Company, Cin 


ti, ¢ )hio 


Ralph T. Chamberlain, of Chamber- 
lain f,rothers., stationers, Pittsfield, 
Mass., is in military training His 


Arthur P. Chamberlain, 
The store is be 
women, with 


brother, Lieut 
a ready in service 
operated entirely by 


Mrs. Ralph Cham! erlain in charge 
* * ® 
Laurence Thomas, Philadelphia, ts at 
Gettysburg, Penn., taking a course for 
1 lieutenancy in the student training 
amy He was in the furniture depart- 


ment of Pomerantz & Company. = 
* * *x 
Leon B. Damon, of the George B. 
Damon Company, Boston, has entered 
a Upton. 


training at Camry 


| Photo taken in 





? Albert Devers, Formerly With Boston 
index Card Company, 

American Forces 
France 
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W. D. Humphry, district advertising manager of the 
Burroughs Adding Machine Company at Kansas City, is 
now serving the Government. 

: +3 


“Bob” White, formerly with S. D. Childs & Co., has 
entered training with the U. S. Marine Corps. When 
“Bob” gets in touch with the Huns they will understand 
our slang phrase, “some bird.” 

* + * 


Byron Weston, son of Mr. and Mrs. Franklin Weston 


of Pittsfield, Mass., has been promoted to lieutenant, 
junior grade. He enlisted as a first-class seaman in Se 


tember, 1917, and has been promoted from the ranks in 
regular stages. He had taken training in the New York 
Military Academy previous to enlistment. 
+ * * 
Lieut. Baxter Webb, son of Leslie Webb, of the Webb- 


Biddle Company, Cincinnati, Ohio, is now in France. 
* * . 

Alexander 

File & 

in the 


Landsberg, former proprietor of the Elbe 
Binder Company, New York, N. Y., has enlisted 
British army, and is headed for Palestine. 

* + ” 


De Witt Cowins, formerly of the Steel Equipment Cor- 
poration, is now in France. 
. » * 


C. I. Wagner, of Newark, N. J., is now a captain in the 
quartermaster’s department. In civilian life he was head 
of the Wagner Filing Methods Company. 

« + * 


Plaino Gianechinni, of the Steel Equipment Corpora- 
tion. Avenel, N. J., has achieved his ambition. He 
tried to get into service but was rejected because of in- 
sufficient stature. A second effort to enter the service 
was successful, much to the glee of the ardent, though 


little, patriot 
* * 7 


Otto Dornette, brother of John Dornette, Jr., of the 
J. Dornette & Bro. Company, Cincinnati, has been made 
a second lieutenant. The son of J. Dornette, Jr., also in 
the service, has recently been promoted. 

+ + + 


\rthur Eaton of Eaton Bros. and Lloyd Whiting, son 
of W. P. Whiting of Buffalo, N. Y., are in the service 
“over there.” 

oe £2 


Lloyd Whiting, Buffalo, N. Y., a son 
of W. P. Whiting, is “over there.” 
x * * 


he likeness herewith shown is that 
of Albert Devers, who before he en- 
tered the service was factory works 
manager for the Boston Index Card 
Company, which recently received from 
Devers a letter telling him how well he 
was getting along in France. In this 
letter he enclosed a label taken from 
the front of of a package of folders 
sold by the company to the Govern- 
ment, and which he found together 
with some of the company’s other sup- 
plies on one of the shelves of the quar- 
termaster’s department in one of the 
towns in France. He described the in- 
cident in the following words: 

“A week ago today I went with my 
C. O. to a town not far from here 
where there is a bank. I acted as in- 
terpreter, and in our wanderings 
through the town we called on the 
quartermaster’s department to straight- 
en out some tangled business. While 
waiting outside | saw several cartons 


of folders marked BICCO, and also 
some green boxes containing press- 
board guides. I asked permission to 


go in, and went straight to the desk 
nearest the folders, and by telling the 
sergeant who I was before joining the 
army, I succeeded in getting the label 
which I enclose. The sergeant’s onl 
regret was that there were not enoug 
folders of that kind to go around.” 


Now With 
in France. ° P 
(Continued on Page 99.) 
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; 
PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 
Important War-Service Committee Organized. Adding Machines—F, H. Dodge, chairman; J. C. Nevins, 


lutomatic Office Appliances Industry Forms 
Organization for Important War-Time Service 

The Executive War-Service Committee of the Automatic 
Oftice Appliances Industry is a new organization whose 
formation, under the aegis of the Chamber of Commerce 
of the United States, is one of the important developments 
of the past month in this field. The initial meeting was 
called by the Chamber of Commerce of the United States 
on Friday, September 20, and was attended by a consider- 
able number of prominent manufacturers in this industry. 
The proposal to form a war-service committee to repre- 
sent the automatic office appliances industry was taken up, 
and the result was the organization of such a committee 
and the division of the field into seven different branches, 
with a chairman for each, all of whom together form an 
executive committee to work in co-operation with the 
War Industries Board. The seven divisions, with their 
chairmen, are as follows 

1. Adding, Calculating and Accounting Machines: F. H. 
Dodge, Burroughs Adding Machine Company. 

2. Cash Registers: C. F. Steffey, National Cash Register 
Company. 

3. Autographic Registers: 
graphic Register Company. 
4. Tabulating Machines 

chine Company. 
5. Sales Checking Books and Accounting Registers: A. 
K. Bovier, American Sales Book Company. 

6. Time Recorders J. E. Rogers, International Time 
Recorder Company. 

7. Miscellaneous: No chairman appointed so far. 

The chairmen of the Several sub-divisions were in- 
structed to make a canvass of their respective fields and 
work out a program of conservation in the use of metals 
ind other supplies entering into the manufacture of their 
machines, these programs suggestions to be taken up in 
the executive committee conferences, and by them, in turn, 
passed on the War Industries Board at Washington for 
definite action in regard to supplies. T. J. Watson of the 
Tabulating Machine Company was elected chairman of the 
executive committee and W. C. Shoup was elected secre 
tarv. 

All manufacturers in this field are to be consulted in 
regard to material needed and matters of that sort regard- 
less of whether they are represented on the executive com- 
mittee or otherwise. 

\ number of committee mectings have 
Washington since the organization of the 
Sept. 20th. 

The committees covering the sub-divisions of the field 
will each have a committee of its own, of which the man 
in charge of that subdivision will act as chairman. 

The first meeting of the committee and subsequent meet- 
ings at Washington have been held in the office of the 
Chamber of Commerce of the United States, Riggs build- 
ing. 

It is understood that the subcommittees 
time are: 


Walter C, Shoup, Auto- 


T. J. Watson, Tabulating Ma- 


been held in 
committee on 


at the present 


of the Felt & Tarrant Manufacturing Company; James | 
Dalton, of the Dalton Adding Machine Company. 

Cash Registers—C. E. Steffey, chairman; S. W. Edwards 
of the St. Louis Cash Register Company; O, W. Savage, 
of the American Cash Register Company. 

Autographic Registers—W. C. Shoup, chairman; E. J 
Barker, of the United Autographic Register Company; M. 
C. Stearn, of the Egry Autographic Register Compa 

Tabulating Machines—T. J. Watson, chairman; W. S 
James, of the Powers Accounting Machine Company; ] 
R. Pierce, of the Pierce Patents Company. 

Sales Books and Accounting Registers is K Bo I 
chairman; O. L. Moore, secretary; the names of the other 
members we have not been able to gearn as yet 

Time Recorders—J. E. Rogers, chairman; E. E. Spence, 
of the Stromberg Electric Company 

It is expected that permanent will be 
probably in New York, and the general details of carrying 
on the work of the committee through an executive secre 
tary will proceed along lines similar to the operation of 
the War-Service Committee of the Typewriter Industry 


otheces opened 


Ivan E. Allen Nominated for Georgia Senate. 


Commenting on the nomination of Ivan E. Allen for 
Senator trom the Atlanta district, the Atlanta Jourral 
stated 

“Ivan E. Allen, well-known Atlanta business man, whe 


on Wednesday was nominated State Senator from the 
Thirty-fifth State Senatorial District to succeed Senator 
Walter P. Andrews, has long been a leader in Atlanta’s 
industrial, commercial and civic life. 

“For he has been prominently identified wit! 
movement after movement for his city’s and his state's 
welfare, and since the he h i 


years 


beginning of the war M 


ids a 
voted a great part of his time to work in behalf of his 
country. 

“He had a large campaign committee composed of many 
prominent Atlantians and these were active in his behalf 
If Mr. Allen makes as good a State Senator as he has at 
Atlanta citizen, and there is every reason to believe he 
will, the Thirty-fifth district will be represented for the 
next two years in a most thoroughly able and efficient 
manner.” 

Our Guest Book. 

The tollowing gentlemen from other cities visited Office 
Appliance s during the last month and inscribed thei a 
natures in our Guest Book 

\. C. Werber of the Sam'l C. Tatu ( inv, ( 


nati: H. A. Thornburgh, Newcastle, Ind.: M. H. Morris. 
Furnas Office Furniture Company, Indianapolis, Ind.; 
John Clyde Oswald. The American Printer, New York. 
N. Y.: A. B. Holmes, The Columbia Ribbon & 1 
Company, New York, N. Y.; Captain O. A. Burtner, Albu- 
querque, N. M.: Matt. Corbett. The Van Dorn Iron Works 
Company, Cleveland, O.: J. H. Walker, Luckett Loose 
Theodore G. Roehn The 
| 


\urora, I] 


Leaf, Ltd.. Toronto, Canada: 
Miller-Bryant-Pierce Company 





Important Changes in Dictaphone Organization. 





\S a result several transfers and an addit1 to the 
taff the business of the Dictay hone organization has 
een consolidate vith that of the parent organization 
e Columbia Graphophone Company—and it is believed 

that enhanced efficiency will ensue for the company as a 
hole. Fraz Dorian, for many years general manager 
the Dictaphone branch of the company, has, at his 
reques r made manager of the Seattle. Wash.. 
e of the | ia Graphophone Company Nate F. 
sales 1 nager for the Dictaphone I several 

Cc. K. Woodbridge. 
vears, has been placed in charge of the San Francisco 
h of the larger organization ( K. Woodbridge, 
erly gener sales manager of the Kellogg’s Prod- 

s Compan has been appointed sales manager of the 
Dictaphone vhile George W. Hopkins is now general 

sales manager the company, including the Dictaphone, 


in all its activities in the United States and Canad 


history of Frank Dorian, on t 


It is said t} at the his side 
of the Atlantic, at least, has been the history of the Dic- 
taphons [he organization ascribes its success to the 





Frank Dorian 


ee s T Kine “Uk & 
) n kes wit r in 
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- the ‘ loval gzoo¢r S S 
‘ \ ) i has ( S thie 
o! ght years 1 side 
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» @ . 
ia. He completed his career in the 
| as special representative, calling 
States, Mexico and Central 


manager in 
sewh 8 machine work 
} nch ; he | od 
on branches in the nite 
\meri 
Lj 


Philadelph 
I 


His career in the office appliances field commenced in 
September, 1907, when he became Chicago city salesman 
for the Oliver ypewriter Company. He was made 


branch manager at Memphis three years later and in 1911 
became district superintendent at New York City. In 
1912 Mr. Milnor resigned his position with the Oliver 
ind became manager of the New York office of the Dic- 
iphone, becoming general sales manager on January 1, 
915. He is a salesman of remarkable ability and enjoys 


e affection and entire confidence of all who have ever 
been associated with him. 

C. K. Woo the new Dictaphone sales manager, 
has had a broad managerial experience. He is already 
in admirer of the ability and energy of the salesmen who 
will work under his direction, and he takes up the duties 

f his new position under the most favorable auspices. 

George W. Hopkins, the general sales manager, is a 
man whose keen analytical ability, experience and rare 
judgement have made him the partner of success in his 


ibridge, 





Nathan F. Miinor. 


responsible position with the Columbia company. The 
fact that he is now behind the sales efforts of the entire 
hapt for the future. 


Adding Machine Field Faces Reductions. 


y augury 


\ onterence f adding machine manufacturers was 
held in Cl igo early in October, to discuss how to han- 


le new regulations by the War Industries Board looking 
tion in materials supplied to that 
features are called for, as 
the number of models. The de- 
isions the adding machine manufacturers were sub- 

te. Gove ment [he decision of the Board 
has not t en 1 rted to the adding machine manu- 


14 
neid { tall Stal irdization 


Typewriters to Denmark—Maybe. 


s been in session at Wash- 
Board discussing the ship- 
nanufactures from this country. 
The ton ; of the various items for a year have been 
ent Danish tonnage in overseas trade 
veing devoted to t services of the United States and 
ssociate llies { he classification of typewriters, 

es, office equipment supplies and parts, 
F approved.” 


wm 1 Danish mission h; 
ngto! t the Var rade 


The B Ss rniture Company, 919 Liberty avenue, 
Pittsburgh, Pent ses the offset process to good advan- 
if e the Wells Adjustable Catalog Cabinet. 
The printe itter is attractive, and affords a good rep- 
featured 


resentatior the rniture 
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Fargo Joins Irving-Pitt Company. 

Members of the trade throughout the United States will 
be interested in the announcement that Charles R. Fargo, 
for many years prominently identified with the loose leaf 
industry in Chicago, has associated himself with the 
Irving-Pitt Manufacturing Company of Kansas City, Mo 

Mr. Fargo is one of the best informed loose leaf men in 
the country and his association with the Kansas City house 
is regarded as a distinct and important addition to that 
strong and progressive organization. 

Mr. Fargo resigned his position with the Wilson-Jones 
Loose Leaf Company of Chicago and New York last June, 





Charlies R. Fargo. 


and in our July issue we announced his resignation and 
published a sketch of his career. We have not been in- 
formed as yet of the position he will take in the Irving- 
Pitt organization, but his rich experience, wide acquain 
tance and proved ability indicate that he will fill an im 
portant place 

Mr. and Mrs. Fargo reside in Oak Park, where they have 
made inany friends who will keenly regret their departure. 
Office Appliances extends to them its good wishes in their 
new undertaking, and voices the hope of all their friends 
that a full measure of success and happiness will be their 


portion, 


Salvage Scouts Dig Out 417 Typewriters. 

The purchase, storage and trafthe divisions of the ven ral 
staff have unearthed millions of dollars’ worth of unused 
material in the course of a survey The 
aeronautics had $10,000,000 worth of 
Included was a lot of 417 typewriters, 


or worthless war 
division of military 
supplies of all kinds 
valued at $25,000 


After-the-War Plans in Congress. 


Overman has introduced a measure, approved 
Wilson, looking to the appointment of a 
five to study financing and developing of 
foreign trade and mercantile marine, as well as the read 
justment of industries to normal production. The 
planned is to study (a) The financing, 
ind development of the merchant marine: 
expansion and direction 
financing and 
work by way 


Senator 
by President 
commission oi 
com 
mission as reg 
ulation, contre 
(b) The development, financing, 
of foreign trade; (c) The reorganization, 
readjustment of industries engaged in war 
of reconverting them to normal production 
re to be appointed by the Pres 


The five commissioners a 


ident, with the approval of the Senate They will receive 
$10,000 a year each, and not more than three of the 
members shall be members of the same political party 


The chairman of the “Federal Commission on Reconstru: 
tion” shall be chosen by the members of the commission 
Similar bodies have heen authorized in France, Belgium 
and England. Some opposition to the bill was expressed 
when it was presented in 
that the best plan is to provide a measure 
p'ece all reconstruction work directly under the guidance 


Coneress, as some members felt 
which will 


and supervision of Congress 
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C. E. Steffey Now “National” General Sales 


Manager. 


years o service wi 
| Steffey has been made 


\\ orld 


twenty three 
Company, ( 


\fter 
Cash Register 
Cl eral 
sales territory 
tollows 
Mr. Steffey has m 


any, 1S a 


for the his is t irge 


manager 
‘ »1 \ ‘led | } 1 the 
actively worked on this sphere ( ¢ 


sales 
the recognition by 


ade a 
member of the | 
1 


touch with all elements of tl USINESS 


promotion 
his ability 
the com} 


in close 


W. K. Page Takes New Post. 


Edison Electric Appliance Company, In¢ iS al 
appointment of W. kh. nt ft 


The 
nounced the 
the 
vas witl 
vears, the 
vertising manager. 
his educational 


Md.,. where he 


tave aS assist 

company’s president, George A. Hughes. M1: 

the Addressograph Company tor t eve 
greater part of which 
Born, reared and educated in Chicag: 
training at the Naval Acad 
spent three il one 


time he spent S 


he continued 
Annapolis, 
half vears. Deciding finally 
up the naval course, and on 
nation from the academy he 


emy at 
on a business career, he gave 
the 
spent a year at Chicago Uni 
taking special studies. He then began as ar 
solicitor for the Chicago Tribune, where he re 
mained for about a year 

Mr. Page’s next position with 
Company. Here he began as a raw re 
and office and learning the business 
on the road as a salesma 
and I] 


acceptance Ol Is resi 
versity 
vertising 


the 
ruit 


was 


lactory 
work having been laid, he 
for the company, spending a 


went 


year a ila 





machines and their accompanying systems He was so 
successful in the work that he was given the post 
vertising director and sales promotion manag Idi 
this pli ce with great success until his resignat t 
time ago 

We rejoice to learn that Mr. Page emains é 
whicl 1s within hailing distance of the othe t 
industry, and we extend to him our cordial go¢ shes 
tor continue d and int reasing success 

Export Conservation List Increased. 

The War Trade Board has issued a revise xport 
Conservation list. effective September 21 I t 1s 
rinted complete in War Trade Journal No. 1 

¢ obtained from the War Trade Board, or at its 
ranches in Baston, Mass.: Chicago, Ill; Detr Micl 
Kagle Pass, Tex.: El Paso. Te Galveston, Tex 

lex.; Los Angeles, Cal.: Mobile, Ala.: New Orl l 
New York, N. Y.; Nogales, Ariz Philadelphia, | Port 
land, Ore.; St. Louis, Mo.; San Francisco, Cal.; S I 
(3a Seattle, Wash. 
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A Necessary Distinction. 


How a Similarity of Names Has Caused Confuston and In- 
ustice to a Great American Firm 

One ot the largest concerns of its kind in the world, 

a thoroughly American and patriotic house, founded in 

New York in 1849 and built up by Americans, has suf- 


fered an injustice during the past few weeks from a simi- 


larity of names 
Eberhard Faber, manufacturer of the well known Eber- 
hard Faber lead pencils, rubber bands and erasers, is the 


innocent victim of this unfortunate confusion. 
When Alien Property Custodian Palmer 
factory of A. W. Faber, manufacturer of rubber 

bands and located at Newark, N. J., the news 
papers generally spoke of “the Faber Pencil Company,” 


seized the 
rubber 


erasers, 


as the one whose owners lived in (sermany. 

It is due to Eberhard Faber that the facts be pub- 
lished: The firm of Eberhard Faber is one of the fore- 
most lead pencil concerns of America, known and re- 


spected for years throughout the with its fac- 


country, 
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Government demand for walnut and mahogany might 
affect the office furniture field: 

“It is not generally known, perhaps, that although the 
Government is employing walnut and mahogany in quan- 
tity in connection with airplane building and small arms 
production, very little of the stock which is most prized 
in case work today is sought by federal purchasing agents. 
As a matter of fact, only the straight-grained wood can 
be used in airplane parts, or in gun stocks for the new 
American rifle, which needs must be as substantial as 
possible. Therefore walnut in the burl and in the flake, as 
well as crotch mahogany—those beautiful, delicately fig- 
ured panels which add so much to the distinction of our 
furniture—still are available for war-time assortments.” 


Philadelphia Engravers Liberty Loan Hustlers. 

The steel and copper plate engravers of Philadelphia 
are making every effort to exceed their enviable record 
made in the last Liberty Loan drive. 

Charles H. Marshall, president of Wm. H. Hoskins 
Company, and Wm. W. Blaisee of The Keating Company, 
who are co-operating as joint chairmen of the Engravers’ 





A Belated Photo of the New York and Chicago Sales Force of Eawin C. Barnes & Bro., 


Ediphone Agents, With 
McLaughlin, Snyder, Robbins, Simpson, 
Barnes, Wesiey A. Stanger, Seeley, Downs, 
tograph was taken during the recent 
did not reach us in time for reproduction 


tories located Brooklyn, N. Y., and also in Newark, 
N\ | . 

Not the s] gl te t sha low of Suspicion has ever} rested 

on the true Americanism of the house of Eberhard Faber, 
h was established in New York in 1849. In no way 
hatever is it involved in the proceedings which result 
é in the seizure and sale of the rubber factory of the 
lien conce of A. W. Faber 

ery member of the firm of Eberhard Faber is a 
é born \merican citizen. true to the principles of 
his citizenship. and it would be nifestly unfai f the 
test suspicion should be permitted to arise against 
the I berhard | ber pe ncils or other p oduc ts S¢ long 
blv known to every business man and every school 

in Amer! 

Vhile all dealers throughout the uuntry have lways 
recognized the igh standing of the American fir of 
Eberhard | er, thev should endeavor to correct in the 

bl mind any false impression which may have been 

eyed in recent statements appearing in the public 
ess thro. the similarity of names 
Government Walnut Uses Don’t Affect Office 
Furniture. 
he following, from the Gr 1 Rapids Furniture Re 


Evan Johnson as the Guest of the Day.—Left to Right: 
Pahiman 
Bodian, Kammerer 
Edison Convention reported in last month’s issue, but 
in that number. 


Greenspan, 
Evan Johnson, Edwin C. 
The above pho- 


Shinn, 
(Chicago). 


(Chicago), 


Committee, which is identified with the Printing Trades 
Group No. 15, Division B, of the Third Federal Reserve 
District, report the sum of $40,100 as a total amount of 
subscriptions for the first two days of the Fourth Liberty 
Loan drive 


The Value of Time Saved. 

The N. C. R. printed a table which salesmen of labor- 
saving appliances can utilize to advantage in their selling 
talk. The table shows the annual savings for different 
periods of time saved daily, at various rates of waves, 


, Hour 1 Hour 2 Hours 3 Hours 
Saved Saved Saved Saved 
\t Wages Paid Daily per Daily per Daily per Daily per 
Year Year. Year. Year. 
$1.60 per day $19.56 $ 39.12 $ 78.24 $117.36 
1.25 ner d 24.45 48.90 97.80 146.70 
1.50 29.34 58.68 117.36 176.04 
2 00 pe lay 39.12 78.24 156.48 234.72 
2.50 per day 48.90 97.80 195.60 293.40 
300 per d 58.68 117.36 234.72 352.08 
4.00 per d 78.24 156.48 312.96 469.44 
500 ner d 97.80 195.60 391.20 586.80 


While this table was compiled by a National Cash Reg- 


ster sales to show what time saved by store help 
eans earl idends, it is also of value in comput- 
ig the ifforded by any office appliance manufac- 
urer t¢ t 





Office Appliances in Great Britain. 
Exclusive Correspondence of “Office Appliances."’ 
London, September 13th, 1918. 
W E now know that the Government in its luxury tax 
proposals does not intend to interfere with the type- 
writer and general office specialty business to any extent. 
In fact, the only direct point touching it is the inclusion ot 
one or two smaller things as articles liable to be taxed if 
their price reaches and exceeds a certain figure. For ex- 
ample, a tountain pen becomes a luxury if the price is $2.62 
or over; whilst amongst writing requisites and fancy goods 
a stationery case, cabinet or box is a luxury at $5.00 or 
over; a writing pad or case at $2.50 or over; and a paper 
knife, paper weight, book cover, inkstand, inkpot, pen tray, 
pencil case, pocket book, letter case, or note case at $1.25 
or over. It is proposed in these cases that the taxation 
will be two pence in the shilling, or, say 16% per cent on 
the price exceeding the above maxima, 
<--> 


In so far as absolute office furniture in the ordinary 
sense of the word is concerned, this seems to be un- 
touched, although desks and bureaux will bear the tax if 
they exceed in price $75.00 each. These things, although 
put down as domestic furnishings, would probably in the 
end be held to include office furniture of this sort 

<---> 

All the great mass of office specialties are not interfered 
with by the new proposals, it will be seen, and even with 
regard to the above-mentioned articles it is possible that 
ihe House of Commons may, in the ensuing debates upon 
the schedules, knock out some of them or alter the max- 


imum figures. Anyway, the new taxation is not expected 
to come into force until the new year. 
<*> 


One important stationer I talked to about the matter 
suggests that stationery binding ought to be specifically 
excluded from taxation. There is a likelihood that it may 
otherwise be brought in. In this case the tax would be 
required to be paid on all ledgers, cash books and account 
books generally the binding of which involved a retail 
charge ot more than $2.50. He also regards the tax-free 
limit of $2.62 on fountain pens as too low, there being very 
few fountain pens in this country sold below that figure, 
the general prices being between that figure and $6.25. 
These higher prices are for pens without ornamentation 
of any kind very frequently and are, he submits, in no 
sense luxuries. His own business usually sells consider- 
ably more pens between $4.36 and $6.25 than at $2.62, and 
these are generally bought by business men and by mem- 
bers of the military and naval forces. He asks that the 
price should be fixed at $6.25, as only fountain pens at or 
above that figure can be classed as real luxuries 

<-> 

Otherwise no one seems to be worrving much about 
the new tax, it being held pretty reasonably that people 
who can afford to buy expensive things will not mind pay- 
ing a little more for them in the future than they have in 
the past, more especially as evervone has been accustomed 
to doing that kind of thing ever since the war began. The 
high cost of living is always with us and advances in 
prices nowadays leave us unmoved. We either pay the 
higher prices or go without. A sort of national philosophic 
calm has resulted from all this, and while here and there 
people complain and grumble they no longer tear their 
passions into tatters as thev would a few vears ago 

<--> 

Generally it can be said that the typewriter men are 
waiting patiently on the course of events. They see the 
progress of the war moving in the right direction and a 
good many of them appear to be more interested in the 
latest newspaper maps showing the newest position at 
the front in France and Flanders than in their morning 
mail. They all have some typewriters still to sell and they 
can all secure orders for them whenever they want them 
at fully the highest prices prevailing Rationing has 


given place to solicitation, and for quite a long time now 
it has not been necessary for the canvasser 


oat 
the would-be customer—the latter gentleman self is 
only too willing to go round and beg for an hine Even 
then he has, as it were, to fill in forms and prove his get 
uine need before the typewriter showroom will part witl 
even the poorest of its contents. 
<-> 
Certainly what the typewriter men would like ild 
be bigger supplies of machines, and for some ti e€ past 


there has been quite a respectable agitation 
view to inducing the Government to grant greater facil 


ties for imports of typewriters. This agitatior t 
a head with the appointment of a small committe: til 
on behali of practically all the typewriter importing firms 


with W. D. Morgan as chairman and R. T. Nicholson, M 
\.. as secretary \ great deal of heln was secured fro 


the American Chamber of Commerce and this Chamber 
in fact, along with the two above-mentioned gentleme: 
icted as intermediaries between the associatior nd the 
Board of Trade. Not all the typewriter firms joined the 
association. A few preferred to rely upon their own indi 
vidual efforts, amongst these being the Empire After a 
great many difficulties had been surmounted the delega 
tion of the typewriter trade had an interview with the 
Board of Trade officials and a concession was granted 
permitting the companies jointly to import about ten per 
cent of the number of machines they imported in 191¢ 
This is a very small proportion and would not eg ny 
vay towards really meeting the current demand, whicl 
would probablv be found to be vreater than 1 if it 
had free play 
<--> 

Still, even this concession of 10 per cent was somet!l ing 
It has to be recorded, hows ver, that so far the oncessio1 
has not matured to anything like this extent. It is ay 
parently one thing to secure permission and quite another 
to secure ship room. Practically all the companies here 
concerned agree that, despite the official permiss 1 to 
import, the necessary shipping space is still not vided 
Importations are delayed and any special relief is not be 


' 
lieved to be possible until much further towards the end 
of the year 7 l 1] | 


As a result, shortage of supply still prevails 
along with consequent higher prices; and most of the 


cerns are now developing quite a decent business 
nection with rebuilt machines just to help them te 
over until the good times come round once more 
<—-e-—> 

One thing is quite clear, and that is that there are tens 
of thousands of neople in this country who would |] 
ers of typewriters at the present time if the prices were 
back to normal. These include vast numbers of s 1] 
traders and professional men at d also 1 roprietors i tvpe- 
writer schools, whom the present high prices hit ver 
heavily, but who are able to get back their preset 


' 


creased osts out of the enormous number of pups 
ire attending their classes—and at higher fees. With the 
tremendous number of girls now ranking as stenoer 


or, as we say, shorthand typists, and the equally large 
number attending schools both in the dav and the eve- 
ning to learn shorthand and typewriting,. it begins to lool 
as though when the war is over every gir! and vouns 


woman in this country will have a knowledge of these two 


business requisites. Of course, however, the standard « 
training is not so high as it was before the was The 
demand for stenographers is so great that the irls are 








turned out into office life easily six months earlier than 
they would have been under the old methods of training 
Many of the pioneers of efficient typewriter and shorthand 
training in this country are verv sad about this and aré 
longing for peace to come in order that thev can impos 
once more the old high figure of efficiency and fitness 

their pupils. 


e 


<---> 
Talking of this phase of the question I am remind 
that the British army is at the present time I] 





= 
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' 1 
‘ re? ' ‘ ‘ hy 


system, the time formerly spent in 

| was saved, and there was the dif- 

( | in appearance gained by typing the 

hecks ainst the previous method of writing them by 
st totals were pragtically free of 


<---> 


Stat s remains good despite the ever in- 
sé er and printing. The scarcity of paper 

and t ssit conomy in its use have been brought 
t enerally by the rise in price not only 
. : t also of stationery, which is, moreover, 

The prices of stationery are at 
least six times higher than they were before the war. That 
the s e eased to some extent by saving every 
te er for repulping has come to be gen- 

it was stated at the offices of the paper 

t this means extra supplies have been re- 

ease ( il and private correspondence. Home- 
gro ilso being employed in the making 


<--e-—> 


to depend on outside sources, for- 

two-thirds of its paper materials. 

mn shipping for war supplies it be- 

e 1 ssary 1916 to ration manufacturers, and 

thr the the retailers, to one-half their pre-war sup- 

plies idit al 10 per cent has now been added by 

iste paper, but of home-grown tim- 

er, st nd reeds, in the making of pulp. It is hoped 

hat int my ethods of making paper from na- 

evised. So far they have not proved 
the 1 t rm of production. 

<--> 

Cert he G rnment departments are showing 

thems« s inc! ngly impressed with the necessity for 

n tl iper and are developing various 

devices i the threatened shortage, and especially 

t] tiot elopes. A few months ago envelopes 

t ised—and, it may be presumed, ob- 

re put to service in some Minis- 

received one with an ungummed 

ted to be opened by tearing the ad- 

ress with an appended recommenda- 

nt t it hion again. Signs of a growing 

economy were abundant also at 

( ons before the adjournment, and it 

tue could well be exercised with- 

service, for the old-time waste 

lirections covered by the sta- 

s well-nigh lamentable. The 

driving a roaring trade just 

never used to save a scrap, but the 

their stocks without hope of early 


renew te degree, and a famine in en- 


Sales Prospects of Office Furniture in Argentina. 
I nt blic, as reported by Special Agent 
ufacture and sale of office and 

domestic and imported, is an 

1913, which is the most re- 
1 per cent of the furniture im- 

ted States, representing $813,077 
$2,587,026. In the federal capital 
ng to the industrial census of 

14 ( ere 344 establishments selling furni- 

59 were foreign houses, 270 

Argenti 15 mixed or not specified. Their capital 

‘ est ed t $4.118,715; they gave employment to 

1.482 pet am 4 stock was valued at $3,525.165: and 

heit { is year amounted to $8,812,381. 

Importance of Office-Furniture Trade. 

t of rniture imported by Argentina from 
ll percentage represented house- 
quarters of a million dollars was 
iirs, theater furniture, and schoo! 
imong foreign markets for office 
sta | , ‘ bilities of its becoming one of the 
t t f \merican effort 
office equipment have firmly es- 
Argentine market. They now en- 
designed the most practical and 
Furopean manufacturer has been 
o well liked \merican manufac- 
e competed with European firms 
e much to prove that United States 
ts of the highest class. 

| fe d that Argentina will be an increas- 

t t for office furniture. The day of the 
d with a table and a few chairs 
offices have become common, 


The I ess that are entering Argentina, 


4 
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along with European and American capital, and the interest 
that the native business men are showing in up-to-date methods 
are certain to stimulate the demand for modern office furniture. 

There has been some stagvation in the sale of imported 
office furniture during the last three or four years on account 
of the financial crisis that came upon the country oo be- 
fore the outbreak of the war. Business men have not purchased 
new office equipment in quantities such as they would have 
bought if conditions had been more favorable. 

During the period between the outbreak of the war and the 
present, the dealers in American office furniture have disposed 
of most of their stocks,. and it is now almost impossible to 
obtain enough furniture of one style and color to equip a 
small office. There is at present a great shortage of office 
chairs, desks, and even correspondence files. High freight 
rates, shipping difficulties, and inability of dealers to obtain 
new stock have given the domestic shops an opportunity to 
offer a product that has been competing in price with furniture 
imported from the United States. However, the price of the 
locally made furniture is high, and the quality is poor or me- 
dium. When normal commerce is re-established and freight 
rates are reduced the competition of domestic office furniture 
will gradually disappear. 


American Office Desks Dominate Argentine Market. 


The American office desk has captured the Argentine mar- 
ket, and there are very few business men who will have any- 
thing else. The roll as well as the flat top desk, with sanitary 
pedestals, is in great demand. Some desks with the fully en- 
closed pedestals are purchased, but not to the same extent as 
those of the more modern type. The low roll-top desks are pre- 
ferred to those of extremely high style. They are popular in 
both medium and large sizes. The medium-size, single flat top 
desks are largely purchased by business men. The double fiat 
top desks, 4 by 5 feet, are popular among lawyers and other 
professional men. Desks of good to medium grade are most 
profitable to import. Cheap desks pay the same duty and 
freight rates as those of better quality and do not find se 
ready a market. 

Typewriter desks with the folding enclosure for the machine 
located in the center of the top have become popular, and in 
normal times will sell well. 

At present it is practically impossible to find a dozen office 
desks of the same size and color for sale in all Buenos Aires. 
An investigation has disclosed the fact that probably not a 
single flat top desk with typewriter attachment inclosed in the 
pedestal is now for sale. One dealer stated he could readily 
dispose of at least 1,000 office desks if he had them. Another 
firm has asked its United States factory to ship an order of 
40 cffice desks immediately, regardless of the freight charges. 
Without doubt the American manufacturers of office desks — 
the 


find a good market for their product in Argentina when 
war is over and conditions again become normal. 
Office Chairs Scarce and High in Price. 
As in the case of desks, there is a great scarcity of Amer- 
ican office chairs. Those offered for sale are now extremely 
high in price. The native manufacturers cannot make the 


ordinary revolving office arm chair because of inabilty to pro- 
duce the metal parts. When such parts are imported the cost 


of the domestic chair is as much as or more than that of the 
American product, which is unquestionably better in appear- 
ance and construction. A large number of office chairs will 


be imported from the United States when it is possible to obtain 
them. Common chairs also are in great demand. 


Increase in Demand for Filing Devices. 
American correspondence files and card index systems have 
found a much better market in Argentina than in any other 
country on the West coast of South America. The influence 
of American and European business methods has had a good 


effect in creating a market for this class of office furniture 
The native business men have readily recognized the advan- 
tages of time and labor saving devices, and there will be a 
gradual increase in the demand. There are still some dif- 
ficulties to overcome before all kinds of filing devices are 
adopted. Many firms must be trained to use them and to see 
the advantages of modern systems. The clerical help knows 
nothing of up-to-date methods, and, although the director or 
manager of a firm may realize that he can carry on his busi- 


ness more economically by the use of efficient equipment, he 
is helpless, because his clerical force would not be able to use 
it. Considerable educative propaganda must be carried on 
and business men must be taught modern methods before Amer- 


ican manufacturers can expect to do a large business in this 
line 
The Argentine government maintains commercial schools 


where young men are trained for business, and there are private 
institutions of similar character. It might prove a very val- 
uable investment for office-furniture manufacturers to equip 
some of these schools free of charge and pay part or all of the 
salary of a well-trained instructor to teach the use of modern 
office facilities. Such a method would no doubt greatly relieve 
the present difficulty of finding adequately trained junior mem- 
bers and office clerks who know anything about modern filing 
systems. Possibly free scholarships and living expenses pro- 
vided by the manufacturers for a certain number of Argentine 
young men who would be willing to take up commercial courses 
in the United States would have the desired effect on the sale 
of office furniture to Argentina’s future business men. 


Good Market for Sectional Bookcases. 


Sectional bookcases have found a good market in Argentina. 
Business men like the sectional idea. They can purchase ad- 
ditional parts as they need them, and space in their office 
is not taken up by an excess of furniture that is not in use. 
Some sectional bookcases are produced by native shops, but 
they do not meet with the approval of most buyers. Besides 
costing as much as the imported article, they do not give the 
same service and, like most other native-made furniture, can 
not be entirely depended upon. 

When sending sectional bookcases to this market manufac- 
turers should provide one section with wooden doors, prefer- 
ably at the bottom. This is desirable because of the fact that 


many business men have some books bound in paper covers, 
which, with use, soon become ragged, soiled, and unsightly. 
An inclosed section is desired to hold such books, since the 


average business man is very sensitive about the appearance 


ers 
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the lower part 
order to provide 
least 16 to 


of his office. It is particularly desirable that 
be of greater dimensions than the others, in 
space for large books. Such a section should be at 
18 inches in depth by the same dimension in height. Every 
case should be fitted with a sanitary or closed base in order 
to obviate the necessity of stooping over considerably to reach 
the bottom section. 


Metal Furniture Possibility of Developing Trade. 
There has been a growing interest in metal office furniture, 


and with proper handling it would undoubtedly find a good 
market in Argentina. That there is less interest in this line 
than in wooden furniture results from the fact that those who 


represent the American manufacturers do not understand the 
advantages of using steel equipment and are not giving proper 
attention to its sale. 

One argument used against steel furniture is that the climate 
cf Argentina does not necessitate the use of metal equipment, 
as does that of Brazil and other more tropical countries. Ar- 
gentina is not infested with wood-destroying insects nor is the 


climate especially hard on wood furniture. However, it may 
be nvointed out that steel furniture is popular in the United 
States and other countries where the climate in many places 


is more or less the same as in Argentina. 
Another consideration is that steel furniture has a tendency 
i offices 





to be cold, and in the winter time it is disagreeble in 

that are not heated ‘The scarcity of fuel makes the heating of 
buildings very expensive, and many offices are cold. Under 
sucn conditions metal furniture is not so agreeable as tht 
made of wood. However, in time it is thought that this ob- 
jection will gradually disappear as more precaution is taken 
to provide heat in the new office buildings. 

Important Houses Use Steel Furniture. 

Steel office furniture can be sold in Argentina, and a well- 
directed effort to place it on the market will succeed. A year 
or two before the outbreak of the war a representative of an 
American manufacturer of steel equipment had considerable 
success in placing his line in the offices of several business 
houses. The Railroad Clearing House and the Banco de la 
Naci6n are supplied with a large amount of it, and one of 
the important English banks is fitted throughout with metal 
furniture. It has given good service and is well liked. Many 
of the American concerns have purchased steel furniture, and 
an appreciable amount is now being used by the native firms. 

In spite of present prices, which are extremely high, one 
house reports a continual demand for steel files and card index 
cases. Without doubt, an important business could be don 
in steel furniture, now that it has been introduced, but much 
educative propaganda is still necessary before it will be adopted 
generally As it has a somewhat higher initial cost than wood 


furniture, its sale will be just as much restricted, since at pres- 
ent Argentina is largely a price market more than a quality 
market, so far as office furniture is concerned. This feature of 
the trade could, no doubt, be overcome by proper salesmanship 
Domestic Metal Furniture Unsatisfactory. 


American manufacturers will find practically no competition 


in the field of metal office furniture. One or two native firms 
have made some steel letter files for banks, but the files proved 
very expensive and do not give satisfactory service The trad 
prefers the American file, which works more easily and is better 
finished, and domestic manufacturers will not be able to com- 
pete when freight rates are lower. One or two European man- 
ufacturers have endeavored to introduce their product, but up 


to the present time the trade has preferred the more practical 


office furniture from the United States. 


In normel times Argentina should be a of considerable 


market 


importance to manufacturers of steel office furniture, and it is 
believed that a good business may be obtained through in- 
stalling correspondence files, book and document safes, shelv- 
ing, desks, ete., in railway offices, banks, commercial houses. 
libraries, law offices, municipal offices and government build- 
ings. Very few of these places have any modern office equip- 


ment, and they should be a source of a fair amount of business 


for manufacturers who will systematically and energetically 
set about to introduce their product. Up to the present time 
no well directed effort has been made to interest the Argentine 


business men in modern steel office facilities, and the countr) 

is practically a virgin field for this line of American goods 

Necessity of Standardizing Styles, Colors, and Dimen- 
sions. 


Several factors have somewhat restricted the sale of Amer- 
ican office furniture in Argentina, and in order to create a 
vreater demand for their product the manufacturers will have 
to give more attention to the requirements of this market The 


financial crisis, the increased domestic competition, and the high 
prices of imported furniture brought about a decline over 
which American manufacturers had no control, but certain other 
conditions influencing the office-furniture trade can be rem- 
edied and should be given immediate attention. 

American manufacturers should adopt some standard equip- 
ment that is best suited to the trade in both the United States 
and Argentina They should be able to assure their customers 
that there will be no change in dimensions or styles unless it is 


found absolutely necessary. Considerable injury has been done 
to the Argentine market by sudden change in a certain type 
or size of furniture. Instances have heen noted in which rep- 
resentatives of American manufacturers have sold correspond- 
ence files on the agreement that, when needed, new files of 
the same design and size could be obtained. When new equip- 
ment was required the representative had to inform his cus- 
tomer that the production of the particular kind of furniture 
desired had been discontinued by the factory owing to the 
adoption of some new and better styles or arrangements. When 


the customer inquired what could be done the dealer could offer 
no better solution than to request that he buy something new 
This angered the buyer, who declared that he would have noth- 


ing more to do with American goods or ideas 

It must be remembered that the South American market is 
more conservative than that of the United States An Argen- 
tinian merchant is not so readily influenced to drop a thing that 
he has used a long time for something entirely new In 
order to build up a sound, paying business some means must 
be found of supplying continually the type of furniture that is 
most in demand. Alterations should be made very slowly and 
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facts ‘irst, that it is only the advocates of protection 


who are agitating now; the opponents of protection are 
Saying very little, because they do not believe that any- 
thing will be done iring the war, and they do not think 
it worth while to s counter-agitation now. Second, 
on acc yf the truce in England at the present 
time, | lariff Reform as it is called in Eng- 
lat $ now litical question—but immediately the 
war is ded it will again become a political question, and 
is it $ e ce e of one of the fiercest and bitterest 
political struggles before the war, it will not fall short of 
having the same intense political interest and partisanship 
after th lherefore, when it once becomes a politi- 
il q ction will probably not depend upon 
the desires this industry or that, but upon the decision 
of the ters as ole, taken from a political point of 
vie thar strictly commercial point of view. 


Release for Goods Detained in Swedish Ports. 


Manufacturers whose goods in transit through Sweden 
Russia were detained by the Swedish embargo, are 
ow led at rtunity to dispose of them. Com- 
merce Reports indicates that an arrangement has been 
le by U1 | States and allied nations to permit 
the sal Sil t! Sit soods 
American owners of transit goods are advised by the 
War fe Board new ruling (W. T. B. R. 230), that 
these nsignments may now be sold through the Swe- 
dish < nizatior \ktiebolaget Transito, Stockholm, 
wl is agents for the owner, to Swedish firms 
apl ( the Inter-Allied Trade Committee at Stock 
hols i under guaranties satisfactory to this committee. 
Owne tained transit goods who wish to dispose of 
them s at once communicate full particulars to the 
Aktiel get Tr: They are advised that the pro- 
eeds of the sale of such American-owned goods are to 
be placed to the credit of the Federal Reserve Bank of 
New \ Swedish financial institution, which will 
be designated to the sellers by the Inter-Allied Trade 
Com1 Stockhols The dollar equivalent at par 
of ex e will be paid by the Federal Reserve Bank of 
New York to th ties in the United States designated 
by tl the deposit in Sweden. The fact 
Oo of exchange should therefore be 
borne it i byt \merican owners in fixing prices for 
the £ 
nec to obtain specific permission to 
sell it | consignments, but inquiries on doubtful 
points 1 be addressed to the War Trade Board. 
It is po e that arrangements may ultimately be made 
the t nf Sv 1e1 Tt transit goods in Finland, and 
¢ ho desire to avail themselves of 
cilities eventually be obtained for this pur- 
e shoul ate their wishes at Aktiebolaget 
Transit p nwhile wever, permission cannot be given 
the sale of is in Sweden except with the as- 
sent t rade Committee at Stockholm. 


Shipper’s Export Declaration for Various Items. 


! must be followed to the letter, 

\ B. R. 219 of September 23, in executive 

5 ( tions for shipments which are 
e1 rt | ndividual export licenses, and when 

the 1 ndet the ment is to be licensed by a 
é te] the export license number must be 

ted t ( v that license. If the number 

of it t t list individually, a general de- 
scriptior vy be | to conform with Schedule B (De- 
tment ( Classification of Commodities). 
Imm tel 1 thre tems covered by individual ii- 


tatement similar to the follow- 
Collector of Customs.” Imme- 
tel tatement will be either a detailed 
a general description to con- 


t ere a general description is used, 

t re , t he t ed to one copy of the Shipper’s 

Export Decl { n invoice describing the goods in 

detail ( ust be divided to show what 

items { y the Collector and what items 

licenses and the number of such 

This it ttached to and returned with that 

{ the Shipper’s Export Declaration which is ren- 

ered t V [rade Board by the Collector of 
ee 
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Export Association Plans Developing Foreign 


Trade. 

The annual convention of the American Manufactur- 
ers’ Export Association at the Waldorf-Astoria, New 
York, N. Y., October 30 and 31, will consider plans for 
the development of our after-the-war trade abroad. John 
McClain, of the Remington Typewriter Company, is 
chairman of the committee on “Sales Organization 
Abroad.” It its planned to invite to the convention rep- 
resentatives of every chamber of commerce, and every 
trade and manufacturing association in the country. The 
Association has a membership of 1,000, and in combina- 
tion with the representatives of the leading trade bodies 
the conference should bring forth some valuable results. 
The committees will canvas the various phases of foreign 
trade in advance of the convention, calling into consulta- 
tion experts in several lines. It is expected that many 
helpful and concrete suggestions will be in form to pre- 
sent to the convention for discussion and adoption. 

The range of discussion is shown by the duties as- 
signed to the various committees. In addition to those 
listed, it is planned to appoint a committee on Foreign 
Advertising. Financing Our Foreign Operations, Lewis 


Pierson, Irving National Bank; Shipping Problems, C. 
Andrade, Jr.. Matlack Coal & Iron Company; Trade 
Marks, C. W. Beaver, Yale & Towne Manufacturing 


Company; Education for Foreign Service, W. W. Nich- 
ols, Allis-Chalmers Manufacturing Company: Trade 
Treaties, Fred B. Whitley, Deselsktro Company. 

The committees are gathering information from every 
available source, with an aim to develop a definite pro- 
gram upon which the manufacturers of the country may 
unite to develop export possibilities for every line of 
manufacture and trade. Two men in direct charge of the 
export business of prominent American firms have been 
asked to submit data to the various committees. These 
experienced exporters will show what difficulties have 
confronted them in the past, and thus lead to the adop- 
tion of practical measures for overcoming the difficulties 
common to all. 

The work laid out for the convention of the American 
Manufacturers’ Export Association is to determine the 
best way to meet the responsibility of American manu- 
facturers in responding to the demands which will be 
made on them in the reconstruction period following the 
war. These responsibilities include speeding up and im- 
proving our former export methods so that the United 
States may make the most of her opportunities in for- 
eign trade. Almost as great are the duties implied in 
supplying our allies with what they will need in the 
reconstruction period 


Brazil Permits T:ypewritten Government Contracts. 

The President of Brazil has sanctioned a measure per- 
mitting contracts with the government to be written on 
the typewriter, or printed. Commerce Reports states 
that the contracts will be legal provided that they com- 
ply with the requirements of the law, and have two wit- 
Every page of such typewritten contracts must be 

The custom in Brazil has been for documents 
sorts, including lawvers’ briefs, to be written in 
longhand. It seems that the increased use of the type- 
writer, promoted by certain American manufacturers, has 
caused the practice of writing documents in longhand to 
be abandoned. A number of schools for stenographers 
and typewriters have been organized, and it appears that 
the typewriter is to play a more important part in com- 
mercial and other Brazilian correspondence. 


nesses, 
signed. 
of all 


England’s Train Service to be Further Reduced. 
_ One of the effects of the coal shortage will be a still 
further reduction in Great Britain’s transportation facili- 


ties. The British Government took over the control and 
operation of the railroads the first week of the war: 
nearly two years ago passenger rates were raised a 
straight 50 per cent throughout the country: a large 


number of trains were taken off, especially the trains that 
run at those times and to those points which marked them 
as luxury or pleasure trains. England has not come to 
travel permits yet because it has been considered that 
they would be more bother than they are worth, but an- 
other one-third reduction in express trains between the 
large cities, and also on the pleasure routes to resorts, is 
expected and suburban trains will be cut down in the 
middle of the day. It is estimated that an express en- 
gine eats up about 40 pounds of coal per mile. so that 
such drastic reduction is going to bring a big coal 


economy. 
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Proposed Restrictions on Foreign Ownership of 
British Businesses. 


The rights of American stockholders in English busi- 
nesses and the status of branches of American firms in 
corporated in England are affected, the American Cham 
ber of Commerce in London reports, by the recommenda- 
tions of a Government Committee which has been study 
ing the question of foreign ownership and control of 
British businesses. 

So far as general companies doing an ordinary trading 
business are concerned, the committee recommends that 


no restrictions should be imposed, for that would dis- 
courage inflow of capital and would be resented by for- 
eign triends of Britain. The committee, however, adds 


“If any such discrimination were adopted we think that 
at any rate it should be limited to some short period 
say three or five years after the conclusion of the war.’ 
nittee 


own 


In regard to shipping companies, however, the com: 
while suggesting that total exclusion of aliens from 
ership of British ships is not essential for national 
and is not commercially expedient, yet recommends that 
not more than 20 per cent of the capital of shipping 
panies should be held by aliens, or, preferably, that alien 
shareholders should carry no vote. 

Key industries, the committee points out, should 
be subjected to some control. It suggests that the Board 
of Trade have discretion to designate any business as a 
key industry, and be empowered in such case to limit for 
eign ownership to 20 per cent, and, if the 20 per cent 
limit has been exceeded, to apply to the high court for 
an order for sale of so much of the capital as will re- 
duce the foreign holding within the limit. 

The committee expresses the view that anything which 
would have a prohibitive or deterrent effect on attracting 
foreign capital should be avoided, and that it is not ey 
pedient to seek to prevent aliens from incorporating 
companies in Great Britain. Any developments from the 
committee's investigation may have an important effect 
on the development of Anglo-American trade. 


Satety 


com- 


also 





American Factories in Germany Seized. 
When the United States declared war on Germany, 
American factories in that country were seized Even 
before the declaration of war, certain American plants it 
Germany had been commandeered by the imperial gov- 
ernment and used for war purposes. Some of our plants 


now in the hands of German officials include: Adder 
Machine Company, National Cash Register Company 
Remington Typewriter Company, Smith-Premier Type 


writer Company. A total of 105 American business houses 
were seized, with a total property value of than 
$14,000,000. This is less than one-fiftieth of the value of 
German owned property seized in this country, exclusive 
of the shipping interests. In the case of American Lusi 


less 


nesses taken over by the Germans, some are being opet 
ated, and the affairs of others have been wound up 
. . 
England’s Food Situation. 
The visit of Mr. Hoover to London has had a most 
encouraging effect upon the average Englishman’s ideas 
about his food situation. The only things that are strictly 


ratiored now in England are sugar, butter, fats and 
meats: tea requires registration, but is not yet rationed 
Mr. Hoover's visit has proved that supplies of flour and 
of the above rationed foods will probably be more rather 
than less. so that there is no cause for worry there An 
“allotments,” patches of unoccupied city land worked | 


two millions 


town dwellers, have increased nearly 
have produced a condition of plenty in the potato and 
vegetable kingdom. But further rationing is expected 


in two directions: first, in those substitutes on which there 


has been an unusually heavy run because of the rationing, 
of sugar, such as honey and syrup—and here it is not s« 
much that there is a smaller supply than normally but 
that the consumption is larger because of less us 

sugar: and second, in jam, which in England is almost as 
much of a staple as butter, and in which a big shortage 


is expected this winter on account of the very bad 
crop in the British Isles Most of the 
England from America, but the old 


shortage of shipping again affects the supply 


Svrup eaten 
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August Exports Require Licenses Wholesale. 
r merchandise from New York 
August aggregated $203.686073. Everv item was covered 
War Trade Board, issued after thor 


Exports of domestic 


bv l license ol the 
ough investigation. 
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War Production — Cause and Effect 


HY ERYONE engaged in business today knows that 
it can not be conducted as usual, and that the war 1s 
affecting every industry. We do not wish, however, to 
assume the role of an alarmist because we believe that 
an alarmist conveys a threat. 


NS 


We have been compelled during the past few years to 
raise our prices from time to time, and it is gratifying 
to us to see that these increases have been well received 
by our trade. We wish them to have every confidence 
in the fact that at no time 

will our prices be increased — gprvicp: service on which we all lay so 


| : d pay : | Pe ee much stress may be impaired to 
ICY on actua necessity : some extent, but we wish to convey to our cus- 


tomers the fact that it will be our purpose to 


and no greater than the render the best service possible and that sny 


delays will simply be due to conditions beyond 


necessity demands, as we our ry ntrol repre sented by freight embargoes, 


delay in delivery of raw material, the help prob- 


would not ask one cent be- lem, et cetera. But, as our trade can testify, 
y ond Ww hat 1 1S required, aS the rvice has been unilorany good throughout 


rying times, and we shall maintain it to 


we do not believ ein profit- nile prs vanes nade diate efficiency possible under 
eering or taking advantage ; 

* % } ITENANCE In the use of such im- 
of present conditions. OF QUALITY: >sstaiinelanale 


writer ribbons and car- 
bon papers we regard as most essential the 
maintenance of quality and we have left nothing 
undone to maintain the standard of our goods 
in every way. But this means paying the high- 
est prices for all raw material. We feel that 
our efforts in this direction have been well re- 
warded, as the demand for our goods is greater 
than ever and the volume of our business dur- 
ing the past year represents a remarkable rec- 
ord. This has been gratifying in a doube sense, 
as showing that the increased prices which we 
have been compelled to ask, and the quality of 
our goods, are satisfactory to the trade 
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CO-OPERATION: The old adage that 


MITTAG & VOLGER, Inc. makes the whole world ne aa 


Principal Off exemplified in this world-war, and the meaning 

; of co-operation has never been better under- 

PARK RIDG E, N I. U. S.A stood than now, and surely there is nothing 
BRANCHES more pleasing than co-operation between a man- 

New York Chicago oe a a ufacturer and his customers—each understanding 
261 Broa 05 W. M eSt 35 Montgomery St the peculiar difficulties of the other which war 
Cleveland ce ics _ he po woe “i , Sesten conditions are bound to provoke. On our part 
atta oe: tontin sis ; ’ we assure our trade of continued co-operation 
& Dvers Bldg.. H rn. } in every respect Therefore, we fill every re- 

AGENCIES ALL OVER THE WORLD quirement and meet every reasonable condition. 
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| To Lighten it Nation's Labor . 


' ‘ These are the Remington 
has become the imperative need of the hour. More work Labor Lifters: 


to do—fewer hands to do it—is the present problem. 
Labor must be saved; man power must be conserved. 
Clerical time and labor waste is something you can ill 
afford at any time. Still less can you afford it now— 
when there is no more labor to waste. 


All business houses feel this condition. For them 
the maximum of clerical labor saving has become an 
absolute necessity. 

The Remington Typewriter product supplies this 

. , d ; : 
need. The special Remington feature offer this maximum 
of time and labor saving in all of the most important 
clerical and accounting tasks. 





Among these features are 

The SELF STARTING REMINGTON. which saves 
from 15% to 25% of time in ordinary standard letter 
writing. 

The KEY SET REMINGTON, which performs a 
similar service in all statistical and other tabular writing. 

The REMINGTON ACCOUNTING MACHINE 
(Wahl Mechanism), which cuts out half the former labor 
in billing, statement writing and ledger posting andapplies 
cold-steel, error proof accuracy to every accounting task. 





The sum of these Remington time and labor savings 
will solve the clerical labor problem, however acute the 





problem may be. t 
How about your clerical work. Have you any clerical cenettsesss 
tasks to which you have not yet applied these latest a a 
Remington labor savers? If you have, then we can v ; 
he ‘Ip you solve Y OU R proble m. Reuhegien Asteentio’ Machine 


Remington Typewriter Co. 


(INCORPORATED) 


374 Broadway New York, N. Y. 


AAEM) 
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Philadelphia Stationers Re-organize. 
Philadel 


few months re-organized and lopted a new con- 
important steps was the employment of 
visory insel to assist them in their work \ 
ue mmittee was also appointed to work in con 
with the advisory counsel in the study of costs 
business in the stationery trade and their advis 
unsel has f nally approved a list of recommended 

S ‘ ost, and a fair margin of profit 


ese recommendations have been put in loose leaf 
1 correction sheets are issued#from time. to time 


association is very proud of the work of the cata- 
e committee, and it is believed it 1s a very important 


rward in securing the confidence of their cus- 


he list 1 rred to above is being furnished to mem- 
the ssociation at $8.00 each, including the 
rs. Correction sheets from time to time are sup- 
a ve ents eacn., 
Bircher Company Organized. 
five veal tt patent procee lings and litigation, the 
| er ( pany has been established by Eugene A 
her ‘ RR I Cr. N € Mr Bit her entered api lica- 
or t n 1913, and made a contract with the 
ning Letter Opener Compat for its manuf: ire 
| 14 he suit, claiming he had been defrauded 
is royalties, and carried his case to the Supreme 
( rt Here he was sustained and granted } ent for 
$12,000, with the right to prosecute the application The 
I her Cor is a reorganizatio1 if the Lightning 
| F One ( 
Hall & Smith Moving. 
aw S t Comipany, in business for a long time 
Market treet, San Francisc« have | . a 2 
hat the company\ has leased the ljom 
re and expect to move in shortly after October 
eo new remises practically double the floor spac 
resent vailable and will make a very mt lighter 
lace he window available for a display of stéck 
better than the old one and the firm is planning 
features in window dressing During 
cean moving a passageway will be it between 
store rooms and business will continue unham 
When the stock is arranged in the new location 
passagew vill be closed again and the Id store 
| new number will be 353 Market street. 
Here’s an Old Friend. 
item that went the rounds of the trade press and 
2 ral years ago has bobbed up again, this 
Impressions. of Edinburg 
being shown a it bv the head of the 
f s¢ ‘ 
S er yout lass esk 
intenden d system 
. show =~? 1 ae , 
t nan witl ( Lit d the 
¢ 
‘ ‘ Ss go t es 
} xes 
Ss lw the volde 
She d é what de lex ex 
s shall be pl 
1 v-haired » 1 deel 


J. M. Morrison Manages Faithorn Company. 


| M I ~ T eeds ] | “| eé 
] ( ut ~ €3 els 
é re, e Sstatione “ ess 
ks his ol é 
+} ¢ bh ece 
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hia Stationers’ Association have within the 














Carbon Papers and Type- 
writer Ribbons are of 


course, essential to the 
proper conducting of gov- 
ernment and all other busi- 
ness. Quality is more im- 
portant than ever before— 
it is essential to have clear, 
clean, permanent copies. 
There is no question of 
obtaining these require- 
ments when using 


PANAMA 


Carbon Paper and 
Typewriter 
Ribbons 


“The line that can’t be matched’’ 





Manifold Supplies Co. 


Brooklyn, N. Y. 
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At the First Glance You Know 
This is a Modern Office 


HE spic-and-span, clean-cut appearance of the GF Allsteel equipment 

impresses visitors immediately, and it’s a mental comfort to the executive 

who uses the GF Allsteel desk to know this. That he had an eye to the fu- 
ture, as well as the present, in selecting furniture, is indicated by the GF Allsteel 
upright files and transfer cases, which are also used throughout his general 
offices. 





Equipment 
quip 

GF Allsteel upright files and transfer cases take less floor space than wooden ones 
They also give more drawer space—from 15% to 20% more for the floor area occupied. The) 
give protection against fire, dust, and vermin. They are electrically welded into one piece 
no bolts or nuts to loosen—nothing to get out of order. The drawers can never warp or 
stick. Write for our catalog describing the GF Allsteel safe, as well as our upright files 
transfer cases, and general office equipment. 

Records worth keeping are worth protecting 


Some exclusive territory open to dealers. Write for details. 


THE GENERAL FIREPROOFING COMPANY 
Ga YOUNGSTOWN, OHIO 


Branches in New York, Boston, Seattle, Chicago, Washington, Atlanta 
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Buy more LIBERTY BO 








THE GENERAL FIREPROOFING COMPANY 


YOUNGSTOWN, OHIO 
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ADJUST ABLE 
OFFICE 
APPLIANCES 


Should Be in Use On 
Every Desk 


With the conservation 
of time and labor a 
paramount necessity to 
day, these practical, ad 
justable appliances offer 


Owe timely assistance. 


They serve to speed 
up the routine of office 
work and to materially 
relieve the strain of 


rush business. 


The _ installation of 


every labor saving de- 





vice is one way of co-op- 
erating with our Gov- 


ernment now. 


The dealer can do his 
share by putting Burns 
Specialties in the hands 


of his trade. 


The market is large, 
the demand is urgent. 
A stock supply on hand 


will effect ready sales. P 


\\ Ask for our liberal 
\ 7 trade proposition and 


attractive literature and 





sale helps. 


More Purns Telephone 
Brackets are in use today than 
all other makes combined. 


MANUFACTURER 
COMPANY 
State and 64th Sts. CHICAGO, U. S. A. 
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Army Regulations on Christmas Packages. 


General March, the chief of staff, has issued an order 
which restricts American soldiers in France to one Christ- 
mas package. Friends of officers and soldiers in France 
will be allowed to send one package to each individual in 
the American Expeditionary Force. A standard container 
is to be used, 9x4x3 in., with a weight limit of three 
pounds. Standard containers of the size indicated are to 
be had from the Red Cross chapters throughout the coun- 
try. All such packages must be mailed on or before No- 
vember 15, in order to secure distribution on Christmas. 

\ plan has been worked out by General Pershing, 
whereby a coupon will be prepared, bearing the name and 
military post office address of each individual in the 
A. E. F. The coupons are being prepared in France, and 
each soldier will forward his to a relative or friend in the 
United States. 

While the new restriction on Christmas packages seems 
harsh, the demands on tonnage for several million three- 
pound packages are of themselves a severe drain on the 
shipping available. Oftce Appliances suggests that some 
concerted action be taken so that in case the P. O. Depart 
ment is unable to locate relatives or friends of the sol- 
diers, some agency will see to it that every coupon is 
represented by one three-pound package packed with con- 
densed holiday gifts and good will. It is unfortunate that 
the plan appears to ignore the thousands of soldiers who 
may embark for France after November 15. For such it 
might be possible to provide a common fund from which 
to purchase gifts abroad. 

Men of the naval establishment will fare better than the 
soldiers, as their Christmas packages may be larger. Sec- 


retary Daniels has announced that Christmas packages for 
the men abrtoad may weigh 20 pounds, conforming to the 
parcel post requirements; must not exceed two cubic feet 
in volume; be of wood, well strapped, with hinged or 
screw tops for convenience in customs inspection. Ship- 


ment may be by parcel post or express, to reach New 
York not later than November 15. Packages must be 
marked “Christmas Box,” and addressed to the sailor, and 
his ship, care the supply officer, fleet supply base, Twenty 
ninth street and Third avenue, South Brooklyn, N. Y, No 
perishable food product may be shipped, unless in cans 
of glass 


Prices Fifty Years Ago. 


An indication of what government regulation has done 
to hold down prices is shown in a comparison of the 
prices charged in the last year of the Civil War with 


current costs of the same commodities It is cheering 
reading when a man is paying the monthly bills, or blink- 
ing at the coal man’s invoice. A diary entry written in 
1865 gives prices on mecessaries in the earlier period 
Coal cost $16 a ton, coffee 60 cents a pound, sugar 35 
cents a pound, flour $17 a barrel. meat 30 cents a pound 

but the writer does not specify what kind of meat—a good 


coat $100, and a pair of boots $16. 

Comparison with prices today shows that in all in- 
stances they are lower and in some cases much lower 
than they were in the last year of the Civil War. Thanks 
to the price-fixing policy of the Government, coal can be 
purchased for nearly half of what it cost in 1865, sugar 
for 3 per cent of the Civil War price, and flour costs 
but 65 per cent of the cost in those days, while a suit of 
clothes is still well within the reach of the small wage 
earner, in spite of the scarcity of wool. 


> 
a 
5 


New Jersey Concern Mentions Anniversary. 


The Joseph Dixon Crucible Company calls attention t 
the fact that August 5, 1918, marked the sec: " . 
sary of the creation of their “Eldorado” drawing pencil 
an all-American product designed to supersede Gert 
and Austrian-made products. They point out that thi 
pencil was the result of eighteen months of careful, scie1 
tific experiment and researc] 

It is rather singular how the superstition « reign 
superiority still persists. There are upon the market at 
least three American-made drawing pencils by S 
different American manufacturers which are e 1 to the 
enemy-made product, yet some users nersist in bewailing 
the shortage and high price of the foreign-made article 
This is akin to the fable that only the Germans knew 
how to make first-class photographic obiectives and syn- 


thetic chemicals. 
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For 


i “801°— The War File 


has gone to the front in American business 


and has successfully made “the jump-off” in 
severe tests. 


It is economical, durable and mechanically per- 


fect. Made of first-grade steel which is fabricated in 
our modern factory. 





Standardization in the making has placed “801” on the 
market at a price which meets that of files built of wood. 


Security Steel 
Office Euipaaalll : 


A ten-roller-bearing suspension, giving sup- 
port to the drawer at all points, regardless 
of the load, affords a silent and smooth 
carriage. 




























“801” is ready for Pans, 3 
immediate shipment ape 
The “801” line of TTT STEEL 
Security Steel is fin- EQUIPMENT 
ished in green, ma- CORPORATION 
hogany or oak, and AVENEL, N. J. 


covers a complete 
series of cabinets— 
letter, legal, docu- 
ment, etc. 


NEW YORK BRANCH 
25 West Forty-Fifth Street 


o 


CX 





(Le ity 
a a Foe the Nation 
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The 
“ROYAL” 


Master 
Model 


No. 10 


$100 


‘Compare the Work”’ 


134 Final Inspections by Men Paid to 
Find Fault 


Before leaving the factory each “ROYAL” Typewriter is critically in- 
spected for the most minute defects. Every screw, nut and link must be 
properly set and tightened without mutilation. There can be no binding 
at any part, no interference and no side play where there should be none. 

hin paper must feed without wrinkling or turning its edge; six sheets of 
paper, with carbons, must feed without slipping. 


The high standard set for “ROYAL” Typewriters permits of no compro- 
mise. Every part of the “ROYAL” must look and act as it should. Only 
absolute perfection is tolerated. We refuse to risk the “ROYAL” Type- 


writer's reputation by hurried, final inspections. 





So, inspectors in the “ROYAL” factory are judged by their expertness in 
detecting inaccuracies and ordering them corrected. 


It isimpossible to be sure of having bought the best typewriter without know- 
ing the variety of work that the “ROY AL” does and how perfectly it does 


everything. Write, telephone or call for a demonstration at our neaest office or branch. 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 364-366 BROADWAY, NEW YORK, N.Y 
MAIN BRANCHES: 


Atianta—46 N. Pryor St. New Orleans—332 Baronne St. 
Balitimore—i116 W. Fayette St. Cleveland—414 Prospect Ave., S. E. Philadelphia—904 Walnut St. 
Boston—268 Devonshire St. Detroit—29 Washington Ave. Pittseburgh—Chamber of Commerce Bldg. 
Buffalo—76 W. Genesee St. Hartford—40 Ann St. San Franciseo—7-9 First St. 
Chicage—32-24 S. Wabash Ave. Kansas City—815 Walnut St. St. Louis—Boatmens Bank Bidg. 
Cincinnati—Main and 6th Sts. Minneapolis—210 S. Fifth St. Washington—1420 New York Ave., N. W 


Also a Sub-Branch, Agency or Representative in 
Almost Every City and Town in the United States 


23004 st OMEOELNDL 1! 


Aids Dealers in Meeting the Requests of the Gov- 
ernment. 


Merchants t j re facing business conditions that 
without 1 edent, as a result of the war. No busi- 
Ss in be successfully carried on along tage old lines. 


t be adjusted to meet existing conditions 
[he merchants of the United States have tor the las 
facing the conditions and strug- 
vital that have 
merchants of Canada and g 


ionths beer same 

the same 

et and ove! yme by the 
in the last four years 

Economy Board asks the stores of this 
man power, materials, and money, 

» stop waste wherever it may be found. The things 


proble ms been 


oO solve 


The Commerc! 


trv to conserve 


Government asks the stores to save and stop are the 
lucts of old. slow, wasteful methods They are the 
things that the Enelish and Canadian Governments 
ed the mercl ts of their countries to stop four years 
Merchandise erhead, and operating expenses ave 
ne up and will increase still further In order to main- 
n normal pr ts, it is necessary to cut down expenses 
s possibl stop losses. avoid lost motion. elim 
vaste, and work faster. No store an hold on to the 
vorn-out methods and operate at the speed that is 

1 by the present-day conditior 
rhe war has lled thousands of trained help out of 


help is untraine 


t the Government is spending billions of dollars and 
r body has work and money so that business is un- 


hants have not enough trained help to 


t is the present problem of the merchant How 
e carry on business more efficiently than ever be- 
eet bigger business with less help, and avoid all 
Ste (on the iy he solves this problem depends not 
ly the extent 1 which he will benefit by the ming 

ene! ysperity, but whether or not he al 
justice fe t t he is doing all in his power to help 

e wW 


is matter is of vital importance to the merchant. He 
it to himself as well as to his cou 


ntry t mak 


n that neither his time, goods, nor 


oney are waste 


e 1s to acti vy co-operate with our Government in 
is sis and at the same time benefit himself. he must 
nserve labor. « inate waste, and speed up his busi 

H« can onl hiev e these re sults by having a more 
cient system than he has heretofore usec 
(here are two wavs of learning, experience and by 
servation. The least expensive way is to profit 1 the 
erience of others. The merchants of Canada and Ene 
nd but one solution to this problem. That same 
lution has be found by progressive merchants of 


labor-saving machinery that will d 
hands. 


human 


But labor-saving machinery 
hands in a store must be 


tomatically a good manv things that require both 


S ind mental effort on the part of clerks 

e cash register answers the requirements Many 
f hants have tated that only through the use of asn 
sters were they able to continue to do business at a 
t Steres that have cash register equipment have 

it easier to meet the reauests of the Government 
‘ cash registers the clerk-wrap plan can be followed 
partment stores This largely does away vith the 
( tf cashiers and wrappers. The register enables 
to make 1 re sales. It reduces deliveries It helps 
rease bus ss without increasing the operating 


It makes every motion count and speeds uy the 


ganization. It makes it possible for the stores 
te witl er clerks. It gives quick service, whicl 
re ses “takes na lecreases deliveries It Saves cier- 
plies and delivery supplies. It cuts down clerical 
( & revisters , ost ervthir their f lar 
t ill ey help to make rst lass clerks out 
nes ihey are so simple to operate that ever 

experienced cl can make correct records by simply 
: the keys The registers show how muc] Sj 
ss the clerks do, how many people they serv nd how 
I S< les re They not only make clerl 5 ich 
d reliable, but they are themselves mec] i] 
ry} é stores to of te with less elp 
i reat f business and ¢ ive good | 

‘ 
| lerks ewer steps to take: they do not e 
) writit t thev can make vo sales ere 
Se tery i ( These are si of the ( s 
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Roll Top Desks 
Flat Top Desks 
Standing Desks 


‘Typewriter Cabinets 
Office Tables 






























































ariety of Designs 


Quality 


Service 
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Without a National Cash Register With an up-to-date National Cash Register 





A man should not do the work a 
machine will do for him 


A National Cash Register does 15 which a merchant needs to control his 

necessary things in 3 seconds. business. 

Our new electric machines are as 

. much better than old machines as an 

these things in halt an hour. up-to-date harvester is ahead of a 
sickle for cutting grain. 


Without the register a man cannot do 


With the register, even a new clerk - 
Fhe latest model National Cash 


Register is a great help to merchants 
and clerks. 


can do them just by pressing the 
keys. 


Our newest model makes the records It pays for itself out of what it saves 


Merchants need National Cash Registers now more than ever before 


One FILL OUT THE COUPON AND MAIL TODAY 


Dept. 16907, The National Cash Register Company, Dayton, Ohio 


Please give me full particulars about an up-to-date N. C. R. System for my kind of business 
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Why are the largest 
corporations buying the 


Barrell Portable 





Adding Machine 


Model 12— Weight 24 Pounds 


—Some buy it because it has a 12-dial capacity. 
—Some buy it because it has right-hand control. 
—Some buy it because it is noiseless in operation. 

— Others like the standard flexible keyboard of 81 keys. 


—Others insist on the Barrett because it furnishes a 
printed proof of all figures in multiplication and division. 


—Many are attracted by the price, but— 


Everyone buys it because it 1s a 
portable desk machine—simple 
to operate and can be carried to 
the work. 


The smallest concerns buy it 
because they secure an adding 
and listing machine and an 
efficient calculating machine 


for only $300.00. 



















e, 
BARRETT ADDING MACHINE CO. ee 
BULLETIN BLDG. PHILADELPHIA, PA. ie J 
Canadian Representative: BARRETT SALES COMPANY Pe hy 
88 Victoria Street Sx a 
Toronto, Ontario Ose Se 
> ay 
o' 9 yo 
Handled exclusively through TS 
° YP 
responsible dealers f se 
| > o & 
SLES SF 
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The Task of the [Typewriter 


T the heart of all war activities is the 
typewriter. 


Production, transportation and distribution are 
carried on under typewritten orders. 


In Washington, in the cantonments, on ship- 
board and on the other side, typewriters are 
helping to win the war. 


The historian of the future will find all of his 
data in typewritten documents. 


Quietly doing its work in all war departments 
is the L. C. Smith & Bros. typewriter—efficient 
in war; efficient in peace. 


L.C. SMITH & BROS. TYPEWRITER CO. 


Branches in 
All Principal 
Cities 


Factory and 
Home Office 
Syracuse, N. Y. 
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why merchants who are anxious to comply with the Gov- 
ernment’s request to conserve man power, materials and 
money to stop waste have found their greatest assistance 
in cash registers 


Seven Months of Government Railroading. 

Secretary McAdoo made a report to the President early 
in September covering seven months of operation of the 
American railroads following the presidential proclama- 
ti of December 26, 1917. In review of his administra- 
tion of the American railroads Mr. McAdoo outlined the 
task set, and the progress made in securing the efficient 
handling of transportation problems, bringing out of the 
chaos ot war shipments and uncoordinated railway opera- 


tion a successful handling of the railroad situation, including 
t transfer of millions of soldiers to cantonments, and 
to ports of embarkation. 


The American Transport System. 


e American transportation system is briefly described 


as luding a steam railway mileage (all tracks) of 397,- 
014 miles, owned or controlled by 2,905 companies, em- 


ploying 1,700,814 persons. Their property also comprised 
us boat and steamship lines engaged in coastwise 


transportation and navigating an inland waterways sys- 
tet vhich included some 57 canals, 3,057 miles in length, 
as well as many thousand miles of navigable rivers, lakes, 
hays, sounds, and inlets. Of the 2,905 railway companies, 
185 operated major systems, each of which had an annual 
operating revenue of $1,000,000 or more, 221 were switch- 
ing or terminal companies, 1,434 were plant facility roads 

nstructed primarily to serve some particular factory or 
industry, and 765 are what have come to be described as 
“short-line” railways, dependent upon one or more of the 

rger systems for through connections It is explained 


any of the smaller properties included in this de 
scription of the plexus of transportation which came 
nder Mr. McAdoo’s control January 1, 1918, have since 
been relinquished as not essential to the purposes that 
amation and the enabling legislation 


1 
| 


the President’s pr 


! iew, but that it is the declared policy of the Rail- 
road Administration to deal equitably with the _ relin- 
ished properties in so far as it may have any relation 
t¢ t 
The Policy of the Railroad Administration, 
Che report cor les with a reference to Mr. McAdoo’'s 
declaration of policy, issued last June, in which he an 
that he hoped to “humanize the railroads and 
negative the idea that corporations had no souls.” It 
ht. perhaps, e been more appropriate if his report 
to the | sident had been commenced rather than ended 
t] s phrase, for the narrative reflects throughout an 
I shed ard for practical idealism in the manage 
ent her vs for the purposes for which they were 
taker I These purposes, as enumerated by him, were 
rst The wit ng of the war. 
Second The service of the public at the lowest cost 
stent with the payment of fair wages to the railroad 
é ees and tl iintenance of the transportation sys 
te nder control of the Government as a self-supporting 
t han a money-making agency 
\mong the topics discussed in Mr. McAdoo’s report are 
Depend e of ! ture Efficiency or Motive Power and 
Labor Econom‘es Shown bv Trafhec Statistics: Condi 
tior Roads When Taken Over: The Federal Railroad 
Organization: The Regional Districts and Directors: The 
M “ectio1 The Inland Waterways: ( orporate und 
Federal Officers Differentiated: Salaries and Office Forces 
Redu The Contract Between the United States Gov 


er? ent and the Ratlroad Corporatior S The Wage Ad 
Val Women and Negroes I qual to 
Wages White Men on Simi 


lar Worl [he Advance in 
Fret t and Passenger Rates: The Heavy Passenger Traf 
Pullman Supercharges Explained: Abandonment 
Cor tition and Consolidation of Ticket Offices: Schools 
en Ticket Sellers: Unnecessary Passenger Trains 
ited: 7 he ( ynsolidation of J ermit ils: T he Bureau 
Sug stions and Complaints; Uniform Freight Classi 
tor Store-D« t Delivery: Standardi tion of Freight 
Cars nd Locor tives; Reasons for Taking Over the 
Pullman Compar Government Insurance and Fire Pr 
tect Section: Other Reforms: Uniform Pension and 
Compensation System Under Consideration: Results Thus 
Far Sx ed: Enthusiasm of Employees and Officers. 
rt has been printed by the Government Print- 
ing Office ind 1s doubtless availabl for general 
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“Hello, George. What’s that? DoI 
know the St. Johns’ line? Yes, sir; 
I’ve bought 





Ido. It’s a good line 


it for years.” 


“T thought you handled it—that’s why 
[ called you this morning. I’ve heen 
going to write you for some time. 
I'm putting in a line of office tables 
and want to get the right one.” 


“The St. Johns’ is the line you want 
then, George. But don’t take my 
word—try a_ few. You'll want 
more.” 


“Tl think I will. Judging from what 
you ve said and all I’ve heard of St. 
Johns’, it must be a real line. Thank 


you, Henry. Good-bye.” 


Let us convince you that 
the St. Johns’ ts the line 


u should carry. 


St. Johns Table Company 


CADILLAC, MICHIGAN 
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Stationers Continue W. S. S. Drive. 


The Pioneer Bulletin of the Pioneer Division of the 
War Savings Committee of Greater New York made 
mention of the activities of the stationery trade in a late 
issue. It indicated that under the able leadership of H. 
W. Rogers, the general stationery committee of the Pio- 
neer Division of the National War Savings Committee, 
planned an extensive campaign last February. 

The first meeting was held at the rooms of the Station- 
ers’ Board of Trade at 99 Nassau street, on February 27. 
Mr. W. Ward Smith, vice-chairman of the committee, 
was present and explained the scope of the proposed work. 

The committee immediately started on a campaign cov- 
ering the stationery trade. Greater New York was di- 
vided into sixteen zones and each member of the commit- 
tee took over one of the zones, calling for volunteers from 
their respective sales forces. 

A list of the dealers in these zones was immediately 
prepared, and application blanks and advertising matter 
were forwarded to all of the stationery dealers in Greater 
New York. Various workers followed up the introduc- 





Attractive Window Display of Old Hampshire Stationery in the Window of the Powers Stationery Company, 


tory letters and arranged with the dealers in their terri- 
tory to see that War Savings Stamps were put in stock, 
the advertisements properly displayed and weekly reports 
furnished to the national committee, at 51 Chambers street. 

The campaign has been continued through the summer 
months with great success, and the stationary trade has 
done its share in this important work. The tabulated re- 
sults were found to be smaller than expected, and further 
investigation showed that many stationers in New York 
City handled also cigars, tobacco, confectionery and 
drugs, and were making reports to the committees in 
other lines. 

The leading manufacturers, jobbers and retailers are 
members of the general committee, with Mr. J. H. 
Rhoades of The American News Company, Inc., as sec- 
retary; H. W. Rogers, chairman, 82 Fulton street; Everett 
Addoms of Miller & Wright Paper Company, 65 Duane 
street; R. E. Springer of Carter’s Ink Company, 74 Duane 
street; John L. Hall of National Blank Book Company, 
52 Duane street; F. R. Tilton of Boorum & Pease Com- 
pany, 109 Leonard street; A. J. P. Yallalee of Dixon Cru- 
cible Company, 68 Reade street; Harry Shipman of Eber- 
hard Faber Company, 200 Fifth avenue; M. J. Leonhardt 
of the American Pencil Company, 220 Fifth avenue: FE. 
Berolzheimer of the Eagle Pencil Company, 703 East 
Thirteenth street; Robert Bachia of S. S. Stafford Ink 
Company, 609 Washington street; R. Morris of Sanford 
Manufacturing Company, 42 Greene street; J. H. Rhoades, 
11 Park place; W. W. McNeil of Tower Manufacturing 
Company, 326 Broadway; B. T. Sandner, 95 Vandam 
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Gash of G. B. Hurd & Company, 
Broome street; T. A. Roe, 428 Broadway; W. C. Schroe 
der, 129 Lafayette street; C. J. Cleary of Whiting 
Company, Fourteenth street and Seventh avenu: 


Where Is W. M. Gillies? 


The secretary of the National Association 


street; Edward 


Stationers 


and Manufacturers forwards a request from the Tulsa 
Stationery Company of Tulsa, Okla., asking aid in locat- 
ing W. Mayhue Gillies, a full description a: photo- 
graphs of whom will be supplied by the Field Stationery 
Company upon request. Should any one know the 
whereabouts of this man the information should be sent 
to the Tulsa Stationery Company or to the United States 


Marshal of Tulsa. 


Stationers Everywhere Boost Fourth Liberty Loan. 


Stationers in every community are conspicuous in their 
efforts to make the Fourth Liberty Loan an vhelming 
success. In the larger centers, where the stationers have 
their own organization, there has been the f 


nucleus of 
concerted action that concentrates the bond buying power 








Holyoke, Mass. 
of stationers and their families through the stationers’ 
associations, 

In New York City the Stationery and Stationery Spec 
ialties Committee is composed of the following Robert 
Bachia, FE. Berolzheimer, Arthur P. Jackson, Charles A 
Lent Louis |. Reckford, \ | Solomon, Clarence M 
Smith, Frederick S. Waterman, W. G. Whittemore, Frank 
r. Harrington, W. C. Bardenheuer, Louis V. Blanchet 


Andrew Geyer, Nathaniel A. Hana . A. D 
Hollewedel, W. C. Horn, C. ¢ Walden, ] 
Ready, H. W | 


Henry Frank, 
Conger, J. E. 
W. R. Merckle, John M 


Collins, Nelson Macy, W l. Halsey he ommiuttee 
headquarters are in the rooms of the Stationers’ & Pub 
lishers’ Board of Trade, 99 Nassau street Che ta 1 
$3.250.000. 

Philadelphia stationers who are on the ynmittee to 
promote the sale of Liberty Bonds in that city are H. A 
Prizer, chairman; Francis B. Irwin, secretat Roland 
Altemus, Sidney J. Burgoyne, Charles A. Connell, Albert 
Gans, Frank R. Welsh, Dr. Philip Jaisohn, Andrew |] 
Logan, Jacob Marcus, William Henry Brooks, A. Pomer 
antz and William S. Yeo 

Representatives of the International Asso: 1 of 
Display Men have undertaken, in conjunctio1 ith the 
Liberty Loan Drive, to plan the greatest window display 


campaign ever undertaken The Government at Wash- 
ington recognizes the effectiveness of wind displays, 
and will use the facilities of the Internatiot Associa 


tion of Display Men to the limit. 
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Aviation wireless! Its great 
speed is even outmatched by the 


Mimeograph—for while the 
wireless is sending one message to one 
receiver, the Mimeograph will start hun- | 
dreds on their various ways. Fast? “While 
the Mimeograph duplicates the typewritten 
or handwritten page with a sharp exactness 
that practically makes every copy an original, its remark- | 
ion. Simply 


able advantage is the rapidity of its execution 


click off the message on the typewriter and it is ready to 
Diagrams, illustrations, 

















print—five thousand an hour 


plans, etc., may be quickly traced on the same stencil— 
Get new booklet | 





and duplicated in the one operation 


“T” from A. B. Dick Compan Chicago—and New York 
=A a a7 


a 
\ 4 


"| 
Lt MNEs: Gil 
L pi ith ba nal t ch vA tht Mid 
a a ‘ 
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Complete and Practical in every Detail 

















The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. | 





| The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 





Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


| NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
— 
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You Criticize 
Your Workers 


if youfind them loafing on the 
jobor laying off or wasting raw mate- 
rial—yet at the same time YOU are WAST- 
ING HUMAN LABOR and WASTING MONEY 
by doing withouta Multigraph. It’softentimescon- 
sidered wise to see an occulist yourself before you try 
to correct distorted vision in your men. If you are 
getting your printed matter out by methods that make it 
cost hundreds of dollars more per year—or maybe thousands 


than it would cost you on a Multigraph, what right have 
you to talk to men about WASTING RAW MATERIAL? 


If you are getting it out by methods 
that necessitate the use of messengers and 
telephoning and waiting and delays that take the 
snap and pep all out of business, what right have you to 
talk to workers in the shop about loafing on the job and using 
‘illy-dally tactics that block the wheels of business? If you are 
retting your printing done by methods that waste the time 
and thought and nervous energy of yourself and your depart- 
nent heads—thus lessening productive effort just as much as 
if you had all quit work in the middle of the afternoon and 
played pinochle in your offices—what right have you to talk 
to men about laying off for half a day or two or three days 
every week ? 


If you will get together all your print- 
ing costs for the last twelve months, if you 
will find out what you’ve paid for printing circulars 
and mailing cards and bulletins and price lists, for printing 
envelopes and lJetterheads and form letters, for printing fac- 
tory and office forms and order blanks, or for printing or 
imprinting tags or labels—and then figure what you ‘would 
have saved if you had cut those costs from 25 to 75° by 
doing your printing on a 
Multigraph, you'll under- 
stand what a WASTE it 
means to do without it. 



























If you don’t already realize what a 
Multigraph would accomplish in your busi- 
ness then most certainly you ought to investigate 
at once, no matter whether you’re aretail merchant, 
a jobber or manufacturer—no matter what your 
business is, 7f you’re using printed matter. Its value 
is most easily demonstrable to any man or woman 
who really wants RESULTS. who has an honest and sincere 


desire to cut out WASTE. Metiint eas send full details if 
you'll fill the coupon out below and mail it in. 


You Can’t Buy a Multigraph Unless You Need It 


U. S. Government munitions of a most particular and exacting nature require the entire capacity of our new plant 
as well as a large portion of our old one, working night and day. Government work takes ung 

ence. Allelse is secondary. But unless government demands of a magnitude not now foreseen arise, we 1 be 
able to continue supplying the urgent need for Multigraphs. 


THE AMERICAN MULTIGRAPH CO, 






























THE MULTIGRAPH 
1830 E. 40th St., Cleveland, Ohio 
Tell me what we could reasonably expect to accomplish with a 


Lee: Uultigraph in our business. 
Our line is euie 
HE Multigraph pro — r 
duces real printing official Pos‘tior 
and form typewriting in 
the privacy of your own Firm qummneemege 
establishment. Large 
and small equipments Street Address rented 5 
Yr any 29S 
ae” * Sem —_—_______State______2#_Ap.--Ost. 











OFFICE APPLIANCES October 1918 











7. can be no ques- 
tion as to the value of 
Conrades Chairs. 

They impress the customer of 


their worth at sight, and convince 
him in use. 











No. 6007', FB. 


You can fit a man of any physique 
with a Conrades Chair, just as ihe 
clothing merchant with a good line 
can fit slims, mediums and stouts. 


A Conrades Chair identifies the man 
who uses it as an individual who ap- 
preciates good taste in furniture, a 
keen conception of values, and one 
who recognizes the value of conven- 
ience and comfort to a desk man. 


Conrades Chairs will add to the dignity 
and saleability of your whole stock. 


Write for particulars 








Conrades Mfg. Co. 


Second and Tyler Sts. :: St. Louis, Mo. 








| 








Correct Posture for Desk Workers. 

A study of correct working postures has been made 
by the Pennsylvania Department of Labor and Industry, 
and the results published in the department’s Bulletin. 
The survey was comprehensive and covered all fields of 
industry, as well as office workers. The following is of 
interest to the office appliance field, and may be studied 
and applied with profit when saices of desks and chairs are 
made. 

Imperfections such as rounded shoulders, shoulders of 
unequal height or the head protruding in front of the 
shoulders will be revealed in large numbers if the workers 
emerging from a factory or the various types coming from 
an office building in the evening are watched. It is im- 
possible to attribute their presence to any one factor. 
The cause may be fatigue, especially that produced by 
long standing, seats that are too high or too low, seats 
without backs or ones that do not support the muscles 
of the back at the point where support is required, the 
work benches or desks may be of a height not suited to 
the worker or the light may be insufficient. 

Causes of Physical Imperfections. 

The main cause lying with the worker himself is habit, 
which may have been formed in childhood in the school- 
room or in early youth when the individual was growing 
rapidly, or it may be the result of constrained positions 
assumed in the hurry and anxiety to increase the output 
of work, this last being especially true of piece workers 

The slouching attitude indicated by the rounded shoul- 
ders, the contracted chest and usually accompanied by tie 


pretruding head, is found most frequently in hand’ work- 


ers who bend over their work, such as cigar makers, cob- 
blers, tailors, watchmakers, engravers and woodworkers. 
As the shoulders are permitted to droop forward the 
chest is narrowed and the lungs crowded closely together, 
thus cutting off absolutely the possibility of taking a full 
breath while in this position. Lack of air is not the only 
ill effect of such posture, for with the chest contracted the 
diaphragm is forced down and the various organs con- 
tained in the abdomen displaced to a greater or less 
extent, producing disturbances of the digestive system, if 
nothing more serious 


Part Played by Improper Furniture 


Desk workers are frequently affected with t elev: 
tion or depression of one shoulder, the curvature of the 
spine to one side in the lower portion instead of being 
backward in the upper portion of the back and forward 
near the waist lire. This position permits one lung to be 
expanded freely but crowds the other into a much reduced 
space with a resultant decreased aeration of the blood 
with all its evil consequences just as in a genet 
traction of the chest. This condition is found very fre 
quently in desk workers, especially those whose chairs 
ind desks are not of the proper height to permit them 
to perform their work without assuming constrained atti 
tudes. Chairs should be of such a height that when seated 
well back on the chair the occupant’s feet rest flat 


the floor with the legs at right angles to the thighs 

\ large industrial establishment in the Middle West e1 
ploys a man whose duty it is to adjust the chair of every 
new employee to fit his exact needs, and since this plan 
was employed an increase in the amount of work turned 


out and a decrease in the fatigue of the workers has 
been noted. Desks or work benches that are toc oh o1 
too low induce, in a person who rests one hand or arm on 
such support, either elevation or depression of the cor- 
responding shoulder. 

This condition is also found in occupations re iring 
the lone continued use of heavy hammers swung always 
by the same arm, in individuals carrying heavy loads upon 
the same shoulder, in porters using one hand more thar 
the other and in persons tending machines or doing other 
work requiring prolonged standing. The tendency in the 
last case is to rest the body by changing the position 
which too often means shifting the weight of the body to 


one leg with an elevation of the corresponding 
the opposite shoulder. 


How Defects Can Be Remedied. 


These departures from the normal posture appear in 
every degree from a slight and almost imperceptible 
curvature to a marked deformity and produce correspond- 
ing deviations from normal health. It is pointed out that 
while every employer should endeavor to obtain the best 
possible working conditions for his employees, such as 
suitable seats, proper desks or work benches, sufficient 


light falling upon the work at the correct angle and fre 
quent change of position in work. requiring close appli 
tion, this alone is not sufficient, for unless tl 


l¢ wor t in 











Globe “Wernicke 





Sectional Filing Cabinets 
With Perfect Side Extension Slides 


Horizontal Sections 
Upright Sections 
Safes 
Card Index Cabinets 


The Globe-Wernicke Co. 
ORIGINATED 
SECTIONAL 


Filing Cabinets 


and 


SECTIONAL 


Bookcases 


and has brought both to 
the highest state of me- 


chanical and artistic per- 





WRITE for Cat- 
alogue and Dealer 
Proposition for 
your town. 


Write Today for Filing 
Cabinet Catalogue 
No. 817A 


The Globe-Wernicke Co. 
Cincinnati, U.S. A. 
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Sectional Bookcases 
And Disc Record Cabinets 


In Many Styles 


bilities of Globe-Wernicke Book- 
lidly illustrated in the above picture. 
wn were not built to order, but are 
the regular Globe-Wernicke 
Sections that may be rear- 
ranged as you shift furniture. 


At any time a Writing Desk 
Section, more Bookcase Sec- 
tions, or a Disc Record Cab- 
inet can be installed in any 
style or in any finish. And 
you can always depend upon 
getting additional Globe- 
Wernicke Sections to match 
vour original purchase. 
EachGlobe-Wernicke Section 
has easy-opening, noiseless- 
closing, dust-excluding, non- 
binding, roller-bearing doors, 
non-warping backs and bot- 
toms—patented and exclu- 
ively Globe-Wernicke. 





The Brown Disc Record 
Cabinet, her own, com- 
bines a stand for the Talking 
Machine, with four tilting 
1, wet! a t h y] ling 25 rec- 
10-inchor 12-inch. 

rHE ibinet that will 

' records 

it 

u want 

Writ i| Catalog of Brown 


Disc Record Cabinets No. 302A. 
Also ask for Globe-Wernicke Sec- 
tional Bookcase Catalog No. 
1307A 


The Globe-Wernicke Co. 
Cincinnati, U. S. A. 

Agencies in 2,000 cities Branch Stores: New York, Chicago, 
Philadelphia, St. Louls, Boston, Washington, D. C 


IN AAOUYSLO ASSOC TAS 
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THE ONE MOTION MACHINE IS THE 


Smith Premier 


Typewriter 


HIS term ‘ove motion’’ describes 
the triumph of the Smith Premier 
as a time and labor saver. 

One motion only 1s used in printing 
every character. 

One motion only 1s required to bring 
the carriage smstantly to the desired 
starting point. 

These great features, the «Key for 
every character” and the Se/f Starter, 
are combined in only one typewriter 
__the Smith Premier. 


Smith Premier Typewriter Co., Ltd. 


6 and 7 Queen St., Cheapside 








London, E. C., Englana 
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realize the osture 
little. 


little 


be made to necessity tor correct 
he will be benetited very 


] 


m ‘ 5 | 
In most establishments more can be done than 


all attention of all the workers to the danger conse- 
quent upon the assumption of incorrect postures. Definite 
nstruction to bend the body at the waist instead cf at 


the should S 


work requiring close application will not 
ly eliminate the hump on the back, but will diminish 


tigue to as extent. In addition to general in 


prising 


S tions, individual workers can be singled out and their 
ts corrected by advising suitable calisthenics, or by 
erring the individual to a physician tor treatment 


Origin of Typewriter and Adding Machine Mechan- 


ics’ Aid. 


he need I itual assistance among typewriter and 
iding machi mechanics was emphasized in 1917 \ 
riter echanic was forced to spend some time in a 
spital, anc associate made inquiry as to his ancial 
tters Tl tient confessed that he had no ncome 
1 sort nally consented to accept aid from the 
en 1 é Of The relief was furnished by sub- 
scription ind tl case set the mer to thinking Most 
en do not be under obligations of this sort, even 
ugh they ultimately repay the loar Sometimes—par- 
larly if man happens to be in distress just before 
day s not possible to raise the sum required 
Mut 1 assist is best when the re lief is pro pt Re il 
tion of this fact led to an agitation tor the formation 
elief s ‘ intended for the protect of type 
ter and iding machine mechanics 
cress was slow in the beginning. But few met 
active in the early days of the organization The 
eetil bi ght out ten met When it « S¢ the 
eae 1 ten one-doilar bills his p< the 
ly < f the nan ial streneth of the new! irmed 
iter nd Adding Machine Mechanti s’ Aid Ass 
ni Chi h the friendly i lawyer the ne 
S y steps e taken to incorporate the ssociati 
r was § r pposition on the grounds that the aims 
e Associat were primarily to form a labor orgar 
tion taking in the mechanics of the typewriter and 
ne machine field. In spite of opposition, the orgar 
g umbers As worked out. the nefit 
sts man fifteen cents a weel f disabled 
bet col l realize $117.00 1! a period ry ft ent -SIX 
c Cc} urgent case re snare additional 1 $¢ $e 
ed that the n embers assess themselves e1 t 
de tunds r the emergency 
The Ass tion has not had anv sick claims to pay to 
te Ith death has been recorded | mem 
ship has vn to almost 500. It has an educational 
‘ tl rominent men address the meetings from 
‘ time n the questions o! the day The a na 
ployment s been able to place many embers 
1 positior The Association has 35 stars in its seri 
e fla Phe lress is 8-12 Nevins street, Brooklyr 
N. \ 
Widely-Traveled Ink Salesman. 
\\ \\ R erts. Pacific Coast traveling represent: 
the Tl leus Davids Ink Company, I1 has re 
months’ trip through Washingt O)1 
\ id Id: he { oO é Vi 
\ \ tana, Wy ind t | 
l¢ | te cine < na ‘ 
" , ~. wen. lk a 14; 
‘ ‘ the excell oe te al 
, . ‘ ng nps i e West 
Eastman Paper Company Organizes. 

East Paper Company, 17 Vandewat t 
Yorl N\ \ has su eeded New \ PP ( 
the Fischel ] ( 

} \\ Fastr 1 ' 
) ' eche } ( 


Revisions on Loose Leaf Supplies. 


” uf D> uf 
Plew & tter Company. k ne ve 
street { S ann 
‘ t Ss 
6 < ¢ 
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What “Karpen” Represents 
in Office Furniture 


“‘Karpen” on office furniture means 
“quality’—quality which is meas- 
ured in terms of wear and appear- 
ance. It does not mean expense or 
extravagance. The Federal Govern- 
ment buys quality furniture, because 


an office once equipped is provided 


for years to come. 





You Can Sell Karpen Furniture 


even though you feel it is too “‘nice 
You can make 
your trade accept better furniture 
Price is 
not all in a transaction which pro- 


for your trade.” 
if you state the case right. 


vides equipment for a generation of 
regular, vigorous use. 


You can consider this better in con- 
nection with our catalog. Send for 


a copy. 


S. KARPEN & BROS. 


Desieners and Manufacturers 


Chicago Michigan City New York 




















OFFICE 











20,000 Problems 


Solved by the 


RONES 
No-Water Copier 


Some 20,000 users of the Roneo Copier have 
adopted it as the logical machine for the 
final operation in correspondence. Between 
the old letter press copier and the Roneo 
is a wide gap, bridging the slowness of the 
letter press, the blurring, creasing and dis- 
agreeable folds of the moistened letter head. 
The letter press was good enough for its 
day, but not intallible or quick. 





Carbon copies might do, but who wants 
to worry about the responsibility of neg- 


lected corrections ! 


Put the burden of letter copying on the 
Roneo No-Water Copier, and get accurate 
copies and neat originals. The Roneo ca- 
pacity is equal to your greatest demands 

30 copies a minute, and every one like its 
original. The Roneo Copier can be operated 
in connection with the letter book or vertt- 
cal files. In one process are combined the 
accuracy of the letter press with the neat- 


ness of the carbon copy. 


Write today for particulars. 


The RONEO COMPANY 


Roneo Building 


117-119 Leonard Street New York, U. S. A. 
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Boston Stationers Honor Abner K. Pratt. 

Fifty years actively engaged in the stationery business 
1s a rare record, and the Boston Stationers’ Association 
made a big event of the anniversary of Abner kK. Pratt 
September 11. Those fifty years were crowded with his- 
tory of the stationery trade in Boston. Mr. Pratt started 
as errand boy with J. F. Fairbanks, whose business then 


was a patriarch. The business was established in 1798, 
and in Mr. Pratt’s connection, beginning 1868, he saw the 
several changes in the partnership which carried him to 
the proud position of owner of J. L. Fairbanks & Co. In 
120 years there were only three changes. The year 1888 


l 
saw Mr. Pratt a member of the firm, and also witnessed 
the formation of the Boston Stationers’ Association. 
Professional talent entertained the diners during the 
evening. A souvenir menu was prepared showing Mr. 
Pratt’s portrait, giving a short sketch of his life, and list 
ing the guests present at the dinner 
It was an evening of reminiscences. Mr. Pratt re- 
called the lines carried by the stationers in the early days 
of his connection. The stocks were not quite so el 
orate in those days, and included wafers, quill pens, | 
sand—blotting paper had not been thought of, and the 
old pian of absorbing written ink with sand prevailed— 
sand boxes, Leman’s steel pens, rosewood and 1 
portable desks, and enameled folios Among the celeb- 





Abner K. Pratt. 


rities of the day who patronized J. L. Fairbanks & Co 


were John Greenleaf Whittier, the poet; Louise Alcott, 
authoress of young people’s books; Dr. Edwas Hale 
Wendell Phillips; Dr. Oliver Wendell Holmes: Ralph 
Waldo Emerson; Julia Ward Howe; Phillips Br Ss, a 
noted devine: General Benjamin F. Butler: Tames G 
Blaine, statesman; Dion Boucciault, actor ar play 

wright; Francis Parkman, historian; Prof. Johr ske 
historian: Senator Henry Cabot Lodge: Henry james 
ind former Secretary of the Navy, John D. Long. Doubt- 
less contact with the public men and womer f those 
davs had its effect on the young stationer, as he wa 


often privileged to serve them 
Major George W Pratt, Ordnance De partment Wash 
j 


ington, attended the dinner, and was very much at home 
in the gathering, having been associated with his father 
in business until he entered the National service \ the 
Plattsbure officers’ training camp Among the ither 
guests were Ralph S. Bauer. H. A. Shepard, W. D. Paine, 


William M. L. McAdams, Samuel Hobbs, M. J. Tehan, 
George E, Damon, L. W. McFarland, Thomas N. Cook, 
W. Edwin Porter, Jr.. Louis H. Buckley, R. Ward Car 
roll, Franklin Weston, H. A. Neally, H. A. Copeland 
Gustave E. Nelson, G. A. Kowalker. G. L. Davis, Arthur 
L. Cole, A, L. Delesdernier, John D. Lamond, J. G. Elz, 
Irving W. Cotton, Robert S. Stephens, L. E. Muran, 
David B. Fletcher, Richard B. Carter, Edward S. Adams, 
Theo. L. Southack, John E. Scollin, William J. Holsey, 
Frank J. Merrill, H. B. Van Dorn, Jr.. Guy W. Hart, W. 
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Acco Steno. Book Holder 


with a page-opening bar that opens book at right 
T z : ‘6 . bb) 
page—No time 1s lost “hunting the place. 
A combined Cover, Stand, Page-opener and Flat, 
Firm, Writing Surface for writing without a table, 
in sizes to take all standard steno. note books. 











“WE Page-Opening Bar 
Made of binders board, 


neatly bound in cloth ae 


attractive, practically — my 
indestructible and i 
saves both time and ce 
money for stenog- tn I PT 
i oe 4 f % 
rapne!l and - 7 - . . < 
employer. ° ° 0 

ae 

“a 


An excellent g y 
repeater f¢ T : 
the dealer. 


SIZES: 


No. 50 for books 4} to 43 by 9 in., 75¢ each 
“S* = Suet ome 
‘60 “ “ 5hto6 “9 “ B5e “ 
‘6 65 “ ‘“ 5} to 6 “ 12 “ 95¢ “ 





MANUFACTURED BY 


q THE AMERICAN CLIP COMPANY q@ 


Beebe Ave. and William St., L. I. 
NEW YORK, N. Y. 


PRICES GIVEN NOT GUARANTEED AFTER THIRTY DAYS FROM DATE OF ISSUE OF THIS PUBLICATION. 
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REE, 


Little Stories of Success 
No. 50 


About four years ago Palmer was stricken 
with the “jumping” fever, prevalent 
among salesmen, and after a few months 
with Elliott - Fisher Company he sought 
distant pastures. It wasn’t long before 
he realized that his last “jump” was a 
mistake. He decided to return to Elliott- 
Fisher if possible. He was reinstated, and 
immediately started to make an enviable 
record. 


Palmer has earned $2783.78 in commis- 
sions and bonus money during the past 
five months. That averages $556.75 a 
month. Compared with his monthly 
earnings for the six years before he first 
came with Elliott-Fisher Company, his 
present earnings are $456.75 per month 
greater. 


We have room for more Palmers. 


Elliott-Fisher Company 


102 Elliott Parkway, Harrisburg, Pa. 


Branches in All Principal Cities 


One of a series of advertisements in “Office Appliances” telling about actual men and their records 
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My Business is Different! 


Every Dictaphone user has made that remark be- 
fore he became a Dictaphone user. 

Interview these Dictaphone users now! They will 
show you how the Dictaphone saves time. No one is 
wasting time at desks waiting for dictation! 























The same number of opera- 
tors write 50 per cent more let- 
ters a day. And better letters, 
too, because The Dictaphone 
takes your letters or mes- 
sages just as you dictate them 
—word for word. 

The Dictaphone cuts down 


Why not have a Dictaphone 
demonstration on your work, 
in your own Office, right away ? 
That’s the best way toconvince 
yourself that no business is 
‘different’ toThe Dictaphone. 

Reach for your ’phone and 
call up The Dictaphone branch 







the costofeachletterone-third. nearest you or write to 


Dept. 119-J, Woolworth Building, New York 
Dealers Everywhere Write for booklet ‘The Man at the Desk’’ 


my DIE A ga b, 




















Registered in the U.S. and Foreign Countries 


It is not a Dictaphone 
unless trade-marked 
**The Dictaphone”, made =, 
and merchandised by the 
Columbia Graphophone 
Company. 











Secretaries and Stenographers: —Send for \ 
free book “One Way to Bigger Pay.” 
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STANDARD 


BUSINESS 


For a quarter of acentury Macey office 
equipment has been the standard for 
all business. Macey excellence, and 
adaptability to all kinds and sizes of 


business, has made it so. 


Everywhere is found an expression of 
preference in the use of office equip- 
ment bearing the internationally rec- 
ognized Macey trade mark—the guar- 
antee of a master product—conscien- 
tiously built for usefulness, time-sav- 
ing, economy and endurance. 


“EVERY WHERE 


The Macey line consists of filing cab- 
inets in both and steel 
sates, filing supplies, office desks, and 
Separate cata- 


wood steel, 


sectional bookcases. 


logs of all lines are issued. These are 


mailed on request. 


THE MACEY COMPANY 


GRAND RAPIDS, MICHIGAN 











October, 1018 





J. Chaplin, George A. Whittemore, Frank J. McLeavy, 
Edward N. Gray, Harry J. Ferry, Frank B. Towne, Ed- 
ward E. Huber, C. J. McKenzie, Norman R. Williams, 
Charles K. Wadham, E. B. Loveland, James Towhill, W. 
R. Lovett, Mr. Brooks. 


New York Stationers Play Golf. 


A close contest was held by the Stationers’ Golf As- 
sociation of New York at Wheatley Hills a few weeks 
ago. The attendance was excellent and the scores were 
creditable. The cup for first prize was donated by George 
A. Souther of the American Papeterie Company. Other 
prizes were given for the tour best scores. These prizes 
were won by A. W. Williams, Eberhard Faber, Arthur 
A, Staveley, and J. R. Brundage After the tournament 
dinner was served at which President Eberhard Faber 
presided. Mr. Faber took occasion to ask all those pres 
ent to attend the convention at Richmond in order to 
bring home the cup which was won by Chicago las 
year. Following are the scores which were made at this 
tournament 


Gross Hdcp. Net 
A. W. Williams . ; . aa 15 75 
Eberhard Faber . Ae 89 }2 77 
Arthur A. Stavely ....... ae 5 78 
J. R. Brundage ......... see 104 25 80 
Arthur Jackson ..... 100 20 80 
me. Ms GePIOM once ck. ere; 36 80 
TS ae. eee ic gc 24 81 
R. Morris ee ee : scalar: Ce 36 81 
..C. BROOM .c.. es ee . 95 12 83 
C. M. Lindsay ee ee .. 108 22 86 
W. G. Whittemore ee ea s Bee 25 88 
R. Kennedy ae fee , ' . 107 18 89 
R. E. Rose a aad Wess , , . 106 15 91 
J. F. McDonald 111 20 9] 
G. A. Souther, Jr. 110 15 95 
Fred Brown 132 36 96 
R. M. Brown 127 25 102 
J. N. Turner 138 36 102 
Morris Popper ....... 139 36 103 


Adding Machine in Motion Pictures at Rotary Club. 

The Madison Democrat, Madison, Wis., 
luncheon at the local Rotary Club in which the adding 
machine was the topic of discussion. The report follows 

“Mr. Stonehatchet, the world’s first banker, will post 
his acconnts on the side of a cliff: Mr. A. B. Origine will 
figure on his fingers and toes; a Chinaman will figure 
the abacus; the old-fashioned quill pen bookkeeper will 
hunt for errors by candle light: and the lucky office mar 
of today will figure and keep books by machinery Al] 
this will be shown Madison Rotarians at the week! 
luncheon at the Park Hotel this noon. 

“The machine that thinks is the title of the 
takes the audience through the evolution of accounti: 
from the stone age to the present time. The picture is 
said to be one of the most interesting commercial films 
vet produced, combining animated humorous and mec! 
ical drawings with straight photography. The mystery 
of the adding machine, the machine that freed the humat 
mind from the burden of figure drudgery, is revealed f 
the first time. Since adding machines are now alt t 
widely used as typewriters the interest in this pict 
among bisiness men is general 

“The Rotary Club is indebted to Charles H. Reynolds 
of the Madison agency of the Burroughs Adding Macl 
Company for the exhibition of the film C.D. MaecGre 
district advertising manager of the company. will sl 
the picture 

“William Seward Burroughs, inventor of th 
machine and listing machine bearing his name. was | 
in Rochester, N. Y., in 1858. As a young man he wrestled 
with mental additions in a bank at Auburn, N. ¥ ntil 


renimis conceived an addins machine that 


rep< yrted a 


+] 


his inventive 
would work He went to St. Louis, where in the 
machine shon of Joseph Bover. now president 


Burroughs Adding Machine Company. he drew the p! 


| and made the narts of the 1 hine The mecl 
skill of Rurrou hs was SO reat that today the «] aft 
ters in the modern machines re the Ssametoa the 1isal 
of an inch as thev were in the first model Of 
operatine principle has not changed 


“In 1886 the American Arithniometer Company was 
ganized and the mannfacture of Burroughs machines 
gan in earnest In 1904 the plant moved to Detroit 
the name was changed to the present style. in hor 
the inventor.” 


% 
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EBERHARD FABER 


The rm of EB 





Established in New York 1849 


Oldest Pencil Factory in America 








; — IM Tease Rte g 
SGSFER ES 


obeber ‘ss gre 
a tigse OSS Bas, ys is. tT: Un, HE . 
a att tA on hime 
yA —_ 
a  . < 


EKRHARD FABER was The rubber factory, a corporation known 


established in New York City in 1849, by as the EBERHARD FABER RUBBER 








eberhard Faber, the father of the present COMPANY, whose stock is also held by 
owners, [tberhard Faber and Lothar W native born citizens of the United States, 
Faber, both native born citizens of the was established in Newark, N. J., in 1859, 
United States ind produces t well known brands of 
Eber] i | Faber’s RUBY Erasers 
1] ( 1] fact ry « I »y this firm Eber | EMERALD Erasers 
wernHno the ( ldect ie cil t ctor. , mer ¢ . — . 
being — ee y in America, Eberhard Faber’s CIRCULAR ERASERS 1080 
is a corporation know1 s The Eberhard 
Faber Pencil ¢ onipany whose entire stock Eberhar Faber’s COMET Erasers 1087 
is held by native born citizens of the United Eberhard Faber’s RUBY RUBBER BANDS 
States | produces the well known brands ; oni 
’ Eberhard Faber’s PURE RUBBER BANDS, ete. 
lhe trade generally are well aware of the 
I 1 Faber’s VAN D E P above facts. but as there has been some con- 
fusion lately created in the public mind by 
MONGOL Pencils the advertised sale of certain property held 
) 7 by a foreign and alien enemy concern bear- 
! a Bae ( . ; , J 
' ing a somewhat similar name, we would 
i STAR ] respectfully urge upon our business friends 
to make the above facts clear to their re- 
| Fa s PENHOLDERS, et spective customers 
TRADE <> MARK 
Main Office: 37 GREENPOINT AVE., BROOKLYN, N. Y. 
SALESROOMS: 
NEW YORK CHICAGO BOSTON SAN FRANCISCO 


200 Fifth Avenue 


209 So. State Street 4116 Old South Bullding 225 Monadnock Building 
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Filing Supplies 


“Y and E” Folders are scored near the fold, so when filled with 

papers they take the shape of a thin, flat, bound book cover. They 

stand upright on that expanded base edge with the contents as 

even and well protected as the pages of the book. Furnished for 

every kind of vertical filing, in proved-efficient systems, enabling 
you to meet every need with a folder that insures the greatest 
neatness and capacity for your customers’ files. Made by the 
makers of “Y and E” Filing Devices and Office Systems, 


At 1055 St. Paul Street, Rochester, N. Y. 





‘YAWMANDFRBE MFG.(@. 
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Stationers Consider Book Stock Conservation. 


Stationer members of the National Association of Sta- 
tioners and Manufacturers are discussing a questioni.aire 
recently sent out by the Retailers’ Committee on Blank 
Books 

i. What has been your experience with iron cloth and 
Fabrikoid on books the blank book manufacturers are now 
putting on the market? 

2. Would you favor the use of iren cloth or Fabrikoid 
on all the half-bound and three-quarter-bound books on 
which the manufacturers are now using leather? 

3. Do you recommend that the blank book manufac- 
turers contine their line to not more than one or two 
styles of books, where they are now making four or five 
stvles with but a slight difference in cost? 

4. Do you think it would be practical, in view of the 
cost of paper used in wrapping books, to recommend to 
the blank book manufacturers that they wrap all books, 
regardless of style, size or thickness, in single packages? 
What thickness, if any, do you suggest that the 
manufactures cut out, with a view of shortening the line? 
Mention size, kind of binding. 

6. Do you paste a label having your duplicate number 
gee 


tay 


in each of your blank books? 
/ Do you find this a good return proposition? Do 


you think this labeling could be done by the manufacturer 
for each individual customer, the customer. to furnish the 
labels? 

8. Do you recommend the manufacturers putting 
numbers on all their memorandum books, both the cheap- 
er and the higher priced books? The number to be placed 
on the fly-leat, 

9. Do you recommend the manufacturers putting their 
number, showing the ruling, etc., on the front fly-leaf, on 
ill styles of blank books, such as they do at present on 
-olumnar books? 

10. What number of pages would you recommend the 
manutacturers cutting out of their lines of memorandum 
books, so as to shorten the line? 

Replies are to be returned to A. L. Payne. chairman of 
the Retailers’ Committee on Blank Books, 20 South Clark 
street Chicago 


Notice to Stationers on Paper Conservation. 

Charles A. Lent, president of the Stationers Associa- 
tion of New York, recently sent the members of the as- 
sociation the following notice under date of September 
I3th. We commend this suggestion to stationers through- 
out the country 
TO THE MEMBERS OF THE STATIONERS ASSO- 

CIATION OF NEW YORK: 

\ word from the undersigned may clarify the situa- 
tion with regard to the pledges which are required by 
the mills manufacturing paper, and the jobbers, 

\s consumers of paper, it is the duty of stationers who 


use more than one ton of paper a year, to sign and re- 
turn those pledges to the mill or jobber supplying the 
pape 

In the hands of the stationer, the paper loses its iden- 
tity ; such nd becomes something else, i. e., letter- 
heads, envelopes, books, checks, etc., therefore up to the 
present time we are justified in saying that the stationer 
is not required to exact a pledge from his customer 


\t the same time it is the manifest duty of every sta- 


tioner to spare n effort to co-operate with the War In- 
dustries Board in seeking to reduce the wastage of paper 
by our customers, and in urging upon the latter the neces- 
sity for making a substantial reduction in their annual 
ements 

he language of the Chief of the Pulp and Paper 
Section, “it is only by so doing that the supply of paper 
for essential purposes can be maintained.” 


Will you not therefore, print a slip reading substantial 


V ) . 
“SAVE PAPER” 
The War Industries Board says 
“Spread the miessage that the Government expects 
every consumer! paper to make a substantial reduc- 
tion in his annual requirements, for only by doing this 
an the supply for essential purposes, be maintained 
Have your name rinted on the above, in connection 
with the statement that you are a member of this Asso- 
iation, and see that it reaches everybody with whom 
lo business, whether by mail or otherwise 


CHAS. A. LENT, 





Elegance and Comnfaet 


Two of the important features of the Masters’ 
Line. The illustrations below give something of 
an idea of the masterful lines of design which 
have much to do with the rapid sale of these 
chairs. They are designed for bodily ease and 





comfort, and are attractive in appearance as well- 
And for quality—you can want nothing better. 
The range is so great that we have a chair as 
good as made to order for every customer and to 
fit every pocketbook. 














Underneath the beauty and finish of The Masters’ 
Line there is rugged endurance which is a clinch- 
ing argument to the purchaser. These chairs are 
made to last as long as their users without be- 
coming “‘wobbly.” 





No.2087. 





Upholstered Arm Chair 
for Ofticers or Directors Room. 


Investigate. You may find a valuable new 
source of profit. 


The Taylor Chair Company 
Bedford Ohio 
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Do You Sell Office Furniture ? 


or do you let customers buy it? Every 
desk sale should include a chair. No 
office chair is complete without 


“U-Need-Me'’ Felt Base Cushion 





It brings comfort to the desk worker, 
and postpones the arrival of the shine on 
clothing that everybody, but the chair 
warmer, hates. 

No. 999—Size 17x18, retail price, $3.75 

No. 999—Size 15x17, retail price, 3.75 


It you cannot sell the “U-Need-Me” Felt 


jase Cushion, try the prospect on the 
“U-Need-Me’ Felt Chair Pad 


The price is low. In 







fact, many desk work- 
ers will buy the 
“U -Need- Me” Felt 
Chair Pad if the 

“house” will not fur- 
1ish them. The sav- 
ing in wear 
and tear and 
shine of the 
clothing will 
repay the pur- 
chaser 


We Have 
Plenty of 
Felt and 
Make Quick 
Shipments. 


GEO. E. FOX & CO. 


33 W. Kinzie St., Chicago, IIl., U.S.A. 
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A. W. Faber Plant Sale Invalidated. 

On September 17 the plant of A. W. Faber, manufac- 
turer of stationers’ rubber goods, was sold by the alien 
property custodian for $145,000. Two bidders were repre 
sented, Weldon Roberts of the Weldon Roberts Rubber 
Company, Newark, N. J., and Theodore Freiberg, an in- 
vestment broker at 30 Church street, New York. Mr 
Freiberg opened the bidding at $125,000. Alternately Frei 
berg and Roberts bidded up the property in $1,000 jumps 
until it was knocked down to Mr. Freiberg at $145,000 

The sale of the A. W. Faber property to Theodore 
Freiburg was invalidated as being too lew The assets 
and property holdings of the A. W. Faber Company were 
scheduled at about $300,000 by the appraisers, and the 
highest bid was but one-half of the appraised valuation. 

An advisory board, which sat to pass on the sale, com 
prised: Otto T. Bannard; Cleveland H. Dodge of the ; 
pellate division of the New York Supreme ( ourt; Ralph 
Stone, of the Detroit Trust Company; Alexander Gris 
wold, Jr., Baltimore. 


Paper Dealers Advocate Conservation. 


The New England Paper Merchants’ Association has 
issued a ard to paper users, urging them against waste 
of paper. It is pointed out that care must be exercised 
in the use of paper to maintain that product on the prior- 
ity list. The eard says 


1. Government requirements are increasing rapidly and 
must be supplied. 

2. A pound of paper wasted means the loss of three 
pounds of coal for war purposes 

3. Chemicals used in papermaking can be used for 
making ammunition and poison gases 

4. Labor and capital thrown away 

5. Economy will release thousands of freight cars for 
war purposes. 

6. Care in purchase and use will help finance the w: 

Paper users will be asked to sign pledge cards pron 


ising economy 1n the use of paper sup plies. 


American Electric ‘Company Adds to Facilities. 


In order to better serve Government requirements the 


American Electric Company, Chicago, has add | to its 
already large manufacturing facilities by the purchase of 
the entire telephone works of the Swedish American Tele 
phone Manufacturing Company, of Ravenswood, Chicago 

This plant will be operated as the North Works and 
besides giving additional space, machinery, shipping facil- 
ities and such, the assistance of a corps of experienced 
electrical specialty workers will do much toward increas- 
ing the output of this manufacturer. 

While of course the needs of Uncle Sam will be given 
first consideration the company expects that as a result of 
this increase in capacity, it can render quicker service 
and supply stock requirements of the offic: pphance 
trade with its assorted line of office specialties. 

Buy Enough Bonds ‘to Maintain One Soldier. 

It costs about $2,040 a year to maintain one soldier in 
France. If you can possibly swing it, undertake to 4 ho 
enough bonds to meet the expenses of one of the Liberty 
fighters. Here is the detailed cost Sustenance, $430 
personal equipment, $280; service equipment, $650: pay 
(average officers and men), $480: housing, cantonments, 


etc., $80: transportation (to France), $120; total, $2,040 

To offset the item of cost, each soldier offers all he has 
in skill, initiative. endurance and life itself We have the 
easy end of the deal. 


Kalamazoo District Men Hold Convention. 


District Sales managers of the Kalamazoo Loose L« 


Binder Company held their annual meeting at the factory 
September 16 to 21. About 100 sales representatives at 
tended from outside points \ technical progra hiol 
merit was carried out. Entertainment was furnished by 
Rev. John C. Vizmara, D. D., of Kalamazoo: Toe Hooper 
of Battle Creek; Dr. Charles C. Barker, of Washingt 

D. C.: at dinner at Hotel Rickman vaudeville talent e1 
tertained The visitors were shown through the mill 


the Hawthorne Paper Company, and given a lunch 
I 


The election of officers of the Chicago Stationers 


Bowling League was held early in September. The meet- 
ing, which was lively, elected the following officers 
Charles F. Evans, president: Wm. Flanigan, vice presi- 
dent; Oscar Nodine, secretary; Joe Pardi, treasurer. J. J 


Shaughnessy was made instructor 


oe 
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Caution Says: 


“LOST BUSINESS RECORDS 
ARE A TAX PAID TO IGNORANCE” 
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SS VERY office accumulates a fund of priceless business information 
— ha called records. Men responsible for these records invariably con- 







Pr, ; 
fs wa cern themselves with systems and accuracy. Efficiency experts are 
. called upon to devise modern methods. Accountants are engaged to certify 


a . their correctness. But who determines the safety of these valuable docu- 
8 a JIN ments? What protection specialist does the owner consult? 
\ iS | You—the Office Appliance Dealer— must face this responsibility. The 
/\_. \\ SS\ buyer assumes, in most cases, that the container you sell will give him 
—— A. adequate protection. He expects this service at your hands. But what of 


the day after fire? Do you know that his records will be intact? 


THE SAFE-CABINET 


“‘The World’s Safest Safe’’ 


After subjecting THE SAFE-CABINET to a series of 
the most severe tests, the Underwriters’ Laboratories re- 
cently awarded it their new and highest ratings—“Inspected 
Safe Class A” and “Inspected Safe Class B.” 


This achievement is of utmost importance to every 
seller of office equipment as well as to every business 
and professional man. 


“Caution” says: “Investigate THE SAFE- 
CABINET now!” 


THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of 


THE SAFE-CABINET 
116 Green Street Marietta, Ohio 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, WILLIAM HENRY BROOKS, Philadelphia, Pa.; First Vice-President, WILLIAM PITT, Kansas City, Mo.; 
Third Vice-President, R. S. BAUER, Lynn, Mass.; Treasurer, HENRY W. ROGERS, New 


WILLIAM G. WHITTEMORE, New York, N. Y.; 


York, N; Y.; Auditor, J. OGDEN PIERSON, New Orlears, La.; Secretary, MORTIMER W. BYERS, New York, N. Y., 
ATTERSON, St. Louis, Mo. 


Commission, R. D. 


DIRECT ORS—STATIONERS 
Ray eon WW Back Buchanan, Chiceg Il 
Hoary WS, ba A "Cal. P Bleck Bal Balimore, Md 
©. A.H. Thom, Detrest, Mich. ee ee Pee, Cal 


Second Vice-President 


Chairman Catalogue, 


DIRECTORS—MANUFACTURERS 


Shade C Davis, New hey N.Y. Wa. ? Redington, Chicago, lil. 
Eberhard Faber, New Y ork, N.Y. Heacy 5. D F on 
) ong Ym Kaneas City, Mo. O. Day, Springfeld, = 
Chas. S. Brewer, Herkimer, N. Y. _ E. Parmenter, Waltham, Mass. 
Carl J. Weissbrod, Greenfield, Mass. Edwin C, Ryals, Richmond, Va. 





TIME AND PLACE OF NEXT MEETING—RICHMOND, VA., Oct. 14-18, 1918. 


SECRETARY'S OFFICE—41 Park Row, New York. 


INFORMATION BUREAU—4II Olive Street, St. Louis, Mo. 


Manager of Information Bureau—W. D. PITTMAN 


The Program of the National Convention. 

Following is the program which has been prepared by 
the convention committee for the 1918 convention of the 
National Association of Stationers and Manufacturers. 

Monday, October 14th, 9 A. M. _ Registration Com- 
mittee in session. 

10 A. M. Meeting of Catalogue Commission. 

12 M. Meeting—Board of Control. 

1 P. M. Luncheon. 

2 P. M. Retailers 
ports of committees), 

Conference of Manufacturers. 

Conference of Wholesalers. 

* « * 

Tuesday, October 15th, 9:30 A. M. Retailers Confer- 
ence—Representatives of manufacturers to be invited to 
attend and discuss probable conditions during next year, 
as follows: 


Conference (Consideration of re- 


10 A. M. Blank Books. 

11 A. M. Loose Leaf. 

12 M. Paper and Envelopes 

1 P. M. Luncheon. 

2 P.M. Pens and Pencils. 

3 P. M. Files and Office Furniture. 
4 P.M. Inks and Mucilage. 

4:30 P. M. Miscellaneous Items, 


* 


Wednesday, October 16th, 9:30 A. M._ First Session, 


Convention. 


Reports of Officers—President, Treasurer, Secretary. 


First Vice-president (concerning Manufacturers’ Con- 
ference). 

Second Vice-president (concerning Wholesalers’ Con- 
ference). 

Third Vice-president (concerning Retailers’ Con 
ference). 

Executive Committee (concerning proposed new by- 
laws). 


Board of Control. 

Catalogue Commission. 

National Councillor. 

Appointment of Nominating Committee, 

Appointment of Budget Committee. 

Appointment of Necrology Committee. 

1 P. M. Luncheon. 

2:30 P. M. Meetings of Nominating Committee. 

Meetings of Convention Committee. 

Meetings of Resolutions Committee. 

Meetings of Chairmen or other executive 
local associations. 


officers of 


+ * * 


Thursday, October 17th, 10 A. M. Second session— 
Convention, 

Report of Resolutions Committee. 

Report of Convention Committee. 

Report of Special Committees. 


Report of Miscellaneous Business. 


Report of Election of Officers. 
1 P. M. Luncheon. 
2 P.M. Meeting, Board of Control. 
pr cgting, Executive Committees. 
. P. M. Dinner. 


Association 


September 12 the Philadelphia Stationers’ 
officers, and 


opened its season of 1918-19, nominating 


electing delegates to the Richmond convention of the Na- 
tional 


Association of Stationers and Manufacturers. 


Program of Wholesale Stationers. 


Wholesale Stationers’ Association, which will be 
Richmond with the convention 
Manutactur- 


The 
held at the nace ig es Hotel, 
of the National Association of Stationers and 
ers, will consider the following program: 


Monday, October 14. 


9 a. m.-——Registration. Informal gathering for introductions 
(The success of the meeting will depend on each member know- 
ing every other member from the start.) 

3 p. m.—First session: teports of officers 
chairman of the Executive Committee, William G. Whittemore 
of the American News Company, New York. Report of the 
secretary ef the Executive Committee, H. C. Whittemore 
chairman of the 


Report of the 


7:30 p. m.—Second session: Report of the 
Ink Committee, W. A. Buettell, of the Buettell Bros. Company 
8 p. m.—Report of the chairman of the Blank Book Commit- 


tee, H. A. Whiteman, of H. A. Whiteman & Co., Wilkes-Barre 
Pa 


Tablet and Paper 
Company, At- 


chairman of the 


Report of the 
Hirschberg 


8:20 p. m. 
Hirschberg, of the 


Committee, I. A. 
lanta. 


% p. m.—Report of the Pencil Committee, A 


chairman of the 


L. Salomon, of A. L. Salomon & Co., New York City Dis- 
cussion 

9:30 p. m.—Report of the chairman of the Pen Committee 
Harry Haupt, of Kimpton, Haupt & Co., New York City 


Tuesday, October 15. 

No meetings during the day, to permit 
the National Association conference. 

7:30 p. m.—Third session: Report of chairman of the Play- 
ing Card Committee, E. B. Geil, of Charles Leich & Co., Evans- 
ville, Ind. Discussion. 

8 p. m.—Report of the chairman of the Miscellaneous Com- 
mittee, Frank A. Weeks, of the Frank A. Weeks Manufacturing 
Company, New York. Discussion 

8:30 p. m.—Paper on Terms, Cash 
Acceptances, Etc. Wholesaler vs. Retailer 
Manufacturer. Discussion. 

9:30 p. m.—New business. 


Wednesday, October 16. 


No meeting during morning 

2 p. m.—Fourth session Paper on 
and What They Should Accompiish, by 
Francisco, Cal. Discussion 

3 p. m.—Report of the secretary, 


members to attend 


Discounts, Datings, Trade 
and Wholesaler vs 


clations 
San 


Local Trade Ass 
Henry |). Dimond, 
on Members’ 


John P. Black, 


Wishes Regarding Reclassification of Country Into Local Di- 
visions. Discussion led by the nine directors of the present nine 
divisions, as follows: 

G. L. Adams, of Adams, Cushing & Foster, In« Boston, 
Mass.; Harry Haupt, of Kimpton, Haupt & Co., New York; 
R. P. Andrews, of the R. P. Andrews Paper Company, Wash- 
ington, D. C.; Sig. Montag, of Montag Bros., Atlanta, Ga 
J. E. Harper, of the San Antonio Drug Company. San Antonio, 
Tex.; E. B. Ensworth, of the Brown, Eager & Hull Company, 
Toledo, Ohio; E. B. Geil, of Charles Leich & Co., Evansville 
Ind.; John Leslie, of the John Leslie Paper Company, Minne- 
apolis, Minn.; John T. Gilmartin, of the H. S. Crocker Com- 
pany, San Francisco. 


on Cost of Doine Business 
Normal Times Method of 
Trade. Methods to Re- 


4:30 p. m.—Fifth session: Paper 
Today Compared With That of 
Deriving Cost, Suggested Changes in 
duce Cost, Ete. Discussion 

9:30 p. m.—New business. 

Thursday, October 17. 

No morning session. 

2 p. m.—Sixth and final session 


Pre-Convention Notes. 
Boston stationers are going to Richmond 
primed to elect Ralph S. Bauer, president at the 
Stationers’ Association, as president of the National 
ciation 


loaded and 
Boston 


A sSso- 


> * * 
The St. Louis Stationers’ Association held a meeting 
of reorganization September 16. W. J. Kennedy, of the 
W. J. Kennedy Stationery Company, was elected official 
delegate to the Richmond convention. It is expected that 
other members who will go to Richmend are Amadee 
Peting, of George D. Barnard & Company: William 
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National Typewriter Department 
Rex Typewriter Co. 
180 N. Wabash Ave., Chicago 


Send me Your Dealer offer show- 
ng how to get a good start in the 
Portable Typewriter business. 


Investigate the 
Portable 


Typewriter Business 
with the Help of this 


Coupon ae o% 


La <n se hielo 




















If there is no National dealer in your town, surely it is wisdom to 
find out without obligating yourself, whether or not there is a 
chance to make profit and build a business. 


Perhaps the NATIONAL PORTABLE TYPEWRITER will replace 
some of your discontinued lines. 


The Portable Typewriter is not the same kind of a proposition at all 
as the standard office typewriter. The portable sells almost like a 
fountain pen—it is merchandise—it is sold largely to individuals—it 
is sold over the counter—through the mailing of circulars—newspaper 
advertising window display—and if you like canvassing salesmen. 


The sale of Portable Typewriters is increasing ——it is increasing so fast that the future 
warrants your careful consideration There is a good, big, generous profit in each sale. 
Circulars and window signs are furnished free. 


These Features Sell It 


STANDARD TYPE BAR CONSTRUCTION —NON-FOLDING, YET ONLY 6% INCHES 
HIGH—weighs but a little over 9 pounds~ built with a practically indestructable frame of cold 
rolled steel—full size ball bearing carriage —Automatic Line Space Lever—Shift Keys on both 
sides—splendid action and great 
speed —Back-spacer—Tabulating 
Device Two-Color Ribbon — 
Beveled Traveling Case fitted 
with lock and key. 


Retail Price $50.00 


Just put your name and address on the 
coupon or on a post card and send to us 
TO-DAY. We will then at once mail you 
descriptive circular and full details of our 
proposition 








National Typewriter 


Department 


Rex Typewniter Co. 


180 N. Wabash Ave., Chicago, Ill. 


For European Territory Address 


M. PIERO CASTELLI DELLA VINCA, 
Via Revere No. 9, MILAN, ITALY 
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Bring your office-system 
problems to us 


Tas is a period in the busines 
world when equipment which 
more productive must make up for the 
loss in man power 
















Lightening the office 
overload— 























Smoother camer systems equipment 
and office “tools” more closely fitted 
to your needs machines thet double 
@ worker's daily output all these will e T 
far toward filling the gape in your thing from a peper of to cape 
° _ e cous steel filing safes ready for {ong cae 
organization of cut down the over - 
mmediate delivery to your office Cart Puce . 
time now required. Transfer Camm erpie 
Promg Solow 
Dye om Brome Add hours to their day and case 
} ~ a the trying burdens by becinng 
Wide Sectiene them with ever tool” thet 
mater Heh wl epeed thew wort 
me 
on eference cabinets, eystem fitted 
Mod sales and desks, ecceiereted fi 
— ing r wrems for quick reference 
Waste Bastere all these © di case the work and 
ees Rae short a the overtime 
« 














The blank space , , 
in each ad is HERE are two kinds of selling helps 


forceful divplay furnished to merchants by manufactur- 
ers—one is the kind in which the manu- 
facturer is the big “I am” and monopolizes 
the stage;—in the other kind—the Van 
Dorn kind—the manufacturer actually and 
actively co-operates to help his dealers build 


their whole business. 


Which policy do you prefer? 





This is the pledge of quality 
fixed to every piece. It marks 
a line which covers every need. 






i & 
(j ¢ teel 3 
ffice Furniture 

_ SLEVELAND US A = 


a 
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Every inefficient office 
delays that Final Drive 


“VERY office worker who could be 
[vested or & 

time saving equipment steals work frorr 
Munitions making and shrp buriding 









System fitted Safes 
ready for delivery 






















For Speed in Filing 
and Finding 


Letter cabinets whack « 

















(card, check, cap or letter aise), 
shelf (plain or roller’, each - 
ment is sclected by you to FIT A 
— NEED IN YOUR BUSI- 
N. 





Peace 
af 


of smooth running convenience. 


Iewestigate thew Jaume 


our meme 





























» GQyyFP : 
“Us Steel ; 
ffice Furniture ; 


AKE newspaper advertising, for instance. The average 

merchant is rarely equipped to do his store justice in his 
advertising and is glad to use advertising electros furnished 
by manufacturers. As a result, he sells individual products— 
not his whole store. 


With Van Dorn merchants it's different. Van Dorn newspaper 
electros aren't one-sided. Some sell “Van Dorn’’—others sell 
the store. Van Dorn merchants use both and cashin heavily. 


THIS is typical of The Van Dorn Dealer Plan of genuine 
co-operation. 


May we explain it to you—and prove it with a copy of 
our booklet— Public Opinion and Your Store.” 


THE VAN DORN IRON WORKS Co. 


CLEVELAND, OHIO, U. S. A. 


Established 1861 


HIS is the new 

book, its broad- 
ge®uge make-up 
will appeal to 
thoughtful mer- 
chasts— the type 
who make the big- 
gest profits from 
“Van Dorn Steel.” 














70 OFFICE APPLIANCES October, 1918 


Why Spend Ten Hours 
Doing One Hour’s Work? 


‘THArs what it amounts to if you require clerks 

and typists to copy names, addresses and stand- | 
ard data, over and over with pen or typewriter. “ee, 
The Addressozraph would do this - , 
work ten times faster and without 
errors. Exactly like typewritin3-- 
but faster--and no smears, no erasures. 








Try it out on such forms as letters, } 
envelopes, pay forms, statements, 
checks, record sheets, circulars, 


wrappers, tags. labels, etc. Let our 
representative call with a $60.00 Ribbon-Print Hand Addressopraph. He will demonstrate 


it at your desk. If desired he will leave it for 


reAee [RIAL 


with fifty metal address piates embossed with typewriter style type--made from your list. Give the Addressograph 
a thorough trial. Decide on results whether you will keep it. If not, return it at our expense. Just mail the coupon. 




















A 


Free Trial Convinced These Users: 


PATTERSON & CO. ISBELL-BROWN CO. PRINCETON TELEPHONE CO 


Lansing, Mich. 


Kearney. Nebr. 

"We can cover more ground since 
putting the Addressograph in our 
office. The shortage of clerical help 
makes it necessary."’ 


THE BLUEFIELD NATL.BANK 
Bluefield, West Va. 


““W ould have to have another clerk 
without it."’ 





If trial of hand model pleases you and 
the volume of your work requires a 
larker machine, we can supply foot 
lever or motor driven types. 


ecemanece mraceeeces Messe eess ees aeeoeseoeooeeroae 
Addressograph Company Mail to nearest office a 
903 W. Van Buren Street phone if list names your city 
Chicago, Illinois 
Without cost or obligation. send facts about Trial Offer. We use forms checked. 
Filling in Letter Is see 
) Envelopes. Circular 
) Statements Official 
. Pay Forms 
1 Checks Address 
) Wrappers 
Ledger Sheet 


Chicago 


“The Addressograph lessens our 
clerical force about one person 


HAYES MOTOR TRUCK 
WHEEL Co. 
St. Johns, Mich. 
“We save at least 20 hours each pay 
period writing checks, numbering 
clock cards, etc 


Princeton, Indiana 
It saves us at least the help of one 
clerk.”’ 


HENDRICKS, JONES CO 
Toledo, Ohio 


Cuts the time one half on certain 
work and releases girl for other 
work 


If you are in New York City from October 21st to 26th, see our 
exhibit at the Business Show in the 69th Regiment Armory, 
booths 61-2-3. The U.S. Government endorses and exhibits at this 
show. Telephone our New York office for complimentary tickets. 


TRADE MARK 





PRINTS FROM TYPE 








Tags, Labels, et No. of names on lise 





Alddressogfaph 


New York 


Prompt Addressograph service furnished at 


these cities —or you can make address 
plates in your office if preferred. 


| 
| 
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‘‘We unhesitatingly pro- 
nounce the Eldorado at least 
equal toany other pencil, 
imported ones included.’’ 





If, a few years ago, someone 
had told you that a famous 
architect had said that about an 
American-made pencil, you 
would have laughed. But you 
don’t laugh now. Neither does 
anyone else who knows 


Zhe master _— RADU 


It has in two short years ac- 
complished what was hitherto 
considered impossible. It has 
fully taken the place of the 
foreign-made pencil in the stu- 
dios of artists, in the offices of 
engineers and architects, in 
banks, in colleges, in offices of 
every kind where the impor- 
tance of pencil worth is recog- 
nized. 





You can rely on the Eldorado to 
bring you good, profitable business if 
you display it prominently in your 
window and store. Write us about 
our effective dealer aids that will link 
your store with our advertising. 


Ge souad Surmesp sajsew ayia. QOCMVvVuOdTaA.. S-NOxIa Q 


JOSEPH DIXON CRUCIBLE CQO. 


Established 1827 
Y Dept. 98-J, Jersey City, N. J. OLN 




















In these days of conservation 


let’s try to save on conversation. 


Here is our message, brief and to 


the point. 


Some months ago we moved! 
Tho its memories still haunt us, 


we have recovered — physically. 


During the summer we succeed- 
ed in building up a stock of mer- 
chandise — Tatum m-d-s-e — 
loose leaf eoods and other good 


things. 


Now weare ready to give Service 
—not the common garden vari- 


ety—but Tatum Service. 


Have you seen our Catalog No 
34° It shows the most complete 
line of heavy goods on the mar 
ket—or shown by any manufac- 


turers of similar goods. 


If you haven’t seen the catalog 
better send for it today, now. 


No. 34, remember. 


TheSam'lC. TatumCo. 


Main Office and New York Office 
Factory and Factory 
CINCINNATI 54-60 
OHIO Lafayette Sc. 
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The Maximum of Service 


is the least you have a right to expect 
from a typewriter, old or new. Your 
office efficiency is not maintaining 
even its due average unless you get it. 
In these days of close figuring and 
disciplined co-operation between all 
kinds of units, your machines as well 
as men must be trained to do the ulti- 
mate bit. Doing less than that, they 
lose you money. Offices which rec- 
ognize that fact today have adopted 
the 


RAMER 
REMANUFACTURED 
TYPEWRITER 


To show the Ramer to a customer is to 
interest him at once. He sees what has 
one transfor- 





been done for one machine 
mation of half-efficiency into 100 per cent 
working perfection—and it starts him 
thinking of his own typewriter problem. 
Our salesmen are selling the Ramer service 
by exhibiting the Ramer re-made product. 
The eyes of the prospect clinch the bargain. 


Let The Re-Made Ramer 
Re-Make Your Profit Balance 


There are a lot of typewriter-users in your 
field, as a dealer, who are going to face this 
proposition of partly worn machines—a lot 
of them are facing it right now. The Ramer 
re-manufacturing system will solve their 
problem—and solve your profit problem— 
at the same time. We have the proof in 
letters of inquiry ; you have the opportunity 
to cash in on it. Write us today. 





You Will Find Our Bureau of 
Service Eager to Assist You 


Wholesale Typewriter Co. 
314-316 Broadway New York, N. Y. 
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Schmiederer, of Buxton & Skinner; and E. J. Henkle, of 
Woodward & Tiernan. Taylor B. Warwick, an attorney, 
has been selected as chairman of the St. Louis Stationers’ 
Club. 


* * ” 

Buffalo stationers will send as official delegate to Rich 
mond Millington Lockwood: W. P. Whiting is alternate 
Oscar J. Besser, president of the Buffalo Stationers’ will 
endeavor to be present at the convention 

* * * 

Several Milwaukee, Wis., stationers have indicated their 

intention of attending the Richmond convention 
* * * 

Philadelphia expects to send about twenty-five to the 
Richmond convention. The Philadelphia Stationers’ As 
sociation will be represented by Harry A. Prizer and Wil- 
liam Welsh. Among the other Philadelphia stationers 
who will be present are: Edward Hodge and Charles 
Connell, Automatic Printing & Stationery Company; Sid- 
ney J. Burgoyne; DeWitt Dunn, William G. Mann Com- 
pany: Jacob Marcus, Marcus & Company; A. Pomrantz 
Francis B. Irwin, Michael J]. Casey, James J]. Hogan Com 
pany. 

* * * 

The Connecticut Valley Stationers’ Association. will 
be represented by E. H. Tucker, president, of Springfield 
Mass. J. J. McDonald, of Hartford, Conn., is alternate 





— 


Buffalo Stationers Meet. 


The Buffalo stationers held their first meeting of the 
season at the Statler hotel, Thursday evening, Septem 
ber 12th. It was attended by Harry Williams, Ryan & 
Williams; C. C. White, Adams & White; John H. Condit, 
Dixon Crucible Company; William Carpenter, Dennison 
Manufacturing Company; R. W. Eaton, Eaton Bros.; 
Frank Kraft, Yawman & Erbe Manufacturing Company; 
Joe Hoelscher and W. P. Whiting, Whiting Stationery 
Company; Oscar J. Besser, Bessers’, Inc.; and George W 
Davis, Otto Ulbrich Company, with President Oscar J 
Besser in the chair. As Secretary Eaton had to leave 
early Frank Kraft acted in his place. An interesting and 
profitable meeting ensued. Millington Lockwood, who 
was out of the city, was elected as delegate to the na- 
tional convention with W. P. Whiting as alternate 
President Besser also will endeavor to attend. 

George Davis was appointed press agent with instruc- 
tions to send reports of the monthly meetings to the 
various trade papers. 


Loose Leaf Association Meets in Chicago. 


The Loose Leaf Manufacturers’ Association held ar 
important meeting in Chicago September 12 rhe 
standardization of sizes of loose leat products was con 
sidered. A committee to confer with the War Industries 
Board was appointed, comprising Wim. Pitt, of Irving 
Pitt Manufacturing Company; W. C. Bardenheuer of 


Boorum & Pease Company; J. M. Town, of the National 
Bank Book Company; R. B. Wilson, of the Wilson-Jones 


Loose Leaf Company; J. W. Ogren 


New York Stationers Plan Another Golf Match. 
The Stationers’ Golf Association of New York held 
another tournament before lining up for the big event at 


Richmond between New York and Chicago That held 
September 5 was to have been the last of the season, but 
it proved to be so enjoyable that another match was ar 
ranged for Wednesday, October 2. The course was an 
nounced by the chairman of the tournament mimittec 


J. R. Brundage, 381 Fourth avenue, New Yor! 


Philadelphia Stationers Have New Constitution. 


A new constitution has been adopted by the Philadel 


phia Stationers’ Association An advisory counsel as 
sisted in this work \ catalog committee was appointed 
to work in conjunction with the consul, in stud the 
cost of doing business in the stationery trade \ list of 
recommended prices, showing costs and a fair mare 

profit has heen published in loose leaf form, and corre: 
tions will be issued from time to time, as prices chang 


New Manager for Butler Bros., Chicago. 


Allen Dixon, formerly stationery manager of Butler 
Rrothers, wholesalers, has heen appointed assistant gen 
eral manager. While his connection with Butler Brot! 
ers is of but few vears’ standing. his record as an execu 


tive brought his promotion 
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ANNOUNCEMENT 


N response to requests from our exclusive agents we have added to the 
i Edwards Lines of Steel Filing Equipment, a line of Steel Desks and 

Tables, and a line of Light Weight Safes. In addition we have 
brought out a new line of Optional End Upright Units and made 
additions to other lines. 


The Edwards Stock Lines now comprise two Upright Lines, a second 
grade Four Drawer Vertical Letter File Upright Unit, Horizontal Wide 
Sections and Half Sections, Desks, Tables, Light Weight Safes, Small Card 
Index Cases and High Line Cases. 


he “300” Line of Optional End Up locked with the Edwards Automatic 

p nits is equipped with Edwards Desk Lock \ll the drawers can be 

ressive Roller Suspensions, which either locked or unlocked without 

ase and quietness of operation having one drawer open five or six 
pproached by other suspensions inches 


Various stock substitutions of dr 
P . ‘ | ' | ht \\ 40} Sate are de - 7 
de in this line. thereby er rhe Lig eight Safes are lesigne 
_ : to take horizontal Wide Sections or 
reasing its utility 

Half Sections. They are built under 


— — poe ee specifications embracing safe con- 
ers in the “400” and “500” struction, rather than insulated cabinet 
il Lines ( ( er nstructi 
atten Phe \utomatic Stack The “828” second grade letter unit 
r locking all di ers in a stack is plain and hardy et lacks none of 
nstructed that the key and lock the essentials such as Extension Roller 
KI n be placed between any two Suspensions, Compressor, etc., to make 
suit the | t of the us t an efficient cabinet, that will last a 
business life time 
linoleum on desks on the “600 
Line f Desks and Tables is bi rhe hardware used generally 1s 
ith bronze binding, bright richly modelled cast bronze, bright pol- 
s] Su S ishe t, all these lines 
vements ‘ set a ne Edwards standard in excel 
\ll drawers in a desk are lence of design nstruction and finish 


A new catalog, illustrating these complete lines of Steel Filing 
Equipment and Steel Office Furniture is now ready for distribution. 


Your copy will be mailed on request. 


The O. M. Edwards Company, Inc. 


Syracuse, N. Y. 
U.S. A. 
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This Uhl Display Is Bringing 
Sales and Profits to Uhl Dealers 


ANDSOMELY lithographed in eight 

colors, this life-size Uhl Girl cut-out 

is bringing customers into the stores 
of many leading office equipment dealers 
throughout the country. 


These dealers derive direct local benetit 
from the national advertising on Uhl Steel 
Furniture by displaying this impressive cut 
out with the Uhl Steel Typewriter Cabinet 
and other Uhl products in their windows 


There will be another page ad on Uhl Office 


Furniture in the November 9 Saturday Eve 
ning Post and also an ad in November Sys 
tem, 


his national advertising, backed up by 
Uhl dealer co-operation is bringing sales 
and profits to the dealers who carry a suf- 
ficient stock of Uhl products to supply the 
demand created by the advertising. 


Write us today and find out how you can 
secure this attractive “Uhl Girl,” so you 
can have your store lined up to secure full 
benelits fron: Uhl national advertising. 


Write Now for Dealer Proposition 


THE TOLEDO METAL FURNITURE CO. 


1142 Hastings Street 


TOLEDO, OHIO 


HL \TEEL 
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Important War-Time Convention of House Organ 
Editors. 


ge, October Uth and Thursday eve 
ober 10th, in conjunction with th ig 

‘lail Advertising Convention at the Hotel Sherman in 
Chicago, the Division of House Organ Fditors he] 


nesday ¢ enin 
(jet 


eld the 
special meeting 
rst session opened at 7:30 p. n Wednesday, the 
Utl t which time lames H. Collins of the Trade and 
lechni al Diy S101 spoke on the subject “WI y H « use 
are Essential in War-Time.” This was followed 


discussion from the floor led | Frank Hubbe 


e House of Hubbell, Cleveland. Ohio 
next nut I n the Wednesda night progt is 
House ‘ i tor Salesmen” lis ssed ( I 
St gene! sales manager of the National Cash 
RR ster Cx ! Dayton, Uhio Mr. Steffe is e¢ 
the N. ( R r twenty three years and only rec: 
he S appoint ym the position of sales manager for 
{ St es Canada to be general sales mat e 
' lk will serve to give an idea of thi 
Mr. Steffey’s talk and in view of his 1 
Ik took on an international aspect 
ing Mr. Steffey’s talk and discussion upon it, 
George | Whitsett if the Internatio Harveste ( 
pany, Chi a lecture on “The House Organ 
rs | VAS based on Mr \ | S¢ S expe 
seve! rs in publishing The Harvester World 
se Of g to some 30,000 dealers of the I. H. | 
In speaking of his talk. Mr. Whitsett said: “We d ot 
lie the hous organ has ever bi 1 ilf develo; 
ver to ve the le ler suct 
hey I nad vhich they « i V else Y 
house organ for even 30 de S 
. s line is sure to get some 
Whitsett’s experience s 
icatt ering a field of 32 different lines 
Phuors Octohe () 7:30 1 
Organ | vas again 
( yy the H i I ( 
( é S was discus G. H. H ns 
dge Ce pat ( ( 1 
‘ iwer of N i. = bat ( pal 
Gol Must J ns Mr. Hawkins is dely know1 is 
he Et e name, in art circl 
x espe i] es M 
H. Mars ( sing mar he | S 
\ of De ilked « 
() ( < s a t< ric 1s 
one pase t expe 1 
tion witl 
‘ } ) hs ( H S 
(1 eac montl Ma 
| S ¢ the ’ } ( ' 
1a prey ¢ 
se organ s é ( 
}] flere t |i ‘ 
( an I s 
| F it< ] ( i 
M rat Sales Cor i me 
ire daily Starting H use Ut 
rces please 1 at enthuse 
r etc S( M \ 
< é ( inte ¢ 
| li y <« ti i < t is 
Cad i scussion I n 
S trom l) ¢ { 12 r 
gs of the I ; ; 
( Ce te 100N sess t I 
neclusive were taken up with sessions of the ire 
\dvertis \ssociation 
val dinner was held Friday evening, 


Forehanded Ordering of Adding Machine Supplies. 


ex ft the user of ade 1 


t t a le 5 
( it s vy at leas ths 
I s months I s 
nN S ¢ 1s¢€ < 
Ss! apne c ll 
i ¢ 
( ece Scict < 
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Cut out 
the middle hand: 


Market your letters direct 


Don’t interpose a shorthand 
notebook between your 
thoughts and your sten- 


( rapher. 


Give her your spoken dicta- 
tion direct, in the next 
room or on the floor above 
for that matter. Give it 

her pleasantly, accu- 
rately—and always under 
her control as to speed 
and repetition, with the 
simple efficient dictating 
machine, produced by Ed- 
ison and his personal lab- 


oratory staff. 





THE GENUINE > 
EDISON DICTATING MACHINE 


Edi 
r BY EDISON FOR BETTER LETTERS 
Thomas A. Edison, Inc. 


Orange New Jersey 
Service Everywhere 


r Write the Nearest Edison Office 














N° talking can prove the quality of our 
Typewriter Ribbons and Carbon Papers, 
but a trial will quickly show their superiority. 


The seasoned Stationer knows that quality 
of fabrics and inks is the real test of value. 


Scientifically chosen fabrics, plus really fluid 
inks, produce lasting and renewing qualities 
that seem remarkable to those accustomed to 
the results of less efficient methods of manu- 
facture. 


The pronounced success of our brands has 
been built up on such quality—added to 
prompt service and an interest in the Sta- 
tioner’s welfare. 


If not handling our line, ask us for samples 
and terms. You will find both are made for 
your advantage. 


The Miller-Bryant-Pierce Co. 


General Offices and Factory, Aurora, Illinois 














er’ 





New York, Chicago, St. Louis, Detroit, Cleveland, Milwaukee, San Francisco. Milan, Italy 


—— 
TYPEWRITI ER 


| Cartoon Paper ’ 
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“Built Like a 
Skyscraper” 
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SHAW-WALKER 


FILING 
CABINETS 
in STEEL 
and WOOD 


and 


STANDARDIZED 
FILING SYSTEMS 


THE SHAW-WALKER CO. 


Factory and Home Office, Muskegon, Mich. 























AGENTS EVERYWHERE 
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Send for 
the New 


Sits 


GENERAL 
CATALOG 











AND 


October Price Lists 


Covering the Famous 421 and 
1220 Line Filing Cabinets 
and hundreds of other items 
of interest to Stationers 


The ¥/- Manufacturing Co. 


162 Union Street 
Monroe -:- Michigan 


New York Office: 368 Broadway Chicago Display: 511 South Wabash 


Sm 0000000 


| 
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Chicago Stationers’ Association Holds Annual : S)UUNOUUANENAUUATONNLUUUUUUEEUGUUUUUUUOGHLAUU LU UAELAUUUUEERALUUO UREA 
5 


Meeting. 


annt ial meeting of the Chi eo Stationers \sso- 
Vas ¢ September 5 z. \\ { ren was i- 
re-elected chairman The coming year is | ed 
1 to as promising greater developments than | 
Satis tion was general wit the ve S il « 
| Fletcher B. Gi < s elected ele- 
the Ri I ! convention, and J. W. Ogrer leas 
H. s, Chairman, report for the R 
[Transportation Committe 1 rates. 
Ss ed to s« r e Ss] S ' 
S suggested the W | S 
1 tion ‘ , Mr O 
he Stat s’ Rool 
Divis 


Characteristic American War Time Creed. 


N ( k r ntl. printed over the signatur ( 
nager the 
1 industri 
st wheels of i1 str movil so as 
th , oht and wit 
dav over 100.000.000 of us eat We | put 
‘ a car. or - arg ne. e ] ‘a 
re at w big and terrible war We 
ll that lit ‘ids deat 
still we 1 t eat, and dress, 
1s our wa ( sts t ( 
ke these simple t gs eve d 
1 mey te t It is til 
t even imag t 1 } 
e it heay 
¢ ht ¢ the reatest 1 | ‘ ‘ 
st lily We l 
é da 
ble t spend them we rst 1 st 1 ke t 
refore, factory chimneys must keep smoking 
st of | 1 must be earned, at th tiie 
ust be earned profit out of which finance 
let us be 1) frugal, (2) industrious, (3) reful 
usiast! . roductive 
us not waste Waste is a sit It is unpatriotic. 
let us buy and sell enough to keep the wheels of 
hey must not stop now 
iggest stores, our small shops, our restaurants 
theaters ur big industries and our little ones, 
ike, and sell, and profit—if gold is to be sent to 
gton! 
hrst—a! business second But let us 1 
t paving dollars into Uncle Sam’s war chest is a 
necessary thing.” 


New Stationery Store at Norfolk, Va. 


Cox Off Equipment Company, Inc., has opened 
the sale of steel filing binets. card index 
safes, desks, and office equipment and labor 
ices generally, at 159 Bank street, Norfolk, Va 
ny desires to be placed in touch with manu 
ment and ay | liances witl view 
manufacturers it the section they 
R Cox, the president of the \ 
heen manager for the Norfolk Tynev 
ho) » FS i 
The trea s 


No Cable Confirmations in Cipher. 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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Men Change 
Rates Change 


Meilicke. 


Pay 
Roll 


Calculator 


Meets All Changes 


Changing employees, even to the pay 
roll clerk who went into service, makes 
a nightmare of pay day. Rates vary, 
in the foreman’s efforts to hold men, 
and last week’s pay schedule is no 
guide to today’s pay roll. 





Every Employer of Labor Needs a 
Pay Roll Calculator 


It gives him prompt results in plainly 
printed figures, easily found. The pay roll 
clerk can find any one of the 73,515 answers 
instantly. The Meilicke Pay Roll Calculator 
assures correct results, for the human ele- 
ment is eliminated to the last degree. It 
pays for itself in the disputes it avoids. 
Every employer realizes how pay roll dis- 
putes weaken the loyalty of workmen, and 
even form the excuse when they quit for 
more money. 

The Meilicke Pay Roll Calculator has an- 
swers at rates from 10 cents to 85 cents in 
half cent jumps, for quarter hour periods 
up to 12634 hours. Tabs and answers on 
cards are decimally arranged for instant 
reference. 

Make up a list of the employers of labor 
in your city and figure every one of them as 
a Meilicke prospect—your prospect, of 
course. Now with skilled clerical help 
scarce, you should be able to sell a Meilicke 
Pay Roll Calculator to every shop and fac- 
tory. Send for catalog. 


Meilicke Calculator Company 
Dept. 0-10 350 N. Clark St., Chicago 


Makers of Dictaforms, Price Checkers’ 
Phone Lists; many other types of Cal- 
culators and Office Efficiency Devices. 
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New Regulations on Envelopes. 


Revised regulations concerning the manvfacture and 
packing of envelopes were announced by the War Trade 
Board, effective September 1 

1. All envelope papers shall be manufactured on 
ing paper substance numbers. 

2. The following substance numbers are established for 
envelopes: 


writ- 


Bond, all grades.... 17x22—16, 20 
Writings, all grades. 17x22—20, 24, 28 
Ledgers, all grades.. ..17x22—20, 24, 2 

No. 1 and No. 2 rag, all grades .-17x22—20, 24 s 

For fine stationery only, all grades 17x22—20, 24, 28, 32 
White wood, all grades : : 17x22—20, 24, 28 
Manila, all grades.......... 17x22—16, 20, 28 2, 4 
Jute and rope, all grades... .- 17x22—16, 20, 28 
Unbleached sulphite, all grades ..--17x22—20, 28, 36 0 
Pewee, GE BURGOS. cc cckccesces ; 17x22—16, 20, 28 2 t 


3. The manufacture of all colored, commercial, official, 
open side and open end envelopes shall be limited to six 
colors and white; the colors shall be the standard colors 
adopted by the manufacturer of the paper. 

4. Drugs, Pays and Coins, in sizes up to and including 
size No. 3 Coin, i. e., 244x434, shall be boxed 1,000 en- 
velopes to a box. 

5. Commercial official open end and open side en- 
velopes shall be packed 500 envelopes to a box and the 
maximum lengths of the boxes for 28-pound paper and 
lighter shall be as follows Length of half thousand 
boxes: No. 16, 7 in.; No. 20, 10 in.; No. 24, 12 in.: No. 28, 
13 in.; No. 32, 15 in. 

On 32-pound paper or heavier, when packed 250 in box 
the maximum lengths of the boxes shall be as follows 
Length of half thousand boxes: No. 20, 7 in.: No. 24. & 
in.; No, 28, 9 in.; No. 32, 11 in. 

6. Sizes best adapted for your various cuttings may 
be ordered of the paper manufacturer. 

7. No distributor shall order or carry envelope paper 
in sizes ordered for the manufacture of envelopes, and sell 
same as wrapping papers. For envelope purposes only 
they may carry sizes 36x40 and 24'14x36'%—500 sheet 
count, ordered on a writing paper substance number 
covering envelopes. 


Encyclopedia for Exporters. 


The Exporters’ Encyclopedia Company, 80 Broad 
street, New York City, has issued its 1918-19 edition of 
the Exporters’ Encyclopedia. It shows shipping routes; 
loading piers; maps; facsimiles of consular documents 
required, with their translations in English; detailed in 
structions regarding the handling of export orders, et« 
The regulations that apply to documentation, packing, 
etc., are given separately for each country, thus prevent- 
ing error or contusion. A monthly supplement, the Ex 
porters’ Review, keeps the book up-to-date. The sub- 
scription price of the book, including the monthly supple 
ment, is $8.50. The range of subjects is indicated by the 
headings which follow: 

Countries and Ports of the World; Steamship Lines 
and Agents; Banks and Bankers in Foreign Trade: Ar 
rangement of Bills of Lading; Cable Rates; Commerce, 
Industries, etc., of each Country; Commercial Terms used 
in Foreign Trade; Consignment of Goods; Consular In 
voices (facsimiles and instructions); Consular 
tions (in full for each country): Consuls (American and 
Foreign); Contraband of War: Conversion Tables of 
Foreign Currencies; Customs House Clearance (Shipper’s 
Export Declaration); Drawbacks on Export Shipments: 
Export Commission Houses; Foreign Drafts; Foreign 
Postage Rates; Foreign Weights and Measures: Mail 
Time to Foreign Cities; Marine Insurance; Minimum 
Bills of Lading (tor each country); Parcel Post; Packing 
for Export; Postal Money Order System; Protection of 
Trade Marks Abroad: Selling American Goods Abroad 

The list of users of the Exporters’ Encyclopedia in the 
office appliance field includes the Remington Typewriter 


Regula- 


Company, Baker-Vawter Company, Addressograph Com- 
pany, Thomas A. Edison, Inc., Hammond Typewriter 
Company, Art Metal Construction Company, Royal 


Typewriter Company, Stenotype Company, Ideal Stencil 
Machine Company, Burroughs Adding Machine Com 
pany, Todd Protectograph Company, Underwood Type 
writer Company, L. C. Smith & Bros. Typewriter Con 
pany, American Can Company, Berger Mfg. Company 


Columbia Graphophone Company, Joseph Dixon Crucible 
Company, Carters Ink Company, Bump Paper Fastener 
Company. Corona Typewriter Company, Inc., Fox Type 
writer Company. 
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GET INTO THE 
REBUILDING 
GAME 


Sew: public cannot buy new Underwood type- 
writers now on account of the unprecedented 
government demand. Large concerns every- 
where are having their old typewriters rebuilt 
during this emergency. Such large corporations 
as Western Union Telegraph Company and 
Pennsylvania Railway have had hundreds of 
their Underwoods rebuilt. One dealer has just 
closed a contract with a corporation for rebuild- 
ing fourteen hundred of their Underwoods. He 
has arranged with us to do the rebuilding for him. 


We have worked out a plan for typewriter deal- 
ers by which they can figure on large or small 
rebuilding contracts and arrange with us to do 
all their rebuilding upon terms which will enable 
them to make a handsome profit. 


Write at once for full particulars 


TYPEWRITER EMPORIUM 


34 West Lake Street 
CHICAGO, ILL. 
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We are Accountable 
to the Government 


Steel is one of the most vital 
factors in the win-the-war 
program. 

Our Government wishes 
that all steel produced may 
be used as fully as possible 
in the prosecution of the 
war. 

We have therefore 
pledged ourselves to support 
the Government in the 
proper distribution of our 
steel filing cases. 

Since the greater part of 
our product is sold through 
dealers, it is obvious that 
we must have their closest 
co-operation. 

To this end we are asking 
each of our dealers to sign 
and file with us a pledge 
card as evidence of their de- 
termination to help us carry 
out the wishes of the 
Government. 

No orders will be accept- 
ed from dealers who have 
not sent in these pledge 
cards. 

It is also essential that 
each dealer inform us as to 
the ultimate use of the filing 
cases on each individual! 
order. 

These are merely steps in 
the co operation— the work- 
ing together that its ena- 
bling our Armies to make 
such a splendid record in 
the field — the co-operation 
that makes it possible for 
us to back up not only our 
fighting forces, but also our 
Allies with a plentiful sup- 
ply of essential products 
from our fields and factories. 

















UTILITY BEAUTIFIED 
IN A FILE 


WO places are essentially a man’s own. One 
is his oflice, the other his home. In them his 


surroundings gradually become a part of him. 


Just as the cheery mahogany—the subdued walnut 
—rest his eye and soothe his nerves at home, so 
does the Berger steel file lend its touch of trimness 


to his office. 


In the rich olive green of the Berger line, in grained 
oak or mahogany, to harmonize with other furnish- 
ings, the solid brass trimmed Berger file has a 
cheery, business-like message for you who look at it 
every day—for the visitor or prospective employee, 
who get their impressions in part from surroundings 
In the strength of steel, Berger combines perma- 
nent beauty with lasting utility. And finish is the 
outward reflection of inner character that protects 
you in the Berger line. 

We have a booklet—*The Armor Plate of Modern 
Business” —we will send you. It is worth keeping 
Ask for it today. 





THE BERGER MFG. COMPANY, CANTON, OHIO 





THE ARMOR 
PLATE OF 
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Cultivate Your Business F= In Business Necessities 
HELP WIN ima? THE WAR 


Badger 
Loose- 
Leaf 
Distributors 


Encourage 








Albums | Sheet (Holder 


Get Compensation 
Out of Conservation 


mem iti EF war-time necessity of 
"| conservation of book 
s material, now enforced, puts 


“Out of business consideration 
all dealing in stationery-luxuries 

It cuts at the root of permanently 
bound manuscript books of every 
kind, because, when their pages have 
served their purpose, good covers be- 
come so much waste. 





So transfer your business energies from 

luxuries to the real utilities offered in 

the Badger Loose-Leaf line of business 
Ledgers books 

Then the war will be but means to 

keep your business humming and 

your profit account above normal. 


Ring Books 


Feature the Badger 
Service Album 


*Tis a line in line 
with the demands 
of patriotic people 


WRITE FOR SAMPLE ALBUM Catalog Binders | 
(SALESMEN) 






































84 


—: 
+) 


OFFIC 








SHINI 





PROOF 


Patented 


FELT SEATPAD 





When you handle Widney Felt Seatpads you 
don’t sell mere merchandise. You sell a ser- 


vice, which the Seatpad 


renders. It is a per- 


sonal service, which is a perpetual reminder 


of the store that sold it 


You have a strong felt 


pad which **‘Moves With You But Never Leaves 
the Chair,”’ because we have perfected the 


Improved Sliding Slot 
and Special T-Head Anchor 


No apologizing to the 
man who says, “It’s a 
nuisance, and {never 
where it is wanted.” 
Our Silent Salesman will 
convince him without a 
word from you 


[If you figure 
profits on the 
basis of store 
area, this is your 
bonanza 


Write today for 
the profit-mak- 
ing proposition 
that multiplies 
sales and net. 


lh 


THE WIDNEY CO. 


310 So. Jefferson St., 




















CHICAGO 
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Revised Regulations on Export Licenses. 


The War Trade Board, Washington, announced the 
adoption of regulations governing the issuance of export 
licenses, which became effective September 20. The regu 
lations set forth the different types of business ncerns 
which may apply for export licenses, and designate by 
whom applications for such licenses must be signe: 

(A) Hereafter licenses may be granted by the War 


Trade Board only upon application of the consignor and 
only to (1) Corporations organized under the laws of 
the United States, or of any State, territory or Possession 
of the United States or of the District of Columbia; or (2) 
residents of any State, Territory or Possessi of the 
United States. or of the District of Columbia; or (3) for 
eign partnerships with a member who is a resident of any 


State, Territory or Possession of the United States or of 
the District of Coiumbia; or (4) foreign corporations actu 
ally maintaining in any State, Territory or Possession ol 


the United States or in the District of Columbia an estab 
lished branch or agencv for the regular transaction of its 
business; or (5) any foreign government acting through 


any member of its embassy or legation accredited to the 


United States; or (6) the Traffic Executive of Great Brit 
ain, France, Italy and the consul for Belgium; or (7) any 
official, firm or corporation appointed by any department 
or agency of the United States government to act in its 
behalf. 

(B) Applications for Export Licenses and Supplemental 


Information Sheets and any other supplementary docu 
ments or letters relating thereto will only be considered 
by the War Trade Board when filed by such corporations 
firms, or individuals and only when signed in ink by 
(a) An official duly authorized to act on behalf of cor 
poration if application for an export license is made by a 


corporation; (db) a member of a firm if application for ar 


export license 1s made by a firm; (c) an individual him 
self if application for an export license is made by an 
individual; (d) a regular employee of a corporation, firm 
or individual making an application for export license if 
such employee has been duly authorized in writing to so 
sign on behalf of such corporation, tirm or individual, and 
if such authorization has been filed with the War Trade 
Board; (e) an attorney in fact of a corporation, firm or 
individual making application for an export license if such 


attorney has been properly authorized so to act by virtue 


of a power of attorney duly executed and filed with the 
War Trade Board; (f) a person duly authorized to act in 
their behalf if application for an export license is made 
by a foreign government, the Traffic Executive, the con 
sul of Belgium, or an agency of the United States 
government 


Imports of Indo-China. 


Consul Horace Remillard, Saigon, French I: China 
reports that in 1916 imports of American products into 
that country included stationery and tountain pens 


Revised Regulations Applying to Writing Papers. 

The Pulp and Paper Section of the War Industries 
Board has announced revised regulations applying to writ 
ing papers, which became effective September 


1 (a) The followine are established as tr 
stock sizes for writing papers 
14x17 21x32 22x25%% 19x28 18x2 20x 
17x28 16x26 26x34 28x38 23x 
28x24 17x22 19x24 19x30 21x33 8x42 
16x21 22x24 24x38 17x26 s0x38 
(b) Rolls may be ordered in a size of either dime n ex 
pressing a sheet size, or a multiple thereof, s ect to restric- 
tions as to weights 
3 The following are established as substance we t num 
bers for all grades of writings, bonds, linens edgers and all 
papers hard sized for writine and envelope purp 
17x22—9, 13, 16, 20, 24, 28, 32. 36, 40, 44 
In manufacturing, the following maximun substance 
weight numbers are established for all work not pecifically 
provided for below 
Mimeograph . - No. 20 
Bonds and linens No. 20 
Flat writings or No { 
N 2 ledgers. No. 28 n hing ried 
No 1 ledgers... No 6 loft and air dried 
{ For special purpose iny substance weight numbers up 
to the following maximum may be manufactured 
For currency No. 24 bond. ling r ledger 
t". S. securities No. 24 hond ‘ iger 
Corporation bonds No. 24 bond. line r ledger 
Wedding and note c’respond'nce No. 32 loft and 
Correspondence papers Mo. 28 machine 
Blank books... No. 28 
Tablets E No. 24 
A No mill shall manufacture more than five les each 
of fat writings, bonds, linens or ledgers 
6 Colors. exc'usive of white shall be limited t ur one 


grade, as follows Bonds and linens. six colors: ff tings. 
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The Logical Line!! 





A Duty we must 
not shirk — Buy 
Liberty Bonds. 





THE C. E. SHEPPARD CO. 
@escc- LOOSE LEAF @@eo- 
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W. \R pursuits are drawing 

from offices and stores an 
army of workers. These work- 
ers must be replaced by labor 
saving devices and expedients. 
Better business methods. time 
and labor saving records — 
these are uppermost in the 
minds of business executives 
during the recent national 
emergency. 


The dominating feature of the 
Cesco Line lies in its extensive 
assortment of Accounting 
l‘orms—Ready Made Systems 
for every line of business. 
These up-to-date systems 

—— the last thought 
in mode accounting — are 
real ernie cuts that instantly 
appeal to your customers. 


SEND FOR CATALOG 


The Cesco Catalog containing 
our complete line of forms and 
binders will gladly be sent on 
request. Our dealers proposi- 
tion will interest you. 


303-311 Hudson Street 
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To subscribe is to 
LEND—not Give. 
Send the Fourth 
Liberty Loan 
‘“fover the top.’’ 








NEW YORK 
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AnEasy Way to Test the Quality of Ink 


We'll start with the premise that 
an Ink to be suitable for today’s ex- 
acting commercial uses must have all 
the essential merits, to the utmost de 
gree, of a perfect Ink. No other is 
really safe—no other Ink is wholly 
efficient. 

How, then, can you determine— 
positively—that the Ink vou use—or, 
if you are a dealer, the Ink you sell— 
is an absolutely safe and altogether 


efficient Ink ? 


You could make a test yourself. 
This is quite possible and easy. But 
you are a busy man, and realizing that 
“every shoemaker to his last” is best, 
you turn the matter over to an expert 
analytical chemist to make a compar- 
ative test for you. 

So you go into the open market and 
select samples of Ink, say six or seven, 
or as many as you choose, including 
SIGNET INK. 

Call in any reputable analytical 
chemist. Instruct him to give you a 
report on the comparative values of 
these samples as to Color Value, Pa- 
per Penetration, Corrosive Action on 
Steel Pens, Stability Towards Sun- 
light and Artificial Light, Effect of 
Active Reagents, Acidity, Body Solids 
and Contents, Specific Gravity, or any 


other test you wish to have made. 


“But that entails expense,” you say. 


Yes, it does, but we will pay for the 
test—provided you use the Ink that 1s 


proven BEST by your own expert's test. 


We do not ask you to give us the 
name of your chemist. If you desire 
to make such a test, write to the Rus 
sia Cement Company tor full particu 
lars regarding it, stating the Ink you 
are now using and the amount you 


purchase per vear. 


And just in this connection may we 
call your attention to the fact that 
Signet Inks are made and guaranteed 
by the makers of the world-known 
and universally-used LePage’s Glue 
and lLePage’s Mucilage. Dealers, 
who for a half-century have recom- 
mended and sold these standard prod- 
ucts, and know their value, will fill 
your Signet Ink order or get Signet 


for you. 


Never before has a perfect Ink been 
so difficult to produce. Never before 
has it been more important that the 
dealer know the Ink he is selling. And 
never before has it been so necessary 


that the user of Ink make absolutely 


sure that his Ink 1s, without the shadow 


of a doubt, safe, sound and of unvary- 
ing quality. 

We will be very glad to write you 
any further particulars. Russia Ce- 
ment Company, 604 Essex Avenue, 


Gloucester, Mass. 
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of the Pickands- Mather Co. 
ishtabuia, O. 
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‘Our Yearly Payroll 
Saving is $9,000. 


Says Mr. Harry Wetzel, Asst. Mgr. 
of the Dock Department of Pickands- 
: Mather Co., Cleveland, which concern 
now uses 22 Monroe Calculating-Add- 


ing Machines in their various offices. 


T 








And Monroes are now handling their entire 
figure load because, as Mr. Wetzel seys: 


“Investigation of machines led us to choose 
the MONROE because of its speed, sim- 
plicity and ease of operation. 


“In our cost department one clerk does the 
figuring of costs on the Monroe in 2 hours 
which would take 2 full days to do by hand, 
and with absolute accuracy, too. Again, it 
is used in figuring ore analysis, a complicated 
operation with figures in 15 decimals, and 
here 2 machines do, with far less chance of 
error, what 6 clerks used to do, 
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“Without these machines we would need at 
least 10 more clerks. At $75 monthly, this 
figures a yearly payroll saving of $9,000.” 
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Calculating- Adding Machine 


Not only Adds, but Subtracts, Divides and 
Multiplies as easily as other Machines ADD 










Fr 
. MONROE CALCULATING MACHINE CO, 
¥ 0 Woetworth Busiding, New York 
M , eck item desired) 
= rm Send the Monroe Book of Facts and 


formation how your machine will seve time 
your figure work 





a 
; 38 a demonstration in our own office 
Monroe Calculating aed 
Machine Company , ote 
Woolworth Bidg., N. Y. Na os nenstigniadonaiinil 
‘em . ” . “4 ‘ os = 
—_" ao OAT 
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AN AMERICAN BIRTH 
AND EDUCATION 


The native-born citizen of America receives a 
heritage more honorable than any foreign distinc- 
tion that could be conferred upon him. As the 
oldest pencil factory in America 


The House of Eberhard Faber 


counts its Americanism as its greatest asset——- more 
valuable even than the long years of achievement 
which have brought success and an enviable place in 


American Industry 


For a generation, Eberhard Faber Pencils, pro- 
duced in their extensive Manufacturing Plant in 
Brooklyn, have carried to all the countries of the 
world the best slogan we could think of 


“Made in America’ 
<> Mark 


EBERHARD FABER 


ESTABLISHED IN NEW YORK IN 1849 


The Oldest Pencil Factory in America 


New York Boston Chicago San Francisco 
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Order Card Index and Vertical File 


Supplies the “B-M” Way from Now On— 


FULFILL YOUR PATRIOTIC PLEDGE TO CON- 
SERVE THE PAPER STOCK OF THE NATION 
AND CUT COSTS AT THE SAME TIME ::  :: 


HE Nation—to a man—is tremendously interested in the speedy winning 
of the War; and, anything and everything that can be done to accom- 
plish this one result is being and will continue to be done. 
In the conservation of our coal, iron, steel, lumber and paper stocks—and in 
the elimination or curtailment of “non-essentials’—the War Industries Board 
has and will continue to have the cheerful and wholehearted support of every 
red-blooded American business man. 


The “B-M” Campaign for the Elimination of 
WASTE in the Use of Card Index Guides, Cards 
and Folders was begun BEFORE the War 


IT WILL CONTINUE WITH INCREASING INTEN.- 
SITY DURING THE WAR —AS A NECESSITY 
AND AS ASOUND BUSINESS PROPOSITION 


We believe that economy and the elimination of \WASTE is essential to the 
winning of the war. Also, we believe that economy and thrift in the ordering 
and use of Card Index and Vertical File Supplies BEGINS, like Charity, 
AT HOME— 
The office manager, head of any business and every employe who tolerates 
waste of stationery, cards, guides or folders and other supplies is defeating 
the very*purpose for which the war-time Conservation Movement was in- 
augurated. 
“B-M” Card Index and Vertical File Supplies are produced, packed and sold 
in a manner that insures 100% service. Inspected, wrapped and sealed in the 
bindery—they come to you perfect and clean. This method is in perfect 
accord with the aims and purposes of the War Industries Board; further- 
more, it carries WITH IT our own Guarantee of full count, full value, and 
pertect, unsoiled stock 
Every User of and Every Dealer in Office Supplies‘of this Character and Quality 
should have a copy of our Complete Catalog of Card Index and Vertical File 
Supplies—NOW. Write for yours today \ddress : 


BROWNE-MORSE COMPANY 


Makers of Quality Filing Equipment 
110 McKinney Avenue Muskegon,‘ Michigan 


BRANCHES 
343 Br , New York Cit 905 Liberty Ave., P urgl 109 N. Frederic Baltimore 193 E. Jefferson Ave., Detroit 











1) " 





90 








a 





OFFICE APPLIANCES 








—# 


In Your Loose Leaf Department 


How many customers walk out without buying? Are your counter sales gradually falling off ? 


You Can Easily Secure This Runaway Business With 


Defuxe ine, 
Master Sales Books 


Now ready for distribution 





Your Selling Problems Simplified 


By These Efticient Loose Leaf Sales Aids 





STRONG CONNECTING LINKS 


Between Your Customers and Your Shelf Stock 


De Luxe Accounting Forms Cover a Wide and Varied Assortment for 


Commercial, Banking and Professional Needs 


Wilson-Jones Loose Leaf Company 
3021-3031 Carroll Ave... CHICAGO 129-135 Lafayette St, NEW YORK 
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caused by the huge 


loans that hav been floated L_on- 


t 
gress taces <% roblem in financing the Government altet 
the war whicl not eclipsed by the present duties ot 
providing money to prosecute the war. The revenue ot 
th (;,overnment must come from the Iu rative employ- 
ment of the pe They will have learned thrift—many 
war-time wage during the war How will they meet 
e dem ni Governmental revenue while and after 
wages are ret ing to normal. Business must 
lyzed to get to the bed rock of the situation. By elim- 
arious industries as Classes it will be possible t 
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Basis for Working Established. 


lation of the discussio1 

























Serving Government at home 
and abroad, shortening tasks 


in Banks, Offices, Railways, 
Stores, Bemis Coin 


Bags are fulfilling time-saving 


=> 


el(c., 


duties for millions — with 


millions. 


Each Bemis quality bag holds 
a given amount at capacity, 
becoming a s¢wgle currency 
unit convenient for counting 


or storage. 


> 


Write for Catalogue, Prices and 
Special Dealer Information. 


EMIS 


Cupples Station 


AG 
St. Louis. Mo. 
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struction period, is easily figured. In fact it becomes a 











VICTOR STANDARD 
TYPEWRITER 





“‘The World’s Best Writing Machine’’ 


Not because of age, name-plate, 
or wealth, but because of superior 
merit, the Victor Standard Type- 
writer occupies its position as the 
best of all visible writing machines. 

In every vital part the Victor is 
not only ‘‘as good”’ but better. 

It has the best and most simple 
escapement. 

The best and most easily oper- 
ated variable line spacer. 

The best and only properly 
located back spacer. 

The best and only typebar that 
will give and maintain alignment. 

The only bichrome ribbon mech- 
anism that will not blend colors. 

The best and least tiresome key 
action. 

The machine you will certainly 
buy if merit is the deciding factor. 


Victor Typewriter Company 


General Offices and Factory 
Wyoming and Poplar Avenues 


SCRANTON, PA., U.S. A. 


simple problem in addition.” 
Basis of Reconstruction Prices. 

A series of calculations based on agreed raw material 
prices will make it possible to establish the prices for all 
commodities at the opening of the reconstruction period 
Concerted, courageous action should afford the producers 
of America a sensible, just basis of compensation and 
prices for material and labor. The problem is large, but 
great minds will be brought to bear in working it out to 
a practical conclusion. The urgent need is to get to- 
gether and establish a working basis which will command 


a ge 


the confidence and backing of all concerned And the 
conterence in Chicago next month is designed to grapple 
14 


with our problems of reconstruction just as our soldiers 
in France, Italy, Russia and Germany are grappling witl 
the problems of dealing with the Hunnish forces of de 
Struction. 


Another Massachusetts Stationer Half Century in 
Business. 


Dwight A. Davis, 120 Lincoln street, Worcester, Mass 
on May 14 passed the half century mark of his continuous 
service in the stationery held. 

Mr. Davis entered the employ of Grout & Bigel 
established in 1842 by Jonathan Grout—on May 14, 1868 
In February, 1876, the firm became Putnam & Davis, 
later Putnam, Davis & Co., and in May, 1898, became 
Putnam & Banister. Up to 1908 the business remained 
in the original location, but at that time it was moved 
directly across the street, where it has since remained 

Unless we are mistaken this record of service makes 
Mr. Davis the dean of New England's active retail sta 
tioners., 


E. Faber Entertains Force. 
On Saturday, September 28, Eberhard Faber, the pencil 
manufacturer, entertained the department heads and 
torce of his company at St. Alban’s Golf and Country 


sales 


Club. The first prize for the golf game was won by 
L. W. Faber, second by F. G. Huber. consolation prize 
J. N. Turner, superintendent of the Faber factory The 


dinner following the game was served at the Brevoort 
hotel, New York. Present at the dinner were Eberhard 
Faber, L. W. Faber, Ed E. Huber. A. W. Williams 
F. G. Huber, D. H. Archibald, J. J. Tyndale, J. M. Van 
A\lst, F. M. Brown, H. D. Shipman, J. N. Turner and 


erh 


O. Lee. 

The entire day was one of thorough enjoyment to 
everyone. It is intimated that scores were not givet 
to the public on account of the extreme modesty of J. N 
Turner, whose recorded score reminded readers of the 
English classics of the favorite exclamation of Sir Walter 
Scott’s “Dominie Sampson,’—*‘Prodigious!”’ 





Cincinnati Furniture Exchange Holds First Fall 
Meeting. ' 

Loyalty was the keynote of the initial fall meeti: f 

the Cincinnati Furniture Exchange at Ahlbrand’s Expos 

tion Hall in Cincinnati early last month Members fer 

vently invoked the complete success of the Allied arms 

and joined with President Louis W. Froelicl 

est hope that peace may soon be established. Se 

Henry Backer explained the events which have 

with relation to Furniture Exchange affairs during the 


nov 
oO 


in the ear 


summer, stating among other matters that 


niture has been placed by the government on the 

essential list He read a letter from President | i 

Schultz of the Federation of Furniture Manufacturers 

with regard to a convention to be held at the Gibson 

House, Cincinnati, on September 17. The actior 

President Froelich of the Exchange in anpointing del } 

gates to this convention was approved. This convent 
7 


was held for the purpose of consulting with represent 
tives of the War Industries Board 

\ list of the members of the Exchange was sent 
Alex. H. Kerr of the Department of Agriculture, and e1 
grossed resolutions of sympathy were ordered sent to tl 
family of the late Bernard Klinker 

After passing upon other matters of routine 
ferring the registrations of F. C. Lange and J. F. Gr 
to Albert Schirmer, chairman of the Membership Cor 
mittee, the meeting adjourned, after which the members 
spent an hour socially talking over the events of the 
the exploits of the soldier sons of members and ot! 











matters of a kindred nature 
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SECURITY 





T the National Convention ask 

any National Stationer what 

his opinion is of the National 
Line of Bound or loose Leaf Blank 
Books. In the majority of cases the 
answer is sure to be, “Nothing but 
National Books for yours truly!” 





BMERALD 





HOLYOKE 


This attitude of the stationery trade 
is based on two substantial facts— 
goods you can always stand back of, 
and a constant effort upon the part of 
the National Blank Book Company to 
gcive the dealer what he wants, when 
he wants it. 


War-time demands and restrictions 
have taxed the man-power and fac- 
tory facilities of this great organiza- 
tion to the utmost, but we renew our 
pledge to the trade to serve them, come 
what may, to the full extent of our 
ability. 





NATIONAL BLANK ROOK (CO. 


HOLYOKE, Mass. 
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Free—Gratis—For Nothing! 


Dealers simply buy the Inklets in this attractive Salesman. Then 
You'll like this Cabinet (money back if 
not) just as people all like Inklets, the convenient, inexpensive tablets of 


the Cabinet is theirs absolutely. 


high-grade ink. Send today for details. 


For These Reasons Eclipse Pneumatic Inkwells 


are superior to oth 


ers: They have 


No rubber parts. 

No plunger to stick. 
Never spout. 

Prevent wasteful evap- 


oration. 


Keep your fingers clean. 
Furnish fresh, clear ink. 


Eclipse Inkwells have none of the 


business. 





lets have something to offer their cust 


to please them, bring repeat orders, an 


ECLIPSE 
Two Well Set 





defects of ordinary 


inkwells. Stationers that carry Eclipse Inkwells and Ink 


ymers which is sure 


d build up more 


Send for free samples of Inklets and Catalog A. 


GENERAL ECLIPSE CO., Danielson, Conn. 
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I. J. McDonald, Plimpton Mfg 


Connecticut Valley Stationers Meet. 





Tucker r W 
M 
T. Smit! Puttle. Morehouse & 1] ivlor 


Everly. Office Apt 


\ Tower, John R. Rembert Co 


onn.: D Macdonald, Bradlev & $ 


en, Cont |. R. Demarest. W O1 | 
ven, Conn.: J. F. Malloy. Meridan, Cont 
1 Tr Il. Dixon Crucible Co ostor 
ey, Sprit eld Office Su ‘ pt 

FE. Nelson, Jr. Esterbrook Steel P. 

\1 e< T) Mitchell. \T ie hell the n 4 
vfield, Mass.: H. A. Tanyane, Am. Sta 
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le Beat se at Double bea l 
a re gul T eeting of the ( onne t if Vall 
\ss¢ t on September 18 oll 
a shore nner was served at 1:30 
the shore was made from the storé 
bert Company, 181 Church Street, New 
utomobiles rried the members to the 
meeting Va i! charge of the Ne Have 
the occasion was memorable for its many 
e! le features 
eeting was the first of the fall The su 
yr «discussion was, The Metl 
{ S The decision « the 
be that the recommendatio1 the 
as t Catalogue prices were su » 
wed as sely as possible, al it was § 
en ers the associatio! sn ld get 
ishec the atalogue commission an 
eet VU ver, this st s 
dis S 
( s e ¢ the ict it t it 
lletin possessed a great 1 
keep in touch with prices and other 
these days nd that this was one ¢ 
€ ne r 5 the Connecticut \ lle \ \ss 
ne met ers | the National 1S5 1atio 
enefit it ‘ Id be to them 
lution s passed to remit during the 
e members of the association who have 
e of ( nited States The executive 
request to make inquiries regarding a 
facts and rulings of the War Industries 
Stationer usiness and report at the next 
t ~ 
on was Is called to the greeting card 
tationers iring the holiday season and 
work tl vear to stimulate interest 
the usiness because of some advers 
lit ( greeting cards this ve 
this from the campaign whicl 
the greeting card associat 
wing 1 bers were present at the 
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“Yours for the Fourth Liberty Loan” 
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PRICE BOOKS | 


100 180 op 


AN INNOVATION 


in Loose Leaf Price Book 
Merchandising 


additions to our line, 
this assortment idea of merchandising 


Books has proven the 


consists of ten of the 
best selling sizes, all standard gauges, each 


hook ci sheets and index. 


6 Complete Books, Sheet size 634x3%, 
2 Complete Books, Sheet size 814x51 
2 Complete Books, Sheet size 11x81, 


mple te with 


Packed in strong, wooden, oak-finished 
little counter space and 
ks to the best possible 
[he covers are bound in flexible seal 


rain Fabri-Buff and Art Leather, which 


looks | ( ears better than the or- 
dinary leather of today. 


popular rulings, and as 


the si are standard, any style ruled 


heets may be used 
dditional books to replenish the assort- 
ment box are carried in open stock. 


; 


‘ 
nd wu your order 


for this profitable 


today. 


BOORUM & PEASE COMPANY 
Hudson Ave. and Front St. 
BROOKLYN, N. Y. 


ALESROOMS: 

109-111 Leonard Street Republic Building 
Y ork Chicago, III. 

th B 4000 Laclede Avenue 

Boston, Mass. St. Louis, Mo. 
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QQ 
out of every 
100 


It is probably safe to say that 
99 out of every 100 of the 
folks who write letters know 
the name Old Hampshire, 
and from habit if not from 
experience associate it with 


elegance in stationery. 


In selling 

Old Gampshire Stationery 
Boud—Vellum—Laun 

you don’t start from scratch. 

You have a handicap. The 


race is half won at the start. 


There are 200 members in 


line. 


Would you like to know 
more about them? If. so, 


write the 


Fine Stationery Department 
HAMPSHIRE PAPER CO. 
South Hadley Falls, Mass. 


Makers of Old Hampshire 
Bond— Vellum—Lawn 




















FLEXION 
EXPANSION BINDER 
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FULL CANVAS WITH LEATHER 
CORNERS 
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FULL ADCO FABRIK 


MADE ANY SIZE ANY CENTER TO 
CENTER, ORDINARY 5/16” OR 38” 
SLOT HOLE PUNCHING 


ACCOUNTING DEVICES COMPANY 
564-570 W. MONROE ST. 
CHICAGO, ILL. 
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The 
AULT & WIBORG 


Company’s 


Silk 
Typewriter 
Ribbons 


write cleaner—last longer—yield 
more carbon copies:at one writ- 
ing—and are very much more sat- 
isfactory from every standpoint, 
than the ordinary kind. 


These SILK TYPEWRITER 
RIBBONS are made from the 
very highest grade of selected 
silk—especially treated and 
woven into tape of proper widths. 
This woven edge tape is saturated 
with the strongest colors, and 
when completed and ready for the 
machines, the result is a wonder 
ful ribbon. 


Of course ribbons of this kind 
cost more to manufacture, and 
sell at higher prices. They are so 
durable however that they are 


econ ymical to use. 


There is a splendid field for 
high grade ribbons of this kind. 
The established dealer is the logi- 
cal distributor. 


MANUFACTURED ONLY BY 


The Ault & Wiborg Co. 


Cincinnati, Ohio 





STOP, LOOK, and 


consider the advantages to 
be derived from the sale 
of the Acme No. 2 Binder 





The Acme No. 2 makes the 
best permanent fastening. It 
is especially adapted for of- 
fice work, driving a broad, 
flat staple which holds the 
thinnest sheets without tear- 
ing, which is easily applied 
and grips tenaciously. It 
makes fifty fastenings with- 


out reloading. 





Its service makes people 
pleased with the ma- 
chine lso with your store: 
“I got that little stapler at 
Brown Stationery Company,” 
you hear them say. It advances 
the prestige of your store and 
brings profits, not only on thre 
original sale but also on orders 


And its usefulness is not at all 
confined t any one class of 


‘‘The lawyer, the tailor, 
the munition maker— 
All need to use Acme 
No. 2 Stapler.”’ 


Write for samples of work and 


lanlere’ termes 
CaiCis ‘ Baas 


Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., Camden, N. J. 


Canadian Representative: 


Ernest J. Scott & Co., 
59 St. Peter St., Montreal 


European Agents: 
Progress Typewriter Supply Co., Ltd., 
8-9 New Zealand Ave., London, E. C. 
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Continued from Page 25 
Merkle yertising manager for Thaddeus -— = 








Ink Compar nc.. New York, is a candidate t a 











l'raser tain of the gun crew on the | S 
ecentl rured in a thrilling rescue of a sink f = 
he a ement brought great satisfaction to L ' 


























Wm. G raser, manager of the toy and novelty pth on 
t of the erican News Company . 
s*# 4 
Dent rmerly with the Williamson Lav 
mn : hester, is now t Camp Lee, Vir it 
rs¢ the Officers raining S l 
Buffalo he reported to Car 
he s promoted to be a orporal Later his 
rest in military iffairs caused ] 
ers’ Training Schox 
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is now in an instruction camp.” | SPECIALIZED LEDGER PAPER 
in Weston, Dalton, Mass. | FOR MACHINE BOOKKEEPING 















































The various and widely differing classes 
ors SOUS oe Se se nee ot work in every business office require 


‘ ( \ . —- - 
different kinds of paper, and, of all these 
; | demands, those made by the new ma- 


Worcester, Mass., has been nr chine bookkeeping method are most ex- 
ee ee ee em acting. Only very highly specialized 
stock can satisfactorily meet its re- 
Protectograph War Gardens Raise $1,000. quirements 


shes 


“Lipo waueh'ot Seaeanice’ tke Company | LYPOCOUNT LINEN LEDGER 
fice pas ; The tough fiber and a firm, stiff texture 


Frotectograph gardens wer make this stock proof against the severe 
: ) strain of machine bookkeeping. It can 
be run in and out of the machine.an end- 
Limited Service Men as Typists. less number . . Imes, erased, handled 
bi ie as Pe pen agen and vertically filed without losing its 

as typists and_stenographers “life” or excellent writing surface. The 
eral ( rowder ee ae buff tint conceals the soil of long use, 
operators | and is also restful to the eyes. Send for 
cadena Ut aren & ane a supply of free test sheets and the in- 

teresting Typocount folder. 


Leon L. Buell with Brewer Company. @ 


Fone eee amanageo h<etne’ | BYRON WESTON COMPANY 
that with Dempsey & Car n War DALTON, MASS. 
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OR over a decade 


these world famous 
pencils have estab- 
lished the standard 
of quality by which 
all pencils are 
judged. 


There is no other 
pencil that is the 
equal of VENUS 


17 black degrees 
and 3 copying 
all perfect. 


American Lead Pencil Co. 


220 Fifth Ave., New York 
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Income Tax Returns Demand Better Bookkeeping. 


The field for loose leaf and bound books for the account 
ing systems of merchants and small traders will wider 
rapidly in the near future. The new income tax law will 
make it imperative that small business men kes mucl 
more accurate records than in the past \lready the maz 
ufacturers of loose leat systems have devised rms 
which simplify the keeping of business recor ‘ 
the small merchant can determine his expenses and 


profits accurately, and in conformity to the requirements | 
of the internal revenue office. 


One of the reasons why small dealers fail in business 
is because they do not know what it costs to « siness 
In the stationery field the work of the catalogue con 
mission of the National Association of Stationers and 
Manufacturers has been particularly effective, a1 osts | 
of doing business under the varying conditions of our | 
\merican communities have been established lite 
manner. But retailers in many lines have not had sucl 
assistance, and as a result countless small merchants were 
unable last spring to determine whether they were liable 
to payment of a tax upon their incomes 

Commissioner Daniel C. Roper of the Department « 
Internal Revenue pointed out: “The man who knows the 
exact condition of his business from day to day has a1 
immeasurable advantage over the individual wl Ss m 
records upon which to base his operations. It is the duty 
of every citizen, especially in these war times, t ep i 
such close touch with his business through record keey 
ing and otherwise as to maintain the greatest « ency 
and render to the government every cent due in taxes 

Commissioner Roper has given the text to the statio 
ers \s local dealers the stationers have a goo nce] 
tion of the methods of their business associates the 


lines. Practically, it is a patriotic duty to see that every 





business man is equipped to keep records up to the stand 
ards of the Department of Internal Revenue. It is prol 
able that when internal revenue taxes are 

the current fiscal year that representatives of the t 
ment will demand in many instances that merchants 


produce their records, so that the income tax statements 
can be verified. Here is a chance for stationers to exer 
1 
| 


heir salesmanship to good ends 


t 
I 


cise 


Catalogue Stock Curtailment Order Revised. 


Owing to representations by large catalogue publis 
ers, the plans of the Pulp and Paper Division of the War 
Industries Board have been revised It was sl V1 tl 
many advertisers had ordered stock f 
catalogues, and in some cases printing had s 
the time being the cut in catalogue stocks is placed at 
per cent of the stock used in the six months fro1 (oct 
ber, 1917, to March, 1918 This cut will apply r the 
period corresponding in 1918 and 1919. After March 30 
1919, the catalogue stock curtailment will be at the 1 
of 20 per cent computed on the basis of the tonnage 
actually used in the six-month period 
ber 1, 1917, to March 30, 1918: and April 
tember 30, 1918. This arr 
ent conditions, and the War Industries Boar loes 


or the iyvyi¥Y spring 


tarted | 


respectively ict 
] 1O01®& té Ser 


angement is ased u n pres 


guarantee its maintenance 

Che curtailment of calendar stocks for 1920 
be taken up by the Pulp and Paper Divisio: ¥ inge 
can be made in the stock to be used for calendars for the 
vear 1919, as the manufacture of next vear’s cals s has 
progressed too far 





A. W. P. Company Opens in San Francisco. 

\s a recognition of the growing market in the far 
West, the American Writing Paper Company has ened 
an office at 701 Merchants’ National Bank Building, Sar 
Francisco, Calif., in charge of Charles P \r trong 
This new office completes a chain of soliciting ! es 


from coast to coast, the ocations being 
Philadelphia, Washington, Chicago and San Francis 


Stationers Boom Liberty Loan. 


hicago Stationers, under the direction t V\ : 
Ogren, chairman of the Chicago Stationers’ Ass 
the fre a 
third Liberty Loan drives [The local field was 
into districts. worked intensively hv teams ndet P 


duplicated their records made 


captains 
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Leatherope Expansion Envelopes Leatherope Flat Wallets 














When You Get Your Hands on an Order 


from a valued Customer whom you know is most particular about his Office Supplies, 


send it to us. _— - : 
WE ARE MIGHTY GLAD 
» make Containers for people who expect good stock, excellent workmanship and 
prompt delivery at a reasonably-moderate price. 


“SECURE 
SECURITY 
SPECIALTIES” 





and ‘‘go over the top” in your profits. 
SECURITY ENVELOPE COMPANY 
‘The Specialty House’’ 
DK MINNEAPOLIS, MINNESOTA 


























Manila Legal Envelopes Manila Expansion Envelopes 
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The Place for Active Correspondence 


is ON the desks, where all concerned can 
locate it as required Equip your desks with 


Kohlhaas Letter Sorters 


and make current correspondence as easy to find as though 
it were in charge of a competent file clerk Saves 50% 
of the time and 
90% of the space 
now used for that 
purpose. 










DEALERS: Stock Kohtlhaa s 


Products and pre 
pare for the growing demand for 
desk labor-savers We make: 
Distributors for letters, checks, sales-slips, or any matter 
needing classification or instant reference, also Address and 
Follow-up Files, Daily Reminders, and Card Systems for 
every business 


The Kohlhaas Company @y)i Cxco 











Save Floor Space 


The office manager figuring on new equipment fre- 
quently has to arrange to squeeze it into an office 
already full of furniture. He will appreciate 


ILLINOIS DESKS 


for we build them compact to conserve space, and 
to make every drawer handy. “The Handy” desk 
spares the energies of the stenographer or clerk. 
You can get more business—better business—by 
selling the Illinois Line. Write for complete de- 
tails and prices. 


Illinois School Furniture Co. 
Rockford, Il. 











Market for Metal Furniture in Argentina. 


Commerce Reports prints a survey by Harold E. Ever- 
ley, special agent of the Department of Commerce, regard 
ing the use of metal furniture in Argentina It supple- 
ments the report on Colombian markets for office 
ture, in our September issue. 


Interest in metal office furniture is growing in Argen 
tina, and with proper handling such equipment d 
a good market in Argentina. That there is less ll for 


this line than for wooden furniture results from the fact 
that those who represent American manufacturers appar- 
ently do not understand the advantages of steel equipment 
and are not giving the sale of it proper attent 


Argentine Climate Is Moderate. 


One argument which is used against steel furniture is 
that the climate of Argentina is not one which necessitates 
the use of metal equipment, as does that of Brazil and 
other more tropical countries. Argentina is not ested 
with wood-destroying insects, nor is the climate especially 
hard on wood furniture. However, it may be pointed out 
that steel furniture is popular in the United States and 
other countries, where the climate in many places is 
more or jess the same as in Argentina. 

Another consideration is that steel furniture has a ten- 
dency to be cold, and in the winter time may be disagree 
able in offices which are not heated. The scarcity of fuel 


makes the heating of buildings very expensive and many 
offices are cold. Under such conditions metal furniture is 


not so agreeable to the touch as that made of wood How- 
ever, in time it is thought that this objection will grad 
ually disappear, as heat is being proveded in the new 


office buildings. 


Well-Directed Campaign Will Succeed. 


Steel office furniture can be sold in Argenti: nda 
well-directed effort to place it on the market will suc 
ceed. A year or two before the outbreak of the war a 
representative of an American manufacturer of steel 


equipment had considerable success in placing his line in 
the offices of several business houses. The Railroad Clear 


ing house and the Banco de Nacion are supplied with a 
large amount of it, and one of the important | lish 
banks is fitted throughout with metal furniture t has 


given good service and is well liked. Many of the Amer 
ican concerns have purchased steel furniture 


preciable amount is now being used by the native firms 

In spite of present prices, which are exceedinglv high, 
one house reports a continual demand for steel files and 
card-index cases. Without doubt an important business 
could be done in steel furniture now that it has been in- 
troduced, but there is still much missionary work and 
educative propaganda necessary before it will be generally 
adopted. As it has a somewhat higher initial cost than 
wood furniture its sale will be just so much restricted, as 
at present Argentina is largely a “price” market rather 
than a “quality” market so far as office furniture is 1 
cerned. This feature of the trade could, no doubt, be 
overcome hy proper salesmanship. 

Little Competition Will Be Encountered. 

American manufacturers will find practically no compe 

tition in the field of metal office furniture. There are one 


or two native firms which have made some steel letter 
files for the banks, but the files proved to be very expen- 


sive and do not give satisfactory service The trade pre 
fers the easier-working and better-finished Americar le, 
and domestic manufacturers will not be able to mpete 
when freight rates are lower. One or two European man 
ufacturers have endeavored to introduce their product 
but up to the present time the trade has pfeferred the 
more practical office furniture from the United States 
Argentina should be a market of considerable import 
ance to steel-office furniture manufacturers in normal 
times, and it is believed a good business is to be obtained 
through installine correspondence files. book and do 
ment safes, shelving, etc in railroad offices, banks yim- 
mercial houses, libraries. law offices. municinal offices, and 
Government buildings. Verv few of these ] laces | e any 
modern office equipment and they should be a source of a 
fair amount of business for manufacturers wl vill sys- 


tematically and energetically set about to introduce their 
product Up to the present time no well-directed effort 
has been made to interest the Argentine business men in 
modern steel office facilities. and the countrv is practically 
a virgin field for this line of American goods 


Congressional action is planned to permit the statistics 
of commerce and navigation to cover calendar vears, in- 
stead of the Government fiscal years as has been the 
custom in the past. 
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pyNNVeARVaTIIVS 


NO BANDS: NO TAPES EVERLASTING 
NO RUBBERS ( ALL SIZES 
ADJUSTABLE : ) 








NO STRINGS 
FROMITO NO HOOKS 
2 PXCHES NO BOTHER 
4INCHES EXPANDING 


THE SMEAD MANUFACTURING CO. Inc. 


DEPARTMENT C. HAsTINGs, MINN. 








The Envelope for All Time 
Free Catalogue and Samples 
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“LIGHT RUNNING Fox” TYPEWRITERS MEET \ 
EVERY TYPEWRITER REQUIREMENT 


PORTABLE MODEL SUPPLEMENTS STANDARD 


S j t Perritor Rey 


FOX TYPEWRITER CO. 





OF 
\) 


DEALERS CONTRACT FOR ENTIRE LINE 


()r fey Veg , ; 
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Every 
Commercial 
Stationer 
should 
read 
Pages 

103 to 106 
in 

Office 
Appliances 
for 
November 


po — 























Business Fatigue 
et Bs PHYSICIANS THROUGHOUT THE WORLD 
4 


agree that go per cent of Business Fatigue cases are caused by 

sitting in uncomfortable chairs. 

Safeguard your customer’s health and stimulate his energy by selling 
him a chair that is moulded to fit the body 

A Cure For Business Fatigue. 

M. & S. Chairs are Designed For Comfort and Built to Last. 

Why not improve your business reputation by handling a guaranteed 
line of office chairs that are on/y sold through reputable dealers. 

We are establishing new agencies. Write for information. Complete 


— 


1 
catalogue on request. 


The Marble & Shattuck Chair Co. 


Cleveland 
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Entrance Foyer, Bush Terminal! Sales Building 

Here the buyer, free from interruption, may spend 
&@ profitable evening securing 
and planning his next 












































we 








market information By means of this displa rvice manufact reg 
day’s campaign. T . ; aa, catalogs and sales literature are constantly availa} 
~ 
} . 











An Internationa 


The Bush Terminal Sales Building is designed to conserve time and 
money for the domestic and foreign buyer by concentrating, in one cen 
trally located building, the sample lines of a large number of manufac 
turers and establishing an International Clearing House of commercial 
information. 





The manufacturers’ displays are grouped by merchandise divisions, 
one to a floor, so that the buyer may quickly and conveniently see, com 
pare and select from the offerings of many representative manufacturers. 





Because of the co-operative features of the plan the manufacturer is 
enabled to maintain, at small cost, a salesroom that makes him readily 
accessible to buyers from the entire domestic and many profitable for 
eign markets. 





Hush Terminal Sales Bullding = =An important adjunct of the Bush Terminal Sales Building is the 
New York 
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Trade Expansion Through 





















































Special provision has been made for the conve- : 
nience of women buyers ket information, contains man al 








Private telephone booths fashion books in t 
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A millinery sales room 









































+P 
IiCommerce Exchange 
ghi Sales Concentration 
International Buyers’ Club which is designed to provide the buyer with 


every facility for the transaction of his business when he comes to New 
York, and also to furnish him at all times with valuable market infor 
mation. 

Every merchant, merchandise manager and accredited buyer in 
this or in any foreign country is eligible for membership in the Club 
and entitled to its privileges without charge or obligation of any sort. 

Competent interpreters and translators are provided for the con 
f foreign buyers. 


venience 








Call or write for membership application forms. 


Bush Terminal Sales Building 
130 West 42nd Street New York 








One of the many sales rooms of shoe manufacturers 





One of the important 
sources of market informa- 
ion is the Merchandise 
Offerings Book, giving 

issified announcements 
overing the lines and offer- 
ngs of many manufacturers, 
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1 display, an example of “Conservation 


through Condensation.” 
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Saves 100 Minutes a Day 


The Satellite Typewriter 
Stand is made of metal 
with a 16x16” oak top 
It is just the right size 
to hold the typewriter 
only, and can conveni- 

























ently be used in con- 
nection with any flat or 
roll top desk, Because 






it can be elevated or low- 
ered to suit the individ- 
































ual operator, it in- 
creases efficiency 
from 10% to 20%, 
and actually saves ap- 
proximately 100 min- 
P utes a day. 
Write 
. ’ 
At Once Medel Write for Dealer’s 
For Our Hes Proposition 
Circular iy Every office supply 
dealer should handle 
and — the Satellite adjustable 
’ typewriter stand It is 
Dealer’s — a bia seller, a geod 
Proposition , profit maker and the 
price is so low that it 
is within easy reach of 
every man who owns a 
typewriter 
In hundreds of in- 
stances Wwe are every 
day making direct sales 
because we do not have 
enough dealers to take 
care of the actual de- 
mand We want addi- 
tional dealers. We have 
i roo yroposition to 
if *'Sateliite’’ Typewriter Stands offer : = write es 
are not handled by your dealer caving that you are 






please write us direct for partic- interested 


ulars. 


ADJUSTABLE TABLE COMPANY 
Grand Rapids, Michigan 

















Typewriter Men 


can add substantially to their 


profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 

You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple. 

Asora Air Cushions are built on the same 
successful principle as the automobile tire, 
& combination of air chamber and rubber— 
of the greatest resiliency. 

Asora Air Cushions would work in with 
your business excellently. We'll be glad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
itary features. 


Let Us Hear from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
PADAM GODREZ & CO., 201 Horaby Rd. Bombay 








PAT. DECEMBER 21, 1915 
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Africa’s Ants More Dangerous Than Lions. 


‘Tis a Far Cry from Filming the Rhinoce) 
Selling Ink, but Rob Succeeds at Both 


rts 


EDITOR'S NOTE.—WVe feel like saying, “Well, | zk 


here!” For lo, this long time we have known that I i 
Roberts of the Thaddeus Davids Ink Company is one of the 
best ink salesmen in the country. We never knew and don't 


know yet who stuttered when Roberts was christened, a 


until we received the following account of some of his ad 
ventures did we know that his life had ventured beyond th 
dangers of Broadway and the comparatively uneventful ‘ 
neys from coast to coast in these United States. But her 


the story, as it appeared not long ago in a Cheyenne pape? 
and what's m there seems to be evidence that it 
ten by our old friend, Em. Glafcke, who, we note, ts 
flaged unde the name P. Emerson Glafcke. 


Anyhow, both R 
erts and Glafcke are fine chaps and we don’t wonder tl a? 


ore, aad 


can 


friends. We are glad to meet them again. Would wi u 
hold a convention of the old bunch who used to gather in th 
barn at the end of the lot and bloody cach other's no 


with an ancient set of boxing aloves! Some of us are editor 
others are lawyers, some are dignified military officers fighti 
the Huns in France Then there are one or two physicians 
and a preacher, who, if he has kept up the pep he used 
hazve,is a mighty good one. A gathering of the old clan 7 
disclose less hair, but would develop more fun, for we would 
appreciate cach other more 


fo journey into the heart of Africa after lions, belie 


ing that lions were the most dangerous creatures w I 
might be encountered there, then to discover that the 
most dreaded living things in Africa are not lions, but 
ants, was the experience of W. W. W. Roberts. of New 
York. Roberts’ amazement upon making this discove 


was hardly greater than is that of persons he meets wl 
are sufficiently fortunate to discover that the dapper 
suave, polished, rotund little gentieman who is the travel 
ing representative of a 7 of ink, 


manutacturer has done 


more traveling and hunting and infinitely more perilous 


hunting, in Africa, than did America’s most specta¢ 
faunal naturalist, Theodore Roosevelt, for Colonel 
Roosevelt hunted with a gun, while Roberts bearded tl! 
lion in his lair, the rhinoceros in his thicket, the water 
buffalo in his swamp and the ferocious, pugnacious, 
domitable and unbelievably numerous ants, equipped 


with nothing able to shoot harder than a motion picture 

He went into Africa to get moving pictures 
and he got them. New he’s traveling the west 
ern United States to sell ink, and he’s selling it There's 
a way about him which suggests that he will accomplis! 
anything he sets out to do 

Remarkable Pictures. 

Probably other American “drummer” 
so large and marvelously interesting a collection of pl 
tographs as Roberts: perhaps no other “drum 
can talk more interestingly about what he has see1 


camera. 
beasts, 


1 


no travels \ 


does 


can this representative of the prosaic vocation of dl 
inks. Listening to him, you visualize the springing | 
the hideous but marvelously agile charging rhinoceros 


the sweating safari, the devastating march of myriads 


ants, before which everything that lives flees or ceases to 
live. He took moving pictures, scores of them, in Africa 
and hundreds and hundreds of “stills,” but he re: 
no pictures to vivify his story—his facile speech 
dramatic delivery are cinematographic, recreating what 
has seen upon the sensitive and sympathetic medium 
your brain \nd of all the things he saw the most 
velous, the most innumerable, the most amazing 
ants. 
Slave Holding Ants. 

“They travel in armies,” said he, in his rooms at the 

Plains Hotel. which the magic of his story has meta 


morphosed into a plain in Uganda. “Millions and 


lions—tens of millions—of them Their numbers are 
conceivable and their intelligence is astounding VW 
they”—Roberts looks like, acts like, and talks like 


been born and reared 


Yes, sir, they 


Englishman, but he isn’t, having 


Flatbrush—“even make slaves go 


millions and millions of them—and surround colonies 

other ants, subdue them and take into captivity eve 
worker ant that survives. We were stopped time and 
time again by armies returnine from such forays, the 


a column of! 
the: 


+? +1 


in parallel columns with 
The ground swarmed witl 
with the warrior ants 
never ending stream of 


the victors where 


victors marching 
captives between them. 
veritably a river of ants, 
edges and in the center, a 
tive ants, hound for the colonies of 
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BROWN’S 
Linen Ledger Papers 











Legal Records Demand Brown’s 


Brown’s Linen Ledger Paper has become the Standard 

for important legal documents, ledgers and record books. 
It is used by county, state, city governments and big business 
generally. It is Uncle Sam’s Standard. 


MGAL records must have lasting legibility. That is why 


Recommend Brown’s for permanence, strength and beauty of 
texture. It will not weaken with age. It cannot discolor 
because strong bleaching chemicals are not used in its manu- 
facture. It is made of pure white rags. 


Brown’s Linen Ledger Paper adds but a fraction to the cost of 
a ledger, but adds years to its life. Tell your customers to 
play safe and adopt Brown’s. Write for Brown’s sample 


Book today. 





Established 
L. L. Brown Paper Company, Adams, Mass., U.S. A. 1850 
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Snlow Qo, Inc. 
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A Catalogue of Stationery 


issued in loose-leaf form with stiff, cloth back 
binder. Every price corrected to date. Supple- 
mented with a monthly Bulletin carrying all price 
changes for preceding month which binds into 


| and becomes a part of permanent catalogue. 


NOW READY 


ENLOW CATALOGUE 


Published by the 
ee EY CAP 
JAMES H. EINSTEIN, President 


362 Broadway - - - -  - New York 


If it's in our catalogue, we have ti 






































S.anlow Co. Inc. 
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Uctover, 


remainder of their 
while 


captives are compelled, all the 
their conquerors. Every little 
extremely interesting—a captive, 
‘iating in her tiny intelligence the fate 
in store for her, would make a dash for liberty She- 
the worker-ants, you know, are females—might break 
through the cordon of guards, but always, always, she 


luckless 
lives, to labor for 
| tell you, this 
doubtless appre 


was 


would be caught Would they kill her? Would they 
harm her? No, sir, they would not; she was too valuable 
to be killed—the owner cannot afford to kill a valuable 
slave No, sir, not a leg of her would they harm, but 
they would surround her and force her back into line, 





her weary march would go on, narch that would 
| in perpetual slavery It is difficult to believe that 
that those little eatures keep slaves, but they do. By 


love, they're not erely intelligent—the little fellows rea- 
4 . ; 

[They do other marvelous things, those African ants, 
ind Roberts can tell about these other things so enter- 
tainingly that are willing to listen so long as he will 


enough 
than a col- 


there are not 
more 


talk, but the news editor Says that 


ants in the world to make this story 


imn, so away with ants and a little about Roberts 
He’s “Little Bobs.” 
They call hin Little Bobs” where he is known, this 


preservation of 
British war- 


salesman of patented compounds for t 


looks lil e tl 


' 


owledge, be 1use he 





W. W. W. Roberts of the Thaddeus Davids Ink Co 


] 


1r—if you do not look at him too long, or should it be 
short, for the similarity ceases when it comes to 
ngth, the late lamented lord of the realm and the war- 
g forces having been remarkable for his extraordinary 
eight while Roberts—well, Roberts is a solid chunk of 
man, but he’s not long. You experience a sensation of 
izement at first when this supposedly commonplace 
mercial representative of an unromantic line of in 
stry begins to talk of Mombasa and Uganda, Kili 
njaro and Victoria Nyanza, Kongo Free and Unvan 
embe, safari and tse-tse flies, but before he has talked 
ng you know that he knows whereof he speaks 


Absorbing Reminiscences. 


you're lucky e'll invite you up to his room, and dig 

nto that astonishing bundle of photo hs stills” he 
ills them to distinguish them from moving pictures 

h are a few undred exhibits to prove that he has 

seen what he savs he has seen There's a different story 


every photograph and every story is interesting 
They range from a realistic word picture of the chill, 
listening beauty of Kilimanjaro ajestically rearing its 
19.680 feet fror the equatorial elt into the realm of 
al snow, to the pathetic little tale of the monkey that 
idopted the safari, but drew the color line: from the 


+ 


hrilling description of a rhinoceros’ hurtling onslaught 


» a sentimental reminiscence anent to the anomalous 
fox terrie! found near Kakuneu and Iost in he 
jungle: from the story of how died the giant lion whose 
harmless corpse, photographically reflected, yet is scarily 


description of the 
of unguentine as a remedy for ills, 


1ogestive of ferocity, to the amusing 


versal appli 
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". For 20 Years the Name 








has represented the best in the loose leaf 
art, both as to 


NOW ata 


ers, and with the material market uncertain, 


quality and practicability. 
time when transportation both- 


e offer to the trade a service unequaled. 








a? <i ws: 
__ 


 — — 


Our product is built up to a standard to give 
the most service per dollar! 


Dealers’ price list ‘‘16B’’ and catalog on request 


C. R. & W. A. NELSON 


328 W. Madison St. CHICAGO, ILL- 














PUT PEP INTO PEN PUSHERS 


he conomy” Cushion gives to the desk worker 
she comfort that goes with the most luxurious up- 
holstered chai Brings bodily rest—mental vigor. 


Dealers properly rated can inspect samples 
norandum, prepaid. If the sam- 
we pay return charges. 


es dont cony\ 


ince, 


shion is made in 15 and 18 in. sizes. 
Felt top in brown or green; bottom and sides arti- 
ficial leather; all edges welted; soft, sanitary, resili- 
ent padding 

3132-3136 Seuth Canal St. 


Economy Seat Company, ©” cHicaco 
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SHEAFFERS 


Self-Filling Fountain Pen 


—is a business builder 

















It not only enables the dealer to get busi- 
ness in face of any competition but also 
holds the business. SHEAFFER users do 
not change to any other makes. They are 
the best advertisers of the many better feat- 
ures of the SHEAFFER Fountain Pen. 


Larse Volume—Good Profit 


is assured to the dealer who handles the 
SHEAFFER Pen and takes a real interest 
in promoting this department of his business. 











The SHEAFFER sells easily, it is well 
advertised, and the Company’s policy with 
its dealers is right. 


We do not compete with our dealers— have 
no branch stores. Profits on mail orders go to 
the dealer in locality where the sale is made. 
Write for full details of our Co-operative 
Stock Proposition to dealers. 





W. A. SHEAFFER PEN COMPANY Fort Madison, Iowa 
Service Stations: 

|] NEW YORK CITY CHICAGO KANSAS CITY SAN FRANCISCO 

203 Broadway 504 Consumers Building Gateway Station Monadnock Building 
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There are CICO customers 
all around you 


Cico possibilities are thicker than 
flies before rain. 


On every side of your square there 
are business offices full of people 
wishing for a paste that never gets 
lumpy, grainy or hard. Think of 
the countless homes, schools, 


libraries where CICO once known 


will find a ready, steady welcome. 


Sell CICO to one person in an 
office and CICO will sell itself to 


the rest of the crew. 

Wherever CICO makes friends 
it introduces the rest of the family 
of Carter Inx Quality Products. 





THE CARTER’S INK COMPANY 
Boston Chicago New York Montreal 
Also manufacturers of Carters Typewriter Ribbonz and Carbonz 
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‘‘Hereafter Buy Where You Can Buy the 
Carbon Paper That Made This Copy — 
This is What I Call a Good Carbon!” 


When an irate employer gives that order, some stationer has 
lost an old customer. And some more enterprising stationer is in 
way of winning a new customer by selling MultiKopy. 

There isn’t a solitary staple in your store, making or losing 
more customers for you than the carbon paper you sell. Stenog- 
raphers are beginning to insist upon having the best in order to be 
up and coming. Employers consult carbon copies impatiently in 
times of trouble and disagreement, and it’s good-bye to any 
stationer supplying them with any except the best carbon paper. 


uitiKory 


OW ovo Or-tucleel a-t elo 4 
That Gives Satisfaction 























You win out oftenest by selling the carbon paper that holds old customers and 
makes new customers. 





MultiKopy is the only carbon paper nationally advertised in the Saturday Fven- 
ing Post and other magazines. MultiKopy in that way sends new customers to 
your store. 






MultiKopy holds old customers by the uniform, unequalled satisfaction that it 





gives. 
Sell the people what they want. Sell the carbon paper that they call and ask 
for by name. Don't turn them away to other dealers. 








We want MultiKopy in the hands of more dealers in order to profit more by our 
national advertising. We will agree to take back after a specified time unsold 
stock—should you have any. 


Our Definite Selling Plan gives full details. Send for it NOW. 


Star Brand Typewriter Ribbons 
Sell and Repeat on Their Merits 









They don't fill. They sell on their merits. They are nationally advertised 
in every MultiKopy advertisement. 





F. S. Webster Co., 338 Congress Street, Boston, Mass. 


NEW YORK: 114-118 Liberty Street CHICAGO: 14 .N. Franklin Street 
PHILADELPHIA: 908 Walnut Street PITTSBURGH, PA.: 830 Park Building 
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external and internal, by which the childlike negroes 
might be afflicted 
Followed Roosevelt. 

toberts went to Africa in 1911 with Captain Jack Hem- 
mett and spent several months in the interior of British 
East Africa, German East Africa, Uganda and the Kongo 
Free State, making moving pictures of wild animals. 
They followed virtually the course taken by Colonel 

sevelt in his famous hunting expedition, and from the 
atives obtained much interesting information regard- 
ng the adventures of B’wana Tumbo—literally “the fat 
one’—and his Kermit. The films which they secured in- 
Iude some of the most remarkable motion pictures of 
lions, rhinoceri, hippopotami, and other African fauna 
which have been secured. 

Robert has spent some time on the road exhibiting 
these pictures and lecturing. He also has traveled with 


the famous Paul Rainey, African moving pictures, and 
exhibited these to King George of England at Bucking- 
h ill Palace le |} is discovered, however, that good sales- 
nen of ink are in greater demand than lecturers on 
\frica, and in consequence is covering the western states 


‘ 1 


or the Thaddeus Davids Ink Company of New York 
le visits Cheyenne periodically, and when he comes he 
never fails to look up his friend, P. Emerson Glafcke, 
ith whom he became acquainted while they were young 


in New York twenty years ago 


The National Trade Mark Question. 


Discussior f a national trade mark proposed to be 
don all 1 ifactures for foreign consumption con- 
tinues in many quarters. The Merchants’ Association of 
New York went on record as supporting the plan in the 


' »? 


ollowing resolution adopted September 23 


Whereas we elieve that the best nterests of our ¢ ntry 
rved wher roods manufactured ere can be readily 
lentified at a times from goods manufactured elsewhere ind 
Whereas we elieve that the identification of the try of 
of any goods is facilitated by t se of a ngle desig 
ition of origin and 
Whereas we believe that the designation “Made i: I ~ 
\ n plain type form, is the best meat of identif tion of 
is manufact ed in the United State f Amer There 
re he it 
Resolved | it the Merchants Assoc tior of New York 
recommends that the designation ‘Made y 2. o \ n plain 
pe form, be ed by all of its members on all goods manu- 
factured by ther n the United States of Amer ind that 
the use of all other markings to identif the count igin 
fs goods | l ontinued 
Switzerland | another angle, as her problem is to pre- 
ent the use of the Swiss national trade mark by German 
re h TE “e" | { | 
¢ Ss. Ww v probablv wish to disguise the origin of 
their products in the after-war period, in order to get 
ntree to markets which will be air tight against Ger 
manufacturers recognized as such The Swiss 
national trade mark will consist « the letters “S. P. ] 
S Syndicat pour l'Exportation Suisse), and its use will 
on ned t two thirds T wl ose apital IS OSWISss 
and to goods that are made in Switzerland « lusively 
the Swiss. No foreign firms are to be prevented fron 
acturing in Switzerland: but not being Swiss, they 
ire to be debarred from using the trade marl Che 
ore t of the trace mark. it 1s said is not to pla é ror 
ers at a disadvantage, but to insure that any articles 
earing the “S. P. E. S.” mark are really of Swiss manu 
bese It is realized that it will be difficult ¢ trol 
t} e of the national trade mar] The plan is t nine 
actual S ss manutacturers nd depend on Swiss 
ers t¢ { for violations ¢ the regulations. and 
ringing improper uses of the trade mark to official 
é Wit re rd to the extensive misuse of the 
ational tr eT k it may he necessary for the inu- 
t € to S ime to the trade 1 k It is reco 
that t y not be accept é » ext ters, and 
rove t ible lf Ss res the nat nal 
r irk f Ils t protect Swiss acturers, if 1s te 
le that the hambers of 1 erce vhicl ive 
é nstr ( tal in establ Ss re i¢ rat i t aide 
ill ( se its abolition 
\ le cor! S ire not para le t \“ Il he \ Il to 
S in this connection, the ¢ erience of | in 
acturers | the mark, Made in (sermany 
wing to the lume of inferior manufactures exported 
from Germany before the war, the makers of quality 
products did their utmost to conceal the origin of their 
goods, in orde » escape the black eve that had been 
given to the mark. “Made in Germar : 
| 
The adoption a national trade mark for American 
products entering into export trade has heen agitated for 
e time. The difficulty of maintaining an exact stand 
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Envelope Sealer Service 


As You Want It 


Mailings sealed with efficiency and dis- 
patch! 
That's the kind of service the Sealograph 
will give your Mailing Department. Best 
by Test. 

Ask for FREE TRIAL. ° 


Hand Power or Electric. 





SEALOGRAPH COMPANY 


1700 Brooklyn Ave. KANSAS CITY, MO. 











Adding Machine Rolls 





W E wind them in three qualities, as follows: 


No. 800—No. 1 White Writing 

No. 700—Good grade M. F. Book 

No. 600—Extra No. 1 White Print 
Rolls are carefully wound, quality second to 
none on the market, and prices the lowest. 
Sample roll and prices gladly sent upon request. 
We can also supply Telephone and Stenotype 


ROCKWELL - BARNES C0. 


819 S. Wabash Ave. Chicago, U.S. A. 
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ard by all manufacturers leads to the possibility th 
mark of origin showing the product to have been made 
in the U. S. A. might ultimately be a reproach inste: 
ot an assurance of quality. Indeed, manufacturers who ha 
an established trade mark in this country are, in mat 
cases, disposed to make their individual trade marks 


known abroad by the same means which they used 
this country—by advertising in the leading publications 
The use of a national trade mark is optional, but in vic 
of the possibilities of such mark going on inferior met 
chandise it is to be expected that a manufacturer jealous 


of his good name and repute would require definite ass 
ance of the integrity of those using the mark before he 
would chance placing it on his merchandise 


Argentine as a Market for American Chairs. 


\ report by Special Agent Harold E, Everley, of tl 
Department of Commerce and Labor, covers the possible 


openings for the sales of American chairs in that Sout! 
estern es NY American country. Aside from the possibilities of selling 


office chairs, there seems to be a wide field for chairs tor 


domestic purposes. 
Are Up-to-Date Argentina has been an excellent market for the ale « 


American and European chairs. Several thousand dozens 











ee ee ee 





The E hi A  . , imported monthly in normal times Because of the inal \ 
wy combine modern features with gor vl of the domestic furniture shops to manufacture chairs owing 
j atawris q ‘ . ‘ : ‘ to the lack of machinery and knowledge of the business, pra 
i materials, honest workma ns hip and ir a Ge diaanmes Gar Gaaiee camet ta enet ter fesele 
4] smoothly-working drawers. They look countries 
q ¢ : ae : Since the outbreak of the war, which cut off the source 
tt well, and stand the test of time. a large part of the chair supply and restricted ship; 
" space, imported chairs have become scarce, and thos 
| : , , : had have increased in price. This condition encouraged mar 
| You sell service when you carry Western ufacturing of chairs in Argentina. In particular instances 
H 4 S ‘ wae i - ay" domestic output is fairly well made. However, the prices a 
Tt Desks, and service is the heart of modern hich and it will be practically impossiiiie for the product 
H business -especially repeat orders the home industry to compete with the machine-made, nice 

; - ; finished, imported article which, in normal times, will s¢ 
b| ne ; for much less than that made in this country It is 
if Write for ¢ atalog and latest price list. that the market again will turn the former sources of su} 

/ after the war. 


Grades and Prices. 


° 
Western Furniture Company Argentina, namely, the cheap. and the medium priced. Some 


. e high-grade chairs are imported, but they are usually sold w 
Blair Ave. and Palm St. _— St. Louis, Mo. other house furniture 
The Vienna or Austrian bent-wood chairs have been more 


Se 


popular than any others. They are used in the cafes, coffee 
houses, restaurants, and in the homes of the laboring class 





Prior to 1914 they were purchased for 30 to 35 pesos ($12 
$15) laid down in Buenos Aires and were consumed at the rate 
of approximately 3,000 dozen per month. The Vienna chairs 
‘ in were nicely finished in dark brown, black and natural wood 
Buy Useful Christmas Gifts colors. They were shipped knocked down. packed three dozer 
in a box, and paid a duty of $2.50 to $3.50, United States cur 
rency, per dozen, depending upon the quality At present chai! 





| 
| 


‘ ’ Jordan sry 9 “ ‘ of this type are much in demand, as the stocks have rur 
Soldiers and Sailors Diaries low Since the outbreak of the war Spanish manufacturers 
bent-wood chairs have entered the market Their product « 
7] not compare with the Austrian make in either price or qualit 
j English-French Translations \ few bent-wood chairs have been imported from Canada 
First Aid Suggestions but because of the inferiority of quality they were not pu 
War Map of Europe chased in large numbers, 


Also a Perpetual Diary 


BY SGT. RUSSELL L. FURLONG Demand for American Chairs. 


The American cheap chairs have found a good marke 












No. 138. 4 SOLDIER'S DIARY this country Those known as the Grecian, decorated with 
Khaki imitation leather Gold stamp lesigns pressed on, have sold in large numbers This 
Fach 79¢ of chair has been purchased for $6.25 f. o. b. New York At 
Ne, 148. \ SAILOR’'S DIARY least 4,000 dozen of this quality were imported monthly or 
Navy blue imitation leather Gold the wat! They are used in two colors, natural wood and dar 
stamp. Each 75« oak Such chairs should be given a good coat of varnish ar 
Nos. 139 and 149, \ SOLDIER'S packed knocked down, one dozen in a box. The duty charg: 
DIARY and A SAILOR’S DIARY is § pesos gold ($2.52 United States currency) per dozen 
Green Morocco Leather Pocket in There is a good market. for chairs of medium gr ude whicl 
cover Gold stamp and edges, round before the war sold for $25 gold per dozen f. o. b. New Yo 
corners Each $1.59 The style having a fan-shaped back has been very popul 
for office use. Those with quartered oak finish and close 
Regulation pocket size woven cane seats possibly have been most preferred Approx 
anes Sh Sense. quanuse oo imately 1,000 dozen medium-grade oak chairs can be _ sold 
Popular binding $6.00 net. in “ns a ae : ,- 
No. 138 monthly. The duty on this type of chair is 47 per cent ¢ a 


fixed valuation which is at present 25 pesos gold ($24.12 United 
States currency) per dozen 

The above-mentioned quality of chair is very largely sok 
in suites of seven pieces for use in offices and waiting roon 
The suite consists of four chairs, two armchairs, and one sofa 
Possibly 100 suites can be sold monthly in Argentina 





Another Useful Gift 
Jordan Liberty 


Soldiers’ and Sailors’ Letters 


A Service Library Scrap Book, for 
Letters, Photos, Cards, Souvenirs, 


Swivel or Revolving Office Chairs. 


The American swivel chair has become very popular 








Army Slang, Songs, Comrades, etc. almost every _office is equipped with one or several t 
the closely woven cane and solid wood seat are used, but the 
BY SGT. RUSSELL L. FURLONG latter styie is preferred. The native shops have tried to mak: 
No. 158 A SOLDIER'S LET this type of chair, but it was discovered that the import: 
No. 158 A I article is cheaper and better As a result domestic compe 


TERS AT HOME AND ABROAD 
Khaki cloth binding Gold stamp 
Each $1.75 

No, 168, A SAILOR’S LET 
TERS AT HOME AND ABROAD 
Navy blue cloth binding Gold 
stamp Each $1.75 


tition will not be important in this line. These chair we 
purchased for $60 (United States currency) and upward 

the war At present, prices are very high and there are ve 
few chairs to be found in the market Argentina wil 

300 dozen swivel chairs per month when conditions are norm 
Swivel or revolving office chairs should be packed’ 12 dozer 
in a case, knocked down. The metal parts should be shipped 





’ S au ~he . 
: Size 0% = 7 om hes N 68 in a separate box ; 
Per Gesonm, $12.60 net o. 1 Typewriter chairs have not been so extensively used as the 
revolving desk chair. It has been the custom in most offices 


JORDAN & COMPANY, Publishers, 299 S. State St., Chicage, U.S.A to use some Ighter make, such as the Austrian bent-wood or 


standard American oak chair for stenographers. 
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@ lhere's the Strongest. Sinusiodl and 
| Most Durable Filling Device Made 


4 The ‘Crescent-Filler’’ is not only the pioneer self-filling device, but 
it still leads the field in strength, simplicity and “workability.” It is easily 
get-at-able, instant and positive in action and doesn’t interfere with the 
hand when writing. It also prevents the CONKLIN from rolling off the 
desk. 

Soldiers and sailors prefer the CONKLIN because it’s the pen for 
hard service, over here or “over there.” The ‘“Crescent-Filler’”’ is strong 
and durable—and too simple to get out of order (has only two working 
parts). All metal parts are non-rusting in salt sea air or any damp cli- 
mate. 





\Vrite for catalogue and dealer’s proposition. 


The Conklin Pen Mfg. Co., Toledo, Ohio, U.S. A. 
Boston Chicas San Francisco Winnipeg, Can. 
59 Temple Place. 1636 Lytton Bldgs 577 Market St. 346 Donald St 








“f) Self-Filling 
‘«/ Fountain Pen 


NON-LEAKABLE 
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Stenographer Influence 
Sells Clemco Desks 


A stenographer or clerk who has ever used a 
Clemco Desk will help you land orders when 














i 
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new equipment is bought. They appreciate 
how convenient it is to have the writing bed 
clear when the machine is in use. 


The Clemco Desk supports the writing ma- 
chine at the correct working height, where it 
can be reached without moving the chair. The 
machine is easily returned to the pedestal, 
away from dust and liability to damage. 


The broad, flat free at all times for 
papers and records, with never a break in the 
surface to inconvenience the worker or to 
mutilate the papers 
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You will find friends in every office when you 
sell Clemco Desks. Get our proposition today. 


The Clemetsen Company 


2608 Flournoy St. Chicago, Illinois 














-just pins! 
















Perfect pins that 
perform as they 
should—bank pins, 
cushion pins, pyr- 
amid pins—and a 
service behind them 
such as only good 
intent can make 
possible. 


Crescent Brass & Pin Company- 
DETROIT, 





MICHIGAN 














A Glass Desk Pad 
Opportunity For Dealers 


A glass desk pad will give any desk, old or new, 
a clean, smooth writing surface. It provides a 
transparent shield for important memoranda. In 
short. it performs real service to the man who 


buys it. 
Rosco and Ravenswood G’ass Desk Pads 
form a proved source of ready profit for the 


dealer. Their staple demand makes these spe- 

cialties a “buy” worth investigating. Let us tell 

you more about glass desk pad opportunity 
RAVENSWOOD OFFICE SPECIALTIES CO. 


ORIGINATORS OF GLASS DESK PADS 
1800-02 Newport Avenue - - - ~ CHICAGO 
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Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes ? thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’'S” containing our 
goods, 





This Trade Mark 
every box 


ALL THIS STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFA(;TURED BY 


Z. & W. M. CRANE 


DALTON, 
MAS88&. 





(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—84 charac- 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 





All Woodstock models have been a 











Cutters 


a For cutting Paper, Card 
Board, Veneer, Cloth, 
Rubber and Thin Leather 
etc., to a thickness up to 
3 inches. Witha 
Golding Cutter 
Zip it is done in an in- 


stant and the edge is 
clean and straight. 


The Pearl Cutter 
Very durable 


Made of iron with steel knives. 


easy to operate. Sizes 
are varied, 13 in. up to 
42 inches 

These cutters in large 
use by printers, multi- 
graph users, bankers 
and offices of all kinds. 

We make also a line « 
Power Cutter » or ill Tab 
Card Cutters, Printing 
Presses, Tableting Presses 
and Printers’ 71 j 

Dealers Wanted 





Golding Mfg. Co. 
Franklin, M:ss. 


The Golding Cutter 


Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 
Agents: 


Be a Charter Member of the Wood- 
stock Organization. GET IN NOW. 


The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 


Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 


CHICAGO, U.S. A. 


Cable: Woodtype, Chicago 
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Stocks of chairs of all kinds are very ‘tow, and when ship- 





Peet's 


Patent Improved 


TRIANGLE PAPER CLIPS 


Si) ? 
‘Ny "Hg RES 


HOLDS PAPERS SECURELY 
Patented May 22, 1917 


Only after trying this new paper 
clip can you appreciate its superi- 
ority. It is so easy to slip on, and 
it holds the papers, etc., absolutely 
firm. The patented crimp does the 
work. It will be worth your while 
to send for samples and prices. 


If your stationer does not carry them, 
write us direct. 


PEET BROTHERS 


618-20 Cherry St., Philadelphia, Pa. 


ping conditions tecome nermal and prices are more stable, tl 
American chair n anufacturers may expect large orders for tl 
produc:s trom Argentina 


Idea Worthy of Imitation. 

We reproduce here a photograph of the roll of honor, 
designed to carry the names of The Berger Manufactur 
ing Company’s men who are in the service of the 
tion. The idea of creating a roll of honor with a special 
design and of sending out regularly each week letters 
to their men in the service was suggested by Miss Mamie 


Piero of the Berger oftice staff. The design for the roll 
of honor was originated and drawn by C. R. Trigg and 
was hand-colored by Miss Piero. It hangs in the lobby 
of the company’s offices at Canton, Ohio, adjacent to 
the service flag. The list of names at present is 
siderably larger than that shown on‘the photograp! 
account of recent enlistments and a new roll of honor 


will be drawn to accommodate the fuller list. 
Two or three men each week are delegated to write 


the weekly letters to the men in service. The letters are 
duplicated and sent to all soldicrs formerly in the co 
pany’s employ. In this way the soldiers are kept in 
































Adding Machine Rolls 


For Burroughs, Wales and 
Dalton Machines 


2;; and 3:3 in. widths. Rolls 33 in. diam- 
eter. Wound on White Hardwood Spools. 


WE CAN MAKE PROMPT SHIPMENT 


Write for Prices 


Menasha Printing & Carton Co. 
MENASHA, WIS. 
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Design for Roll of Honor of the Berger Manufacturing Com- 
pany, of Canton, Ohio, Showing Names of Men in Country's 
Service. A New Roll Containing the Foregoing and 
Additional Names Is in Preparation. 


constant touch with what is going on in the plant and 
the company states that from the responses they have 
received, the movement 1s much appreciated. 


Australian Typewriter Imports. 


Tabulations by the Commonwealth statistician cover- 
ing imports from the United States into Australia show 
imports for 1913 and for the period 1916-1917. Typ 
writers: (1913) $445,566; (1916-1917) $454,103. Cash reg 
isters, computing machines, etc.; (1913) $400,109, (1916- 
1917) $236,633. The shortage of shipping space cut down 
the last showing materially. 


Prominent Industries which Educate Workmen. 


\ number of prominent factories in this country wert 
listed by The American Machinist as noteworthy I 
their training rooms for. workmen, and facilities for edu 
cational work along industrial lines. Included were 
Recording and Computing Machine Co., Dayton, Ohio 
Roval Typewriter Company, Hartford, Conn.; Natior 
Cash Register Company, Dayton, Ohio; Burroughs Add- 
ing Machine Company, Detroit, Mich. 

















October, 1918 OFFICE APPLIANCES 121 








OUR BONDS 
AND LEDGERS 
REQUIRE NO 
EXPLANATIONS 





NEENAH PAPER COMPANY 


NEENAH, WISCONSIN 
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TENSION mm 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 





Hil 
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EE 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
= _ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 

You will be especially interested, perhaps, in 
the Open-End Tension Envelope you ve seen 


everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 
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Our book, ‘‘Envelope Specialties,”’ is in itself an ed- 
ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc. 
33 to 87 34th Street 


Bush Terminal Brooklyn, New York 
Telephone SUNSET 6000 
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ID YOU ever get mixed on the de- 

tails of a rush long distance tele- 
phone order just because you couldn't 
quite get the “dope?”’ 















Or did you ever have your party “hang up” on you 
when you were unable to get the drift of the mes- 
sage because of too much noise all about you? 


If you have had these experiences—and other em- 
barrassing ones—then you are the man or woman 
who will appreciate a Goodrich Air Cushion 
Receiver. 


It covers the ear, shuts out noise and not only softens 
the tone but makes every sound clearer, giving you 
the sense of real privacy in your talk. 





Every large office should have its telephones equipped 
with these Goodrich Receivers. They save time, 
temper and increase efficiency. Try one out and you 
will never be without one. 


THE B.F. GOODRICH RUBBER COMPANY 


The City of Goodrich—AKRON, OHIO 
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GUARANTEED BY 


Thaddeus Davids Ink Company, Inc. 


AMERICA’S OLDEST INK AND ADHESIVE MANUFACTURERS 


NEW YORK Established 1825 CHICAGO 
CANADIAN REPRESENTATIVES: A. R. MacDougal & Co., Ltd., 468 King St., West, Toronto, Ont., Canada 
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The Soldier’s Unwritten Book. 


\ Soldier's Letters at Home and Abroad” is the title 
of a book published by Jordan & Company, Chicago. As 
the subject indicates, the book is to be written by the 
soldier. It was arranged by Russel L. Furlong to af- 
ford an appropriate and permanent record into which the 
striking things in the soldier’s life can be given place 
The book is tastefully bound in art cloth, printed on 
heavy stock, and provides space for photographs, letters, 
post cards, clippings, the names of officers and comrades 
ards and souvenirs, honors and promotions, camp ex 
periences, incidents en route, active service data, pa- 
riotic songs and military slang. Several of the pages 
re made up in vallet style so that the letters, clippings 
1d miscellaneous items that cannot be pasted in readily 
vill have a safe place 


Two New Writing Papers. 
Whiting & Cook, New York, N. Y., are introducing two 
ew novelty effects in writing papers—Persian Stripe and 
loile Ombre. Persian Stripe has a shadow effect, with a 


rood writing surface It is made in white, heliotrope, 
lue, gray and pinl Toile Ombre is a light weight bond 
vith a novelty lish. In papeteries it anpears as “Tolie 
le Bretanne,” in white, blue, pink, gray, heliotrope and 
usset. Die stamped stationery for the Navy and Army 


s a new line 


Savings Bank With Military Effect. 


\ savings bank for quarters and smaller coins has been 
designed by the Strongheart Company, 1510 South Wa 
bash Avenue, Chicago It is a reproduction of a soldier's 

it, finished in oxidized copper. The name plate is etched 

iss or stampe d nickel. 


Press for No. 2 Challenge Eyelets. 


The Edw. L. Sibley Manufacturing Company, Inc., Ben- 
nington, Vt., has produced a new press for No. 2 Chal 
lenge Eyelets. It quickly handles from two to ninety 
sheets of legal | 


Compact Reminder Pad. 
The Champion Reminder Pad, manufactured by the 
Frank A. Weeks Manufacturing Company, 93 John Street, 
New York, N. Y.. ts made with four stubs to the sheet 


The cover is made of black imitation leather, lined with 
oire \ pocket in the back gives storage for the re 
maining sheets 


Fox Makes New Chair Cushion. 


George E. Fox & Company, Chicago, is offering a new 


seat cushion lL he cushion is stuffed with hair, the tufts 
sewed with wire, and is covered on the top with felt, and 
rtificial leather on the bottom The edges are welted 


Draft Blanks Weighed 4,200,000 Pounds. 


If a customer for printing complains of slow delivery, 
he may appreciate the difficulty of getting certain paper 
e is told the weight of stock as stated in the heading 
lranslated into geographical figures, if the blanks were 
laced end to end they would make an equator around 
he earth that wou'd wrap around more than twice—a 
total leneth of 66.000 miles \ total of 224,000 forms was 
sent out in the several drafts, includi that of September 
12 If thev were placed in a pile ten feet square the draft 
blanks of var kinds would make a monument 337 feet 
h May it is the vision of the monument, and the 


t 
potential man power it represents, that has prompted the 


Kaiser’s peace feelers. 
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Business never demanded 
so much PUSH as it does 
now—we must all work 
hard and fast, and 
not grow weary 

must keep the ball 
rolling. 







Oftentimes too, 
we must do it with 
inexperienced help 

many of the best 
men have gone 
‘‘over there.” So much more reason 
for introducing the 


##larchant 
Calculator 


the most efficient 
figure machine 
ever invented. 





o 


Calculated 


Here’s an example: 
Multip:y 765 by $20.0744 Answer—$15,357.3714. 


on Marchant in 6 seconds 


Try this one Find interest on $215,394.00 ‘at “8°, ' or «1 days. 
Answer —$3,398.44. Calculated on Marchant in 8 seconds. 


Marchant Calculating 
Machine Company 
Emeryville, Oakland, California 


EASTERN OFFICE: 
465 Drexel Bidg , Philadelphia, Pa. 





WATCH THE CLOCK 











The 


Office Basket 





Conservation the Cry on All Sides 


It is welt seconded by the products of the Metal 
Office Furniture Co. We conserve property by 
truction that keeps out fire, ro- 
dents and insects 


The Victor Office Basket 


is a companion piece for our desks, and is fin- 
ished to correspond with them. The edges are 
guarded with rubber to prevent scratching other 
furniture \ fire will burn itself out in a Victor 
Basket Think how a wooden or reed basket 
feeds the flames, and spreads them. 


our steel cons 


Write for complete information that will 
convince that our line will pay you. 


Metal Office Furniture Co. 
Grand Rapids os Michigan 
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Morden Swivel Rings 


Are Made on Scientific Principles 


The Rings Are 
Perfect 


The only book rings 
made with a swivel - joint. 
This construction is scien- 
tific as the rings do not 
open in the direction of 
the pull exerted by the 
contents, or by the open- 
ing of the book. While 
they open easily, they 
never exasperatingly open 
unexpectedly. They have 
no enlarged, clumsy joints 
to mar furniture, nor 
sharp projections to mu- 
tilate sheets. 





Morden Swivel Rings Bring Re-Orders 


Used for student note books, stenographers’ note books, 
eyeletted covers, metre reader books, band books, 
catalogs, swatch books, every conceivable variety of loose 
leaf books; and all loose sheets, charts, drawings, blue 
prints, maps, fashion plates, clippings, pictures, post 
cards, fabrics, in fact, amy matter needing to be classified or heid 
in loose leaf form. 


Loose leaf sheets need not be held in expensive binders. 
Heavy manilia, or other material, cut to proper size to 
form outside protection covers, with Morden Swivel Rings 
inserted through such covers and sheets, make a flat- 
opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book, 


Supplied in ten sizes: % In. to 2 in. Price $5 up per 
box. Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 




















































PRINCE 
GEORGE 
HOTEL 













George H. Newton, Manager 


(Formerly of Fifth Avenue Hotel, New York) 








~~ . 


POCKET FILES THAT ARE 


DEALERS’ FAVORITES 


Quick sellers, these little pocket files. The 


kind of goods a buyer and wants, 
often without the salesman saying a word. 
The absolute limit of value at a low price. 
As a dealer, missing an 


opportunity in not handling them before. 


Write Today for Our Booklet 


sees, 


you have been 


John F. Diemer Company 


67 Cortlandt Street, 
New York City 











Fifth Avenue and 
28th St., New York 


HE PRINCE GEORGE is 
one of the most beautifully 
appointed hotels in New York. 


There are 1000 rooms. 


Every bedroom equipped 
bath All 


Cuisine 


with and shower. 
Modern Conveniences. 
Unexcelled. Prices Unequalled. 
In the Center of Shopping and 
Theatre District. Elevated and 


Subway One Block Distant. 


Room and Bath, One Person - $2.00 and Up 
Room and Bath, Two Persons - $3.00 and Up 
Parlor, Bedroom and Bath - - $5.00 and Up 
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TO OFFICE APPLIANCE DEALERS 
ABROAD: 


Write to us if you desire an agency for 

a popular priced adding machine which 
finds a very ready sale wherever of- - 
fered 


The Fourth 
Liberty Loan 


Taxes, in as great volume as is deemed 


prudent, are imposed upon all men and 


all industries with uniformity and ZELLERS-STEVENS, Incorporated 


fs . ‘ 52 Broad , N York, U. S. A. 
tairness. Iv the selective draft the vencwey, New Veet Se mune 


hg ary Cable Address: Zellers Stevens, New York 
personal military burden is imposed Depository: . Atlantic Nations! Beuk 
upon all of military age and fitness Foreign Trade Representatives for Manufac- 
with uniformity and impartiality turers of Office Equipment and Supplies 
When it comes to the placing of gov | WE SPECIALIZE IN 
ernment bonds, the matter of sub Adding Machines Metal Office Furniture 
scription is voluntary. Subscription, Addressing Machines Fountain Pens and 
a cn Carbon Papers Pencils 
however, 1s a privilege as well as a Card Index Systems Time Recorders 
patriotic duty and involves making a Duplicating Machines Typewriters (new and 
. ‘ i, . Duplicator Supplies rebuilt) 
Sate investment at a tair rate ol it : . . 
Filing Cabinets Typewriter Ribbons 


interest. Writing and Printing Papers 


Quotations cheerfully furnished on 
any goods obtainable 








The country is thoroughly aroused. 
\ll doubt as to who brought about the 
CORRESPONDENCE INVITED. 





been dissipated. The Huns stand con 





| 

| 

war and their purpose in so doing has | 
< < ( I , | 

| 

| 

| 


victed before the world. Germany 


believed the submarine would give her 


Continental Desks 


Are Not an Extravagance or a Mistake 


victory, and she deliberately and pur 
posely forced the United States into 
the war, believing in her blind conceit | 


that from this country she would re | 





coup her losses by receiving a large || 
indemnity. For generations we shall 
continue to pay taxes “made in Ger 


many,” but our only contribution t 


(sermany direct will be delivered in a 





Eaton, Crane & Pike Company 


Pittsfield, Massachusetts 


| 
masterful manner by our army and_ |j 
navy. iH] 
P 
Yours for ‘‘a long pull and a strong l P. vn wal dan have carried desks too ex- 
5 __ oo. ] pensive for your town, or too cheap for 
pull and a pull all together. ! any town. ¢ ontinental Desks are moderate 
| in price, and for the average demand. They 
| are well-built and finished. You can ask a 


fair price and give excellent values. Do you 
know of any other merchandising policy 














] that makes more friends and such good 
a Fift Ave i] profits ? 
24 Filbert S$ | We want to prove that Continental Desks are 
( ag 108-110 S . ul ( i both a trade and a bank asset for you. Ask 
~ ] 7 77 ‘ C19 ~ ‘ Hy 7. 7 7 pr myrse 
5 I i clin S | e D 
256 King Street, West [f Continental. Desk Co. 
i] ROCKFORD, ILLINOIS 
Hi} ; 
= 
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Acquaint Yourself 


With Our Line of 


“ADVANCE” 


FILING CASES 
and SPECIALTIES 


In order to know 
what our line is 
order our sample 
assortment of good sellers specially se- 
lected so that you may have one each of 
many numbers and also a small stock to 
sellfrom. Write us about this assortment. 





Catalogue sent on request 





ADVANG 


Papert BS a A od 













PLAIN AND FANCY 

PAPER BOXES 

FuING CASES 
~o 





Pine St. at 21st, St. Louis, U.S. A. 


In replying kindly mention this ad. 








The Dealer’s Inning 


All kinds of postage 
rates — three cent, 
two cent, merchan- 
dise, printed mat- 
ter, newspapers and 
foreign—are shown 
in the chart of the 


LIBERTY 
POSTAL 
SCALE 


It tells at a glance just what postage is needed. It 
saves the time required to figure the amount of 
postage and eliminates the inaccuracy of that 
method. The LIBERTY POSTAL SCALE is built 


entirely of steel and handsomely finished in gold 





bronze. 


The demand for this scale is immense. No matter 
how many scales an office may have, a LIBERTY 
SCALE withvits up-to-date chart is needed and will 
pay for itself in a few days. This condition offers 


an opportunity of a life time. 


Triner Scale & Mfg. Co. 


2714 West 21st Street, Chicago, Ill. 





Where 
Else Can 
You Find 
Such 
Utility? 











Ne ‘cthat the adjust- 
able shelves are lead- 
ed with miscellaneous 
articles 

Here is a steel cabinet of unmatched storage facilities. 
And its price is no more than a four drawer filing case. 


Most cabinets and vertical filing cases accommodate let- 
ters, and little else. The adjustable shelving of the 
steel cabinet shown here, enables it to care for stationery, 
books, catalogs, transfer files and articles of miscellane- 
ous sizes You can “build” its interior to suit yourself 
Shelf adjustment based on il-in Shelves can 
be divided into pigeon holes by vertical partitions spaced 
on 2-in. centers 


TERRELL’S EQUIPMENT CO. 


Hilton Street 
GRAND RAPIDS, MICH. 


centers 


THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here’s a simple device that enables the office boy 
to bind into book form “‘in a jiffy’’ any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 








Pat. May 13, 1913. 


is adjustable to any distances between punch holes 
and to any size of paper. 


_ The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents 
Dept. ‘‘F-B’’ 22 Cliff St. New York City 


Branch: 180 N. Market Street, Chicago 

















My 
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Increase in Production of Flax. 


A Present War ! ssity as Well as a Post-War Trade 
Veasure IVhich Is Being Pushed in Great Britain 
The great development of the aeroplane in war has 

made linen, and therefore flax, a military material Be- 


fore the war Russia supplied three-fourths of the 100,- 
000 tons of flax that British linen manufacturers used 


every year. Some flax was grown in Ireland, and when 
the Russian imports ceased, Irish flax cultivation was at 
once taken in hand \ Flax Extension Committee, which 
has now developed into the Irish Flax Society, Ltd., took 
the matter in hand. First a guarantee fund of two and 


one-half million dollars to support the campaign was sub 


scribed. More acreage was at once put into flax; the seed 
was secured from Canada and elsewhere. The result has 
been that the Irish flax acreage has increased from some- 
thing over 50,000 acres two years ago to nearly 150,000 
acres, which should bring an increase of 30,000 tons in 
flax production This still leaves a shortage of 40,000 


tons, which is being made up by importations from Brit 
ish East Africa and from Canada. If the British Empire 
can become self-supporting in the matter of linen mate 
rials during the war it will be a lasting trade advantage 
to he 


British Shortage of Coal. 


It is Great Britain’s turn this year to look forward to 
a coal shortage. It is not coming upon the country so 
suddenly as did our coal famine last year, but it is in 
sight and is being prepared for both by a comprehensive 
rationing scheme and by speeding up the output of coal 
The British Coai Controller calculates that the shortage 
the coming year will run to 36,000,000 tons. The ration 
ng plan includes not only coal but all fuel and power 


supplies that eventually rest on coal—electricity, gas, 


OK Ee ind so on 


The dwelling-house rationing scheme is already in ef- 


fect, and every householder will get restricted supplies of 
oal, electricity 1 gas proportionate to the size of his 
residence and the proportions of his family This is 
calculated to save 9,000,000 tons: the other 27,000,000 
e Coal Controller is determined will have to be 
saved by rationing the railroads and industries, and this 
rationing scheme ill necessarily fall heaviest on luxury 
and non-essential industries As the shortage has been 
rreseen and is being prepared for so far in advance, the 
er does not anticipate that it will have a crippling 
effect on any industries But it 1s bound to have a re 
strictive effect on many non-essential industries, and it 
will result in a still further decrease of production The 
general plan is to reduce coal supplies by one-half in 
those factories not engaged upon essential work, witl 
ressively smaller production if those factories 
vh re manufacturing government supplies to a great 
extent of their capacity There has already 
n the st been difficulty in getting full coal supplies: for 
nstance, the pottery trades having during the past year 
heen rationed to 75 per cent of their previous year’s su 
’ , they have been able to get not more than 50 
, f their former tonnage. There has been a simi 
in the lace and paper 1 dustries, and many 
é 
P wit! rationing scheme, plans for the 
oal pt iction are to be pushed. It is hoped 
ertain number of miners back from the 
[he nion officials themselves are making strenuous ef 
ts to reduce bsenteeism But beyond this more ef 
‘ ods roduction are being considered: it is 
i e ( var the output per miner engaged 
(;reat Britat was only 44 per cent ol the output per 
persor n the United States, although it was 6 pet ent 
tl ge output in Germ any (sreater 
of |] r-saving ppliances and more effhcient organization 
" burning of peat, and even of wood, 
Ids g ouraged. and thorough investi 
the National Salvage Council 
ssibilities of municipal salvage of cinders 
j esti tes that the equivalent of over 2.000 
000 tons of coal i eing wasted through-the non-uss 
The whole British coal and fuel question has 
| estigation for two vears by a Coal Co 
ange pee naneniteed ind by a governt tal Fuel Re 
results leading to ereater emcency are 


all this study 


APPLIANCES 1 





Quality Production— 
Prompt Deliveries— 
Low Overhead— 


We are fortified on COLORS and 
are making deliveries on the 
following in both TYPE- 
WRITER and PENCIL CAR- 
BONS equal to the High Grade 


of our blacks: 


BLUE 
PURPLE 
RED 


Write Us for Samples 


The Mercury Mfg. Co. 


E. F. GUERTIN, General Manager 
ROCHESTER, NEW YORK 
Manufacturers of CARBON PAPERS 
AND TYPEWRITER RIBBONS 
for the DEALER only 











SUCCESSFUL BUSINESS 
FINDS CONTINUED USES 


for Bushnell’s “‘Paperoid’’ Filing Containers -- 


For holding Agreements 
and Contracts. 


For classifying Letters. 
For holding Price Lists 


and Catalogues. 


For use on Desk or in 


Cabinet Drawer. 





One f Many - ‘ 
Standard Styl For Sales and Production 
Departments. 


And— right now — for 

keeping Liberty Bonds in 

the Safe or Deposit Box. 
Satisfied users come again and again, and 
that’s the very reason why dealers should sell 


BUSHNELL’S “PAPEROID” FILING CONTAINERS 


If you have not received New Price List and 
Terms of September Ist, write for same. 


ALVAH BUSHNELL CO., PHILADELPHIA 
925 Filbert Street 




















130 OFFICE 





Something Brand New 
in Post Binders 


This. new Adams Flexible Post Binder does the 
work of: any post binder, for temporary or per- 
manent use, and conserves storage space. When 
you have filled the binder, simply turn down the 
flexible posts. Its price is one of its attractive 
selling points. 


The Adams Flexible Post Binder 


has a U shaped post, the ends of which are 
quickly and easily bent over for permanent 
binding. ' 

Made of special press board in beaatiful 
clouded effect. Equipped with one or two sets 
of posts and four rust proof eyelets. 

Any special size to order. 

We also make the Ideal Book and Key Rings. 


Henry T. Adams Manufacturing Co. 


6796-98 South Chicago Avenue 
Chicago, Il. 















Good Profit In 
This Waste Basket 


~ |OOD looking enough for the finest office 
{. or home—the ““NEMCO”’—the Dandy 














all metal waste basket—is so strong a 
man can stand on it. It’s a big capacity basket, non- 
rustable. And the solid steel bottom is im to stay. 
Small mesh prevents paper, etc., from sifting out. 


SAA AA AAA 
Rea 
SR “hii 
Henne: 

YY XUAN MK 
NAY YX 





A) Mt 
OOO XX AME 
\) WV 
ON The Dandy 
NY wii) Waste Basket 
NY Wi comes in 3 sizes and 3 
44M) AA Wilt finishes — beautifully en- 
Hiynnneeees yi nameled in rich maroon 
, and oiive to match office 
| equipments, also pure 
) white. 


_ e Get our special offer to dealers 


NorthWestern Expanded Metal Co. 


83 olony Bidg. 
CHICAGO 
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Disguise No Longer Needed. 


Ever since woman has acquired responsibility in busi- 
ness it has been a practice to disguise her femininity by 
using initials rather than given name in signing coric- 
spondence. This has been a concession to conservatism 
It was felt that many correspondents might look askance 
at a woman’s signature—so much so that some “crustys 
might trade elsewhere rather than deal with a woman. 
But things have changed. The few women correspond 
ents and executives of a decade ago have grown to 
large army today, and the ranks are increasing. Women 
are handling men’s desks, not only in the lines that sell 
to women, but also in mechanical lines. They have 
proven their fitness, and should get credit for their eft 
cient service. 

Almost every business man, in looking up commerci 
connections, has been surprised to learn that some persor 


owning a familiar signature, is a woman. Perhaps the 
women in responsible business positions have often ex 
perienced situations like one recently reported. A mer 


chant called on a wholesale house, and asked to see the 
man whose name was signed to the letters he received 
from the house. The individual was a woman. 

“Oh, you're a lady,” was the surprised expression of 


the merchant. “I have often been taken for one,” replied 
the correspondent. Likewise, men with grievances hav: 
called on the houses with which they were dealing, and 


stored up a vocabulary of wrath to work off. Meeting 
woman when calling, their plan of attack required imme 
diate revision 

Let one of the compensations for women now doing 
the work of men assigned to government service be the 
right to sign themselves as women. Thev have earned 
that recognition—and it is but fair to their masculine 
associates that they abandon their disguise. 


No War Tax on Articles Sold Abroad. 

The Attorney General has given an opinion to the S« 
retary of the Treasury relative to the payment of war 
taxes on articles sold in foreign commerce. Stripped of 
citations the opinion holds that the tax levied by Sectior 
600 and by the analogous sections of the war revenue act 
of October 3, 1917 (40 Sta., 316 et seq.), does not apply 
to sales in foreign commerce by a manufacturer, produce 
or importer located in one of the several states of the 
United States. 


More New Members. 


The foilowing firms and individuals have become mei 
bers of the National Association of Stationers and Mar 
ufacturers since the date of the last published report 

Taylor Paper Company. Provo, Utah; E. W. Shannot 
Appleton, Wis.; Bush-Chatterfield Company, Flint, Mich.: 
Oliver Typewriter Company, Chicago, Ill; Commercial 
Printing & Staticnery Company, Baltimore, Md.: Cont 
nental Bank Supply Company, Howard J. Rhodus, man 
ager, St. Louis, Mo.: W. W. Corlett, president, Defiance 
Manufacturing Company, New York: A. Sinderbrand, 
salesman for the Heinn Company, New York; Mont 
gomery Book & Stationery Company, Salina, Kansas: 
Goldsmith Book & Stationery Company, Wichita, Kans., 
Theo. Schmidtman’s Sons Company, Manitowoc, Wis 
Herrick Book & Stationery Company, Denver, Colo 
Baum Paper & Stationery Company, Washington, D. ¢ 
J. H. Saumenig Company, Baltimore, Md.; H. B. M« 
Ardle, Chelsea, Mass.: Hartman-Bruderlin Stationery 
Company, Denver, Colo.: H. C. Shaaber. Reading. Pa.: 
Fris Bookstore, Holland, Mich.; Robinson-Wright Print 
ing Company, Trinidad, Colo.; Bower Company, Phoenix 
\riz.; Bramwell Book & Stationery Company, Ogden, 
Utah; M. J. Tobin Company, New York, N. Y.; Arthur 
C. Arnold, Providence, R. I.; Caribonum Company, Ltd 
London, Eng.; McLeod Furniture Company, Grand 
Rapids, Mich.; Kilborn Brothers, New Haven, Conn 
Field Stationery Company, Tulsa, Okla.; F. C. Herget 
Pittsburch, Pa.; Baumgarten & Co., Baltimore, Md.: War 
ren R. Cobean, Calle Piedras, 132, Buenos Aires, Arget 
tina. 


If I Were a Stationer. 

I would equip stenographers’ note books with wire 
holders. This holder would carry a piece of sand paper, 
upon which the stenographer could repoint her pencils 
This added convenience would increase my sales of noté 
books: and would perhaps stimulate my sales in other 
lines.——System 
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Old Town 


Ribbons and Carbons 
Are Made Right 





rhat’s the important thing for you to know thes¢ 
days. We fully realize that permanent success de 
pends on Quality of Merchandis« Customers’ 


orders will come to you regularly when ‘you sell 


ods of the quality and uniformity possessed by 
OLD TOWN RIBBONS and CARBONS 
Re-orders are what count Dealers who have sold 
products and consumers who have used them 


Verify Our Claims 


We want Stationers—Dealers—Live Sales Agents 
in every city where we are not already repré 
sented Foreig1 inquiries will receive prompt at 
tention. Write at once for full information. This 


mean a big opportunity for you 


Old Town Ribbon & Carbon Co., Inc. 


Manufacturers of 


Old-Town and Crowfoot 
Brands Ribbons and Cartons 


Gen’! Offices and Factory, 245-247-249 Centre St., New York, N. Y. 
































- 
we 


No. 2 No. 3 





100 to a Box—10 Boxes to Carton 














ii Us 
|!) GET- OUR- PRICES - AND- SAMPLES (3 
H) before placing order elsewhere. Order | fT 
Tri now while prices are low Can make f N 
MAY deliveries at once. Hy \ 
iy ORDER YOUR YEARLY NEEDS NOW Hil 
an y\ 
Wa) Send for our Illustrated Catalog with prices and samples a! 
Ly The Hoge Manufacturing Company, Inc. }/} 
} MANUFACTURERS OF (Vt 
| STATIONERS’ SUNDRIES i\ \\ 
a Modern Specialties in Brass, Steel and Wire ¥}) 
\/ Forty-five John Street. NEW YORK, U.S. A. it yi 
\ | 


‘ MODERN |i 
\\) PAPER CLIPS ¢ 


=> Gp 


*‘Known the World Over’’ M \\ 
9% MADE OF THE BEST SPRING STEEL WIRE 


_—- 
=> 

















SAVING! Money, time, space—every office man ‘is 


figuring on these problems And by so simple a 
method as the selection of a certain kind of paper 
for use in his office, he can effect these savings to a 


remarkable degree 


Attractive strong durable and of tissue weight, 
Dexter's Star Manifold Linen has a practically unlim- 
ited number of uses in the business office. Designed 
for correspondence, manifold copies, file copies, orders 
and instructions of all kinds made in duplicate; in 
7 distinct colors and white in several finishes. 


Send for a convenient sample book, 
with list of sizes, weights and prices 


C.H. DEXTER & SONS CO., Ine. 


WINDSOR LOCKS CONNECTICUT 





Our Claims 


for WRIGHT DESKS 


Are Unqualified 





No. 2060 


In convenience of design, selected materials and 
character, Wright Desks represent the best val- 
ues you can offer a customer. In value we mean 


appearance, comfort and ease, long wear and ap- 
propriate pri Surely your customers will ap- 
precia th S¢ id i o¢ 

Write f ll it tion 


WRIGHT DESK CO. 


Rockford, IIl. 
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The New McM 
Flexible Post Ledger 


has variable capacity 
of from one to one 
thousand 
sheets or 
up to full 
six inches 
of expan- 
sion as 
shown. To 
open or 
lock you 
simply 
press one 
of the levers. An 
attractive, efficient device. It 
operates instantly and is thoroughly 
adaptable to your work. 






Write for Circular or Ask 
Your Stationer. 


McMILLAN BOOK CO. 


SYRACUSE, N. Y. 





GLEICH’S 
INK 


Gives the Service 
Demanded by 
Modern Efficiency 


Made in Six Colors 


Catalog sent at your request 


Manufactured by 


THE COMMERCIAL PASTE CO. 


COLUMBUS, OHIO, U.S.A. 











Rebuilt Typewriters 
All Standard Makes 


at as low prices as consistent with 


Honest Work and Good Quality 


All machines guaranteed against defect. 


Courteous and Prompt attention 
to inquiries. 


Price list on application 





THE HARRY A. SMITH 
TYPEWRITER CoO. 
Wholesale—Export 
218 N. Wells St. 


CHICAGO, ILL. 























RIBBONS AND CARBONS 
“Symbols of Quality’’ 


The kind of quality that demonstrates itself 
in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro- 
ductive methods assure satisfaction at all 
stages of the transaction. 


The call for BUCKI Ribbons 
and Carbons is unending. In 
a majority of heavy- 
buying territories 
all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op- 
portunity in your 
field. 


The Buckeye 


Ribbon & Carbon Co. 
Manufacturers 
1466-68 E. 55th St., Cleveland, Ohie 
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Bauer Urged for President. 


Stationers’ Association presents a cogent 
argument in election of its president, Ralph 
S. Bauer, to the presidency of the National Association 
and Manufacturers. Mr. Bauer is one of 
stationers whose abilities are nationally 
know! He has performed fine service in whatever posi- 
tions of responsibility he has been placed, and is logically 
in line for t nportant office to which his home 
urge that he be elected 
Mr Bauer its a man 


The Boston 
1 favor of the 


of Stationers 


the prominent 


folks 


who has repeatedly demonstrated 
bility, and the work which he 
Boston Association supplies the 
that he is the man _ for 


is force and a successful 
yrmed for the 
f needed 


root 1 proot vere 


arger responsibilities 


Here is Mr. Bauer’s record in brief, as pointed out by 
the Boston Associatior 

He has been at the head of the stationery business in 
Lynn, Mass., for more than twenty years, and has also 
conducted a branch store in Salem, Mass., during a con- 
siderable part of this time. He is a director of the Se- 
curity Trust Company of Lynn—the largest bank north 
of Bost —and vice president of the Lynn Morris Plan 
Bank. For seven years Mr. Bauer was president of the 
Lynn Board of Trad He was president of the Lynn 
Chamber of Commerce for two years, and president of 


County for a 
Massachusetts 


of Trade of 
like period. He is vice president of the 
State Board of Trade, delegate to the Massachusetts 
Constitutional Convention, and Governor McCall has just 
appointed him one of a committee of seven to look after 
ation of maimed and wounded 
from abroad, to make them self-supporting 

\n announcement embodying the foregoing facts was 
ently to members of the National Association 
committee of the Boston Stationers’ Asso- 
Whittemore, G. L. Davis 


Board 


the Associated 
] } 


the edu soldiers returned 


- 
nel] 


mailed 
by a pe ial 
ynsisting of George C. 


haplin. 


ciatior 
and W. J 


Copper Imports to Increase. 


The \ Trade Board has issued a modihed ruling on 
the importation of copper, which may be of encouragement 
to users of copper and brass. It is recognized that govern- 
mental forces control the copper and brass supply, and are 
doling out stocks very niggardly. W. T. B. R. No. 249 has 
moditied No. 211 to permit the importation of copper con- 
centrates containing 50 per cent of copper from non-enemy 
countries, instead of 60 per cent or over, as under Ruling 
No. 211 The earlier restriction, covering the importation 


from Cuba, Canada or 


tes containing less than 50 per cent ol 


Mexico, and copper 


( opper, re 


mains in force. There may be a grain of hope for the 
office appliances field that if shipping space permits an in 
crease of importations, the allotment of copper for this 
held may be increased slightly 


Salesmen Co-operate with Other Territories. 


\ writer in System tells of the plan followed by the 
salesmen of an othce equipment manutacturer lf a buyer 
changes s employment or is transferred to different ter 
ritory, t change is reported to headquarters, and the 
salesn the ne ¢ itory 1s advised Thus the sales 
effort of the old territory is used for the benefit of the 
new, and the buver ts kept as an active prospect. \ n 
ern selling the v e country is apt to have many sucl 
‘ ae nd sale are keen to report such changes 

s tl turr t the benefit of the system whet 
buyer moves into their territory. 
Desk Revamped for Loose Leaf Bookkeepers. 

An insurance I ny which used the loose leaf sys 

ter lapted flat top desks for the bookkeepers, g 

Wit th the standi: desks previously used. Systen 
c lained the pl \n ordinary flat top was equipped 
\ se writ hinged to the front edge of the 
es vide in attachment at the b k so that 
tne Q ec | idjusted t gle Ink 
wells, pens, and of the bos were ke] 

the ight and drawer [his plan enabled the 
workers to sit it mfortable position in a swivel 
chi nstead of perching on a stool, and needlessly tiring 
then selves hefore the lay was over . 
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Partitioned Expanding Envelopes 









“FIBERSTOK” envelopes with 2, 4 and 6 pock- 
ets are always in demand by offices for filing 
purposes and by salesmen, collectors and others. 


Carry an assortment of sizes in stock and dis- 
play them in your windows. 


“FIBERSTOK” quality is recognized as the 
“standard”; prices are low in comparison with 
others; shipments of all standard sizes can be 
made same day order is received. 


Send for samples and catalogue. 


National_Fiberstok Envelope Co. 
Philadelphia, Pa. 


429-447 Moyer St. 


NEAL 











“BUMP” 


If one machine does 
the work, why two? 


The New Stand 
Model Bump 
Paper Fastener 
and Punch is a 
paper fastener 
at one end—a 
punch at the 
other, taking a 
1 in. binder. 
Service — Efh- 
ciency —Econ- 
omy. Can you 
beat it? 


Then there’s 
the Hand 
Model “BUMP’”’ 


that dealers call “Old 
Reliable.” 


A paper fastener 
that'll never cause 
A steady producer for 
They will do 


you a moment's worry. 


the trade. Display these models. 


the rest. 


BUMP PAPER FASTENER COMPANY 
La Crosse, Wis. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New Yor 
























No. 3 Riveto No. 3 Punch 
Eyelet Machines Black Enamel Finish 
Furnished with 200 Eyelets 2}” gauge only 
with each Machine 








No Miss Stapling Machines 
Made of Stamped Steel 
Handsome in appearance 


Defiance A Clips 
Six sizes, 1}” to 6” 


Defiance Manufacturing Co. 
384 Broadway 
New York 


Manufacturers of 


Stationery Specialties 
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THE 


11.40), [ela dh 


INK WELL 
SAVES INK 






$1:5¢ 








Economy That Pays 


A real economy must save time as well as material these 
days—the INKONOMY Inkwell scores on both points. 
The INKONOMY is thoroughly convenient and practi- 
cal: there is absolutely nothing about it to get out of 
order, it cannot be upset as to spill the contents, It 
makes one month’s supply of ink last six. Waste by evap- 
oration and clogging is eliminated. 

INK- 


these 


Simple, durable, compact and economical, the 
ONOMY is a particularly good investment for 
war times. Your customers will quickly see this. 


Single Well $1.50. Double Well! $3.00 
Our Special Dealer Offers Would Interest You 


We are also manufacturers of a complete line of 


Leather Goods. Write for prices and information. 


HAROLD CHESSON & SON 
West Brookfield Massachusetts 
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PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of 

Those Who Have Passed Away and 

Whose Work in This World Is 
Tinished. 











—7E oe 
Charles E. Anderson. 


September 2 Charles E. Anderson, manager of the Chi 
cago branch ot the Royal Typewriter Company, died at 
his home, 830 Fair Oaks avenue, Oak Park. Heart disease 
of several weeks’ standing caused his demise. Mr. Ander- 
son was born in Ireland, and came to this country with 
his parents as a boy. He had resided in Chicago and 
suburbs for twenty years, and spent much of that time 
in the employ of the Underwood Typewriter Company 
and the Royal Typewriter Company. A widow, Mrs 
Emily Anderson, and two sons survive—William, aged 15, 
and Harry, aged 13. Mr. Anderson was a Knight Tem- 
plar, a member of the Oriental Consistory and a Shriner. 


Burton W. Herman. 


3urton W. Herman died September 27, at his home in 
Boston, of Spanish influenza. He had been ill but a week, 
and was thought to be on the road to recovery, when he 
had a relapse, and passed away. He had been connected 
with Hill, Smith & Co. for over seven years. A widow 
and two children survive. 


Frank W. Calvert. 

Frank W. Calvert, lately master mechanic at the Chester 
plant of the Scott Paper Company lost his life in a sad 
accident. Due to prolonged absence from work, investiga 
tion was made, and Frank, his, wife and their five-year 
old daughter, Marjory, were discovered dead in their 
home. I!luminating gas accidentally turned on caused the 
death of the entire family. 


Willis Hale Abbott. 
Willis Hale Abbott died September 7 at his home in 


New York. He was 53 years old, and president of the 
Abbott Press, manufacturing stationers and printers. 


Joseph C. Bridgeman. 

Joseph C. Bridgeman, a pioneer stationer and bookseller, 
passed away in September at his Hyde Park home. He 
was proprietor of the Old Corner Bookstore in Spring- 
field in the early ’sixties. Later he was associated wit} 
Henry D. Noyes Company and the Cutter-Tower Com 
pany, of Boston. 


Lee R. Matlack. 


Matlack, a member of the firm of Graham & 
Matlack, Philadelphia, passed away August 21. The cause 
was diabetes. Mr. Matlack was very well known as a 
salesman in the stationery and book trades. He was ur 
married, and is survived by several brothers and sisters 


Lee R. 


Charles Swanson. 


Charles Swanson, who for several years had been an 
employee of the Wilson-Jones Loose Leaf Company, Chi 
cago, has passed away. He was connected with the meta 
wash room at the time of his death. An insurance policy 
for $600 was paid his widow, as he was insured by the 
company in a blanket plan which applied to employees 
months’ 


of six connection with the company 











OFFICE APPLIANCES 








Whe a customer comes into your store, 


your salespeople offer the best or the 
pti Be If they hand him the best, it means 


increased sales and a satisfied customer. We 
have been makers of the best Notes, Drafts and 


Receipts for over forty years. Your own imprint ) 
without extra charge. 


C. R. Gibson & Comp pany 


Broadway at 18% St. — New York. 























nie . Se er om 
The name of “CROWN”, as applied to Typewriter 
ibbons and Carbon Papers, stands for the best and . 
est grade o. goods made. 
m1 grace o lade ae ae . 2: 
1e material used in their manu acture tl > fine ; FLL Ee >? 
the c¢ He" epee. and brilliant; both ribbons It) 
rbon paper are non-drying and non-fadi gy, and IC WRI 
e of sharp, le an work fro m beginning to en : Nes / ) 
f ns and carbon Lap ae are made in a complete; ° , . 
. . ' , Roe =| MPP 
nd up-to-date factory, by men whose experiee ee . FAST & PERMA 3 
ears ef product fp t and uniform quality , . 
slers wishine cain aul 
COMPLETE i 


ar 
ir Eng ly h Spar } 





tugu 


CROWN RIBBON & C CARBON MFG. CO. 


782-790 ST. PAUL STREET SOP SESTER, N. Y., U. S.A. Every wrep Writing Joy 


7! he ink that never disappoints, corrodes, clogs or 
ades. Fills a fountain pen full of liquid com ort. 
Fe eds st oothly and evé nly. ideal for dealers 
seeking a generous margin of profit and unfailing 


‘ ; tine 
>i Vii 


Write for trade discounts. 


The Robert Keller Ink Company 


Manufacturers of Inks, Mucilage, Paste and Sealing Wax 
DETROIT, MICHIGAN 
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PRACTICAL OFFICE ARTICLES 


Our Entire Line Consists Mostly of New Items for the Office 


Our twenty-page 
Catalog explains 
and _ illustrates 
30 of these 
modern office 
devices — all of 
which have ex- 
ceptional merit. 


Write for cata- 


log and prices PAPER WEIGHT AND MEMO. PAD 


TODAY. 


Inquiries f rom 
Exporters so- 
licited. 





T. W. Shock Absorber Pad 





Many other practical 
ofhice appliances 





GLASS DESK PADS—Three Sizes 


Polar M’f’g Co. 101-107 Marshall St. Philadelphia, Pa. it 


Members of the National Association of Stationers and Manufacturers 














New Amfil Typewriter Specialties 
Amfil Ribbon Re-Winder 


A wonderful time saver for re-winding ribbons from one spool to 
another. Also in winding onto spools from a reel as shown in the 
illustration. This appliance correctly fills the need that has 
existed for twenty years. 


Amfil Sectional Cabinet for Parts 


An instanily accessible receptacle for the endless number of typewriter 
parts which go to make up a complete stock. It will greatly assist you to 
keep a sufficient stock, so necessary in the handling of Rebuilt Typewrit- 
ers. Delays are usual at this time; avoid such if possible. 

The outside, including 
the drawer fronts, is 
steel, finished in olive 
green enamel. The in- 
terior is wood. It is 
made sectional so that 
it can expand with the 
business. 






Write for further 
particulars of these 
and other new Amfil 
Products. 


THE AMES & FILSTEAD CO. 


Producers of Better Platens for Typewriters 


CHICAGO SAN FRANCISCO 
4 607 S. Dearborn St. 507 Mission Street 
( NEW YORK DENVER 


— 83 Duane Street 1627 Champa Street 
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Gregory C. Wright. 
Wright, a pioneer rubber stamp maker of 
Cincinnati, passed away in September at his home, 877 
Hutchins avenue, Cincinnati Mr. Wright was a leading 
stencil and die manufacturer in Cincinnati, making his 
first rubber stamps there December 13, 1872. He is sur- 
ed by his widow. three sons and a daughter 


uregory ( 


Charles T. Ledden. 


Charles T. Ledden, a St. Louis salesman for the Todd 
Protectograph Company, lost his life in an accident Sep 
gral | y, | 


tember 10 He was caught between a heavy truck and 
i street car, and was almost instantly killed by being 
thrown under the car. Mr. Ledden was one of the best- 
known salesman of the Southwest, where he had trav- 
eled for years He joined the Protectograph forces in 


1913 as salesman and general sales agent in different 
] kansas and Missouri \bout three months 
igo he affiliated with the St. Louis selling organization 


Hydesaburo Ohashi. 


Hydesaburo Ohashi died at Columbus, Ohio, October 1 


He was head of the tirm, H. Ohashi & Company, Inc., 
manufacturers 1 importers, 54 Leonard Street, New 
York, N. Y. Mr. Ohashi was a native of Japan, and forty 
one years old at the time of his death. He is survived 
1y a widow and sor He was educated at Harvard. and 
was connected with severai prominent clubs. 


George W. Hart. 


ynne of the best known typewriter men 


George W. Hart 


n the West, di athis home in Denver last month 
of appendicitis fter a brief illness He was an old 
time telegraph operator. He was, at the time of his 


leath, manager for the Rocky Mountai: 


Remington Typewriter Company. 


states of the 


William B. Hennan. 

William B, Hennan, Somerville, Boston, Mass., passed 
iway after an illness of two weeks. Influenza caused his 
ermise He was thirty-three years old, and left a widow 
and two children. Mr. Hennan had been with Hill, Smith 
& Company, stationers, for about six years 

R. L. Dulin. 
R. | Dulin, leading stationer of Kingston, N. Y 
1 vav lat n September. 


VW liam | le tte of Gloucester, M iSs., died septel er 
21 « pneut t ollowing an attack of influenza He 
d nducted tationery store for several vears 


New Draft Won't Upset Business Much. 


1iewed ft the standpoint of selling merchandise, the 
recent drait will not upset business as much as the 
original registratior1 The first draft called only young 
met In the second draft a large proportion of the reg 
istrants were tured men, with home obligations nd 
( the listed classify as essential lr] etiect 
yn the stationery trade in general should be very slight 
There is a new angle to the draft of September 12 whicl 
sl l hav ( bl bearing on the stationery trade 
The withdrawal of the younger clerks and office men has 
iT employment part time or otherwise ror 
boys \\ re the students have engaged in office 
it is reasonable to expect that they have ired 
nterest in office methods and appliances whicl 
é ed toa t The school boys have been eart 
re my ev tl n has heen their fortune to make in the 
Assuming 1 t the boys have had an opportunity 
» le to ope typewriter for instance, n yf 
ill be possible buyers of portable typewriters and 
It achines Che ambition to own a machine hits 
st every y I man, and the possibility of paving 
ut of his own earnings 1s vé u 
Perhaps an investment in a typewriter may be t — 
ic s the youngsters here are ther 
- the line 1? the . t ¢ ges iT 
\ the terest 1 é oO to on 
lust what these te! ; re denends on the co é ness 
ot the stationer stock. but a little study of the situation 
vill show the i ler what he can wamiieh in éreat 


rT? +r ¢ ' new mvers 
rik oO 
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These wonderful time saving Office 
Necessities are well known standerc's 
of the best type in ofice equipment, 
not because we say so but because 
they are recognized as such by con- 
stant users as well as dealers in all parts 
of the world. 

We screw our prices down to the very lowest notch; 
only three slight advances during the war. « 

We solicit your co-operation— Let us serve you. 

Prices, illustrated and descriptive matter sent on request. 


THE O.K. MANUFACTURING 


SYRACUSE, N.Y, U.S.A. 




















ALL GG SINGLE 
LEATHER PLY 
Loose Leaf Price Books and Memo Books 

In our patented all leather, single ply covers we offer you some 
thing difercnt and bctter than covers made in the old way. Each 
cover is one solid piece of heavy cowhide, finely tanned, and finished 
in black levant grain. It makes a handsome cover and one that 
will stand the hardest kind of use. 

The illustrations below show the difference in construction to 
which we refer. The old style cover is made of three different ma 
terials glued together, while our all-leather cover is one solid piece 
of leather. 

Four Times Actual Thickness * 





OUTER COVERING 


BOARD * 
ee meres nee 


Both are of the Same Thickness 


Moisture and heat tend to 
soften the glue, warp the cover 
and separate the layers in an 
old style cover. Sometimes 
the card-board interlining is 
broken. These things shorten 

good 





ALL LEATHER 

















the life and ruin 
looks of a book. 

The Trussell all-leather 
cover will stand up under all 
weather conditions and the 
hardest use. 


Trussell Mfg. Co. 
Poughkeepsie, N. Y. 
New York Office, 106 Fulton St. 


Canadian Representatives 


A. R. MacDougall & Co. 
Incorporated 


Toronto, Ont. 
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Dust Proof 
Damp Proof 
Rodent Proof 
Fire Resisting 
Easy Operating 
Efficient 
Strong 

Rigid 
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Aurora Steel 
Transfer Cases 


In Letter, Cap, Invoice and Ledger Sizes 





We can make Prompt Shipment for Government use or for 
Essential Industries as Defined by the War Industries Board 


Be prepared for the coming Transfer Season May we send 
you further description and prices? 


AURORA METAL CABINET WORKS 
AURORA, ILLINOIS 


NEW YORK OFFICE: 368 BROADWAY 














a 
"Tits sale cannot we regarded as intrinsically profitable 
unless its effect on your business extends beyond the 
point of wrapping the package, brings the custor er: 
back repeatedly, thus yielding the house several additional 








profits To this 


Cumulative Profits Class 


belongs the Ajax eyelet fastener, every sale of which post- 
tively means additional business unsolicited, for its 1,000 
different uses in office and factory means the constant con- 
sumption and sale of eyelets. 

The Ajax automatically punches a hole, inserts and clinches 
an eyelet in from 2 to 50 sheets with one operation. Punche- 
paper, cloth, leather; binds firmly correspondence, agree- 
ments, legal documents, samples, sales or other records, 
plans, blueprints, et« Takes three sizes of Ajax eyelets, 
long, medium, short. 


Before placing orders. let us quote you on Ajax fasteners, 
and eyelets, also “Samson” Hand Eyelet Tool, the cumulative 
profits line 


MACHINE APPLIANCE CORPORATION 


351 JAY STREET, BROOKLYN, N. Y. 
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Pe 
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Norfolk, Va. 

The Cox Office Equipment Company, Inc., 159 Banl 
Street, is the name of a new concern which desires to 
placed in touch with manufacturers of office equipment 
and appliances with a view to representing them in tl 
section. 


Catalogues Wanted in South Africa. 
Catalogues on office stationery supplies and equipment 
filing systems and general office furniture, are desired 
Durand & Bowden, Commercial street, Johannesburs 
South Africa 


Dutch East Indies’ Prospects. 


Rikkers Bros., Ltd., 2 and 4 Stone Street, New Yor 
City, are preparing to make a drive for new business 
through the Dutch East Indies branch H. J. Roos 
traveling salesman, will spend three months in Ameri 
to familiarize himself with stationery and office sup] 
products made in the United States. He will then pr 
ceed to the Dutch East Indies, and hopes to have the 
representation of a number of American concerns 
that territery 


Bombay Importer Seeks Connections. 


Valabhdas Runchordas, senior member of the 
Valabhdas Runchordas & Co., which does a general 
porting and distributing business in India, with headqu 
ters at Bombay and branches at Calcutta and Madras, re 
cently arrived in San Francisco. He will remain in this 
city for several weeks and plans to stay in the United 


States for a considerable period. After leaving here he 
will go to New York, where he will open headquarters 
and says he may establish a permanent office. The war 
has cut off the usual sources of supply in India and the 
visitor is anxious to make American connections in various 


lines, including stationery specialties 


Foreign Trade Opportunity. 

Department of Commerce Number 27524—A 
Ceylon is in the market for paper and wishes to rece 
catalogues of pencils and stationers’ supplies. Payment 
will be made by cash against documents at. local bank, 
if desired part payment will be made upon shipment 
United States port. Quotations may be made f. o 
American port. References. 

Department of Commerce No. 27534—A firm of gener 
merchants and commission agents in India wishes to rey] 
resent American manufacturers and exporters of various 
products, including stationery Payment will | 
by drafts at 30 or 60 days’ sight, documents against 
payment. References. 


S I i ‘ 


One of the activities in the eighth federal reserve dis 
trict which comprises the territory adjacent to St 
was systematic publicity in the house organs publishe 
by manufacturers and advertisers in that territory 
expected that the publicity given the Fourth Liberty 
Loan will be of material assistance in enabling the distr 


to make, and exceed, its quota 


\ 
1 
t 
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Steel Office Furniture, Safes and Files 
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that tell of Art Metalized America 


These are but five of many ads in this series appearing in 
Evening Post, 


World’s 


current magazines such as the Saturday 
System, Literary Digest, Review of Reviews, 
Work, Outlook, Independent and Leslie’s Weekly. 
Every Art Metal dealer will want a copy of the portfolio con 
taining the entire series, to be published at the close of the cam 
paig You can reserve a copy by writing today 
ART METAL CONSTRUCTION CO. 
JAMESTOWN NEW YORK 


Originators of Steel Equipment Founded 1887 
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Art Metalising 


Ame rica 





There are more than 
30 ads in this series 








Fold it up 
take it with you 


typewrite anywhere 














7 


: 


writing machine”—which 
machine’s sphere of usefulness 

battlefields—in busy city offices 
wherever there is a call for mode 


serving 


means 


Mechanil right possessing a 
hundred and fifty thousand Se 
backed by a strong and experienced 

ping an even wider demand Y 


RONA TYPEWR 


NEW Y RK 






CORONA 


Eddy’s “Typographer'’ 
~e versus—CORONA 


In point of time, but sixty years 
or so separates these two extremes 
of writing machine invention. But 
where the Typographer weighed 
pounds, Corona weighs ounces and 
may be carried in one hand. 
Corona is measured in inches 
rather than feet, and is as simple 
to operate as its bulky predecessor 
was complicated. 


In point of utility the contrast 
is even more striking, for Corona 
has made practical a “personal 
that it has broadened the writing 
By the home fireside, or on Europe’s 
or in hotels, trains, or steamers— 
*rn methods, there you'll find Corona 


le popular appeal, thoroughly tested by a 
n and women, in every walk of liife—and 
rganization, Corona gives every promise of 


Ask for Booklet. 


ovgeht to know about it. 


) iN Groton, N. Y. 
SAN FRANCISCO 


P 


The Personal Writing Machine 
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A Man Can Do Business on a Pine Table 


but it isn’t done much nowadays. That’s why you have built up your 
trade in fine de ks. 
Why not go a step farther. Price your desks to include a 


Chicago Glass Desk Top 


You can make it go and assure satisfaction to your customers 
Then the purchaser can keep the writing bed bright and new. No 
scratches or bruises in the handsome grain that helped to sell 
the desk. The glass is selected plate, with an exceptionally 
hard and lustrous finish. Edges are polished and ground. 
Made to order, to fit individual desks. 

The Chicago Glass Desk Pad is made of extra 
weight glass, with a felt back. It is made in 
18x24 and 20x36 in. sizes, with ground and 
polished edges, or with edges beveled 
and polished. Prices according to size, 
$3.00 to $7.00. 


Tell us what size desks you carry, and we will 
quote prices as well as quote you discount on 
the Desk Pads. 


The Chicago Mirror & Art Glass Company 


217A No. Clinton St. Chicago, Illinois 




















DORNETTE DESKS 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as the best 
kiln-dried hardwoods 
and skilled workmanship 


can make them. 


Write for 
Catalog 





Our Latest Sanitary 

















THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
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RIBBONS AND CARBONS 














— 





San Francisco, Calif. 
A Red Cross entertainment netting $1,570, was held at 
the home 
Mr Gottli 


carbon 


if Joe Gottlieb, San Anselmo, Marin County. 

eb is manager of the typewriter ribbon and 

department of the H. S. Crocker Company. 
Cincinnati, Ohio. 

Interests connected with the Ault & Wiborg Company 
have formed the Ault & Wiborg Shanghai Company. The 
new organization will handle the products of the Ault 
& Wiborg Company in Shanghai and nearby sections of 
China, supplying the demand for carbon papers, printers’ 
ink, ete The Ault & Wiborg Shanghai Company is in- 


corporated at $25.000 


New York, N. Y. 


The loft occupied by Dixon Brothers, manufacturers of 
ribbons and carbon paper, was damaged in September by 
an explosion. The building, located at 83-85 Greene Street, 
was the scene of a near-panic, in which two persons were 
injured 


Conservation on Tablets and Composition Books. 


The Pulp and Paper Section of the War Industries 
Re rd has ado] ted some drastic regulations pplying to 
the manufacture of writing tablets and composition books 
It 1s intended to cut down the number of sizes, and to 
reduce the weights. The stock used may be news, or 
hard paper manufactured on either of the following writ- 
ing paper substances: 17x22—Nos. 13, 16, 20 or 24 Three 
sizes are allowed 6x9, 8x10 and 8x12. News tablets are 
restricted to 60 sheets 6x9, 35 sheets 8x10, 30 sheets &x12 
No rough finished news stock may be used, and the stock 
limited to standard e¢ lor ind tinish, basis 24x36 32 
pounds Backir boards limited to 26x38—50 pounds, 
bound with paper strips. No cloth binding allowed 

Writing paper tablets are thus limited in size and quan 
tity of paper 5x&, 40 sheets: 8x10, 20 sheets: 6'4x10! 
or 7x10'%4, 25 sheets \ difference of ™% in. in width 
and in. in lengths permissible \ packet tablet, 534x9 
45 sheets. n y be nanufactured Backing boards shall 

be heavier than 26x38—50 sheets to the bundl« 

Compositior ‘ks are limited to two sizes: 7x& 
it 24 sheets: 8x10, 20 sheets \ difference of in 
we d le length is tolerated 

N ote b Oks Té lin ited to the foll ying sizes if 1 quat 
¢ sheete SI, y6, in GO sheet 414x7 in. 50 sheets 
4u%.x9 in.. 40 sheets: 5x8 in.. 40 sheets: 6x9 in 30 sheets 
An allowance or difference of in. in width and in. in 
lencth is permitted in these sizes 

he maximum substance veicht of machine finished 
ere in mas turing writing tablets yn position books 
te bool s substance No. 20 

os re sc3ad =) fanr omnosition and note hook<« weight 
limit, 20x25—80. and grade not heavier than press board 
Cnl . pewliee < - school series tablets and business 
tablet 1 y be 1 le in any Size School series pads 
or tablets shall not be manufactured containing less that 
8 «11 in., 20 sheets; 8%x11 in. and larger, 16 sheets All 

i antain 60 aheete or more Stocks mua 
in ee ndards.ectabhished above ry 
St tablets. etc.. shall not be heavier than 26» 
3% 70 sheet t bundle for tablets ontaininge 60 s 
( } S mtamin ess ft 60 se 
P¢ R__R1) dl B glue e te 
bye - 
| t va ses | vit 
‘ ifactured and tilize t 
New orders : 
t< ‘ r 
Fl act neg ( sixth it) 
. (la Chicago. a es the Ss < 
+ | ] . ed \dding < j r Ph ap 
v, tly colored le ; 





PEEREESS 


“MASTERGAUSE” 


The Dominant Carbon Paper 


Every manufacturer will concede that 
English Crompton is the best tissue 
for High Grade Carbon Paper. 


MASTERGAUSE, fhe Dominant 
Carbon Paper, is the result of our 
secret, unmatched formula coated 
on ENGLISH CROMPTON TISSUE, 


which we are still able to furnish. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York 


EUROPE CANADA, Toronto 
39-46 Shoe Lane 176 Richmond St., West 
London, England 














THE OFFICE BOY CAN 
MAKE THE BIGGEST 
CUT IN YOUR COSTS 





If you are typing reports—copying or checking or- 
ders—the biggest cut in your office expense is stil! 
» be made The office boy with the COMMER- 
CIAL DUPLICATOR can make it—an immediate 
of frot st 50% 





opying and checking he can save 
‘ id time, carbon, typewriter upkeep 
and te pape! 1 tt work costs at least 40 cents an 
{ DUPLICATOR saves this More 
hrough your plant You eliminate 
present checking is needed If you 
i to salesmen or dealers ten minutes 
ng t the COMMERCIAL will do it. Find 
your office 


DUPLICATOR MANUFACTURING CO. 
922 Commercial Duplicator Building, CHICAGO, ILL. 
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ESLEECK’S 
NEW SAMPLE BOOK 
IS READY 


It is worth having because it rep- 
resents THE ESLEECK LINE of 
ONION SKIN 
MANIFOLD and 
THIN BOND PAPERS 


The sample book will be mailed 
on request. 


When you write, mention Dept. O. 


Esleeck Mfg. Company 


TURNERS FALLS, MASS. 





Why It Sells 


Underwood’s Everlast 
ing Ink is—like fire pro 
tection—just one of the 
of modern 


Records 


necessities 
business. and 
documents that are 
worth making are worth 


preserving in ink which 


lasts forever. 
Business men are real- 
izing that there is a 


great and vital difference 
in inks. And therein lies 
the sales building possi- 
bilities of Underwood’s. 
May we give you some 
worth-while information 
about this ink? 


Underwood & Co. 


62 Park Place, New York 
BRANCHES 


Toronto 





London Paris 


Boston 
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STATIONERY 





Ardmore, Okla. 

Book & News Company has 

A line of stationery is carried. 
Barnesville, Ga. 

The Anders Drug Company has purchased the book and 

stationery business of J. H. Blackburn. 
Boston, Mass. 

W. B. Clarke Company, who were engaged in the sta 
tionery and book business for more than fifty years have 
been forced into bankruptcy because of war conditions. 
The entire stock was purchased by De Wolfe & Fiske 
Company, who will establish a stationery department in 
connection with their business. 


Brooklyn, N. Y. 


Ardmore 
here. 


The 
business 


opened 


The Brampton Book Shop will open for business at 
551 Nostrand Ave., shortly. The proprietor is W. ( 
Walsh 

Chehalis, Wash. 
M. F. Taylor & Company have sold their stationery 


business to E. H. Thompson. 


Chicago, Ill. 
J. Shaugnessy, formerly manager of the Faithorn Com 


pany, has resigned. 
» 


* * 


The third tournament of the season was held by the 
Chicago Stationers’ Golf Association at the Olympic Field 


Country Club September 10. The scores were: C. A. 
Stevens, 94; C. J. Stromberg, 92; H. G. Horder, 89; J. G 
Johnson, 101; C. Laterjung, 104; E. E. Clark, 107; C. P 
Mueller, 118; Guy Souerbery, 91; W. S. Hanna, 103; R. B 
Wilson, 86; A. C. Hammond, 78; Ralph Henry, 86; Mr 


99. 


Orchard, 95; W. S. Smith, 
x * 


* 
Chicago business men have been appointed from their 
various industries to consider draft exemptions claims 
from their various fields. The office appliances interests 
are represented by T. J. Wright, of the Felt & Tarrant 
Company, and C. D. Worthington, of the Addressograph 
Company. 
Everett, Wash. 
S. T. Hills acquired the business of the Walter 
Stationery Company here. 
Madison, Ind. 
C. H. Rousch & Company-have taken over the stock ‘of 
books, stationery and wall paper of the Stegerwald Com 
pany. 


Berg 


Monrovia, Calif. 


A. A. Tanner & Company have bought out the station 
ery business of J. H. Jewell. Mr. Jewell retires from the 
stationery business and will raise bees. 


New Haven, Conn. 
Samuel Weinburg, 785 Church street, has opened a new 
stationery and book store. 
New York, N. Y. 
The Robert Wilson Paper Company h 
Wilson Decalcomania Paper Company 
. 7 


is succeeded the 


* 
The Knickerbocker Stationery & Printing Company has 
opened for business at 120 Fulton street. 

* ok * 


N. Rauch has started traveling the South and Southwest 


for the Enlow Company. He was formerly connected 
with the Tower Manufacturing & Novelty Company 
. = @ 
The business of Berger & Wirth, makers of printing 


and lithographing inks, has been sold by the alien property) 
custodian to M. J. Auerbeck, 10 Maiden Lane. The busi 
ness, consisting of corporation stock and a corporatiol 
bond for $30,000, was sold for $41,025 The company did 
business in leased quarters at 58 Columbia Heights, Brook 
lyn. 

Pasadena, Calif. 
Stationery & Kamera 


Hisley. 


Shop h 


The Manx { 


chased by J. E 


as 




















Chair 
Comiort 


Cook ‘‘Quality”’ Spring 


Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 
fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 


PUTT VOTTOUTURAT OAL LOAILOLAMCGL LOA LLGGUOLOLOGOU MOOV ONO UOTTDOcnbovoQUUOOTI Desi abvonit/OUdy OVP ALULLUALADOALLGS ALT MOLLLLALSOVUPOVT ovr cecT boss shi UPiotitosbete tote] 


TUT 


TTT 


back of the 
are not espe- 
ed to loung- 


support the 
user. The: V 
cially ada; 

ing, but are especially 
suited for those who 
have work to do and 
me quickly. 





want it di 


These chairs are used 
throughout the country 
and in the numerous 
vad. Thereason 


cities abr¢ 
for their wide sale is 
found in their merit. 





Handle this line and 
watch a uur pro fit grow. 
A Catalog will be mailed 
upon seas. 


C. A. COOK CO. 
MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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BADGES, “ga 
Rubber » Steel 


“@ STAMPS, « 


WET CHECKS _ * 
POCKET COINS 
BRASS SIGNS 


STENCILS 


FOR SALE 
MEYER & WEXTHE 
106 & DLARBORE ST 









sacneEs 


a oa 
MEYER & WENTHE 


Mine mew tne UHIGAGO 




















“CLIMAX”? 





Square-Top 
PAPER CLIPS 
( Are you using “CLI- 
MAX” Square-Top 


; Paper Clips? If not 
\ let us send you sam- 
Pat, Dec.12,,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 


all-purpose paper clip. 


Prices below will satisfy you 
that besides being the Best. 
they are also the Most Eco 
nomical 

Send us your next order It 
will receive our prompt and 
careful attention. 


Prices F. O. B. Buffalo 
Packed 10,000 to the Box 
lec oer 1'008 
Se per 1,000 
6 ee per 1,000 


Packed 1,000 to the Box 


Buffalo Automatic Mfg. Co. 


457 Washington St. BUFFALO, N. Y. 
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alt Sr NIFORMITY of 
inking is one of the 
AUBOER STAMPS STEEL STAMPS most important factors of 
a typewriter ribbon, and 
a roe upon this we have 
reached the point — par 

SEA LS, excellence. 
STENCILS, Our ribbons are made 


in the following writing 
strengths : 


Extra Light—No. 31 
Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 


Extra Heavy—No. 49 
The above writing 


strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 


shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 








DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 


69-71 Wooster St. 
New York City 


Also 
1305 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., Londen, E. C, 
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DEFERRING TO GOVERNMENTAL NEEDS! 
We are fulfilling deal- 


ers’ actual needs with 


General Rebuilt Typewriters 


without serious delays 
in shipping. 


WE ALWAYS OFFER QUALITY—SERV- 
ICE—PRICES—VALUES—UNEQUALLED 











Ask for latest Price List No. 109. Get acquainted with our factory, with 

Save your trade. Avoid the shortage. our supply and with us. BUSINESS 
Protect your customers. SHOW WEEK, your opportunity. 

Incorporated 
35 York Street, (Corner Washington Street) 
BROOKLYN, N. eo “Five minutes from Broadway" 
. 
Buy Liberty Bonds 
This accounting 





machine desk and 
a cheaper one 

No. 340—are but 
two items in a 






Are You Satisfied With Business 


line including 
stationery cabi- a = rTt 
nets, wardrobes, Or do you feel that you should get more? There may be some 


bie desk with an 
a competitor 


helds you have not touched. For instance, when you hear that 
a calculating machine salesman has placed another machine, 
do you let it end with his 
sale? Why not command 


the side lines?’ A 


FURNAS 
Accounting Machine 


DESK 


will make it easier tor the 
operator to gain proficiency 
on the machine. If you 


don’t go after the account 
ine machine desk business, 
someone else will. Be the 
first, and be best prepared. 


WRITE FOR CATALOG 
FURNAS 
OFFICE FURNITURE 
COMPANY 


INDIANAPOLIS .°. INDIANA 


STYLE 330 























Philadelphia, Penn. 


EK. Latimer, Jr., will enlarge the paper, slitting, twine 


and stationery business removing from 231 Chestnut 
s . 126 N. | irth street, to get more space 


* ¥* * 


played at the Country Club, the Scott 
Paper Company team won over the nine from the U. S. § 
lout wana by a s re ot & to 6. 


* ” * 


rhe Willams & Marcus Company has moved to 10th 


and Lombard streets. The old place at 212 S. Barien 
street has been purchased by the Garrett-Buchanan Com 
pany, for use as a garage and storage plant 

Rome, N. Y. 

\ stationery, book and wallpaper business has beer 
undertaken by the Sturtevant-Wilson Company, Inc 
Che capital Ste k 1s $30,500, and the directors William 
H. Sturtevant Frederick S. Wilson, of Rome, and 
Emma H. Ri rdson and Georgiana Hill of Belmont, 
Mass., and Hele \ Wellington, of Newton, Mass 


San Francisco, Calif. 
|. M. Goldstein, of the Weiss Manufacturing Company, 
Monroe, Mich., called on the Pacific Coast trade recently. 
+ * * 
| rnest Wallace. 444 Market street Vas fre ently ap 
pointed Pacific coast representative of Stephen Greene & 


Lo., post card mart cturers. 


* * + 


Notwithstanding the many holidays during September 
the stationery dealers tind the demand for their goods 
shows ncrease instead of a falling off In addition to 
the holidays observed in other sections of the country 
California celebrates its natal day n the 9tl of se] 
é r Wi a few of the stationery stores closed 
a full di y or ill these holidays they were gener illy ob- 
served by the siness world and naturally affected busi 
ness On September 12, Registration Day, only three of 


the larger Market street stationers closed, Payot. Strat 
ford & Kerr; the Isaac Upham Company and the Hall & 
plac > fol 


Smith Company The first named placed the llowing 
notice on its doors and it was read with much favorable 
col ent by he passersby “Our Country Needs Us 
Closed All Day To Register. Call Tomorrow 

* * 

Alvin W. Steinmetz, who assists Henry P. Dimond, 
chairman of the Stationers’ Association, has been away 
from his desk on account of illness It is reported at his 
office that his sickness 1s not serious and that he may 
be expected to return to the job in a few days. 


* + * 


rmerlvy with the Irwin-Hodson Con 


pany, Seattle. is now with A. Carlisle & Co., in the pa 
city of country salesman. Stanley Christian, who a long 
time ago was th the old firm of Payot & Upham and 
l with H. S. Crocker. has been placed in charge of the 
| device department of the same firm, succeeding 
Clyde Sebelle, recently called to militar service Of 
recent years Mr. Christian has been in New Yorl 
* * * 
s. McEl ho has been buyer tor the H. §S 
Crocker Company's store in San Francisco for the past 
velve year©rs ay oe appointed 1! I ger of! the Oak 
re wl the company has just opened 
* * * 
t4 t 4 é H Ed T S M in < ( m 
pa San | as just returned fre a vis the 
$ ( pat e state He says tha c deal 
ers erally g more and re eres dl 
I { St made cts 
* = > 
\ ( Mose inager ( \ ‘ Si¢ & ‘ and 
i" pit ] es tner of Bert M. M s recentl gave 
the static Ss a venison d é Phe uir had 
ré t etul a joint dee and thie stories 
oO vy the s killed were ¢ ( ly eresting 
consi dividually Coll e] however, the 
stories t] seemed to lack e continuity in 
ul ed « \ [The two stories the same event 
ire s ss t the cens sidered st to 
| hoth 
* * * 
F, J vell know sta er S ento 
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Ghe EILIN Filing Safe 
MES Masters Model 





**100% a Safe With a Cabinet Interior’’ 
That is what thoughtful business men demand—the 
protection of a real Safe with the adaptability of a 
Filing Cabinet. 

The appearance of the Meilink is its own convincing argument 
—a stronger appeal by far than superlative word eg 


The Meilink is the choice of all who make compagisons. 
protection of a Safe is visible in its construction. 


Investigate for Yourself 


The Meilink Mfg. Co., Toledo, Ohio 
New York Office: 368 Broadway 
Address all mail to factory 
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RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 


REPUBLIC-DODGE 


Douglas Street and Third Avenue 
BROOKLYN, . 


ahs alalateto 








cory, 
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Table Wear 


is Built Into Nappanee Tables 


They stand the service requirements, and go 


through a lot of abuse that no table should endure. 
Yet Nappanee Tables satisfy even the unreasonable. 
stoutly 


well and wear well. 


built—look 
We build 


tables for 
shops and 
factories, 
for general 
office work, 


are 


They 





for direc- 
tors’ rooms 
and private 
offices. 
Sizes from 
24 x 36 to 

No. 321 2x 120, fin- 
ished in oak 
or mahog- 
any. 


add to your line. Our 
Tables will 
the buyer. 


You want details before you 
catalog will satisfy you that Nappanee 


sell, make a profit for you, and satisfy 


Write today. 


Mutschler Brothers Company 
Nappanee, Indiana, U. S. A. 














Goes 


Lithographed 


BLANKS 


——_ Of Quality C=: 


ome THE PRINTER AND STATIONER 


A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 
Bonds : Diplomas: Checks: Charters.- 
Goes Corporation Record 
also 


Lithographed Calendar Pads 
LITHOGRAPHING CO. 


GOES .LTHoserune <2. CHICAGO 


SAMPLES ON REQUEST: 


























Des Moines, Iowa. 


Fifield, a resident of 
or tl Se 


former 
Royal 


Iven 
salesman f 


this city 
[Typewriter Company out o 


ld 


and 


I tne 


recently 


saies 


Minneapolis office, was renewing *« acquaintances 
Des Moines a short time ago, a left the emplo 
the Royal 

* * om 

F, A. Bredimus,. manager of the Underwood Tvypewrit 
Company's Des Moines office, recently returned f 
manager's convention at New York 

+ * a 

C. L. Austin, manager of the Royal office this city, sper 
a few weeks in August on business and pleasure vis 
the Rocky Mountains around Denver. 

* » * 

Harry Russell, president of the Office Equipment ( 
pany, formerly the B. F. Swanson Company, and Pau 
Jones, manager of the local office of the Remington Ty) 
writer Company, have returned from an extensive moto 
trip throughout the eastern cities 

Meridian, Miss. 

J F. Peters recently resigned as salesman for 
Underwood Typewriter Company and joined the 
force of the Burroughs Adding Machine Comipany, Ja 
son agency 

New York, N. Y. 

\. Morse, formerly connected with the National Ty 
writer Exchange of Boston, Mas has recently move 
New York, where he has opened a stock room and o 
at 407 Broadway He has formed a company known 
the Morse Iypewriter Exchange ( ompany, and carries 
large st ck of ali makes of used typewriters They 
now making special efforts to enlarge their business 
“machines in the rough.” 

San Francisco, Calif. 

The Noiseless Typewriter Distributing Comy 
not been in business in San Francisco very long 
month was obliged to move into larger premises 
found that the accommodations of the mezzanine fl 
the salesroom were not sufficient for the executive 
and new quarters were secured at 801-802 Balbo: 
ing, the same building in which the ilesrooms 
portion of the ground floor.—S. L. Hoops ce-presi 
and general manager of the compat s mal a 
through the western states visitir ‘ irious ri 
and the principal distributing points where agencies 
to be established ( I. Brown, one of the est 
typewriter men in the United States has recently ; 
himself with the Noiseless and has been appointe 
at Sacramento. Mr. Brown has made arrangements 
location with the Wahl Stationery Compan at Sa 
mento.- Frank ith, one of the Notseless sales e1 
expecting to be called to the colors the near future 
order to be ready when the call es, Smith has 
with a number of other men and 1s undergoing dr t 
or three nights a week. 

* * *. 

The Wholesale Typewriter Tactor one o the | 
selling concerns for second-hand and reconstructed t 
writers, 1s preparing to move its factory from 50 Sans 
street to the loft over its store « Market street 
company) has taken a lease on the loft for three vears 

. 4 4 

The demand for second hand type ers tor ex t 
corralling ‘a large number of lox pewriters an 
continues there will be shortag of second har re s 
well as new hines The Orient is in the marke 
typewriters, and would buy new ones it could get the 
Failing in this a demand has arise good second har 
machines. W. I Fites, of the Ink Ribbon Mar acturi 
Company. has ac number of orders tor second h; 
machines and the Stone Typewriter Comy] Say t 






























PRESTIGE 


You have it only in the 
100% quality brand that 
bears your own name. 
Typewriter Ribbons and 
Carbon Paper ought to 
give the dealer every pos- 
sible advantage—not only 
in profit but in reputa- 
tion. That is why our 
selling proposition is 
uniquely superior to all 
thers; it adds SUM TO- 
TAL VALUE to your en- 
tire line—at an ascending 
profit scale. 


The right line yields a 
profit that you can’t keep 
down, or merely station- 
ary. It grows — because 
the buyer himself adver- 
tises it, and its own qual- 
ity supplies the clincher. 
ou_ require the “U. S. 
LINES” under your own 
firm imprint to make your 
business what it should 


; 





share our pronts with you, 


and in addition we give you 
the publicity advantage of 
the name on the brand We 


are placing this proposition 
before the trad because our 
interest n business is 

to serve the d r Only so 
serve rselves Your 

st is to I l yur cus- 
—and ncrease them— 


th the same kind of service 


Write today for samples. 


Typewriter 
Ribbon 
eke Mig. Co. 


Sansom and 8th Sts., 
Philadelphia, Pa. 


Cable Address 
MUSTR. 














OFFICE APPLIAN‘ 


MARSH 


HYGIENIC RUBBER 





For Speedy, Clean 
Accurate Office Work 


ws these pads on your 
fingers, you can handle 
mone stamps, letters, filing 
peed and ac 


‘inger Pad 
pongy 

wetting 
dirty tl 


one 
} TY)? + 
tationer 
Million 


DAVOL RUBBER COMPANY 


Providence, 
R. |. 





Established 1874 


If your stationet 
or druggist can't 
supply you with 
Marsh Finger 
Pads, order direct 
from us 











TYPEWRITER 


TYPE 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


2—Perfect Type, accurate in 
motion, stems and slots! 


3—Fair prices based on quan- 
tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000. 


We ask the Typewriter Dealer 


to support us in this under- 
taking. 


TwoRP GS MARTIN 


ye at "Tec 


79 Queen &t., BOSTON 
LONDON, E. C. Maes., U. 8. A. 

















r 


PHONE 


VUL-COTS have 
grown to be such a 
universally standard 
isket that they can 
be sold without showing. 


Go after the factories, 
offices and schools in your 
vicinity. Strike from every 
selling angle — phone, let- 
ter or person. Tell the 
VUL-COT  story—that it’s 


guaranteed 5 years against 
splintering, denting or cor- 


roding—that it’s light, sani- 


iry and attractive. 


VUL- COT 


WASTE BASKET 
Guaranteed 5 Years 
he profits from the sale 

of VUL-COTS far over-bal- 

ances the slight effort need- 
ed to sell them, 

Get your share of October 
business. Write today for 
full particulars. VUL-COTS 

ne in two colors and 
$1zZeS. 


AMERICAN VULCANIZED 
FIBRE COMPANY 
525 Equitable Building 
Wilmington, Delaware 
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Seneeee SENGBUSCH] 
Muciiace APPLIER InKSTAND 


e IDE, L The perfect way to use mucilage or q 1 glue It’s Recog 
MoIsTENER clean, always ready ind wastes no materia Auto is the st 
matically sealed tight vet always ready for inst ise 
Uses any mucilage and is refillabl« Must really be 2) 
An efficient and sanitar seen to be appreciated equipped 
device for moistening U. S. Govern 


gummed labels, stamps Good Profits to Dealers buys then 


envelope flaps ete thousan 


















Made of clear whit All these articles allow good margins, and Automa 
giasea§=— porcelain in addition are so practical and satisfactory ‘#!«" ‘« 
oe ean pee in use that they make friends for the dealer ‘'*** 


bearings which ado 
who sells them. —_ 

are noiseless ana dip - ' 
ee See We want dealers in all countries. Write us ‘"° "*"' 
eylinder, thus Insuring ‘ 1 d : icdhieiies ‘« 

plenty of moist (in your own language) and we will make 
ye noi atc aye es 

Nothing to wear out you a good offer. Sample of each sent (post- 


is any 


gum up, or reak paid) to dealers for $2.50. Econ aaai 


Sengbusch Self-Closing Inkstand Co. 
o 400 Stroh Building, Milwaukee, Wis., U. S. A. 
= SS, ~ : 7 7 Za ——<2 
Cae a : 
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Climax Numbering Machine Climax Line Dater 


Patented ther natents pending. Patented. Other patents pending. 


LIMA X 


Dee A SERIES of CLIMAXES 
=" The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso- 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 








We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. 


Factory: New Britain, Conn. 





123456 


Showing full size of imprint 


JAN 15°15 
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the ould sell a much larger number of machines abroad, 
he ould get just the class of machines the trade 
want So far as known no new machines are being ex- 
ported from this port, but there is plenty of demand if 
the machines were available and licenses for export could 
he t¢ 
* + ~ 
Harry I. Seddon, manager of I ( Smith & Bros 
[ypewriter Company, finds that the situation for his ke 
of machine, has not changed for months He says he 
has plenty of orders booked, and occasionally receives 
4 acl nes or the past tew ! onths his 1 eipts 
have taken care of just about one per cent of the orders on 
his books. and he ids that manv more orders could have 
hme if there had been a prospect of filling tl 
7 * * 
S. Casar 1. formerly manager for the Royal type 
seattic who resigned re ently to enter the 
iT! has nN t vet s cceeded in placi ¢ himself I 1 le 
Sam's service He is anxious to get into the aviation set 
vice, but 1s “ idis te YO W here he is most neecde d Pe d 
ing the time when the war chiefs shall call him, Casanova 
has accepted a ] ition with the San Francisco 
the Roval. but he is confident that he will soon be in 
c I he afi Or navy 
* * * 
L. YY. Has nerly manager for the Remington at 
Oakland and at irious times connected witl lifferent 
pewriter c nies in the East, is visiting his old 
friends on this t again as representative of several 
lines of office ea ment 
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NEWS BULLETIN 


(Camoufloeged ) 


"WE HAVE THE ENEMY ON 
THE RUN" in tina 


PS.aur e 
















wll hove to ge some te catch us 
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7s ist 
/ yeneeTts Tait 
Vast 





The above cartoon was originated and drawn by C. R. Trigg 
of the staff of the Berger Mfg. Co., Canton, O. The company 
writes each week to every man of its staff now in the service 


of the nation, and usually some original cartoon like the above 


s er sed 

\ } ] ¢ S é 

Ss ani al 5 ~ . 
S the e¢ i Tri 

i ri { 1 Los Art es 
Seattle, Wash. 
| \ tor } as bee 1 

1 as 
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Pullman and Transportation Fares Sold Together. 


c i W 





DESK 











If You Can Sell Stationery You Can Sell 


ENGLEWOOD DESKS 


also. Stationery users are desk users. Get 
the office men to wear a path to your store, 
and order office supplies, and the Engle- 
wood Desks on display will make a market 
for themselves (heir merit, excellence 
and honest workmanship are self-evident. 

Despite rush orders from the Govern- 
ment we are doing our utmost to take care 
of regular trade and new customers. 

Get our proposition, and let Englewood 
Desks help cut your selling costs. 


Englewood Desk Company 
5816-20 Lowe Avenue Chicago, Illinois 

















A 100% Telephone Bracket 


The Sperry telephone bracket is in- 
creasing in popularity. It is made of 
the right materials. It will not sag. 
It is guaranteed for five years. It in- 
creases the life of the telephone and 
its efficiency in use. A slight pull and 
the telephone is in correct position for 
talking and a slight push places it out 
of the way, yet still within reach. 
Every desk telephone in town is your 


prospect. 


For details and prices write 


Kellogg Switchboard & Supply Co. 


CHICAGO, ILL. 
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Quality 
Steel 
Filing 
Cases 


Combine maximum 
filing capacity with 
rigid and substantial 
construction. Draw- 
ers operate easily, 
and without friction. 


Finish and trimmings 
in keeping with the 
finest office equip- 
ment. 


We carry large 
stocks. 


Write for catalog. 


The Canton Art Metal Co. 


**Quality Products"’ 
Plant No. 2: Canton, Ohio. New York Office: 200 Fifth Ave. 





APPL 
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J FORZOG 

















-2 oo Manufa acturers, merchants, pro- 

iT fessional men, you can print from 
Rul orms 20 to 1000 ypies of any hand 
Bulletins written, pewritten or ruled 


form, OT kly and perfectly witha 


oT OSPEED 


Prints on any size, weight 
or kind of paper from a 3 
x5 inch ruled index card 
to a8} x 16in. sheet 
Sent on free trial with 
complete equip- 
ment for handwrit- 
ten, typewritten 
and ruled 
work 
Write for 
factor y 
price and 


Price Lists 
Illustrated 
Notices 


free trial 

One Mode! ee 

° e otespee 

Low Factory Price "..0:." 
632 W. 5th St., Dayton, Ohio 
To Dealers 
Advertisements like this and much larger appear in 
the national magazines right along—they bring the 


sands of inquiries to us from all over the country 


You can fill the orders 


with 


in your territory, profit, and have continuous 
profitable business on supplies—Easy to handle—Noth- 
ing complicated—Write for terms and exclusive terri- 
tory proposition. Do it now 


The Rotospeed Co. 


642 W. 5th Street DAYTON, OHIO 
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The Song of the Order Clerk. 


Keep your temper, gentle sit 
Writes the manufacture 

Though your goods are overdue 
For a month, or maybe tw 

\WWe can’t help it, please don't swe 
Labor's scarce and steel is rare 

Can’t get motors, can’t get dves 
These ire tacts, we ft es 

Harry's drafted, so is | 
All « work is now l 

So vour order, we're Ira 
M iy be still a bit delave 

Still. y owl vet it. don't be vexed 
Maybe this month, maybe next 

Keep on hoping, don’t say di 
We'll fill vour order by nd bye 

The B 
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Indexing Papers in a Vertical File. 





WABASH, IND. 


aman > . ; : 
=z snes cm«£, ) Q&2cCOnomize in 
Se -— oan] at 
= “Sst crn Wabash method by name and number cuts upkeep cost. 
cL 1 
7X _eitet ee Te a 
i ~*~ A, PUBL SERS C2. ai. Th : 
ae en a lt F — 
ee € pna-wierica ay 
—5 me Th 1 combination of N dN 
we e original combination of Name an umber Index 
ermcan (PRESS CO. oe ’ 
| TH : = Alpha-Merical Index is similar to regular indexes, except 
he Guana are numbered and the tabs are so arranged that 
The Al ph a-Meri . | al the contents of a drawer can be seen at a glance. This 
Way will index any I ‘thod cuts the cost of transferring im two. 
number of drawers, fit | 
any make of vertical i] Four grades of indexes at four different prices makes selling easy 
file. classify various knds of | 
papers inde finitely and a7 few des — a : The Wabash Cabinet Co Manufacturers of 
bring ou re-orders re: cul: irl this and * highest quality 
ew oe Main Salesrooms, Executive Offices Filing Cabinets, 
aa fe ¥) and Factories: Systems and Sup- 
ds to re plies for Filing 
; . Cabinets. 
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Established 1883 








Good Jobbing Line 

Special Attention 

to War Supply 
Orders 








| 











2'. in. Square Ink 


Manufacture 


We 
Tableware 


Tumblers, Lamps 
and Specialty Goods 








3',-in. Sponge Cup 


The New Martinsville 
Glass Mfg. Co. 


New Martinsvill , W. Va., U.S.A. 
GET OUR CATALOGS 





No 1 Safety Ink 


SPANISH 














1919 


PERFECTION 
DESK MEMORANDUM 
CALENDARS 


A MEMO RECORD AND 
DATE COMBINATION 








FLAT 
UPRIGHT 
BOOKFORM 
COMMERCIAL AND LIBRARY SIZES 
Write for Folder Illustrating Complete Line 


HALE SPECIALTY CO., Inc. 
Sole Manufacturers 
118 N. JEFFERSON ST. CHICAGO, ILL, 


> 
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Ideal Tubular Stands 


Used for practically every kind of office machine. 
Ideal Tubular Stands are made in an endless 
variety of styles. They are strong and easily 
moved, yet support the machine firmly. 
They occupy the minimum of floor space. 


Mount a typewriter, a duplicating ma- 
chine, an adding machine, a card index 
cabinet, or some other office appliance 
on one of these stands, roll it to wher- 
ever it is wanted, throw the crank 
which raises the castors and you have 
a stand as strong and rigid as a heavy 
cumbersome table, with none of the 
tables’ disadvantages. 

Cut at left shows No. 3, combination portable 
and rigid typewriter stand. Same stand can 
be furnished for any other office utility. 


Manufacturers and branch managers inter- 
ested in a stand that will increase the value 
of their product are invited to send us speci- 
fications, upon receipt of which we shall sub- 
mit samples and quotations at our risk. Spe- 















Burroughs 





cial terms to dealers. 


¢ Adding 
No. 3 Combination Fowler-Manson -Sherman Cycle Mfg. Co. Jj Machine 
Typewriter Stand 1445-1455 W. Austin Ave., Chicago ' ) other 
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THE TENGWALL FILE 


The Tengwall File is the most popular 
loose leaf device ever introduced because 
of the ease and rapidity with which sheets 
may be inserted or removed, at any point 
in the binder without disturbing the other sheets. 





Carried in stock in canvas binding and with four capacities: 1 inch, 2 inch, 3 inch 
and 4 inch. 

Made specially for any sheet size with any style of binding. 

Try us for service and let us quote special price on large quantities. We know 
our prices will interest you as they have many others in the past. 


THE PLEW & MOTTER DEPARTMENT 


of THE WORKMAN MANUFACTURING COMPANY 
Capital and Surplus, $200,000.00 Racine Avenue and Monroe Street, CHICAGO, ILLINOIS 











BENTLEY-GERWIG 
DESKS 





Flat Tops — Roll Tops — Tables — 
Tyvewriter Desks—Standing Desks 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 
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Boston, Mass. 


Waterman 


Pen Company 


store School 


‘ Was ‘ f the first stores 1 this country ft dem 
strate the method of making display windows bomb 
f It followed the plan used Paris of pasting 
strips of paper across the window in regular 
patterns lt ise a bomb does burst on the glass the 
paper reduces t damage, and prevents the glass from 
aiding é 1 wide area. 
* 
M. Me mon is a newcomer, calling on the Bos 
le He represents Thaddeus Davids Ink Com 
p In« York.; and was escorted by B. T. San 
d the old representative of the house 
Brooklyn, N. Y. 
es | Fisher, connected with the Hunt Pen Com 
Camden. N. J.,. was confined to his home for some 
fue ta ricose veins in his feet Mr. Fisher was 
‘ e Tower Manufacturing & Novelty Company, New 
\ r mat ears 
New York, N. Y. 
he Bat & Supply Company is ( rated 
Delawat capital of $250,000 i ou ed Fol 
re the incorporators Wm. P. Cha Robert | 
sexton at ‘ Cole, all of this 
Philadelphia, Pa. 
Ste at (70 is NOW representing An be 
Compat n Philadelphia and ] re e |} 
issociate vith the B. F. Go Con 
Plainfield, N. J. 
The Star Crayon Company, 224 Cente street, New 
N. s planning the i ee ry 
The plant will turt t 1 ete line 
mele 1 dustless crayor 
San Francisco, Calif. 
S. D raveling representative of t ( te 
Compartr recently covered the entire stat Cali 
He t I trade good at all points, and | 
s¢ 
* »* 
Doc” Hambley, the pen surge ] Strat- 
I rt says that it loc eve n in the 
United States ts preparing to cart ounta pen, and 
soidier 1 sailor is determine have a new one 
eS a's | standby fails | “ have ; ‘second 
If they had let “Doc” regist in the 
would he kne ra the oO tl 
| lic nd asking s rifl as it 1 
S limself witl f tl r situa 
n lhe “shoot r Ww familiar 
at rt of eve wl es in t 
k . Ss and remat! 1y 
I SO ern | he state 
‘ s holida ‘ E. B. |} , 
il t the \ Shaffer | ( 
self 1 pti erms a i 
ess nr he « as > on | d r r 
? et 1 r me? 
- * > 
(y = the An 4 4 Pen \ pany 
wie to the 
Mexican 
* ¢ 2 
VY W._S nerly in | in 
i! 1. Ul. and e Rock 
Gy ¢ ens, has " sitior 
t] H & S th Comy 
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INDISPUTABLE 
QUALITY 


INDEX CARDS 
GUIDES - FOLDERS 


MADE BY 








OUTSELL EXCEL 


SERRE eer OER ee 
Reg. U. 8. Pat. Off. 


ACCURACY 
UNIFOR MIT Y——— STABILITY 


Special Ruled and Printed Forms 


Let Us Quote on Your Next Order 


Boston Index Card Company 


113-115 Purchase Street 
BOSTON, MASS. 




















LIBERTY 


TOURISTS’ FOUNTAIN PEN FILLER 
THE MOST SATISFACTORY 


FOUNTAIN 
PEN 
INK 


No. 246 RETAILS 500 








DIAMOND INK CO. 


MILWAUKEE, WIS. NEW YORK OFFICE 
U. S.A. 265 W. BROADWAY 
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—.. 
Study Your Customers 


Pens and personality are inseparable 
The more fully the stationer understands « 
needs, the more fully he realizes the necessity 
pen assortment comprehensive enough to mee 
all 
That’s why more 
ing three or four 
lines for one complete, 
By this they 
1. Tie up less money in stock 
2. Save counter space 
3. Get maximum display 
4. Offer the most complete 
5. Make it easier for the 
To assist in concentrating 
Department there are 10 different sizes 
Counter Display Cases Write about 


ESTERBROOK PEN MFG. CO 


The Brown Bros., Ltd., Toronto, 


LsterDrook 
Rens “Easiest to sell!” 


ich man’s 
of a 
t them 


and more stationers are displac- 
incomplete, duplicating, small pen 
effective assortment 


big things 


accomplish five 


assortment 


customers to buy 


and improving their Pen 
of Esterbrook 
today 
80-100 Cooper St. 
*CAMDEN, N. J. 
Canadian Agents 


us these 


' The Business Demand 


for a sturdy Individual Upright Unit 
—a four drawer letter or legal cap 
file has brought out our new 1,100 


Line Cases. These units are complete 
| in themselves yet they are built to 
| stack together or with our regular 
| Upright Line. | 





The sales since last October, when 
these Units fiirst were offered, have 
been phenomenal—a good barometer 
| of their popularity. 

Ask about them in particular and 
the entire Efficiency Line, if you are 
not familiar with its possibilities for 
you. 


WATSON MFG. COMPANY 


Jamestown, N. Y. 
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Boston, Mass. 


George W. Longwell, of the Automatic Pencil Sharp 
ener Company. Chicago, called on the local trade, in place 


of George F. Nolan, formerly the company’s New Eng 
land representative. Mr. Longwell announced to the 
Boston trade that the company will not make any more 


$1.00 pencil sharpeners until after the war. It is probable 
that the company will confine itself to one or two styles 
tor the present 


Chicago, III. 


F. H. Morse, formerly with the Dictaphone at Detroit, 
has been appointed manager of the Chicago office of the 
Royal Typewriter Company. 


Cleveland, Ohio. 


\. E. Ashburner, foreign manager f the Americ: 
Multigraph Sales Company, is in England, surveying the 
held to determine its after-the-war sales prospects. 


yr n 


Cashier Blackie, of the American Multigraph Sales Com 


pany, has cornered the joymarket \ husky young 
is the cause 
Philadelphia, Penna. 
The Hill-Independent Manufacturing Company will 
manufacture rubber and metal stamps. The company s 


a capital stock of $150,000. James D. Latimer is treasurer 


San Francisco, Calif. 
W. G. Traud, local representative of the Duplicator 
Manufacturing Company, recently returned from a three 


weeks’ visit to the factory at Chicago 


Defiance Has New Western Representative. 


Fred W. Baxter, a cousin of R H. Baxter, head of the 
Dehance Manufacturing Company, has taken the repre 
sentation of the Company’s lines from Denver to the Pa 
Coast, south to El Paso, and north to Vancouver 
Baxter wa ynnected with the National Blank Book 


cilic 


Mr. 


Ss 





Fred W. Baxter. 


Company fcr twenty years, for a considerable part of this 


time being with their New York headquarters. For the 
part four years he has represented the National in the 
Western field. He will make his home at Longmont, Col! 
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Imperial Desks Make Good Leaders 


They add distinctiveness to a dealer’s stock of office 
equipment. While not the most expensive on the mar- 
ket, they are well made of substantial material, and 
are pleasing to the eye. The Imperial line will suit 
the tastes and the pocketbooks of your customers. 


Imperial Desk Company :: Evansville, Indiana 
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HUVVOUTESOOO ORACLE 


BLICKENSDERFER 


TYPEWRITERS 
“ae NEW MODELS 


eo P2eeeiccoee ®. . Visible Writing and All 
ae eo 98 2 Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 


The New Number Nine Model THE BLICKENSDERFER MFG. CO. 


ony bent Executive Office and Factory 
With Standard or Scientific Key- 


Board. Send for Catalog 32 STAMFORD CONNECTICUT 
HVNVENEUUNTLUUUUUUTOQQQQQQ00000000000000000000000000000002000UOOESO0000 000044 MOMRDEODCEEOORECCELELO OOP OPTLOOCEOOGOOGLOROUOOOOGDASALEO AAO OOOAOGOL OOOO ENERO 


Good Profit That Comes Enostl 


De alers never were offered a proposition so inter- 
esting or where Profits are made with so little effort 
and with absolutely NO INVESTMENT, as we 
offer for 


The MULTIPOST 


Stamp Affixer and Recorder 


The leader in its field. Over 30,000 in use. Needed 
in every office using 10 stamps or more a day. Saves 





SITLL | 









time, stamps and money. Thoroughly guaranteed 

and backed by a house able to make it good 

Not re is our Advertising and Selling Work in- 

tensified and effectual, but our Dealer Plan is 
ery unique It is one that every dealer can 

easily accept and not risk a cent. 

Every dollar of profit is practically clear for you 
nothing to come out for expense. Write us at 

once for the facts. At least learn what we have 

to offer. 


MULTIPOST ‘COMPANY, Rochester, N. Y. 
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THE SPECIALTY 

THAT SELLS ITSELF | 
Peerless Rubbe ; ; ———— a 42 * 

| Tyrewrier Keys are MC SO 

MA oo ao @@2O@2Cee 


to typists that they ie ; ; — 
sell themselves when , 


displayed by dealers. :# 7, @ C) é.) UaeK 4% as e) 
In Green, White or ee . = as — . ' ; 
Black for all ma- “ =~ — } A ; 
chines, characters of $2 > Gs @& D, @ Ce MM op €> ke niall 
heavily inlaid rubber. - é 7x 


Write for our liberal 
dealer proposition. 


PEERLESS KEY CO., INC. 








177 Fulton St., New York City : ; Sie : 
Makers of the Peerless Rubber The injurious reflection The Peerless Key 
Twirler Rings for platen knobs Eye Strain | Eye Insurance 
















DO NOT PURCHASE AN ELECTRIC SEALER UNTIL YOU HAVE SEEN THE NEW 
STANDARD (Motor Driven) MODEL M, ABOUT R : ADY FOR DELIVERY 


Use the machines that are accepted as standard by the U. S. and British 
Governments, the Bank of England, Bell Telephone System, the Standard 

Oil Company, the General Electric Company and thousands of other organi- 
P zations. That so many large concerns prefer 
them to machines costing from 5 to 10 times a 


much is significant. 


STANDARD Envelope Sealers 







are the most efficient enveloy Price 

sealers made They are sim- 

ple in construction, automati« $15 

noiseless and built to last : 

lifetime, aoe 
ister 


$20 


STANDARD 


. 
WRITE FOR Stamp Affixer 
DESCRIPTIVE CATALOGUE 
Is too well known to require much comment Users refer to it as the 


lightest, speediest and simplest machine on the market, which is an indisputable fact It moistens the stamps, 
thus ensuring perfect adhesion to envelopes or packages 10 Days’ Free Trial of Either Machine 

A request on your own stationery will bring either or both machines for a free 10 days’ trial without obligation 
on your part. 






A Few More Capable Representatives Wanted. 


STANDARD ENVELOPE SEALER MFG. COMPANY, Somerville, Massachusetts 











The “Cado” Brand “L. E. B.” BINDER CLIP 


With the L. E. B. Binder Clip, every conceivable kind of loose papers cat 
be easily bound into a book, with its title on its back 


You can instantly remove any paper therefrom, or add any paper thereto 
It is the simplest, cheapest and most handy filing system ever devised. It 
also adapts itself perfectly as a valuable auxiliary to present filing systems 
Selling L. E. B. Binder Clips is not only easy, because of the wide adver 
tising and the big demand, but selling them is a profitable business, becaus« 
their satisfaction is insured by the makers, whose reputation stands back 
of each one. 


A! PRICES 
in. capacity) 5c each No. 10. (1) in. capacity) 15¢ each 


3 
No. 5. G in. capacity) 10ceach +No, 11 1: : 
5 um. capacity) BOs cach o. 11. (1j in. capacity) 15c each 





Pat. May 18, 1915 Immediate delivery can be made on No. 6 *With tabs on back for INDEX See illustration 


CUSHMAN & DENISON MFG. CO., - 240-242 West 23rd Street, New York, U. S. A. 
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LOOSE LEAF 














Baltimore, Md. 

Joseph N. Lipforc, head of the loose leaf department 
of Kohn & Pollock, Inc., has engaged with the New Prague 
ll npany, New Prague, Minn., as a salesman. Pre 
vious to his connection in Baltimore, he was manager 
for many years of the Southern Stamp & Stationery Cor 


Boston, Mass. 


Joseph A. Sweeney is in charge of the newly opened 


branch office of the Kalamazoo Loose Leaf Company, 
Kalamazoo, Micl Mr. Sweeney, who is located at 201 
Devonshire Street, has been connected with the com- 


pany’s New York staff 
* * + 

An assembly of manufacturers and their representatives 
attended the Babson Labor Conference at Wellesley Hills 
lliam Pitt, of the Irving-Pitt Company, 
Kansas City, told of the practical results obtained by the 
operation of the workshop council plan in the Irving-Pitt 
plant 


in September. Wi 


Chicago, IIl. 


An advance in prices has been made by the Plew & Mot 


ter Department of the Workman Manufacturing Company 
was announced September 10. The advances are from 10 
to 30 per cent or the net prices 
Kalamazoo, Mich. 
D. ! Wooden has opened a selling agency for loose 


leaf supplies, stationery, etc., at 101 Oakland Drive 


Newark, N. J. 


Overloaded shelving in the store of Edward N. Plates, 
221 Market street aused about $1,500 damage to stock 
and fixtures recently Mr. Plates is a specialist in loose 
leaf devices, and recently worked up a window display 
of Wilson-Jones products which aused considerable 
+e le ain , 


Philadelphia, Pa. 





\ complete finishing department for loose leaf work 
has been installed by Philip Jaisohn & Co., stationers and 
printers, 1537 Chestnut street 

Emplovees of the Wm. Mann Company frolicked at 
he Manco Country Club, September 28. The outing was 
held at the Mar Country Club grounds, Darby, Pa., 
and comprised the usual sports and amusements \ farm 
linner was served, and good music enlivened the festival 

San Francisco, Calif. 
Hall & Smith Company has moved into larger 
rs owing to the necessity of makit room to take 
re ‘ the Moore loose leaf system, tort hich the 
p s agent 
* * 

It is ce las. H. Davis stern represe 
tative of thi Ison-lones Loose Leaf Compan - 
taker bride 1 s established his happy home at 621 
Stockton street, Sat Francisco 

War Blank Book Orders Exclusively. 
( les A. Stratton Company. blank book manuf 
rs, 22 Reade Street. New York, N. Y., advises the trade 
that ving to the ressure of war orders in hand 
I l€ 5 i epted F< ] | ks 1 s 
the nie indirect essential S 
tries slog War comes ~ 

i he Nationa rt Agency, West Idings 
Valletta, Malta. publishes a booklet featuri he im- 
portant factors of its line \ number of prod- 
ucts are listed The title page gives pro to the 
fact that Every article herein is guaranteed to be either 


of British or American manufacture.’ 





























Bentson Steel Card Cabinets 
son Steel Card Cabinet 
Our construction prevents marring highly pol- 
ished surfaces. You can use a Bentson Steel 
Cabinet on your best desk, and never injure the 
surface. No 
friction, draw- 
ers operate 
without any 
force. Bentson 
Steel Card 
Cabinets stack 
for any com- 
bination. Made 
for cards 5x3, 
6x4, 6x5, &xS. 
TRANSFER TO STEEL 
The Bentson Steel Transfer Case is light and 
rigid—lasts a lifetime—a safe, secure’ réceptacle 
for all records—drawers slide easily. 
Your trade wants steel cabinets and cases. Sup- 
ply Bentson products and see how repeat orders 
follow. Write for particulars. 
The Bentson Mfg. Co., Aurora, Ill. 
ae 


A Line You Should Know 


The Tenacity Line of loose leaf devices affords 
the dealer a complete assortment at minimum 
outlay. 








It has features which will enable you to clinch 
sales which might otherwise be lost. 


Here is 


The C. L. Steel Back Ledger 





ietals are electrically welded. You know 
iat means in the way of service-durability. 
The C. L. is made in five capacities, each of which 
is capable of 100% expansion. 

The large capacity binder used in connection with 
our ledger-rack makes an ideal combination for 
machine-posting 


You really ought to know more about the Tenac- 
ity Line. Why not write today for our catalog? 
The TENACITY MFG. CO., Inc. 
Reading CINCINNATI, OHIO 
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Yow have a right to expect SERVICE as well as 
superior workmanshir if you are a purchaser of 


LOOSE LEAF METAL PARTS 





treatment and 


you of thi 


This trademark assures 
confidence in the factory behind 1 
Catalog 34R on request. 


C. R. & W. A. NELSON 


328 W. Madison St. CHICAGO 


; 











ADDING MACHINES: 


Burroughs, Wales, Dalton, American 


CALCULATING MACHINES: 


Comptometer, 
Brunsviga, 
Triumphator, 
Millionaire 
_and others 









Rebuilt and fully guar- 
anteed. All makes bought, 
sold and exchanged 

Write for booklet 
REPAIRING at reasonable 
rates. Write for estimate 


Representatives Wanted 


Adding Machine Corp. 
Successor to 
JAS. E. PLEW, and 
Rebuilt Adding Machine Co. 
323 S. La Salle St. CHICAGO 


i iL 
=—=— 7 = 


Make Your Show Windows-Pay Your Rent. 


BUY $3() 29 NOW 


A Wonderful Set of Interchangeable Golden Oak 
Window Disp'ay Fixtures, for displaying Books, Sta 
tionery and Sundries. Put up in a Hardwood Hinged 
Lid Storage Chest 
No. 20-—Set 89 Interchangeable Younits $3925 
For Large Window 
Set 50 Interchangeable Younits. $1815 
For Smal! Windows 
The fixtures you see above are only a few designs that can be set up with the full set 


THE OSCAR ONKEN CO.., 2450 W. 4th St., CINCINNATI, O.. U.S. A. 


No. 20! 





The Matter of Profits — 


a matter of offering your trade a 
staple demand. 


Is largely 
needed article with 


The Bankers Clasp 


Fills a business need for a handy clasp with 
the sure grip of tempered steel. After trying 
the Bankers Clasp an office “feels that it can 
not get along without them.” 

Price to the trade $1.00 per dozen. 


Bankers Clasp Co. 


3671 Lafayette Avenue St. Louis, Mo. 
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Chicago, III. 
cE. A. Mead, cf Mead & Wheeler Company, deak 
in filing cabinets and stationery, has returned from a v: 
tion spent in the Michigan woods 

Indianapolis, Ind. 
The Oiler-Banner Furniture ( 
tional floor space by taking over the store former 


cupied by the Adams Express Company 
Jersey City, N. J. 
Taylor Pyne, Jr., president of the Steel Equip: 


\venel, N [3 has bee ele ‘ted a dire 
ial Trust Company of New Jersey 

Minneapolis, Minn. 

\ petition in the Federal bankruptcy court has 
filed by Elmaquist Brothers Company, n 
desks, bank furniture and cabinets. C. | ju 
dent, scheduled liabilities of $20,401: assets $19.178¢ 5 
trustee 1s | 3 P. Galbraith. 


Philadelphia, Penna. 


{ orporation 
of the Commer 


lanutacturers 
Ee lmquis 


Philadelphia stationers are complaining of the s] 
of office furniturs Philip Jaisohn & Co., and A. I 
antz Company say that never before has the short 


1 
peen so acute 


San Francisco, Calif. 


The Hansen-Wadensteir Desk Company, Seattle 
been called upon to supply an unusual demand 
shipbuilding centers on the Sound and other i: S 
engaged in war work. Mr. Hansen, senior mem] 


firm, has been spending some time in the east trving 
replenish his depleted stocks 


Springfield, Mass. 


George L. Hersey has retire: business He 
sold the Herse \ Fur iture ( omy I t the Flirt t ite Ri 
ett Company M Hersey will go south to re 
healt! , 


Tuscon, Ariz. 


\ regulatior becoming eft tive {) tober l. 
retailers to mark their costs and selling prices 
figures It promises to cause considerable dissatis! 
in merchandising circles, owing to the inability 
iverage purchaser to distinguish between the profit 
justified on various articles in a merchant's stock 
instance, a | haser of office furniture will note 
dealer's margin on a ream of paper, and that on 
desk Naturally the greater margin on the re 
slow-moving | iture item will cause the customer t 
a | é the furniture. Discrepancies like 5 
occur ina lines of business, and it may take time 
things adjust themselves Phe regulation was 
gated by the State Council for Defens« It is 
to check profiteering, and restore “public « 
retail merchandising.” 


It Puts a Crimp in the Kaiser’s Bristlers. 


| rtyv-s<<¢ eT years ago at the er the Fran ( 

man War, Emperor William I. of Germany had his ¢ 
told by i Vps iT 1 Pr: yue, wl told hin lot 
wl have ind the ¢ 
this: “Yo son will engag t wi 
nad wl thie (;,ern ee r i t be 
s King No wonder that Pit 

tatior K I istache s ¢ 

5” | nning little 1 , 
gests exyp I ws t expe 

wave Ame hood that S 

ed defense es and ail 9 


Richard L. Dulin. 


Xl at | ' : a Sstationer it SOA} 


ston XN \ 1 ssecd iway early : Sentember 


ompany has secured add 


setae 


TSS tnd il a 


pent eatememnernemaneane 
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TRAY SETS THAT HELP 


Temporary filing and distributing greatly simplified and made more efficient at 
insignificant cost by hale Desk Tray Sets. Made in capacious but compact 
form for letter or cap size paper. Two tosixinaset. Quartered Oak or Mahogany. 


WEAR- FORE VER RACKS 


made of electro-welded steel in sectional and non-sectional styles and hand- 
omely finished. Prices lower than you expert. Trv a set thirty days at our 
risk. Supplied direct where we have no lealer ; 

OUR CATALOG WILL HELP YOU. [t shows all kinds of filing cabinets, desks, 


specialties and supplies Free on request. 









THE AUTOMATIC FILE 
& INDEX CO. 


143-150 Peari Street 
GREEN BAY, WIS. 








Established 1875 Incorporated 1900 Still at it 1917 


We Make Covers 


For Typewriting, 
Computing and a 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. e ‘ 
OFFICE FURNITURE and WREWRITER COVLR 
—— with bright 
surface should be so 
= tected. We are 


Economy in Ink 
IS NOW SPELLED 


PREST-O-INK 





arge manu ifacturers of 

these goods and believe 

we make tl gt test 

uant ty anc “¢ in 
Send us Sample or dia zgram of your article and we will quote you 

prices ond send samy le of the material. 


Ne article too large or too small for us to make and figure upon. TABLET or POWDER 
THE WILEY, BICKFORD, SWEET CO. FORM 
The Wm. H. Wiley & Son Co. Division, 
HARTFORD - - - CONNECTICUT 
Black and Red 








Inkwell or Fountain Pen 


A BUNCH ~ —_— 


One of the necessities demanded by modern 








in your show window Isnt a busine is a PERMANENT RECORD 
bouquet it's a trade-draw- INK in TABLET or POWDER FORM 
ing display of waste baskets that is NON-CORROSIVE. 

Thev resistance to ” ‘ ra . 

} at a cal aaa Used and indorsed by the U. S. Government 
vw eset Stee oa and large industrial concerns. 

pleasing outline Your cus 

omers will say that Daisies Prices and descriptive matter sent on request. 





te rea) %: 
: ys, 


satus Write for prices on Preston Chemical Company, Inc. 
= ts eee ee 182 Fourth Ave. - Brooklyn, N. Y. 
The Massillon Wire Basket Co., Massillon, Ohio The Originators of INK TABLETS 





























“Quality Brand” 


BRASS and STEEL 


CUSPIDORS 


SELLING AGENTS 
H. BE. HOOKER 2228 Sheffield Ave., Chicago, TL 





Beard Ave. and West Fort St. S eveeessesreef44 Market St, Sam Franclago, Cal 
The Ireland & Matthews Mig. Co. Detroit - Michigan 
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FOR BONDS 
ANDO 
STOCK CERTIFICATES 


SECURITIES 
AND ALL 
PAPERS OF VALUE 


SS EER ER TACT Eiciiae NEW YORK erry ae 


a | 





Oe is 

er mJ 

z 17 

SEIN PAN PART 
— 











F REE to Dealers on request. 
i) 


Our latest Price List No. 105 of 
Rough and Rebuilt TYPE- 
WRITERS of all standard 
makes. 

Our bi-monthly Stock SALES 
will interest ycu. Ask us to put 
your name on our mailing list in 
order that we may send these 
Special Price Lists and keep you 
informed 


All inquiries will receive our courteous 
and prompt attention. Ask others! 





REGISTERED 
Wholesale and Export 


| National Typewriter Exchange Co. 
110 Broad Street Boston, Mass. 














Complete Line 
of Wire Baskets 


Waste paper baskets, wire 


or tin bottom. Space bas- 
kets, 1-2-3-4-5-6 spaces 
Mail and envelope baskets. 
Special baskets made to 
order. Prompt attention on 
all orders and quick deliv- 
ery. 


PEERLESS SANITARY LINE 


Write for catalog and price 
list O 


PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd. CHICAGO, ILL. 





j= 


PTTL ed 
Are You Our Customer? 


If not, we are both losing money. Our goods give 
permanent satisfaction. Give us a trial! 
Our brands of 


“SUMMIT” 
“APEX” “XTRAGOOD” 


Carbon Paper and Typewriter Ribbons are re- 
nowned the world over. Investigate and be con- 
vinced. Write us immediately. 


UNION RIBBON & CARBON CO. 


Main Office and Factory 
Front and Laurel Sts. PHILADELPHIA, PA. 


Pt 
UU 









matter. 





them. Write today for catalog. 


Mail and Express. . 16 Ibs. 


0 ea ae 4 Ibs. 
De toned Ipibs. 232-242 E. Ohio Street, 








Profitable Staples 


are the backbone of the re- 
tail business. Hundreds of 
stationers are making steady 
profit from the sale of our 


Desk Pads 


We manufacture pads in sixty styles, all sizes, which 





means that no matter what kind of a pad your cus stomer 
wants, we have one which will exa actly suit him. Order 
a small quantity today totry uso Prices and samples 


submitted upon request. 


L. Sainberg, 65-7 W. Houston St., New York City 





“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 


Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 
Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 





National....... 





Commercial.......121 PELOUZE MANUFACTURING CO. Usengi. 241s 


ey : 
Chicago, Tl. Crescent >) * 











eee 
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Buyers Aid, ] 154 Nassau street, New York, has is- 


sued an interesting circular concerning the work they 
are doing in the distribution of industrial ees. This 
company maintains Buyers Aid service stations and in- 


dustrial iibraries in one hundred of the princip val cities 


of the country for the purpose of directing inquiries to 
the nearest point of sale and carrying literature in in- 
dustrial libraries The concern supplies records of all 
inquiries and ms to perform necessary service when- 
ever its aid ts lled in It extends its service to all 
lines of business 

+ * * 

We are indebted to the Holiday Card Company, 1013 
Grand avenue, Kansas City, Mo., for a folder containing 
six sample holiday cards of attractive design and ap- 
propriate sentiment The theme of most of the cards 
is patriotic and on some the flag and the national shield 
with wreath designs predominate. The cards are steel 
die embossed and embrace only a few of many num- 
bers [he company is prepared to get up special cards 
on order as well as to furnish stock designs in any quan 
ti 


* 


Cushman & Denison Manufacturing Company, 240 West 
I wenty-tl ird Street New York, N \ have issued a new 


of goods in stock Prices are quoted on all 
items lhe book illustrates the various lines of station 
é supply and office appliance items manufactured by the 
inv, and « prises 78& pages 
= > * 
New catalogs have been issued by commercial schools 
hich show a high degree of appreciation of printed pub- 
licit Such books have recently appeared in behalf of 
The Salem Commercial School, Salem, Mass.; the Central 
City Business School, Syracuse, N. \ the Grand Island 
Business College, Grand Island, Nebr.; Wichita Commer 
cial College, Wichita, Kans 


* + * 


, H. Denny 308 Broadway, New York, N. \ has 


issued “Denny’s War Time Catalog,” showing the various 
lines he sells \mong them are included the products of 
\ s, Meilinl Goodline 
* * * 
fF cle eck Mianutacturinge ( ompany, lurners Falls 
Mass., has distributed a new sample book showing its 
li hin papers for correspondence and ' ding 
pu ses ilities I shes are show is 
as. the I llow I r the regula Ss 
I stries Board 
* * 
he Milwaukee Chair Compat Milwaukee, Wis.. is 
listributing its Revised Price List No. 52, dated Septen 
ber 10. In it the patterns manufactured during the war 
period are printed in red. The remainder of the list, 
printed in black, indicates the patterns which will be suy 
rs snhiect to future rulines of the War In 
S s Be 
A Lively Publication. 
R. M. Tussi rmerly with the Safe Cabinet ¢ 
is now with the Northwestern Chemical ¢ n) 
Marietta, Ohi An interesting piece of printed matter 
, oP gr gree ' chemicals { “a 1 SSF no a 
s It is called The Saturda Kk vening 
Poster,’ and 11 t-up is a close second for the Philadel- 
I eekly I rly the same name It is lled a 
‘vearly.”’ but it is to be hoped that in spite of paper con- 
Se regulations Mr. Tussing will arrange for more 
P ssue 








ENVELOPE 
SEALERS 
FOR EVERY 
BUSINESS 


You have calls for Sealers, 
and know who need them. 
Add the 


Acorn-Thexton Sealer 


to your stock, and see how 
quickly they move. Four mod- 
els, $27.50, $47.50, $65.00, and 
$80.00 Write for Booklet, 
“Efficiency in the Mailing 
Department.” 


ACORN BRASS MANUFACTURING co., 
544 South Clinton Street CHICAGO, ILL. 


ACORN- 
THEXTON 
SEALER 











Our 
Typewriter Ribbons 
Carbon Papers 


are made only in 


ONE 
High Grade Standard Quality 


They Give Excellent Satisfaction 
‘Private Brands’’ Our Specialty 
Write for Prices and Samples 


TheJasper Hunt Mfg. Co. 


536 S. Clark St. 





INGER. 





F 


The arch guards against injury to 
fingers. The grip of steel never 
lets papers slip. They cost no 
more than other fasteners and 
they sell readily. 

The Argus Clasps are very artistic in design. 
Made of spring brass with durable nickel finish. 
Model C for pencils—Model D for fountain pens. 

















Retail for 5c each. 








Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of othere—and t will tell yeu that 
we have the B article of $1 
its kind on the market to-day. ° 
We make also a large moistener suit- 
Patented Nov. 22, 1994 able for large offices and shipping 
Patented June 16, 1915 rooms. Price, $2.75 each. 


Simple, Useful and Economical 


Used for moistening stamps, envelopes, labels and Sages | in handling 
currency. Foreign business given careful attention. vertising matter 
sent in Spanish d desired. 

Write for particulars. Sample sent on approval. 


PEERLESS MOISTENER Coe 
Chicago, I 


826 &S. Clarernont Avenue 
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Large Corporations and Firms HOUSE ORG ANS 
Use and Endorse 
i6: Graffeo Vise Signals 











Such firms and corporations as the following set high 
standards and therefore use Graffco Vise Signals: 


American Tel. & Tel. Co. 
Westinghouse Co, 
American Express 





Du Pont Powder Companies 
Larkin Soap Co, 











Alex. _oee — Rockefeller Foundation 

; lectric Co, , : , , 

pom Ramm ef N. Y¥. hE , Office Appli inces 15S indebted to the Burroughs Add- 

Vieter Talking Machine Schools ing Machine Company for several copies of the “Bur- 

Pierce-Arrow Motor Co. Ford Motor Co. roughs Sales Bulletin,” an interesting publication, print 
Nearly 50 Departments of the Government ed weekly by the Burroughs organization for the bene- 
GEORGE B. GRAFF COMPANY fit of its salesmen. The “Bulletin” contains news of the 

294 Washington St. Boston, Mass. All-Star Club record, names of all the members, sales 


news in the organization, pictures of the leaders and il- 
lustrations of the trophies won, also illustrations show- 
ing new plants in process of erection and other matters 
of interest to the organization. 

* * * 











The Grasshopper, published by the Skinner & Kennedy 
Stationery Company, St. Louis, runs true to its name. 
It is full of hops or pep, entertains and instructs. A dis 
tinguishing feature is the prominence given to the prod- 
ucts of manufacturers which are advertised to the con- 
sumer, thus appropriating to the Skinner & Kennedy 
Stationery Company much of the publicity that the mar 
ufacturer buys for the entire field. 

* * 


Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
manufacturers of Hekto- 








graphe Gelatine Duplicators, 4 ny Lege Ay Fe * 
are supplying the stationery trade wit e na pos Tha — c ; ’ ° : . a “ais 
for oY filing Hektograph pans and Gelatine Duplicators Phe Royal stan lard of the _Royal lypewriter Con 

of all makes. pany made a “Ginger Number” of its September issue 
They are also in position to a, the wate wah seme rhe inspirational matter is calculated to transfuse the pep 
Hm taney paper and Hektograph typewriter wes of the early fall mornings into the sales staff, and the 
Domestic and foreign inquiries given most prompt attention. results should show in the sales records 

Write for quotations and circulars on these materials. $ ¢ & 


THE HEYER DUPLICATOR COMPANY Tips, of the Irving-Pitt Manufacturing Company, Kan 
160 N. Fifth Avenue CHICAGO, ILL. sas City, Mo., gave much good information regarding the 
sale of loose leaf devices. 

sk + 








The September issue of the Pepper Box and Ginger 
Time and Space Saved Jar News carries a message to the selling organization 
is money earned. The time required by the typist for ol the Barrett Adding Machine Company to open up the 
handling erasers, carbon paper, letter heads, second fall season with pep and endurance. 

sheets and other stationery, is reduced to a minimum x *« * 


in the The August issue of the Corona Bulletin tells a brief 
BYRON tale of how the porter of the San Francisco office foiled 


a party of three who tried to annex a Corona without the 










Typewriter Cabinet usual formalities and consideration. Henry, the porter, 
Here is a desk which provides was cleaning up one night, and the party of Corona kid- 
within arm's reach napers interrupted him at his work. One man put a 
ergy Fg FR. machine under his coat, and Henry saw him. Henry 
articles used by the paused to lock up before pursuing the thieves, and lost 
stenographer. sight of all but one. A woman was in the party, and 
taeenranen tem Henry introduced her to a policeman, and the next morn 
thirty things are. ing the judge gave her a suspended sentence for a yea 
* * * 
Byron Typewriter The Protectograph, of the Todd Protectograph Com 
Occupies Small Cabinet Co. pany announced in a recent issue that “W . >. >. stands 
Piece Space. 33 Washington Ave. for ‘We've Started Something’ (We can finish it, too!).” 
Mt. Clemens, Mich., U.S. A. rhat’s a refreshing sentiment and it is hoped that a 


marked copy was sent to Potsdam, for the personal at 
tention of the Katser and his six safe sons 
* * * 








“Practical Points for Typists” in the September issue of 


Pr, tM A R B O N © Remington Notes gives some helpful suggestions regard- 


\ ing the centering of headings. It also prints an estimate 


Vv R <\ that the average cost per letter written and mailed is 35 
et, prod cents each 


& * * * 


2 S In a recent issue of the Ginger Jar mention was made 

of a new use for the Multigraph \ seed concern had a 

‘ lot of seed envelopes with the price per package printed 

Standard Carbon & Ribbon Co. on them. Costs have advanced so rapidly that the prices 
had to be changed on a million and a half envelopes. The 


Incorporated concern’s job printing plant was tied up with regular 
work, and the Multigraph was assigned to the job. A girl 


a ; > 
& 11 Liberty Street <p feeder averaged 30,000 to 40,000 impressions a day, pro 


NEW YORK, N.Y. 


= ducing the job at about ten cents per thousand. The en- 
oa TYPEWRITER wy tire job was run in two months, and in that short period 
> Sy the Multigraph will have almost paid for itself 
= “y * * * 
y} Cp T ? 1 “ocl Des f 
_ The Russel! & Cockrell Printing Company, of Amat 
illo, Texas, publish “Our Yellert,” which is a play on the 








translation of the Spanish word “Amarillo.” which means 
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RUBBER ERASERS 


To give complete satisfaction to the eraser user—such is the mission of the 


WELDON ROBERTS 88 styles. 


If you have not usé 
styl s provide a specific style 


d the WR, you have yet to know maximum eraser satisfaction. 


for every thinkable use—art, commercial 


The 88 


or mechanical. 


‘*World’s Quality Standard’’ means just that. 


Samples and details to stationers anywhere on request. 


WELDON ROBERTS RUBBER Co.NEWARK, N.J. U.S.A 








The Traveling Salesman’s Desk 


is his portfolio. In it he must find place 
for his prices, samples, catalog, corre- 
spondence, etc. 


The “Handy” Portfolio 


puts the salesman’s papers at his finger 
tips, ready for rapid-fire use when in the 
field. Its convenience, solid construc- 
tion and good workmanship make the 
“Handy” Portfolio a good seller and a 


friend-maker. 
You need our catalog. It awaits you 
Write at once. 


The Cleveland Leather Goods Co. 
~ 24-28 Noble Court Cleveland, 0., U.S. A. 











FOUNTAIN PENS 


HIGHEST POSSIBLE QUALITY 


Lowest wholesale prices. 
The celebrated Lever-filling 


“WILLARD” 
60% 









We 
alse 
mana- 
facture 
“Supbeam” 

$7.50 doz. 
Self-filling “Orient” 
$7.98 doz. 
Self-filling “United States” 
$9.60 doz. 
Lever-filling “Overland” $10.50 doz. 


Discount 
“WILLARD” Pens are bought 
by the U. S. Government. 


HIGHEST BANKING REFERENCES 


WILLARD PEN CO., 170 Fifth Avenue, NEW YORK 














Eternal Writing Ink 
Engrossing In 


Drawing Inks, Blacks and Colors 
| Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilage 
Office Paste 
Liquid Paste 


Vegetable Giue, etc., ete. 
trictly Original Goods of the Highest Grade Only. 
j wr Cards and Irn ited Matter Sup- 


Ss 

Show ( ards, Col 

plied t Trade. Discounts ar rd Trade Prices ates 
good profits 

Cc 


onsumers, eman “ipate yourselves from the use of 
corr sive and IIl-smelling ks and adhesives and 
adopt e Higgins’ Inks cual Adhedbess. They will 
be a reve ~* ation to you 


We protect the trade by referring 
all orders and inquiries thereto. 





Originators and Manufacturers 


CHAS. M. HIGGINS & CO., Refined Inks and Adhesives 


Main Office and Factory, Breeklya, N.Y.,U.S.A. New York-Chicage-Lendes 


Stanley Name Plates 
Go On Good Products 


A mabufacturer or 
dealer doesn’t put 


















his name plate on 
furniture or ma- 
chinery that isn't 
first class. Medi- 
ocre products are 
anonymous. 

Use Stanley name 
plates on the office 
appliances you sell 
or make, and let 
it you furnished them. This brings 







{EMITCHCLE PUBLISHING Co 
OHFLENC Bank ANOOFriCe Ourcitren 
Te MITCHELL 5.D 





Stanley Name P stes are m de ¢ f embossed metal and applied 
les and suggestions for the asking. 


STANLEY MFG. CO., Dayton, Ohio 


DEPT. *‘O.S.”’ 


~ 


= 


Mr itl aati nT 


mM 








“UNITFOLD” FORM 


[exc forms are printed and folded by special machinery which has many 


= 





duce superior work. 
super-manifolding qualities 
“UNITFOLD” forms may be perforated, punched, numbered, etc. 
Owing to unsettled paper prices it is impossible to issue price lists. Upon 
receipt of specifications we will quote promptly. 
a Service and Quality guarantee behind them. 


THE SCOTT-COPPAGE CO., Inc. 


SPECIALISTS IN LOOSE-LEAF SYSTEMS AND SUPPLIES 
297-301 Lafayette Street 


THE GREATEST OF 
ALL TIME SAVERS 


exclusive features thus enabling us to lower cost of manufacture and pro- 
Our paper is specially manufactured with a view to 


All orders placed with us have 


“UNITFOLD” PRINTERS 
New York, N. Y. 
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, DISTINCT FEATURES — SOMETHING ENTIRELY NEW 


THE CURRIER DISTRIBUTOR 







Six Tray 


Eight Tray 
Price, $6.00 


Price, $7.00 


Patent Pending 


TRAYS FOR DISTRIBUTING, CENTER FOR PACKAGES 

Takes up smal! desk space, 10x11% inches, has detachable 
trays like so many baskets, and made of sheet steel, olive 
green finish. Comes knocked down, put together in a jiffy. 

GREATEST SELLER OUT—ORDER SAMPLE TODAY 


Liberal discount to dealers and salesmen. 


CURRIER-McCORD CO., Boston Bleck, Minneapolis, Minn., U.S. A. 





“DEXTER” 


44 ih dg - 
SS rhe highest grade hand feed 
ars 4 Pencil Sharpener made or 
Sed \ possible to make. 
4 DEATER 
—_ Equipped with Point Ad- 
Ba | y juster which saves the pencil 
4 as and produces any point from 
= bl ne ae a 
—? ylunt to hne, stopping cut 
ting when desired point is produced. 
Sharpens ANY Size Pencils 


Send for Price List. It will PAY you. 





Automatic Pencil Sharpener Co. 
1520 Garland Building, Chicago, III. 








That 
= Magic Tip 


fe Goodline “Metal 
Tip” Guides outlast 
any other Press Board 
Guides on the mar- 
ket. The Metal Tip 
reinforces the guide 
immediately below 
the printed tabs. All 
liability to crack and 
tear is removed. 
Nothing like it! 





Prices and full information on request. 


Gocdline Manufacturing Company 


368 BROADWAY, NEW YORK 





Short of Help? 












Send for 

sample Then why not get maximum results from 
cost the help you have? You can’t, of course, 
tickets if they come in late, leave ahead of time, 
and “fool around” on various jobs, and 
complete Received don’t care, just because they know 


Answered *°U @Fre 50 shorthanded. 


aver? THE AUTOMATIC 
TIME STAMP 


makes such help get down to 
brass tacks It puts your business 
on a definite basis by showing 
bevond all possibility of doubt or argu- 
ment just when your employees come and 
go, how long they are on any job, when 
orders are issued and received, etc. Saves 
you time, money, labor and annoyance 


The Automatic Time Stamp Co. 
159 Congress St. Boston, Mass. 


Finished 














A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 


Capillary Ink Channel Send 
Modern Filling Device for Samples 
Safety Screw Cap and Discounts 


Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“We have put the Style in Stylo” 


BIRD BILL PEN CO. 
Dept. B 309 Broadway, New York 
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Desk Pads ClothECovered Cabinets 





L. HOFFMAN stiegone SOE 





‘“*‘Write 
4 
Catalogue 





Letter and Legal Cabinets 


Decument Cabinets 


























KIPCO BRAND 


DUPLICATOR INK 
FOR ROTARY STENCIL MACHINES 
The quality of this ink is 
guaranteed by nearly half 


a century of practical ink 
manufacturing experience. 














Write for samples and prices; also our agency proposition. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - - NEW YORK 




















ELLIOT 





Electric Addresser Hand Addresser Foot Addresser 
‘Price $300.00 ‘Price $60.00 Price $175.00 


18 YearsSunder the same management AGENTS WANTED in Ali Citle 


THE ELLIOTT COMPANY, Cambridge, Mass., U.S.A 
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yellow There } no vellow in the Yeller, but a lot of 
good selling talk which should bring much business for 
the severally nationally-known lines of office equipment 
which the Russell & Cockrell Printing Company push. 

* * * 

The Webster Way quotes Frank Jewel Raymond, who 
said, “When men know themselves and are friends with 
themselves they treat themselves better.” Which is a 
way of boiling down an address on Self-Reliance to a con 
centrated thought 

* * » 

The N. C. R. printed an unique plate introducing G. E 
Steffey, sales manager for the world. His portrait was 
centered between maps of the eastern and western hemi 
spheres, and graphically indicated the extent of his do 
mains as general sales manager for the products of the 
National Cash Register Company. Incidentally, Mr. Stef- 


fey has obtained territory to which Will Hohenzollern as 
pired—which will be administered with far greater satis- 
faction to the wor'd in general than had the Kaiser suc- 
ceeded his plans 

* * * 

Maintaining production in war times is a difficult mat- 
ter. One of the Edison companies, the Edison Storage 
3attery Company, Orange, N. J., prints semi-weekly bul 
letins or house organs directed to the employees, and 
designed to maintain high interest by the employees in 
the work they are doing. The aim of the bulletins is to 
remind the workers that their production is supremely 
necessary to keep up war supplies, and in this manner to 
inspire them to “keep on the job strong.” 

* * * 

The Latsch String is a pleasing play on the name of 
Lats h Brothers, advertising their stationery stocks. It 
is published at Lincoln, Neb., and emphasizes the fact 


latch string of the stationery shop is always out 


1 


that the 


The Latsch String ould be a powerful factor in the 
success of Latsch Brothers. 
¥ 
Ba Facts” isn't a natural history study, as might be 
assumed from the title, nor has it anything to do with 
the “Frolicksome Follies of 1918.” It is the house organ 
of Baers’ ot ( Ohio, which, to the elect of that 
thriving place means a good stationery store Baer 
Facts plays up merchandise and service, with a sprinkling 
of philosophy and fun that makes the booklet worth 
more to the recipient. Baers’ have a way of using manu- 
facturers’ advertisi! for inserts which shows a wise ap- 
preciation of what to do with such matter—circulate it 
* * * 

Eaton, Crane & Pike Company's Pull-Together tells a 
story al t adve - reporting F. Irving Fletcher, who 
said at a ne¢ ertising men There is only one 
log ection t lvertising, and that is the one of 
fere y Joe De tle ol the Cinnaminson general store, 
It don’t leave a man no time,’ moralized Joe I adver- 
tised wunst in "90 and the consequence wuz | didn't have 
time to » fishi rinus, till arter McKinley's second 
ele 1906 

Tips, of the Irvine-Pitt Manufacturing Company has 
preserved for posterity an inspiring address by publisl 
i a re ssut Several pages are devoted to 
Confid e and | eration in the Stationery and O r 
Supply Business,” v h made such a stir when presente 
by ( Mitche (rane & Company Topeka, Kas., 
efore the Booksellers’ and Stationers’ Vocational Se 
ti t Int Association of Rot Clubs 

| entimiet e Columbia ¢ e 
TT) ‘ es 

I eate vords 

) ds to ng? 

I e words \ 
\ e words “I Ha 

{ r é r Be 1s ~ r é 

the October iss f The Burroughs ¢ : 
It is a digest of t three earlier issues of Liberty | 
Bonds nd the nditions which faced the ourt! 

\ 1) Welt 1 V1 le written for an 1udien © of banl 


( tinued on next page 
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Save Your Energy 


lerks are scarce and every moment counts” 
yuld help them to serve your patrons quick- 
Dy placing this Cabinet on your counter. 


wher 





This Style L 
Cabinet of 


Moore 
Push Pins 


sells twice as much with half 
the effort. Get one today from 
your Jobber or Direct. 
Cost - = = = $10 
Sells - - =- = $15 
Will more than double your sales 


Moore Push Pin Co. 


113 Berkley Street 
Philadel Pa. 











from Downey's famous “Steel. 
Stree a kraft paper, they do not break or 
tear ip roediey from ro 


hand! ng 
WLY OVED ‘STYLES 


AUTOMATIC —oee wrapper for 
O. S. S.—for wra the sini packager 
Write for our illastrated booklet, 


salesmen's samples, and wholesale pri- 
ces. 


“Steel-Strong” 


Coin Wrappers 
and Bill Straps 


SOLD BY STATIONERS C.L.Downey Co. 125 E. 8th, Cincinnati, O. 











Either Agency or Price Protection Proposition 
KEYSTONE CARBONS 
AMITY RIBBONS 
For All Purposes. 
R.A. BECK, GENERAL SALES AGENT 


727 South Dearborn Street, CHICAGO 











New York, New Orleans, Los Angeles 
‘DD INGHS 
and Bossi et Btationery . 
stock and Bu —~ — fe, 
samsStpise and prices siadly State 











THE THREE “RIVAL” FOUNTAIN PENS 





OPEN 


MEW RIVAL SELP-PILLER Pen is filled Aya — 
eenter of barrel to opening. Press hard rubber bar. 
No metal parts to corrode or to rot rubber sack. Has all the goo 
ao features to be found io aay of our peas, plus the special advantage 
mentioned. 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight joints forma 
ay absolutely non-ieaking writing iastrument. Caan be carried ia A 
t leaking. 


RIVAL DROPPER FILLER—From No. 1 to No.8 in, chased, 
with bands and sterling silver and gold filled Oligree a 
@7 appropriate for Holiday tr ade 
SPECIAL FACILITIES FOR REPAIR WORK. 


Cutstes illustrating our full line and giving Prices and Discounte will 
gent te on request. WE FULLY GUARANTEE EVERY 


Bstablished 1904. 
D. W. BEAUMEL & CO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORMIGN TRADE SOLICITED. 
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TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 


Manufacturers of the 


Protectograph and 
Protectograph Check Writer 


Peerless Check Writer 


= (Todd Patents) 


PROTOD Registered Checks 


World’s Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 














The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is anteed to contain 250 
linear feet. The stock white wove, bard sised 
writing, 18 pound folic, free from lint or dust 
We manufacture small rolis of every description. 
Write for prices, giving us your specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
St., BUFFALO, N. Y. 


21 River 
CANADIAN HousE — Monarch Paper Co., Ltd., 
79 Spadina Ave., Toronto, Canada 














A lost eraser is no excuse when the 


NEVER LOSE ERASER 


is provided. There is a place for it on 
every typewriter. Can't roll away. 
You can sell a windowful, witha 
good profit, for a dime each. Ask 
your jobber or 








PERSHING & CO., South Bend, Ind. 





Put Your Desk on aWar-Efficiency Basis 





with the Price, $6.00 


BRISTOW RADIAL DISTRIBUTOR 


An indispensable feature of every well-equipped office 


Dispatching papers quickly is great economy Clear your 
desk of the baskets and trays which litter it up, and in- 
stall a distributor which eliminates waste thought and 


motion You can make the Distributor just as adaptable 
as you like; leave out partitions you do not need It is 
all metal will not wear out, is finely finished and looks 


well on the desk 

Dealers will appreciate this universally useful product 
put up on the most liberal sales basis It makes good, 
because it creates a demand at sight 

Write for Our Circular describing various Models of Desk 
and Portable Distributors 


FREDERICK BRISTOW 
45 Lawrence St. Newark, N. J. 
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(Stationery News.—Continued from page 145.) 


IOIS 


Cal., was in San Francisco recently giving the local stores 


the “Once over.” 
* * * 


Edna N. Allen, who has been conducting a stationery 


store at 1642 Union street, San Francisco, recently 


a half interest in the place to Carrie L. Richardson. 
» * * 


sold 


Reige of Fresno, Cal., who has one of the leading 


stationery stores in the San Joaquin valley, has 


spending a month in the bay region, enjoying the 


weather. He was accompanied by Mrs. Riege. 


* * * 


been 


cool 


The M. L. Moll Company is now occupying new and 


commodious quarters in the new First National 
building, Eureka, Cal. The building is one of the 
in the progressive little city and the store for the 


Bank 
finest 
Moll 


Company was built for it with special reference to the re 


quirements for a modern stationery business. 
* * * 


The California Ink Company of Berkeley, Cal., h 


as fre 


cently made considerable enlargements of the factory. 


* * * 
News has reached here that the Charles E 


Morris 


Company, dealers in stationery and office supplies at 
Great Falls, Mont., have taken enlarged quarters at 214 
Central avenue. This is the second time the firm has had 


to move to larger premises within a comparatively 
period. 
* * * 


short 


C. ©. Davis of O’Connell & Davis recently returned 


from an automobile trip to the Feather river country, 
Mr. ©’Connell is now taking his turn at having a vac 


al 


ation 


Mr. O'Connell is spending his time in Lake county 


* * * 


Edward Crandall, manager of the Schwabacher 


r 
Frey 


Stationery Company is again at his desk after spending a 


couple of weeks in the country. 


* * * 


Bert P. Jackson, manager of the retail stationery dey 
ment of Sanborn-Vail & Co., is taking a ten day vac 


rt 
pal - 


ation 


before beginning his campaign for the Fall and Winter 


trade. 


Springfield, III. 


F. R. Simmons has been elected an associate member 


of the Chicago Stationers’ Association. 


Toledo, Ohio. 


The ‘leveland Stationers’ Association has elected Ri 
ard D pam chairman. 

(House Organs —Continued from preceding page 
ers and financial men, it is well worth general circulation 
so the country at large can sn ech d the value I 
Liberty Loan issues, and appreciate the ease with w 
the American people have absor an the earlier offerings 

* * x 

Two publications of the University of Illinois 
have just reached us are of general interest. “The Gre 
Condition,” by Prof. David Kinley, is an elaborati 
President Wilson's prophetic words ‘There can be 
one issue The settlement must be nal Chere 
no compromise.” 

The College Man and the War” is the 1918 commence 
ment address of President Edmund Janes James. a 
points out the obligations and mental equipment the 
college man in the prosecution of the war. 

7. * * 

The National Blank Book Compary, Holvoke. Mass 
has announced to the trade the elimination of nu = 
in the National line which have been discontinued te 
porarily in compliance with the requests of the W 
dustries Board \ large number of items have 
dropped, for which the company apologizes in the 
lowing words ‘Many of our customers will feel 
their individual needs have been overlooked ut 1 
of the obvious necessity of uniformity, some criticis 
was unavoidable We feel sure that satisfactory s 
tutes can readily be found for all items which have he 
discontinued. The real advantage of a less varied line 
lessening the financial burden for both stationer 
manufacturers as well as the reducti 1 shortages will 


more than compensate for the inconveriences 
changes involve 
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HARMONY and UTILITY 





We combine them in our 
line of office furniture 
You in s good k 
ing fur tur 4 
meas s Pp t y r 
customer € ry r 
quiren : g con 

nt and ficient work 
Write for printed mat 
ter on juick-s x 





. - Ave. 
The Manual Arts Furniture Co., 4NGNNaT Onto 





SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Fil Card 
Scstems aad Check Wit 










None genuine un- 

less stamped VU. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 

R. A. SIMONSON & CO. 

122 8. Michigan Ave. 











GOLD PEN ° == All Shapes and Styles 





Imprint Prompt 
Work a Repair 
Specialty Service 





All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 Joha 5t., New York 











Figure Percentage Mechanically 


All problems in Percentage, Profit, Discount, Com- 
mission, Ratio, ete., figured instantly by the PER- 
CENTOGRAPH. The PERCENTOGRAPH is 
nota chart, tabie or complicated calculator— itis 
the only instrument made primarily to figure per- 
centage and profit by one silent operation. Efficient business methods de- 
mar ne he PERCEN TOG RAPH. Used by the largest concerns PRICE 


OCDEN, UTAH 








ONI 7.50. SEND FOR FOLDER TODAY 


L. 5. ‘LEISHMAN co., Dept. G, 








Apt-Er typewriter ribbons and carbon papers give 
clean, brilliant impressions. They last—and they’re 
good until the last. 

Apt-Er Ribbons and Carbons 


bring back the customer. And that’s the big consideration 
for you. Ask us about our special dealer proposition which 
will be sent you in confidence 


Apter Bros. Mig. Company, 552 W. Harrison St., Chicago 


















Big Profit Big Profit 
to te 
Agents Dealers 
Price to dealers $1.20 per dozen—postage extra—weight twe pounds 
The only brush that will clean all parts of machines. Small end yo t res 

large end cleans in between keys, under carri 1 type rods and al 

get-at places. Total length l4inches. All br 

Adopted by Business and Public Schools, Pate Institutions, Seeing. U. S. 
Government and City Departments and the Largest Concerns ia the Country 


GLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 7 OOMINICK ST., NEW YORK 








CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 35c; 
5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo, 
bulk, 100,000 clips, $8.00; 500,000 clips, $37.50; 
1,000,000 clips, $70.00. 


Life Sie THE BLACKHALL CO., Buffalo, N. Y. 








The “Anco” Pen and Pencil Clip 





pp pent Re Made in one plese of epring sett, bag note. tower 
The Ansonia Novelty Co., Ansonia, Conn 





The Standard Line 


Watermans{d deal Fountain Pen 


Self-Filling, Safety a Regular Types. 


i. E. Waterman oe | hag Broadway, oa ves 


S t 2 Franciscc 


Christmas Cards 





Our steel die engraved Holiday samples consisting 
of many Patriotic numbers are now ready for the 
PRINTER and STATIONER to solicit orders. 

WRITE FOR SAMPLES TODAY 


Price per set $1.00 to accompany sample order. We will 
however credit your account providing orders are placed 
amounting to $10.00. 

tik ERNMENT FE ''RAGH ENDING ¢ RETING CAFR 


KEEP UP THE CHRISTMAS SPIRIT 


€ STAUDER ENGRAVING CO. Nor 
231 N. Wells St. Chicago 














Do You Need Typewriters? 

We carry a complete stock of all 

makes and keep 1n close touch with 

the best sources of supply. 

Machines in the Rough Our Specialty 
Write for Prices 


Morse’s Typewriter Enchenge Co S 


407 Broadway 














THE BEST ENVELOPE SEALER 
is the one that st simple and will give the longest service without 
cost for supplies or repairs. 


sealers have been used in hun- 
dreds of offices for five years or 
more without a cent of expense. 





Reynolds Envelope Sealer Co. 
111 N. Market Street, — 








Chicago 
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Paw? ENTS 


Paragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 














Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 
Buite 33, N. U. Building, Washington, D. C., and mention- 
img Office Appliances 


1,267,038. Loose Leaf Binder. Walter Carl Akans, Bir- 
mingham, Ala., assignor to J. A. Ryan, Birmingham, Ala 

1,267,043. Calculating Appliance. Perry B. Arrington, 
Chicago, III. 

Re. 14,474. Self-Filling Fountain Pen. Felix Reising 


burg, New York, N. Y., assignor to Herbert L. Carmen, 


New York, N. Y. 


1,267,288 Fountain Pen. lagiro Tanimura, Rock 
Springs, Wyo 

1,267,356. Typewriting Machine. John H. Barr, New 
York, N. Y., assignor to Remington Typewriter Co., Ilion, 
N. Y. 

1,267,358. Copy Holder. George C. Beidler, Rochester, 
N. Y. 


1,267,372. Envelope Opener. Louis Brudick, Ralston, Pa. 
1,267,510. Machine. James W. Bryce, 
Srooklyn, N. Y., assignor to International Time Recording 


Co. of N. Y., Endicott, N. Y. 


Calculating 


Arg. §. 
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George P. Wigginton, Kala 


Leaf 


1,267,829. Binder Device. 
mazoo, Mich.., 
Co., Kalamazoo, Mich. 

1,267,830. 


mazoo, Mich., assignor to Kalamazoo Loose Leaf Binder 


assignor to Kalamazoo Loose Binder 


Binder Device. George P. Wigginton, Kala 
Co.. Kalamazoo, Mich. 
1,267,831. 


mazoo, Mich., assignor to Kalamazoo Loose 


P. Wigginton, Kala 
| eal 


J3inder Device. George 
Binder 
Co., Kalamazoo, Mich. 
1,267,873. Type-Bar Action. 
taning, Pa. 
1,268,062 
Ga., assignor to Underwood Typewriter Co, 
N. Y. 
1,268,063. 
Springfield, Ohio 


Sydney L. Kaufman, Kit 


Harry Yates, Hapeville 
oe r 


New York 


Typewriter Machine 


Metallic Filing Case William K. Cochrar 


1,267,955. Pencil Eraser Attachment Eben G. Balch 
Newburyport, Mass. 

1,267,935. Roll Calendar. Isaac W. Townsend, Galves 
ton, Texas 

1,269,610. Envelope and Letter Paper Pad. Walter 


Kennedy, New York, N. Y. 
1,269,796. Manifolding Book. William E 
lance, Ohio, assignor to The McCaskey Register Co., Al 


Dunning, Al 
liance, Ohio 


1,269,797. Combined Typewriting and Computing Ma 


chine. Emerson C. Eachel, Montclair, N. |., assignor to 
Underwood Computing Machine Co., New York, N. \ 
1,269,876. Calculating Machine. Fred W. Stilwill, Chi 


Atwell, Chicago, Ill 
Combined Typewriting and Computing Ma 


cago, Ill., assignor to George M. 

1,270,243. 
Burnham C. Stickney, Elizabeth, N. J., 
New York, N. ¥ 


Combined Typewriting and Computing Ma 


chine assignor to 
Underwood Computing Machine Co., 
1,270,242. 
Burnham C. Stickney, Elizabeth, N. |., assignor to 
Underwood Computing Machine Co., New York, N. \ 
1,270,241. Combined Typewriting and Computing Ma 
Burnham C. Stickney, Elizabeth, N. J., 
Underwood Computing Machine Co., New York, N. ¥ 
1,267,575 Pen Clip. Frank H. Mooney, T: 
ledo. Conklin Pen Manufacturing Co 


Toledo, Ohio. 


chine 


chine. assignor to 
Fountain 


Ohio, assignor to 


mehe-cnge. pram oe 





i 
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1,275,350 
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No. 1,275,262.—Manifoldin 

No. 1,275,350.—Perpetual 

No. 1,275,982.—Combined pencil 
Creek, Oregon. 


Register; patented August 13, 














sharpener and attaching clip; patented August 13, 


1918, by Philip A. Jackson of Atlanta, Ga. 
alendar; patented August 13, 1918, by John F. Wynne. 


1918, by Perley L. Ormiston of Days 
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The Eraser Used by 
the U.S.Goverment Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


Gold Peas for Fountain Pens a Specialty. 


Repairs on Gold Pens, Fountain Pens, 
Pencils, ste. promptly attended to. 


RXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 








Un le Sam Demands the Absolute 
Best. That’s Why He Uses the 


RUSH ERASER | [¥=«t#eewetcurevesmane] | y.-Share 


and keeps it in good heaith. 
Light Weight, Adjustable, Durable, Hygienic 


Has a flexible brush of 10,000 Healthful. No metal or elastic band to press or of this Special Loose Leaf Business? Your 
. bind the head. Opaque for artificial light. own city council does or should keep their 
diamond points. A gentle stroke Transparent for natu- records in the 



































, A rallight. Lies flat when 
makes quick, thorough erasure, not in use, thus pre- 
. venting being crushed 
leaving the glossiest surface out of shape by acci- 
. lent; can be carried in ngressi nal 
smooth and unsoiled. Abolishes hat or rolled up in a Co }o' Binder 
as ° ‘ e smali package to carry 
rubber, acid, blades. Lasts in- in the pocket. Visor It is used by legislatures, city councils, and 
: wider than other shades. other deliberative bodies for filing records 
def nitely. 3 sty les—solid gold, We recommend the r= proceedings quickly and in readily-ac- 
' ; ; opaque for those wear- cessible form. 
sterling silver, 14K. gold plated. ing glasses. 
ae pag ty Many attorneys keep the records of their 
Quickly pays for itself in saved The Featherweight more important cases in the Barrett Con- 
time Eyeshade Co. ressional Binder. Its open back gives un- 
s i Merchantville, N. J. im\ted capacity. 
Sample 14K. gold plated, , The Barrett Congressional Binder has 
50c postpaid. unlimited capacity and is furnished in all 


sizes and finishes. The trade discount on 
this binder makes selling it weil worth 
your while. Our free affetin will tell you 
more. Send for it. 


THE BARRETT BINDERY CO. 
726 Federal St., Chicago, Ill. 


Write today for Big, Quick 
Money Plan. 






RUSH ERASER COMPANY 
820 Rush Building Syracuse, N. Y. 


Trademarks and Copyrights 


DifBeult and rejected cases specially solic- 
ited. Neo misleading inducements made to 
oo secure business. Over 30 am aa active prac- 
tice. personal, conscientious 


wien Winintems ootine me! | OO UT PMENT 


Spectalty-—Typewriting and Adding Machines 


Address E. G. SIGGERS| | FOR BUSINESS 


WwH4t would you think if a man 
handed you a piece of brown pa- 
per with his name written on it, as 
his business card? You'd be rather 
nonplussed, wouldn’t you? At least 
you would have serious doubt as to 


WRITE US FOR PRICES nection, In other words, his oquip- 


ment for business does have an effect 


























Suite 33 N. U. Bidg., Washington, D. C. 














On adding, listing and calculating ma- on you You do judge him by his 
ee chines, typewriters, multigraphs, dicta equipment—and every man is judg- 
phones, checkwriters, duplicating ma- ing you in the same way. Just re- 

66} AUL 7 LESS” chines, mail-om-eters, time clocks, safes member that. 
and steel lockers, new and second-hand Just ey card is an enn ae 
office furniture, and all office devices a piece of brown paper wit w en 

Pen and Pencil Clips =e nan, ee 

We are the largest dealers of the kind 
GUARANTEED east of the Rocky Mountains and will Peerless Patent 






save you half on your office needs 
Everything first-class; nothing cheap Book Form 


but the price. Card 


Write Today and Save Money. 





Made tn three sizes— Pencil, Medium and Large Chicago Safe & Merchandise Co. 
Pen sizes. Mounted three dozen on a card in any 
assortment desired ) 73 and 75 West Lake Street, Chicago, Il. 


Finished in Ebony black, which is new and ex- 
ceedingly durable. Heavy bright nickel Electro 


ee nf neatness and practicability this MORTON’S ODORLESS 
L. D. VAN VALKENBURG, Manatacturer | TYPEWRITER OIL 


HOLYOKE, MASS., U. &. A. is an advance over the printed, loose 
———— OOO card You need this peerless eard in 
our business equipment—and you 

















PPA LPL 


In use s : need it because it is the best and 
ryw eapest Cheapest because every 
tas here ard can be used—none to — 
world’s bes : tway because they have become soile 
alee nig ph eee in the pocket or case—none lost. 
and all delicate machinery. Chemi- Every card — Big ” Fates or 4 
cally pure, gumless and colorless. ~~ & —j ny ~—M, By ge 
* Ss 3 , sam 
Write today for free sample and prices. what the card is, and how it is detached from 
MORTON MFG. CO. the book form with a smooth efge. You will 
Louisville Ky be surprised and pleased. 
. ‘ 
U.S. = 
Ms The John B. Wiggins Company 
xport orde : 
given careful Eagrevers Die Embossers Plate Printers 


attention. 1104 So. Wabash Av. 
705 Peoples Gas Bidg. CHICAGO 


























OFFICE APPLIANCES 
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and shipping orders 


our best efforts during 


FILING 
CABINETS 











FILING CABINETS and SUPPLIES 


IN BIG DEMAND BY OUR 


GOVERNMENT 


and we are furnishing a large quota of our production. 
‘Imperial Dealers’ for their patience in enduring the delay in filing 


We thank 





= and assure them of 





/nperios [ethods Co 






these unusual times. 





FILING 
SUPPLIES 
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PEELE ECE PLETE ETc ELT ER 


WANT ADVERTISEMENTS 


PE LL ‘ 





am wi ti 
SITUATIONS WANTED 
ITUATION WANTED by exceptionally good ‘exchange’ me 
chanic; twenty years’ experience; fine detail and finish; four 
years present position Nothing under $50 considered Box 
577, Columbus, Miss 


OMPETENT office supply and stationery salesman with 

knowledge of selling printing connection with fira 
in west or Pacific coast as manager of stationery department 
or outside salesman At present manager of stationery de- 
partment. Excellent reasons for change Class 4 draft, mar- 
ried, young and energetic and can furnish best of references 
and guarantee results. Address X-21, Office Appliances, 
Chicago 


desires 


care 


HOROUGHLY EXPERIENCED stationery and office equip- 


ment man is looking for a new connection Concern with 
which he has been connected ha been dissolved on account 
of the president entering the army Wants connection with an 
aggressive concern in a managerial pacity Can demonstrate 
real ability. Ready for new connection now Address Q-21, 
eare Office Appliances, Chicago 


HELP WANTED 


traveling, for Transo (trans- 


\LESMAN WANTED—Local and 


parent face) envelopes; every business house a possible cus- 
tomer; exclusive agency given commission basis preter men 
now selling office supplies, or labor-saving devices. Transo 
Envelope Co Chicago 
REAL CHANCE for two experienced, aggressive dictating 
machine salesmen, also two adding machine salesmen, to 
connect in one ot the best territories in the United States, 
where success is assured and co-operation given in nationally 
known and advertised leading machines in respective fields 


Address G. A. Carnegie, 217 Main Street, Norfolk, Va 


A FIRST-CLASS CITY SALESMAN CAN NOW MAKE DE- 
STRABLE CONNECTION WITH LARGE OFFICE SUPPLY 


HOUSE LOCATED IN THE MOST PROGRESSIVE SOUTH- 
ERN CITY SALARY AND COMMISSION TOTALING $200 00 
TO $250.00 PER MONTH APPLICANT MUST BE WELL 
RECOMMENDED AND MUST THOROUGHLY UNDERSTAND 
OFFICE FURNITURE AND COMMERCIAL STATIONERY. 
ADDRESS B CARE OFFICE APPLIANCES, CHICAGO 


FOR SALE 


cost $300. Also $600 Multigraph 
years Rare bargains. Russell 
Philadelphia 


M ULTIGRAPHS for $100 that 
for $20 Guaranteed two 
Ernest Baum, Philadelphia Bourse, 


ULTIGRAPHS, Dictaphones Edison dictating machines, 

Writerpress, Mimeographs bought, sold and rebuilt like new 
Multigraph and Multicolor ribbons, ink and platens. We save 
you money. Price, Inc., 440 South Dearborn St., Chicago 


NE TYPE N Direx-All addressing machine one year old: 
hardly 
City, N. ¢ 


used. The Great Atlantic & Pacific Tea Co., Jersey 


TT OUSUNDMAANUL AAA TEAL 4 


AGENCIES WANTED 

EW YORK SALES AGENCY wanted for meritoriou 

devices Advertiser has show room on Broadway, 
room to care for goods and a sales force covering New 
city and the small towns surrounding Has had twenty 
experience in the New York field, handling office spe 
Will carry only non-competing lines. This is an excell 
portunity for any manufacturer who wants first-cla 
York representation Address T-1S8, care Office \ppl 
Chicago. 

FFICE APPLIANCE salesman, handling modern off 

ities, desires to represent some office appliance 


on the Pacific coast Will consider any machine or dey 
has merit Well acquainted with office requirement 
build up a Pacific coast business Address M-20, care 
Appliance Chicago 

SWEDISH BUSINESS MAN located in Stockholm 

to represent American manufacturers who are prepa 
enter the Scandanavian market, or will be when times 
more normal Has had a good education and busine 
ience in America and Europe Acquainted with sever 
uages Would like to make arrangements now to handle 
ness later \ddress Y-13, care C ffice Appliances, Chicago 


BUSINESS OPPORTUNITIES 


MANAGING PARTNER makes advisable 
agency with several other profitable 
tablished four years Very large rental list 
sonable rent; best location in prosperous western 
or terms to reliable party Address A-14, « Office 
Chicago 


D“ ATH OF 
Corona agence 


city 
Appl 


are 


[* YOU ARE LOCATED in the Northwest have yo 
recovered by an expert who has over twenty years 





ience E. EB. Bushnell, 1937 Third Avenue West, Seattl 
Write for prices 
FOR SALE An established office supply business If 

interested or have any experience in this line of busi 
here is a most exceptional opportunity The owner was 
to his country’s service last April, and now the youns 
who was left to manage it is called in the next continger 
business has been established for three years: is we 
in a growing city of 50,000 peopie: is doing a good bus 
one of two only in the entire city, and offers splendid 
tunities for expansion for some one with capital and expe 
in this line Opportunity for the fullest investigation w 
offered to interested parties Address P. O. Box N 
Ohio 

FFICE FURNITURE and =“°stationery business in 

coast citv—mild climate Controlling interest in well 
lished company Has paid good dividends, and is i: 
share in the assured future prosperity of this favored 
Splendid opportunity for live salesman or competent office 
with selling ability to take salaried position and devote his 
to the management and promotion of the business Pr 
only Address W-12. care Office Appl ances, Chicago 


Long lease 
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manufactu 
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the Comptometer 
< lusively’ 


Mr. J. H. Snyder, Vice-Pres., of 
the Coats & Burchard Co., Chicago, 
Public Appraisers and Engineers, ’ 
says. 


“The preparation of appraisal reports in- 
olves an enormous amount of figure work. 


“Two things are absolutely essential in 
making these reports: First, that the fig- 
res in every case be free from errors. 
Second, that they be worked up with the 
utmost dispatch at minimum cost. 


“It soon became apparent that to achieve 
these combined results we must use adding 


machines. 


“After years of experience, we have stan- 
dardized on the Comptometer. 


Today we use Comptometers exclusively 

}4 of them—on all our figure work.” 

Comptometers hold their place in 
this and thousands of other offices 
only because they stand the test of 
speed accuracy on all kinds of figure 
work. They handle it all—Adding, 
Multiplying, Dividing, Subtracting. 








One-motion, direct-key action of 
the Comptometer gives it the speed; 
the Controlled-key (an exclusive Comptom- 
eter feature) safeguards accuracy by pre- 
venting errors from partial stroke. 


FELT & TARRANT MFG. CO. 


1719 N. Paulina Street CHICAGO, ILL. 
ADDING AND CALCULATING MACHINE 
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ESTABLISHED 1824 ? CATALOGUE ON REQUEST 


Pioneer Builders of Exclusive Office Furniture 
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No. 444 
One of Our Popular Typewriter Models 


a Cutler Quality, Cutler Con- — 





—— > struction, Cutler Service for i 
i. = Your Consideration . 
j bha= ] i y 
4} = 
r | Cutler Desk Co. & 

{ | 


Buffalo, N. Y. 





No. 459 
Corporation Filet Top 


No. 453 
Commercial Flat Top 


TTT ELEC COO 














fter careful 
consideration 


and investigation 
such concerns as The 
United States Steel 
Corporation, National 
City Bank of New 
York, Hart, Schaffner 
& Marx, Encylopedia 
Americana and Bos- 
ton Elevated Railways 
purchase and use the 
Oliver Typewriter. 














